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Boys Building Character With Lumber 


There appeared on the front cover of the American Lum- 
berman last week an interesting and significant story telling 
of the formation in one of the southern States of boys’ forest 
clubs, and of the beneficial influence which this movement 
already has had, and gives promise of wielding to an increas- 
ing extent, in conserving and fostering forest growth and the 
utilization of forest products. 

It seems appropriate, therefore, that that story should be 


welfare of the lumber business. To say that the lumber 
business of the future needs the boys of today of course is to 
state only what is true of every other business, yet there are 
cogent reasons why it is very desirable that they should early 
become acquainted with wood through actually handling and 
working with it. 

One of the chief of these reasons is the influence of such 
handicraft in building character. That, indeed, is the central 
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followed by an- 
other, showing 
what is being done 
by a_ progressive 
lumber dealer to- 
ward interesting 
boys in the product 
of the forests which 
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they know as ‘‘lum- 


theme of the out- 
door advertising 
of the Hartwick 
company, as wil! 
be observed from 
a study of the 
reproductien o f 
three of its bill- 
boards appearing 





ber.”’ 

It is a wise and 
farsighted policy 
that takes into con- 
sideration the rela- 
tion of the boys of 
today to the forests 
and to the products thereof. 





Lessons imparted in boyhood 
as to the beauty and adaptability of wood are not soon for- 


gotten. The boy who has wrought with real tools, under 
Proper guidance, in fashioning, from wood, articles of real 
utility—not meaningless gimcracks—will not in later years 
readily be persuaded that other materials are more desirable 
for the house that he plans to build. 

While most.lumbermen will agree that it is a good thing 
to interest the boys in lumber, it has remained for the Hart- 
wick Lumber Co., of Detroit, Mich., to invest not only real 
money but thought and careful planning in the effort to 
Visualize in an attractive and appealing way the vital 
Connection between the boy-life of the country and the 






on this page. Here 
are seen two typ- 
ical American boys 
engaged in build- 
ing activities ap- 
propriate to the 
changing seasons 
—constructing a boat and canoe landing pier at the summer 
home; building a garden arbor and seats, and, for the winter 
that is not far ahead, making a bookcase to hold the literary 
treasures of boyhood, thereby conveying the idea that 
healthy ‘“‘out-of-doors’’ boys can be, and should be, also 
lovers of good books—which in itself is a potent character- 
building suggestion. 

The American Lumberman has deemed it worth while to 
call special attention to this rather unusual outdoor advertis- 
ing of a lumber firm because it illustrates an increasing tend- 
ency to enlist the interest and enthusiasm of the youth of the 
country in the conservation, development and utilization of 
our forests, which is a hopeful augury. 
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place at the disposal of the Forest Industries of 
the American Continent the collective knowl- 
edge and skill of a national organization devoted 
entirely to timber problems embracing— 


Forest Engineering 

Timber Estimating 

Timber Appraising 

Forest Mapping 

Aerial Forest Surveying 

Timber Financing 

Management of Lumbering Operations 
Management of Timberland Estates 
Purchase or Sale of Timberlands 
Explorations and Timber Prospecting 
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You, Too, Will Find These 
Values Worth While 


Other buyers are finding it~ profit- 
able to follow our offerings on this page 
and take advantage of them. You, too, 
will find them worth investigation. 





Test out our values on these offerings. 
We are confident you will be pleased with 
the quality and milling. 


100,000’ 6/4” No. | Com. « Btr. Soft Elm 
£0,000' 6/4” No. 2 Com. Soft Elm 

50,000’ 6/4” No. 3 Com. Soft Elm 

40,000’ 5/4” No. 3 Com. Soft Elm 
200,000’ 4/4” No. 3 & Btr. White Pine 
100,000’ 4/4” No. 3 & Btr. Spruce 

100 000’ 4/4” No. 2 & Btr. Soft Maple 
20,600’ 4/4” No. 3 Com. Ash 

106,000’ 4/4” No. | Com. & Btr. Kiln Dried Birch 
50,000’ 13/16x24%4” Factory Birch Flooring 
50,000’ 13/16x1Y2” No. | Maple Flooring 


Write for delivered pric es. 


KQNEELAND-M°LURG 
LUMBER COMPANY 





Mills at Sales Office 
Morse Wis “11- \ /: 
Phillips, Wis. Phillips, Wis. 
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for Big Job— 


We recently furnished the flooring for what is said to 
be one of the largest single jobs of flooring ever laid. 
This was for a new mail order plant in Kansas City 
and required 1,850,000 feet of our Maple Flooring, Ex- 
cept for 62,000 feet in the main offices, which was 
eanded, the flooring was laid ‘ust as it came from the 
plant. 
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Try us on: 


13/16”x244” Clear Birch Flooring 
13/16”x214” No. 1 Maple Flooring 


ROBBINS FLOORING COMPANY 
RHINELANDER, WIS. 
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We Co-operate 
With Customers 


Our policy has always been to learn 
what our customers require and then 
give it to them. Such service results 
in greater satisfaction and better val- 
ues on orders for 


Northern Hardwood 
and Hemlock Lumber 


We also make it possible for you to 
check every shipment because we have 
your invoice sent directly from the mill 
making shipment. Let us. show you how 
our special sales service will save you 
time, trouble and money. A trial order 
will do it. 


Weidman - Vogelsang 
soe bats, Lumber Co. 


GRAND RAPIDS, MICH. 
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Beauty of Defects in Oak Finish Is Unique 


ABIT AND PREJUDICE are so potent in determining fashion 

H and practice that the temptation is strong to “go with the 
tide” instead of trying to “stem” it where the sale of goods 

is concerned. It is well known that custom commonly decrees that 
the grade of lumber shall be better than the use requires, and 


this paper appears a brief description of that room. It is not to be 
expected, of course, that the ingrained prejudice against knots will 
be immediately overcome in the minds of observers who see this 
room for the first time; but, as the correspondent remarks, the 
finish has a beauty that is not easily described. 








that some of the so called defects of lumber do not lessen its intrin- 
sic value though they do lower its price in the market. A knot, for 
example is a defect in every system of grading; but a knot is really 
a beautiful thing to one who has an eye for beauty. If it is true as 
some wise man has said that “The beautiful is as useful as the 
useful,” means should be found more often to bring out the beauty 
of knots in the finish of lumber. 

That this can be done has been oftener demonstrated, perhaps, 
than is generally known. A recent example is afforded by the use 
of knotty and wormy quartered oak in finishing the interior of the 
dining room of the Buffalo (N. Y.) Athletic Club. On page 52 of 


A fact to be noted in connection with the use of knotty and wormy 
oak in the Buffalo Athletic Club is that the idea of bringing out its 
beauty in that conspicuous fashion originated with the architects, 
apparently. If that is true, it only affords further illustration of 
the neglect that a good wood has suffered from at the hands of those 
who ought to be most aggressive in advancing its merits. It seems 
like a commonplace to stress the beauty and serviceability of oak; 
and yet this excellent wood has lost favor in uses for which it has 
been preferred for generations. 

It often has been remarked that the best that can be said of some 
of the substitutes is that they resemble wood, as they can be made 
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to do in a measure; but to imitate is merely to confess inferiority 
and to give the sincerest praise to the thing imitated. Wood was 
first in a hundred fields of usefulness at a time when scores of so 
called substitutes were unheard of. They have been able to enter 
those fields, not because of inherent superiority to wood, but owing 
rather to lack of aggressiveness on the part of wood’s sponsors. In- 
deed, wood has oftener suffered from lack of appreciation on the part 
of its friends than of its enemies. The demonstration at Buffalo 
ought to serve as a stimulus to manufacturers and distributers of 
lumber to study the beauties and intrinsic values of their product 
in order that they may do justice to them. 





Eliminating the Irresponsible Contractor 
[° SUBMITTING A CONSTRUCTION proposal for bids the 


main purpose, of course, is to find responsible contractors who 

will complete the project at an acceptable price. Not the lowest, 
but the lowest responsible bidder, is the one sought. The number of 
defaults that occur indicates that the ability of the contractor to 
carry through his part of the contract is hardly secondary in im- 
portance to the price paid for its completion. While the requirement 
of an adequate bond is designed to prevent loss in case of default, 
it is well known that the incidental losses resulting from default 
and not covered by the bond are considerable. 

At the Joint Conference on Construction Practices, held in Wash- 
ington, D. C., in February, a resolution was adopted recommending 
“that both public and private owners adopt a comprehensive uniform 
questionnaire covering skill, integrity and responsibility that will be 
submitted by all contractors bidding upon construction work.” After 
a thorough investigation the conference, “representing practically 
all of the elements concerned in the design, management, supervision 
and financing of construction,” developed two sets of forms, one for 
building and one for engineering construction. 

One of these forms is a “Contractor’s Financial Statement,” in 
which he sets forth in detail his financial condition in much the 
fashion that he would if he were applying for a loan at his bank, 
though of course including facts regarding his operations that have 
a more direct relation to the proposed contract. Another form is an 
“Experience Questionnaire,” in which the bidder gives his expe- 
rience, telling of the work he has done, the contracts completed 
and other facts in the history of his concern and its members. 
Finally, there is a “Plan and Equipment Questionnaire,” in which 
the bidder lists his equipment and outlines his plans for carrying 
through the project. Each of these questionnaires bears an affidavit, 
requiring the oath of the person giving the information. 

The main purpose of the conference in adopting these question- 
naires is to secure uniformity of practice throughout the country, 
to eliminate the irresponsible contractors, to reduce the losses, de- 
lays and wastes of defaults, especially in public work, and to put the 
letting of contracts in line with sound business. In view of the 
vast amount of construction involved in the highway program alone, 
the adoption of these questionnaires is of vital importance to the 
public generally as well as to those who supply materials and are 
directly responsible for the lettings. This is a matter in which 
building material dealers are especially interested. Copies of the 
questionnaires and other information may be obtained from S. M. 
Williams, chairman of the committee, Ardmore, Pa. 





Getting Ready for Private Reforestation 


NNOUNCEMENT MADE ON ANOTHER page of this paper 
of plans for a preliminary survey in Washington State gives 
added assurance that the timber owners and lumber manu- 

facturers of the great timbered regions of the West intend to 
get the facts about the possibilities of tree growing in that section. 
The survey is being made by the Western Forestry & Conservation 
Association, which already has made a somewhat similar investiga- 
tion for another large group of operators in Washington and Oregon 
and which is handling still another for the white and sugar pine 
men in California. 

Investigations of the kind here referred to are calculated to dis- 
close the facts needed in order to grow trees profitably if they can 
be so grown. It is understood that the survey just announced is 
preliminary to a more detailed investigation and study that shall 
develop the information needed by each individual owner for his 
guidance in tree growing. It is already known that local variations 
in site, soil, species and other particulars demand different methods 
of forestry practice and that while some methods have a broad and 
general application there are details of procedure that vary with 
localities. 

Lumbermen of the Pacific West and Northwest are to be con- 
gratulated and commended for making an early start in their 
reforestation studies. They of course have an advantage not pos- 


sessed by their fellow lumbermen in other regions, in that they are 
operating in the last great stand of American forest trees, and they 
do not have to contemplate the entry into competition of other 
untouched timbered areas. Heretofore, as each timbered section 
has been cut away there has been another undeveloped region await- 
ing exploitation. Now, however, tree growing is a problem that al] 
have to solve and in the future, looking ahead in decades, not years, 
the competition between regions will be in the products of forests 
grown as crops from the soil. 

Reforestation may be said actually to be under way now in all 
the regions that may be looked to for timber supply in future. This 
development has been slow at the same time that it has been logical, 
So long as trees could be bought at infinitely less cost than they 
could be grown, nobody could be expected to grow them; and while 
the price of lumber was far below the cost of production there was 
little inducement to plant or protect trees. 

It is well enough to remember and to emphasize the fact that 
though private tree growing in the West and elsewhere may be 
practicable, the public must make its contribution to the cause of 
forestry in tax reform and fire protection. Trees will not be grown 
by lumbermen if all hope of profit is cut off by taxation. Neither 
will they grow trees only to see them destroyed by fires set by care- 
less hunters, fishermen and other frequenters of the forests. The 
investigation in the West as finally made will doubtless show the 
various factors involved in reforestation and their relative im- 
portance. When it is completed it should give the same emphasis 
to the part the public must bear that it gives to the lumbermen’s 
part. The public must be an active partner in the reforestation 
program, contributing its share in tax relief and fire protection as 
well as in advice and criticism. 


Education As a Field for Club Work 


EW INDUSTRIES OFFER SO much that is of interest to those 
F engaged in it as does lumbering. In its various aspects the 
lumber industry offers a multitude of subjects for investiga- 
tion and discussion. It is practicable, of course, for the lumberman 
to limit and restrict his interests and activities to the cutting or the 
selling of boards; but if he is possessed of the heavenly gift of 
curiosity he will want to know something more about this great 
industry than is deemed indispensable in everyday trade. 

It is believed that the lumber industry is unique in that those 
engaged in it are organized in several different ways. There are 
lumber associations, lumber exchanges, lumber clubs, Hoo-Hoo, and 
doubtless other lumbermen’s organizations. Lately the librarian, 
who is responsible for indexing the pages of the AMERICAN 
LUMBERMAN, asked for the distinction between a lumber club and a 
lumber association, if there is one. Perhaps one distinction is that 
the club is more local than the association; and ordinarily also the 
latter is concerned more with business methods and practices than 
is the former. 

Outsiders might be at a loss to account for the existence of so 
many kinds of organizations within an industry; but to one familiar 
with their activities they all appear to serve a worthy purpose, add- 
ing to the pleasure, efficiency and prosperity of their members. At 
times some of them relax a little, apparently forgetting their pur- 
poses or neglecting their opportunities; but they seldom die. New 
blood is injected in the membership, a revival is staged and they 
take on a new lease of life. 

Without disparaging others, it may be said that some of these 
clubs are outstanding exemplars of what such clubs may be if their 
members so decree. The Nylta is one of that kind, representing as 
it does the “club” activities of the New York Lumber Trade Asso- 
ciation and owing its name to the initial letters of the title of the 
parent organization. For a number of years the Nyltans have car- 
ried out programs that have been designed to appeal to every taste 
and interest of the membership. While fun is not left out of the 
program, the numbers are largely educational and instructive. On 
page 62 of this paper is presented an outline of the program pre- 
pared for the season just now opening. 

Clubs elsewhere may see in this program suggestions for their 
own. Not all cities are so fortunate in having access to as many 
speakers as are available to the Nyltans; but it is believed that 
there are few clubs that could not so frame their programs as to 
increase the interest of their members and therefore increase the 
attendance at their meetings. It is possible that clubs could do as 
associations have sometimes done—use the speakers in succession. 
In fact, many of the subjects discussed are equally interesting to 
clubs in all sections of the United States; and in some cases it 
would be advisable to have them discussed in the same manner 
before all clubs. Nowadays, more than at any time in the past, the 
woods of all producing regions enter all the lumber distributing and 
consuming markets, and therefore the customs, practices and prob- 
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lems of lumbermen in each region are of vital interest to members 
of the trade elsewhere. It will be noticed that the Nyltans’ program 
gives place to every subject that can interest its members of a great 
industry as well as citizens of a great republic. 





Selling Homes in a Lumber Store 


VERY PERMANENTLY SUCCESSFUL SALES plan is of 
E necessity a combination of several or many ideas. Advertising 
in some form is a first essential, and advertising must be 
followed up with real salesmanship. A newspaper advertisement 
will start a sale, and if it is a good one it will go a long way toward 
completing it; but it is hardly to be expected that a house or the 
lumber to build it will be bought merely as a result of reading the 
dealer’s notice in the newspaper that he has lumber for sale. 


A model house displayed in the show window of a lumber store 
gives form and substance to the dream or wish or vague notion of 
home-owning in the mind of the prospect. Set in an appropriate 
landscape and accompanied with other structures, the model com- 
pletes the dream and makes it seem like a reality. Always, how- 
ever, there remain many questions to be answered. What is the 
cost? How much must be paid at once? Who will furnish the 
plans? Who will build it? Each of these questions may be 
answered in any of several ways; there must be adjustment and 
adaptation to the whims as well as the necessities of the buyer. 
Answering these questions satisfactorily and adapting the sales 
terms and conditions to the whims and necessities are the functions 
of the salesman. 

Numberless ideas are valuable as part of a lumber selling pro- 


gram, but no single one by itself will make such a program a suc- 
cess. They must be wisely combined and all the essential elements 
must be woven into the plan. On another page appears an article 
describing the sales methods of an Oklahoma lumber merchant, who 
possesses sales ability of a high order. His success has been great, 
but it has been owing to the wise use of well known methods. Some 
of the things he has done may be termed “big,” but they alone did 
not bring his success; it was due largely to the little things that he 
did not overlook. 

Mr. Starr’s experience and his success are instructive because he 
started with one idea, that of a show window. Many dealers have 
got that far. He next thought of a model house. Many other 
dealers have bought and exhibited model houses. Not many, how- 
ever, have painted or built in the landscape as did Mr. Starr. Rela- 
tively few also have so persistently and systematically followed up 
the sales leads. Moreover, the story makes the fact plain that the 
handsome and appealing show window is but a feature of an other- 
wise very attractive lumber store. 

Finally, the statement is made that Mr. Starr’s hobby is modern 
merchandising. Will anybody say that that is an unworthy hobby? 
—especially when it is applied to the selling of homes? There is 
fun in successful merchandising. No doubt Mr. Starr gets many a 
thrill in closing a sale for a home. He gets satisfaction as well as 
profit from his sales, and he not only helps himself but he helps his 
customer as well as his community. Successful merchants make a 
prosperous community. Good homes make good citizens, and home 
ownership gives stability, unity of interest and public spirit to 
citizenship. It is believed that every retail dealer will find in the 
story about Mr. Starr’s success, on pages 46 and 47, an inspiration 
and an example worthy of imitation. 





Notable Gain in New Business 
[Special telegram to AMERICAN LUMBERMAN] 


407 feet, 


39,103,236 feet. 
WASHINGTON, D. C., Sept. 3.—Reports re- ae. ean 


ceived by the National Lumber Manufacturers’ 
Association today from 367 of the larger soft- 
wood mills of the country, for the week ended 
Aug. 29, indicated slight increases in produc- P 
those of other mills. 


increase, 312,944,717 feet. 
against 7,849,041,171 feet; increase, 


The mills of the California White & Sugar 
Pine Manufacturers’ Association make weekly 
reports, but for a considerable period they have 
not been comparable in respect to orders with 


Orders—8,288,144,- facturers’ Association (in its softwood pro- 
duction), with one more mill reporting, showed 
increases in all three items. 

The Northern Pine Manufacturers’ Associa- 
tion reported production and new business 
about the same, with shipments slightly above 


those reported for the previous week. 


tion and shipments, with a notable gain in new 
business, as compared with reports from 356 
mills for the preceding week. Satisfactory in- 
creases were noted in all three items in com- 
parison with the same period a year ago. 

The unfilled orders of 249 southern pine and 
west Coast mills at the end of last week 
amounted to 620,430,308 feet, as against 633,- 
268,320 feet for 247 mills the previous week. 
The 135 identical southern pine mills in the 
group showed unfilled orders of 266,509,518 
feet last week, as against 260,933,574 feet for 
the week before. For the 114 west Coast mills, 
the unfilled orders were 363,120,990 feet, as 
against 372,334,746 feet for 112 mills a week 
earlier. 

Altogether the 367 comparable reporting 
mills had shipments 98 percent and orders 103 
percent of actual production. For the southern 
pine mills, these percentages were respectively 
107 and 115; and for the west Coast mills, 96 
and 106. Of the reporting mills, 258 (having a 
normal production for the week of 223,671,987 
feet) gave actual production 107 percent, ship- 
ments 106 percent, and orders 111 percent 
thereof. 

The figures for last week, the week before 
and the same week last year when 344 mills re- 
ported, follow: Production—250,164,981 feet, 
against 247,677,055 feet the week before, and 
217,874,202 feet last year. Shipments—245,- 
239,923) feet, against 243,453,055 feet the week 
before, and 2: 30,105,896 feet last year. Orders 

—258,046,065 feet, against 241,784,224 feet the 
week be fore, and 219,839,820 feet last year. 

A comparison of the lumber movement for 
the first thirty- five weeks of this year with the 
Same period in 1924 follows: Production—8, - 
518,993,317 feet, against 8,145,554,876 feet; 
1925 increase, 373,438, 441 feet. Shipments— 
8,412,360,140 feet, against 8,099,415,423 feet; 


Consequently, the former 
are not represented in any of the foregoing fig- 
ures. Nine of these mills reported a cut of 
12,309,000 feet; shipments, 11,124,000 feet, and 
orders, 14,500,000 feet. The reported cut rep- 
resents 29 percent of the total of the California 
pine region. As compared with the preceding 
week, when two more mills reported, there was 
a marked decrease in production, a slight de- 
crease in shipments, with notable increase in 
new business. 

The West Coast Lumbermen’s Association 
wires that new business for the 114 mills re- 
porting for the week ended Aug. 29 was 6 
percent above production, and shipments were 
9 percent below new business. Of all new 
business taken during the week, 45 percent was 
for future water delivery, amounting to 50,- 
756,126 feet, of which 39,751,305 feet was for 
domestic cargo delivery, and 11,004,821 feet 
export. New business by rail amounted to 
1,900 cars. Thirty-five percent of the week’s 
shipments moved by water, amounting to 36,- 
176,638 feet, of which 26,628,289 feet moved 
coastwise and intercoastal, and 9,548,349 feet 
export. Rail shipments totaled 2,047 cars, and 
local deliveries 5,726,150 feet. Unshipped do- 
mestic cargo orders. total 120,596,483 feet; 
foreign, 91,804,507 feet, and rail trade, 5,024 
ears. Fir logging is gradually becoming more 
active in many districts, and more logging jobs 
were offered than has been the case for two 
months. Lumber production has not increased. 

The Western Pine Manufacturers’ Associa- 
tion, with four more mills reporting than for 
the preceding week, showed marked increases 
in production, shipments and new business. 

The California Redwood Association reported 
production about the same, some reduction in 
shipments and a slight decrease in new busi- 
ness. 

The Northern Hemlock & Hardwood Manu- 


[Barometers of the Southern Pine Associa- 
tion and the Southern Cypress Manufacturers’ 
Association appear on pages 54 and 55 re- 
spectively.— EDITOR. | 

[Special telegram to AMERICAN LUMBERMAN] 

NorFo.k, VA., Sept. 3—-For the week ended 
Aug. 29, forty-three mills reporting to the North 
Jarolina Pine Association, and having a normal 
production of 11,394,000 feet, manufactured 
9,914,890 feet, shipped 9,404,118 feet, and 
booked orders for 8,098,801 feet. 


1926 Western Retailers’ Institute 

SPpoKANE, WASH., Aug. 31.—Secretary A. L. 
Porter, of the Western Retail Lumbermen’s As- 
sociation, this city, announces that the twenty- 
third annual institute of the organization will 
be held Feb. 18, 19 and 20, 1926, at the Multno- 
mah Hotel, Portland, Ore. 


Southern Pine Mill Prices 


[Special telegram to AMERICAN LUMBERMAN] 

WASHINGTON, D. C., Sept. 3—Following are 
f. o. b. mill prices, Aug. 27 to 31, of a varying 
number of southern pine mills, being weighted 
averages of reported actual sales at latest avail- 
able dates: 


Sap Flooring Common Boards, $2S 
Edge grain— or S4S 


1x3” B&better...$76.57 > we gat. ah Bee *$37.23 
Flat grain— > © ah. i aan 22.38 
1x4” B&better .. 44.71 au S" No. 3.52.. Fie 
1x4” No. 2 com.. 18.76 3a NG Bwkan 49.50 
1x6” No. 2 com.. 22.21 $a52 NG Zuscas 22.91 
” 
1x6” No. 3 com. .°14.87 Longleaf Timbers, S4S, 
Dimension, 2x4”, 16’ 20’ and Under 
SOCCER MWeandasauue *$28.34 8” and under.. ‘a 00 
IG Eh caddeonens 25.81 Da Maventecuédaud 3.00 


*Figures for Aug. 1 to 31. 
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Data on Door Openings 

Can you tell me of any book containing a handy 
set of rules that will serve as a guide for me 
in making door openings and that includes the 
window and sash sizes, frames ete INQUIRY NO. 
1,583. 

[This inquiry comes from Canada. It is be 
lieved that the information sought by this in 
quirer is contained in the new standard list of 
panel doors, open and glazed sash, and outside 


blinds. This is a booklet of about fifty pages 
that is supplied at a nominal cost. It con- 


tains, for example, in the case of two-light check 
rail windows, the size of the glass, the list price 
without, and the list price with glass of single 
strength, and list double strength, standard 
openings, sizes, weights without glass, and 
weights with the two thicknesses of glass. Sub 
stantially the same information is given with 
regard to all of the different sizes and styles of 
windows, doors, blinds ete. In connection with 
each table, a sketch of the article listed is shown, 
so that the user of the book may obtain from 
it a definite idea of the shape, styles and sizes. 
—EDITOR. | 


Slippery Elm Bark Wanted 
For some time we have been endeavoring to 
locate bark from slippery elm trees, but thus far 
without success. We are therefore asking you 
if you can render us any assistance in the location 


of material of this kind. We will use consider- 
able of this bark after it undergoes the experi- 


will 
pounds 


mental stage, but we 
twenty-five to fifty 
1,588. 

| The foregoing inquiry comes from a machin 
ery manufacturing firm in Illinois. Slippery 
elm bark long has been utilized for medicinal 
purposes, and it doubtless is still collected in 
small quantities for that use. This inquiry is 
published with the hope that it will come to 
the attention of concerns willing to supply the 
bark to the inquirer, whose name will be fur- 
nished on request.—EDIToR. | 


require approximately 
now.—-INQUIRY NO. 


Northern Hardwood Growth Increase 


Can you inform me what the natural increase 
would be on one million feet of northern hardwood 
timber (maple and birch). For instance, were I 
to buy a lot of such timber now, that the cruiser 
estimated at one million feet, and were I to allow 
it to grow and not do anything with it until this 
time next year, what would be the natural increase 
in the number of feet ?—INquiry No. 1,579. 

[This inquiry is made by a reader in Michi- 
gan. The question asked is not readily an- 
swered definitely, but there are some tables 
that throw a little light on the question. In 
the Separate From Year Book, 1922, No. 886 
entitled ‘‘Timber: Mine or Crop?’’ on page 
139 appears the following: 

All the data available on the growth of Ameri- 
can trees and forest types, checked by European 
experience, lead to the conclusion that, under in- 
tensive forestry, our entire area of 470 million 
acres could ultimately produce an average of about 
58 cubic feet per year to the acre, or a total for 
the country of 27 billion eubie feet. Ineluded in 
this would be 70 billion board feet, or 15 billion 
cubie feet, of saw timber, seven times the present 


srowth of such material. The total 27 billion 
cubic feet would exceed our present consumption 


by 4% billion cubie feet, but it would exceed the 
present drain on our forests by the relatively nar- 
row margin of approximately 2 million cubic feet. 

This separate contains a great deal of véry 
suggestive material along this line and the read- 
er has been informed he’may obtain a copy from 
the Superintendent of Documents, Government 
Dp} ; 1eea ashi r 5 
E rinting Offic e, Washington, D. C., for 15 cents. 

The difficulties involved in attempting to pre- 
dict the growth of a stand in volume are indi- 
cated in the following paragraph from Chap- 
man’s ‘‘ Forest Valuation,’’ page 195: 

The Stand: Growth in Volume.—The future 
growth in volume of a stand of timber may be 
predicted for short periods by measurements of 
past growth on average trees. For periods ex- 
ceeding a decade this method becomes unreliable 
by reason of the progressive loss in numbers and 


altered rate of growth of single trees which takes 
place in all stands as they increase in age. Yield 
tables attempt to state the actual results in 
volumes per acre, produced by stands at different 
ages. When applied to young timber growing upon 
sites of the same quality, and of approximately 


equal density or degree of stocking, the growth 
and future volume of such stands is predicted 


with sufficient accuracy. For scattered timber or 
poorly stocked stands, a reducing factor is required 
to prevent over-estimates. Methods of studying 
and predicting yields per acre form part of the 


subject of forest mensuration. Tables of growth 
and yield) are published by the United States 
Forest Service and in various State bulletins, but 


are still very deficient in number and reliability. 

This inquiry is published in order that read- 
ers may make any contributions they are able 
for the henefit of the inquirer.—EpIrTor. | 


Film from Forest to Fireside 


We are having an old home week in our town 
the latter part of September. Can you advise us 
where we may secure a moving picture film that 
will show the process of cutting the logs, manu- 
facturing the lumber, and erecting and completing 
a house ?—INnquiry No. 1,585. 


[This inquiry comes from Pennsylvania. In 
response the names of several concerns that can 


phases of lumber manufacture have been sup- 


plied. Only one or two are known to provide 
films showing woods and mill operations as well 
as structural operations. The inquiry is pub- 
lished to afford readers an opportunity to give 
any additional information they may have for 
the benefit of the inquirer, whose name and ad- 
dress will be supplied on request.—EbITor. | 


Percentage of Poplar Grades 


Will you please inform the writer what percent- 


age of grades of 4/4 No. 1 common and _ better 
are usually obtained from the poplar logs cut 


in the forests of West Virginia.—INQUIRY No. 
1.589. 

[This inquiry is made by a representative of 
a West Virginia lumber manufacturing con- 
cern. Though there are considerable data on 
the percentages of the various grades produced 
from several of the important commercial 
species of timber, there is nothing available 
in printed form regarding poplar, so far as is 
known in this office. The inquiry is published 
with a view to giving persons having this in- 
formation an opportunity to supply it for this 
inquirer, whose name will be furnished on re- 


furnish moving picture films showing various 


quest.—EDpITor. | 
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About twenty million feet of 
timber on the Chippewa River 
in Michigan was recently de- 
stroyed by forest fires to such 
an extent as to render it neces- 
sary to be cut next winter to 
prevent it becoming entirely 


worthless. It is owned by 
Thomas Merrill and J. A. 
Whittier, of East Saginaw. 


The fires which annually dev- 
astate large tracts of timber 
land in Michigan and other 
States are doing much to de- 
populate our forests. Not only 
is the timber itself destroyed, 
but a much larger amount 
must be cut by the owners to 


save it, as in the above case. 
* * * 


Philadelphia, Pa.—W hile 
following the lead of our most 
prominent facial organ in our 
“fast life on the rails,’ we 
brought up in the “city of 
clean streets and steady hab- 
its,” as this has of antique 
date been done. Yet, if at this 
date we should be asked to ap- 
ply an appropriate cognomen, 
we would suggest “‘the city of 
McMudamised Street and 
straight-laced lager beer hab- 
its.”"***The lumber interest is 
largely represented here by 
men of heavy ability. The city 
proper embraces seventy-nine 
establishments and offices of 
all grades, where the forest 
product is sold in the rough or 
manipulated into shape for 
builders’ use or foreign ship- 
ment, handling in the various 
forms an aggregate amount of 
383,000,000 feet.***The prin- 
cipal wholesale trade is in the 
hands of a few ‘“‘stalwart”’ 


(financially) men, who handle 





vast amounts.***We found the 
total annual sawn stock 
brought into the city to be 
made up and itemized as fol- 
lows: “White pine of all 
grades, 197,000,000; yellow 
pine of all grades, 82,000,000; 
hemlock, 47,000,000; spruce, 
29,000,000. To a total of 
383,000,000 feet of softwood 
should be added a total of 
21,000,000 feet of hardwood, 
making a grand total of 404,- 
000,000 feet.””-—W. 


* * * 


Last year the forests of Wis- 
consin, Michigan and Minne- 
sota produced over 800,000,- 
000 feet of lumber, to be sent 
to the Mississippi or the Lakes. 
This large product, if shipped 
by railway, would require 
50,000 trains, of at least fifty 
cars each, so that rafting had 
to be continued to the ex- 
clusion of railway transporta- 
tion. The portion sent to the 
Mississippi River floats down 
that stream, which is inter- 
sected by various railways, 
which bring grain and live 
stock from the interior, and 
carry back lumber. It costs 
about 25 cents a thousand feet 
for each hundred miles to float 
the rafts down the river, and 
logs in the rafts vary in value 
from $10 to $15 a thousand. 
On the railway the average 
rate is $4 a thousand for each 


hundred miles. 


A Manistee (Mich.) cor- 
respondent just writes: ‘The 
forty-five lumber camps oper- 
ating last winter banked 175,- 
000,000 feet of logs during the 


whole season. 





Lincoln is the capital of 
Nebraska. Its rapid growth 
and promise of a_ glorious 
future has been a theme of 
much praise and great ex- 
pectations have been raised 
concerning it. But a few years 
ago our school atlas described 
a vast tract hereabouts as “‘the 
great American desert,” and it 
is not strange that such should 
have been the case, when we 
consider that the Mississippi 
River was regarded as the far 
West, and he who had seen or 
crossed it was looked upon as 
a pioneer or traveler of no lit- 
tle honor, while he who jour- 
neyed still further west with 
his canvas coach, coming upon 
the alkaline land or salt 
springs, ignorant of the loca- 
tion of fresh water, or the 
equally refreshing shades, 
might honestly have thought as 
he scanned the situation that 
it was indeed a ‘“‘desert drear.” 
But now this howling wilder- 
ness has been transformed into 
a garden; the prairies are 
crowned with noble structures 
and girded by bands of iron. 
In the midst of this then desert 
waste, but now garden of 
beauty, sits the young queen 
city of the West, her substan- 
tial edifices, both public and 
private, denoting the presence 
of well directed enterprise and 
enlightened public spirit, wait- 
ing and working, in a grand 
consciousness of strength, the 
march of time with the realiza- 
tion of her dreams of future 
greatness, she presents a spec- 
tacle worthy the admiration 
not only of princes but of the 
whole world. 
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Southern Pine Demand Is Heavy 


Orders booked for southern pine during the 
week ended Aug. 22 were 14.62 percent ahead 
of the production, and shipments of 7.31 per- 
above output have further reduced 
stocks, which are now very low and becoming 
broken in assortment as, despite hand-to- 
mouth buying, demand this year has taken 
practically everything the mills have manu- 
factured. Operations have been more active, 
but large mill production is almost nine per- 
cent below normal, and the small mills are so 
badly handicapped by an exodus of labor to 
the cotton fields and by lack of water supply 
that some have been compelled to close down. 


cent 


3uying is, of course, largely of building 
items. Call from the South except the drouth- 
affected sections of Texas, and from Florida, 
continues very strong. Demand from the mid- 
die West has continued to gain. Some of the 
larger cities report a temporary lull in buying, 
but this is more than offset by larger takings 
by country yards. Purchases are very close 
to needs, but the heavy cotton movement is 
beginning to restrict car supply, so that some 
forward buying may appear advisable. And 
it is becoming difficult to fill from depleted 
stocks the mixed car orders that predominate 
nowadays. By loading to capacity, the mills 
are doing their best to make sure that fall de- 
mand on the yards will be filled. Industrial 
demand as a whole is fair, and some pine is 
moving to railroads and oil fields, while export 
inquiry has picked up, though the current quo- 
tation on 30 cube has advanced to $42, and 
gives promise of increased trade. 

Prices of uppers show great strength. Fin- 
ish is scarce and in big request, and in dimen- 
sion, No. 1 is in especially heavy call, though 
the improvement in the market is spreading 
to No. 2 and better. Boards, shiplap and 
flooring are still more active than they were 
recently. Quotations trend upward, and if a 
car shortage oceurs, their advance will be 
speeded up. 


Shortleaf Trade Has Improved 


North Carolina pine trade shows a general 
tendency toward expansion, though there are 
rather wide fluctuations from week to week. 
It is estimated, however, that twice as much 
business was done in August as in July, and 
shipments for the thirty-four weeks ended 
Aug. 22 had amounted to 97 percent of the 
restricted production. The call is largely for 
mixed ears for quick shipment, sales of floor- 
ing and such items showing an increase, while 
kiln dried roofers are active, and framing is 
in good request and searee. Prices are firmly 
maintained, and that they will advance is the 
general expectation. 

Georgia air dried roofers are selling more 
actively in northern and eastern markets, and 
latest reports are that the embargo which 
handicapped trade with Florida has been 
partly lifted, so that the heavy movement to 
that State will be resumed. Mill stocks are 
a little fuller than usual at this season, owing 
to favorable weather, but demand has been 
80 brisk that some producers have had to put 
on night crews, and are eager to get rough 
stock to the planers before bad weather makes 
hauling impossible. Prices are steady and 
firm. 

Arkansas soft pine demand has much re- 
duced mill stocks, despite active operations 
by the larger producers, for many of the 
smaller mills have been cutting out. Retail 
yard orders are running more to straight cars, 
though the bulk of the buying is of mixed 
cars for prompt shipment. Industrial buying, 
except by the railroads, has improved. Most 
of the list has held firm, but a few items 
have shown advances. 


aren: Seen 





Northern Hardwood Call Increases 


During the three weeks ended Aug. 22, north- 
ern hardwood mills shipped 11,117,000 feet 
against production of 7,718,000, so that expand- 
ing demand is taking good care of stocks. Un- 
sold on hand Aug. 1, according to reports of 
thirty-seven identical mills, was 180,312,000 feet 
as against 133,170,000 feet on the correspond- 
ing date last year. In birch their stocks were 
54,344,000 feet compared with 40,319,000 last 
year, but almost half the excess was in the one 
grade of No. 3, which since Aug. 1 has been in 
heavy call. In hard maple, stocks this year 
were 64,795,000 feet as against 45,281,000 feet 
last year; about one-third of the excess was in 
No. 1 and 2 common and a third in No. 2 and 
better. The trim factories more recently have 





Statistics on production, orders and 
shipments appear on page 54 





begun to take heavily of birch, and capacity 
production at flooring factories is resulting in 
large sales of maple. Demand for the lower 
grades is quite active with the enlargement of 
operations at canning factories. Most large 
consumers in the automotive and furniture fields 
are buying cautiously and for present needs, 
but they are taking more northern hardwoods 
they they have been, and their activity gives 
promise of improved call from them, while mis- 
cellaneous industrial consumers are also taking 
larger amounts. Prices with few exceptions re- 
main at recent levels, but the better movement 
is stiffening up the list and causing an advane- 
ing tendency. 


Northern and Eastern Softwoods 


Carloadings of northern pine reached a new 
high record for late summer and early fall dur- 
ing the last week, according to reports re- 
ceived from producers. Bookings of yard items 
also showed expansion. The best eall is for 
mixed cars from the country yards of Minne- 
sota, Wisconsin and North Dakota, where the 
outlook for farm building is the brightest in 
several years; but eastern buyers show little 
interest in covering for fall requirements, al 
though the outlook for fall business in that sec 
tion is better than it was two weeks ago. Box 
manufacturers are buying lightly and only to 
cover immediate requirements, but are expected 
to inerease their purchases with the approach 
of the canning season when demand for their 
product usually takes an upturn. While the 
mill cut for the year to date exceeds shipments 
and orders, the volume of sales is well sus- 
tained, so that stocks are not becoming bur- 
densome but in some eases, as in yard items, 
are actually becoming low. Prices are steady 
on practically all items except selects which 
are being moved at concessions in order to 
meet competition of other woods. Operators 
are confident, and show little disposition to 
force sales. 

Mill stocks of northern hemlock are becoming 
lower, association reports indicate. For the 
twelve months ended July 31 the eut declined 
21 percent while shipments fell off but 18 per- 
cent. Business is temporarily quiet but there 
has been a corresponding falling off in pro- 
duction. Marked expansion in sales is expect- 
ed as the country yards in Wisconsin and Min- 
nesota begin to purchase for their fall require- 
ments and the manufacturers’ promotion cam- 
paign gathers momentum. Prices are steady at 
$3.50 off list. 

Trade in eastern spruce is light. Several of 
the larger manufacturers are quoting $42 base, 
but most of the business is being secured at 
$40. Random lengths are firmer and frames are 
steady at recent advances. 


Southern Hardwoods More Active 


Call for southern hardwoods has been inereas- 
ing, so that although production during the 
week ended Aug. 22 had reached 91 percent of 
normal, shipments 2 percent ahead effected a 
further reduction in stocks, and new bookings 
were almost one percent ahead of the output. 
Production, however, is not being pushed, the 
determination of manufacturers evidently be- 
ing to keep it in line with market needs, but 
they evidently feel that with growing demands 
upon them, they can enlarge operations without 
danger to the more satisfactory price level 
reached through stock reduction. 

All classes of consumers are participating ‘in 
the larger buying movement, but brisker call 
from furniture and automobile makers is the 
market feature. From the building trades there 
is continued good demand, millwork plants 
showing more interest in getting some raw ma- 
terial ahead for fall needs, while there is a 
heavy movement of oak to the flooring plants, 
which during the week ended Aug. 22 shipped 
6 percent more than they manufactured, and 
booked orders for 27 percent more. Retail yard 
call shows improvement. Another gratifying 
feature is the activity in inquiry from overseas 
buyers. 

Red gum continues the market leader in de- 
mand and strength of prices, but sap suffers 
somewhat from large production. Oak is also 
in extremely good eall. The list as a whole 
shows great firmness, and is steadying at the 
levels recently attained, though seareity of sea- 
soned stocks of certain items may result in a 
stiffening of quotations. 


Fir Water Trade Expands 


The Douglas fir market maintains its sound 
statistical position, association reports indicate. 
For the week ended Aug. 29, orders received by 
114 of the larger mills were 6 percent above 
output, while shipments were 4 percent below 
output. Stocks have aceordingly increased, 
probably in the common items for which there 
is not a very brisk demand. The most striking 
feature of the market is the increase in bookings 
for water delivery, which are 45 percent of ag 
gregate orders for the current week as com- 
pared with 43 percent for the week before and 
37 percent for each of the two weeks preceding 
that. The greater part of this increased volume 
is coming from California and the Atlantic 
coast rather than from export trade, which is 
rather light this week. Producers are greatly 
encouraged by reports of the activity of the 
yard trade on the Atlantie seaboard and its 
ready acceptance of higher prices. While there 
is no perceptible increase in the volume moving 
to California, construction work in the cities 
and in the southern oil fields promises a sus- 
tained trade during the fall. The rail trade 
holds up well and is one of the brightest fea- 
tures of the market. 

Mill stocks of uppers have been radically de- 
pleted by the record rail and cargo shipments 
during the last month, making it difficult to fill 
the continued call for mixed cars. In such 
vard items as ceiling and drop siding the supply 
is so low that mixed cars command a premium. 
Commons, however, are plentiful. Most of the 
logging camps have resumed operations with 
the passing of the fire hazard, but as yet there 
has been no marked increase in the log supply, 
receipts at Puget Sound being just sufficient to 
meet consumption. Producers regard the prices 
which loggers are asking as too high. 

Although the mills have made no notable 
changes in their lists, there ean be little doubt 
but that the market is stronger. There has 
been a stiffening in price on the Atlantic coast 
and in California, with the mills getting about 
what they ask. Uppers are in a better position 
than commons, however. 
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Remodeling Converts Old House Into Income Producer 


HE trite saying, ‘‘ Necessity is the mother of invention,’’ applies as 
T truly to the remodeling of old houses as to any other problem. 
Often the character of a residential district becomes completely 
changed by the invasion of industrial plants, and as a result the transi- 
tion of the fine old homes of the neighborhood tends toward the boarding 
house type, as in the instance here illustrated. The owner figured that 
this line of business would bring him the best return on his property, 
so a large extension was added on the rear, providing eight bedrooms 
for the expected crop of boarders. 
This addition was easily accomplished because it required no alteration 
in the original structure, the halls, both above and below, being located 


Cut out in outline 
this part, which 
shows the improve- 
ments described, 
lay it on the large 
picture, moving it 
about until in posi- 
tion, and 
the effect 


observe 





just right for extending right on back through the new addition, provid- 
ing access to rooms both right and left. In order to impart a touch of 
‘“elass’’ to the establishment the plain open porch was converted into 
a sun parlor. ‘ 

This remodeled structure is an example of economical addition to the 
original building, affording greatly increased space at small cost, and 
resulting in a building as convenient as though it had all been planned 
that way from the beginning. What was accomplished here is an illus- 
tration of how similar transformations might be effected in many neigh- 
borhoods where for the same or other reasons the original big, old houses 
have become a drug on the market. 
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Notes From the Realm of Building 


All Previous Building Records Broken 


BELLINGHAM, WASH., Aug. 29.—Building in 
Bellingham this year will break all previous rec- 
ords. On a single day this week the city comp- 
troller issued permits for $361,000. One of these 
was for a newspaper building that will cost 
$280,000, and another for a church to cost $80,- 
000. It seems likely that the year’s permits 
will exceed $2,000,000 as compared with an 
average of about $1,000,000 heretofore. The 
home building record will be as good as that of 
last year. To date this year 200 residences have 
been authorized. 


“Better Homes’? House Dedicated 


Standing for more than two hours in the hot 
sun, Saturday afternoon, Aug. 29, approxi- 
mately 400 persons evinced their interest in 
modern home ‘building when they watched the 
ceremonies attendant upon the dedication of 
‘Home, Sweet Home,’’ the modern home which 
has been under construction for several months 
at Park Ridge, Ill. This structure was the first 
attempt of the Chicago Federation of Women’s 
Organizations in conjunction with the Better 
Homes in America organization to show the 
general public and prospective home owners in 
Chicago and suburban districts how a modern, 
livable home may be built and furnished at a 
cost within the reach of the average pocket 
book. This 7-room home was built and com- 
pletely furnished at a cost of approximately 
$12,500, with the plot of ground upon which it 
was placed valued at $1,500 more. 

The ceremonies were conducted in connection 
with a pageant symbolizing the home and what 
it means to be a home owner, Mrs. H. W. Har- 
tough, local chairman of Better Homes in Amer- 
ica, acting as master. In the course of her 
remarks she stated that ‘‘home ownership means 
community betterment’’ and that ‘‘ just so long 
as we build homes our nation will grow in 
strength and greatness.’?’? Dr. James Ford, of 
Washington, D. C., a director of the Better 
Homes in America movement, told of the work 
of the various committees of that organization 
in the construction of new homes, declaring that 
they were studying the type of home best suited 
for the wage earner, and that they would not 
be satisfied until proper homes can be provided 
for every family of moderate means. This 
home, he declared, was the first Chicago demon- 
stration. Dr. Ford concluded by saying that 
‘the home is the most important of our human 
institutions. ?? 

Regrets were read from President Coolidge 
and Secretary of Commerce Hoover at their in- 
ability to be present, but there was attendant at 
the dedication United States Senator William 
B. McKinley, of Illinois, who told of the dearth 
of housing following the war and of the stren- 
uous efforts that had been made to meet this 
great need. This resulted, he said, in many 
apartment houses being erected in the big cities 
like Chieago, but asserted that the individual 
home was the most desirable. He had visited 
many cities and small towns in the last few 
weeks and was surprised at the number of such 
homes being erected and declared it a laudable 
work. Especially did he commend the efforts of 
the Better Homes in America organization to- 
ward solving the housing problem as applied to 
the wage earner and declared that such work 
should be continued. 

Mrs. E. S. Bailey, president of the Chicago 
Federation of Women’s Organizations, declared 
that ‘‘this house is our dream come true. We 
planted the seeds of home and love, resulting in 
this house. It means something more than mere 
brick and mortar.’? 

The dedication ceremonies were then con- 
cluded by the presentation of the key of the 
home to Mrs. Bailey, who opened the doors, 
after calling the artisans who had a part in 
the building’s construction, to be the first to 
enter. A Chicago Grand Opera singer sang 

Home, Sweet Home,’’ while a pageant flanked 
by Girl Seouts was carried out. 

The home is a 7-room, 2-story structure, com- 
pletely equipped. Oak and birch were the chief 
woods used in the interior, being furnished by 


the Edward Hines Lumber Co., of Park Ridge, 
Ill. The oak was stained a weathered mission 
green while the birch in most cases was appro- 
priately enameled. The millwork was furnished 
by the Montrose Manufacturing Co., of Chicago, 
and in the roof and sun parlor Balsam-Wool, 
manufactured by the Wood Conversion Co., of 
Cloquet, Minn., was used for insulation. 


SAAABBBLAABAZAaAi 


Remodel House Over Century Old 


LAMOILLE, ILL., Sept. 1.—The wonderful im- 
provement that has been wrought through the 
remodeling of an old farm house near here, 
which was built more than a century ago, is 
commented upon by all who pass the present 
uptodate appearing structure, as the old house 
has long been a landmark in this community. 
The original house was built in 1822, of the best 
quality of timbers and lumber and of especially 
sturdy construction, so that it has stood up 











Old farm house built over a century ago, trans- 
formed into a fine modern residence by remodel- 
ing and reflooring 


well all these years. For a long time the farm 
on which the house is situated was rented, and 
naturally the buildings deteriorated somewhat. 

One year ago the place was bought by Gilman 
Beatty, who thoroughly repaired and put it in 
good shape. Hardwood floors were laid through- 
out the house and other interior changes made, 
and a nice large porch was added to the front. 
Necessary repairs were made on the exterior 
and the house was attractively painted, so that 
now it presents a very fine appearance, showing 








Build With Lumber and 


Sleep in Peace 


Wooden Homes With- 
stood the Shock 


Evidence shows that wooden structures 
are far superior to any other building 
material. 


Our new PLAN BOOK has many Span- 


ish designs of wooden construction. 


It will be the pleasure of our Service 
Department to assist you at any time in 
any of your building problems. 


A phone call to us will bring a reliable 
contractor or repair man to see you. 


Boyd Lumber & Mill Co. 

















This advertisement shows how a lumber dealer 
at Santa Barbara, Calif., is ‘‘cashing i’’ on 
the way wood structures withstood the recent 
earthquake. The original advertisement occupies 
much larger space, measuring eight inches 
square. A point worth noticing is that the ad- 
vertisement, while stating the facts with regard 
to wood, does not ‘‘knock’’ any other material 


what can be done at moderate outlay to ‘‘make 
an old home new’’ as advocated by the AMER- 
ICAN LUMBERMAN. As a resident of the com- 
munity expressed it, ‘‘This old house looked 
pretty rough before the present owner took 
possession, but with the improvement and 
changes made it now is a dandy home.’’ 


Dates Set for Home Owning Show 


New York, Sept. 1—One of the first big 
events in the new Madison Square Garden will 
be the ‘‘Own Your Home Building and Equip- 
ment Exposition,’’ the dates for which have just 
been set, Feb. 20 to 27. The new Garden, now 
well along in construction, is located between 
Forty-ninth and Fiftieth Streets, on EKighth 
Avenue, accessible to all avenues of transporta- 
tion. 

Robert H. Sexton, managing director of the 
exposition, said excellent facilities for handling 
such a display as the 1926 show will provide are 
being made in the new Garden and that for the 
first time the exposition will not be in the least 


cramped. The coming exposition will be on a 
far larger scale than has been attempted 
heretofore. 


("See eaeaaaaas: 


Would Lift Ban on Wood Shingles 


SoutH BEND, INp., Sept. 2.—Home builders 
outside the business district may roof their 
houses with wooden shingles, under certain 
conditions, if the present construction ordinance 
is modified, as is planned. The city at present 
is closed to the wood shingle industry. If a 
shingle roof needs repair, it may be reshingled 
up to one-half of its area. If damaged or in 
need of repair beyond this, a ‘‘fireproof’’ roof 
must be put on. .The shingle interests are pro- 
testing the situation, and have had a repre- 
sentative in the city for some time preparatory 
to action to modify the ordinance. Architects 
and builders contend that in certain residential 
zones cedar shingles of the proper manufacture 
and treatment are just as safe as composition 
shingles. 

The wood shingle manufacturers want the 
privilege of selling their products for use, under 
certain restrictions, where a wood shingle is 
preferred by the builder. Builders assert that 
composition roofing laid over a wood-shingled 
roof increases instead of lessening the fire haz- 
ard; and that is what is being done in most 
instances where the entire building is reroofed. 
The South Bend situation is being watched 
closely in Indianapolis and elsewhere, as this is 
the first organized attempt to repeal any of the 
city ordinances regulating the use of wood 
shingles. 


PRP E SSE SSS SESE ETS 


Memorial Park for Noted Lumberman 


MENOMINEE, Micu., Sept. 1.—The John Wal- 
ter Wells and Isabella Crawford Wells State 
Park, a beautifully wooded tract with a two 
and a half mile frontage on Green Bay, was 
dedicated here recently. Mr. Wells, founder 
of the J. W. Wells Lumber Co., of Menominee, 
owned and preserved this virgin timber land 
and his children have now donated it to the 
State in memory of their parents. 

The deed to the property was presented to 
the State by Daniel Wells, oldest son of fhe 
owner, who spoke a few fitting words about his 
father. P. J. Hoffmaster, superintendent of 
State parks, received the deed in behalf of the 
State. He declared the Wells Park the finest 
of the State’s fifty-eight parks, equaled by none 
in beauty and surpassed by few for size. 

3esides the fitting tributes paid Mr. Wells 
and his wife, credit for the park was also recog- 
nized as belonging to Samuel Crawford, a Me- 
nominee pioneer, who owned the extensive tract 
of timber land for a number of years, and who 
refused to touch an ax to it or to sell it for 
commercial purposes. He had often expressed 
a desire that some one, financially able, would 
make a park out of it. The park is a fitting 
memorial for so public spirited and influential 
a man as was John W. Wells. 
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Organized Dairying Has Brought Prosperity to Minnesota Farmers— 
Cash Returns Make Possible the Building of Better Barns and Homes 


As the Realm was driving out of Mankato, 
Minn., we overtook a middle-aged, capable 
looking woman who rather hesitatingly sig- 
naled us. We stopped, and she inquired the 
direction we were going and then asked for 
a ride. As we climbed the big bluff in the 
eastern part of the city and came out on the 
fine gravel road, one of the system for which 
Minnesota is famous, our passenger ex- 
plained that she had driven to Mankato in 
the morning, had had some car trouble and 
was compelled to leave the machine in the 
garage for extensive repairs; and since she 
had to get home she had tried out the hitch 
hiker’s tactics on us. They say a Ford 
car with an empty seat is good for a ride 
at any time; and while we don’t always 
answer these signals, especially if the road 
is lonely or the signal maker is a tough 
looking bird, we were very glad to take this 
particular passenger on her way. 


Milking Is Hard Grind 


She was an intelligent looking person 
with the breezy, capable appearance of one 
who knows how to work and spends much 
time out of doors. We particularly noticed 
her hands; rather heavy and very strong 
looking. Our guess was that she was a 
farm woman, and this was correct. She 
didn’t have a great deal to say, but she an- 
swered questions about the country and vol- 
unteered a little information about herself. 
We learned that her husband was ill and in 
a hospital, and that she and the hired man 
and two little boys were milking twenty-six 
cows. That was the reason she was so 
eager to get home; for those hands of hers 
got their strength in the cow shed, milking 
more than her numerical share of those 
twenty-six cows. 

We felt just a little ashamed of ourself 
as we recalled complaints we had made of 
being tired. Anyone who has tried it, as 
all the readers of these columns have, knows 
that sitting still and laboring at a desk can 
take a lot of vitality out of a person; but 
think of a program involving months and 
years of fifty-two milkings daily! Not a 
milking can be missed. There is no such 
thing as doing extra one week and taking 
a day or two off the following week. It’s 
a morning and evening job the year around, 
week days, Sundays and holidays. If sick- 
ness comes, there is instantly the problem 
of getting capable help in a country where 
help is scarce. Hot or cold, interesting or 
uninteresting, company or no company, 
there are those twenty-six flanks into which 
a head must be thrust, and there are those 
twenty-six hard tails banging one about the 
ears. Speak of confining jobs! 


Dairying Brings Prosperity 


Our passenger, you understand, made no 
such comments. In fact, she seemed inter- 
ested in and proud of her job. She had the 
air of a successful person who is full of 
confidence. We asked her something about 
the work, and since farm people are always 
willing to talk costs and returns, we inquired 


if she found this milking a profitable indus- 
try. She told us quite simply that her 
cream check for quite a while had been aver- 
aging $350 a month. Well, that’s different, 
and it explains a good many things.. It ex- 
plains to a considerable degree the appear- 
ance of prosperity of this southern Minne- 
sota country, and it accounts for the more 
hopeful and contented appearance of the 
country people. We could understand why 
lumber dealers are looking cheerful and are 
telling of increased sales. To be sure, not 
so many new barns and houses are going 
up, but there is a heartening lot of repair 
and remodeling on the way. It’s a little too 


| 








The growing appreciation of milk’s contribution 

to the health of children is putting a firm foun- 

dation under the dairying industry of the 
Northwest 


soon for the program of extensive new 
building in the country, for many farmers 
are still engaged in paying off heavy debts. 
And while the general principles of farm 
operations have changed and are still chang- 
ing, many country people still have the in- 
herited feeling that building a new house 
and in a lesser degree building a new barn 
is a sort of notice to the public that one is 
getting ahead. The building must be use- 
ful and convenient, to be sure, for country 
people are very practical in the front they 
put up; but if a farmer must choose between 
building a modest house now or making the 
old one do until he is in position to put up 
a rather imposing dwelling of the square, 
western type, the chances are more than 


even that he’ll wait two or three years until 
he can do it “right.” Sometimes this keeps 
him from doing any extensive remodeling on 
the old house; but our own passing observa- 
tion leads us to believe that quite a bit of 
improving and repairing and enlarging is 
going forward on these farms, and the lum- 
ber dealers with whom I have talked told me 
the same thing. 


Steady Returns Make Surplus 


The progress of dairying in Minnesota is 
not the only element making for prosperous 
farming. It is part, and likely to be the 
most important part, of the program of 
diversified agriculture that is arriving in 
these northwestern Mississippi Valley States. 
Corn, wheat, hogs and cattle are important 
cards in the farmer’s hand, and dairying be- 
came the top card rather recently. Milk 
has the advantage of being a cash product 
that brings in a steady succession of checks 
through the year, and this fact alone would 
be sufficient to mark it out as a special 
friend of the farmer. Those milk checks 
pile up the surplus that in the course of 
time will blossom into new houses as well 
as into new dairy barns and silos. 


Codperative Buying Not Success 


The Realm has no more expert knowledge 
on the subject than you have, but we hear 
on all sides that dairying has been turned 
from 2 doubtful asset into a sure-fire money 
maker by certain organizations perfected 
among. the farmers themselves. The co- 
operative principle has been applied with 
notable success in this field. As the readers 
of this paper know well, the AMERICAN 
LUMBERMAN looks upon codperation as a 
good thing—with reservations. Most of 
these reservations apply to the buying of 
supplies rather than to the marketing of 
farm products. If you go right back to the 
principle, there presumably is little differ- 
ence between buying and selling codpera- 
tively; but in practice there is a world of 
difference. The manager of a codperative 
creamery, for instance, can know the butter 
market of the United States pretty ac- 
curately, for he deals with a single com- 
modity. If, on the other hand, this same 
man attempts to buy for the farmers all 
the things for which they want to spend 
their cream money, he has attempted an al- 
most impossible task. He can’t know all 
these markets. He can’t buy wisely, for no 
one man can gather that much information. 
This has been fairly well demonstrated in 
a different field. The purchasing agents of 
big industrial concerns have attempted to 
do a wide variety of purchasing and usually 
have felt that they were doing it with con- 
siderable success. And yet we know that 
retailers have convinced certain of these 
purchasing agents that local yards can sup- 
ply the lumber needed by these big factories 
at a more attractive price, and in a better 
condition, than the agents can supply them- 
selves, buying in the wholesale markets. If 
this is true in the rather specialized fields 
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Here’s another eloquent plea for adequate and convenient housing for 


the live stock, the International Harvester Co. commenting, ‘‘If you 
leave the cows out all afternoon in a cold rain, it won’t take long to do 
the milking in the evening’’ 


of industrial units, it stands to reason that 
it will be even more true in the diverse fields 
of farm buying. 


Marketing Is Better Field 


But the experience of codperatives in sell- 
ing single lines, such as butter or cheese, has 
proved to be rather promising. W. R. 
Pearce, manager of the Botsford Lumber 
Co. in Faribault, Minn., spoke of the co- 
operative creameries with considerable en- 
thusiasm. According to his account, these 
creameries have done a very beneficial piece 
of work for the farmers and indirectly for 
their communities. They have worked in 
two ways. First, of course, they have 
handled this marketing in a way the in- 
dividual farmers could not. They have ap- 
plied sound principles of distribution; and 
this is possible only when s, large bulk of 
a given commodity is handled through one 
agency. In the second place, they have 
established certain quality standards to 
which their members must conform. It is 
easy to see that the application of such 
principles would change radically the old 
hit-and-miss efforts of individual producers. 


Establish Standards of Quality 


“These creameries are producing a pre- 
mium butter of a recognized and dependable 
standard,” Mr. Pearce said. “This was not 
possible in the old days when every farmer 
handled his milk just as he pleased. The 
associations simply tell the farmers what 
they must do and what standard of milk 
they must bring in if they are to obtain the 
premium price. This has improved the 
quality, and farmers receive more because 
their product is worth more. They have 
been an educational force of a very prac- 
tical sort. In fact, they have made the 
whole matter a well organized business of 
high standards, instead of a haphazard side- 
line. Then, having produced a better grade 
of stuff, the organizations have gone about 
the marketing of the butter in an equally 
systematic and efficient way. The Land 0’ 
Lakes butter is advertised in the eastern 
centers where it is sold, so that people know 
it is a standard, high grade brand that may 
be depended upon. Like other advertised 
and high quality gJods, it commands a pre- 
mium price in the market. The trade name 
has become a valuable asset, and to con- 
Serve this value the quality must be main- 
tained. This organization has had a cer- 
tain State sanction. In fact, a law was 


passed giving to these 
people a_ period of 
protection against 
competition of a sort 
intended merely to 
run them out of busi- 
ness. I believe that 
this law, or part of it, 
has been held uncon- 
stitutional. But the 
idea back of the law 
was a good one, 
though I don’t say the 
law itself was prop- 
erly drawn. I mean 
that this marketing 
idea is so important to 
the welfare of the 
State that in my opin- 
ion it ought to have 
been given this pro- 
tection for five years, 
just to give it a 
chance to make a good 
start and get on a 
working basis. 

“Of course I can see a certain danger in 
the movement; a danger not so much to pub- 
lic welfare as to the farmers themselves. 
Nominally they control their organization, 
but actually it is run by a group of men who 
are not themselves farmers and who might 
conceivably double-cross the farmers and 
the public for their own advantage. Noth- 
ing of the sort has occurred, so far as I know, 
and it may never occur. But there is a pos- 
sibility. So far, as nearly as I can tell, the 
movement has done a great service in open- 
ing up to its members an opportunity for 
profitable business. I notice by the reports 
of the association that any number of farms 
are being paid $300 to $350 a month for 
their cream. If you know farming you know 
what a boon that is. That much actual cash 
every month is enough to change a losing 
fight to a winning one. Generally the other 
operations, such as grain and livestock, will 
pay expenses, and this cream money is 
largely velvet. It is going to make a vast 
difference in the standard of living, and this 
includes a lot of needed building.” 


Lumber Yards Are Benefited 


“A generation back,” says William John- 
son in the Country Gentleman, “the aver- 
age dairyman was a citizen conspicuous for 
patched jeans and a hunted look. Today no 
other farmer is so lightly indebted or 
owns a tidier home and a bigger, redder 
barn or drives a bet- 
ter motor car over 
more hard roads to a 
brisker lot of towns.” 

We are indebted to 
Mr. Johnson’s article 
for the_ statements 
that the Minnesota 
Coéperative Cream- 
eries Association op- 
erates 475 creameries 
which produce annu- 
ually about 100,000,- 
000 pounds of butter, 
and that the monthly 


saving in freights 

through combining "je 

shipments into car- OE a oe 
lots amounts to some | # *f 0 
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$25,000. Mr. John- 
son adds that in his 
opinion such associa- 
tions “might go far in 
lowering preparation 
and distribution costs 





and in saving the waste of gluts, thereby 
reducing retail prices of farm products and 
stimulating consumption.” 


You understand, of course, that we are 
not interested in this organization as a piece 
of machinery. We are interested in the 
welfare of farmers. We are selfish about 
it, for farmers with a comfortable income 
become good customers of the lumber indus- 
try; and all of us are interested in an un- 
selfish way because agriculture is a vital part 
of the national fabric. 


Grain Growing Did Not Pay 


My unknown friend, to go back to her, 
made it rather clear that a continuation of 
this income from the dairy herd would im 
the near future make a difference on the 
appearance of her farm. It lies back off the 
main road on a little winding by-road that 
worms its way among the low hills. In fact, 
the farm looked to me none too productive 
when judged by the usual Minnesota stand- 
ards. It was pretty rough and _ stony; 
rather a contrast to the fertile farms that 
one sees in this garden spot around Man- 
kato. A person needed but little imagination 
to picture the effect that the dairy move- 
ment has brought to this back-country 
farm. We’ll guess, for the sake of the 
story, that this woman and her husband 
were married when dairying was in its un- 
organized and rather unprofitable state. 
They were poor but ambitious; poor, because 
they had to be content with much less than 
the best farming land, but ambitious, be- 
cause they bought their farm and started 
the long grind of paying for it. They had 
to depend upon wheat and corn in those 
early days of their married life, and so were 
at a great disadvantage on their rather thin 
and stony acres. Had they continued on 
that basis, it is an easy guess that they 
would have had a hard and meager life; 
drudging to meet the interest, skimping to 
cut a little off the principal of the debt, 
growing old under the burden and perhaps 
never getting out from under it. They may 
well have been honest and admirable citi- 
zens; but a person dislikes to think of peo- 
ple working so hard for such small and 
cramped returns. 


But a good market for their milk, with 
a steady, year-round outlet, has made a 
revolutionizing difference. They are not at 
such a disadvantage in this industry because 
their land is not premium soil. Dairying is 
calculated to get the utmost return from 


““4 sure way to make dairying a losing game is to leave the cows out 
to browse fodder in a blizzard,’’ says the International Harvester Co., 
and the accompanying photograph points to the need of adequate barn 
space, for such handling of the stock usually occurs on a poorly equipped 


farm 





44 AMERICAN LUMBERMAN 


SEPTEMBER 5, 1925 





such soil. They are cutting down the debt 
with greater rapidity than in the old days 
they had hoped to be able to. They work 
hard, to be sure; but they are thinking big- 
ger and more constructive thoughts. A car 
is an easy possibility, Mankato lies only a 
score or so miles away, and trips to this 
pretty city have given them new ideas about 
comfortable and interesting living. They 
are planning in their careful way, first, for 


better dairy equipment such as better cows, 
a modern barn, another silo; and, second, for 
a new house with an attractive yard. Those 
two boys are growing up. They are lively, 
self reliant little fellows who climbed up on 
the running board and looked us over with 
frank curiosity. Ambition of the parents 
is centered in those lads. We guess they’re 
going to have their chance. It is easy to 
get romantic about these things; but after 


all the romance is left out, if anybody really 
wants to leave it out, there remains enough 
to interest the hardest headed realist in this 
family. Ignore everything else, and the 
fact remains that these people are producing 
and spending much more wealth now than 
they did in the old days. Multiply this 
family by the vast number in a similar sit- 
uation, and you begin to see the importance 
of dairying to the retail lumber business. 


News and Business Ideas for Retailers 


How Dealer Plans ‘‘Ad’’ Campaign 

WiLpwoop, N. J., Sept. 1.—Differing from 
many retailers who simply insert their advertise- 
ments in the local newspapers without giving 
much thought as to how they might be backed 
up by other media, the T. 8.-Goslin Lumber Co. 
believes in bringing to bear every possible 
means of codrdinating and strengthening its 
sales effort in a given direction. For instance, 
each month some seasonable item is selected to 
be pushed. Dealers’ helps are brought-out and 
studied, and a schedule is laid out of the meth- 
ods that can best be used to reach the prospec- 
tive buyer. <A typical recent program included 
the following items: 

1. Newspaper space in five county newspapers. 

2. Window displays at yard office. 

3. Enclosure of manufacturer’s circulars in all 
mail to property owners and residents in the de- 
livery territory (Cape May County). Of course 
when some specific item is mentioned in the letter 
an appropriate enclosure is used. 

4. Letters to contractors, carpenters, painters, 
plasterers, regarding the article advertised, en- 
closing manufacturer’s circular. 

5. Coédperation of manufacturer to educate em- 
ployees. (Monthly meetings of the Goslin Lumber 
Co.’s employees’ organization, the Pep and Kick 
Club, are attended by representatives of the differ- 
ent manufacturers, who, through talks and illus- 
tration, familiarize the force with their products.) 

6. News items regarding the Pep and Kick Club 
meeting to be sent to all county papers, telling of 
the talk by the manufacturer’s representative. 

7. “The Home Builder’? (a monthly publication 
going to Cape May County property owners, pro- 
spective property owners and others) to contain a 
report of the meeting, and if possible, a newsy 
story tying up with the general advertising plan. 

8. A method just a little different and found 
quite effective is the postscript. Many times an 
enclosure is thrown away without even a glance, 
often even if it is clipped to the letter, but some- 
how if a letter is read at all the eye refuses to 
stop until it reaches the end. The T. 8S. Goslin 
company makes use of the postscript to tie up 
with other advertising, sometimes to call attention 
to an enclosure and at other times to stress a sell- 
ing point. 


Builds Huge “Cow Gymnasium”’ 

GENESEE Depot, WIs., Sept. 1—The immense 
new ‘‘exercise barn’’ being built by Howard 
T. Greene, proprietor of Brook Hill Farm, is 
practically completed. The material for the 
barn, which measures 50 feet wide by 190 feet 
long, was supplied by the C. H. Fintel Co., 
Genesee Depot, and the J. J. Rees Lumber Co., 
of Wales. The roof is covered with asbestos 
shingles. 

This unique structure embodies an entirely 
new idea in barn construction, in that it has 
been built for use as what might be termed a 
‘‘ecow gymnasium,’’ rather than merely for 
shelter. The idea is to furnish opportunity for 
the cows to wander about in the coldest weather 
as well as in summer, with almost the same free- 
dom that they would enjoy in a pasture. The 
walls and floors of the structure are insulated, 
and flues provide for circulation of hot air sup- 
plied by a furnace in an adjoining building. 
The barn is divided into four sections, each ac- 
commodating twenty-five cows. Under the pro- 
posed plan each cow will pass part of the day 
in the roomy quarters of the exercise barn, in 
lieu of circulating about a pasture. The bal- 


ance of the day will be spent in a separate barn, 
in stanchions. 


The proprietor of Brook Hill Farm was con- 
fronted with the necessity of converting his 
high priced pasture land into tillable ground 
for grain crops and at the same time providing 
for his dairy cows the opportunity for exercise 
so necessary for their comfort and health. 
‘Land is too valuable to provide pasture for 
several hundred cows,’’ said Mr. Greene, ‘‘so 
the barn will have to serve as a substitute, giv- 
ing the cows room to exercise. No stanchions 
will be placed in this barn, as I want the cows 
to have the comfort and freedom of movement 


Firm Buys Yard and Will Enlarge 


TOLEDO, OnIo, Sept. 1—The B. A. Leach 
Lumber Co. has just bought the yard of the 
Lucas County Lumber & Supply Co. located on 
the Terminal Railroad between Bancroft and 
Dorr streets. The deal has just been closed, 
and the Leach company will begin immediately 
to enlarge the sheds and mill and to erect a new 
office building. The new yard will be run under 
the name of the B. A. Leach Lumber Co., which 
concern will remove from its present location at 
3002 Lawrence Avenue, although several months 
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This Week’s “Timely Tip” 


Carrying Lumber on the “Bus” 


A reader of the AMERICAN LUMBERMAN whose attention was at- 
tracted by an item appearing in this department last week under the 
head, “Wanted, Lumber Carrier for Autos,” told how he has solved 
the problem of carrying “jags” of lumber on his car. 
referred to said that during the last year he has had occasion a num- 
ber of times to transport from lumber yard to his suburban home, 
and also to his summer cottage in the north woods, a few pieces of 
lumber for various odd jobs. He has found the following method 
An old gunny sack is slipped over each end 
of the bunch of pieces, and tied securely with a few turns of heavy 
cord. This keeps the pieces from slipping either lengthwise or side 
The bundle is then laid on the running board and tied in 
place; or, if the bundle is small, it can simply be laid inside the 
bundle carrier. If old cement sacks are used for this purpose, they 
should first be thoroughly washed, as otherwise they will leave marks 


Incidentally, the same reader said that upon two such occasions, 
when needing 7-foot pieces, he inquired specifically for that length, 
at different yards, but was told on both occasions that the yard did 
not carry the item in that length, and that he would have to take 
In view of the desirability, from the 
economic standpoint, that the use of short length lumber be encour- 
aged for all purposes where it fills the need, it seems rather unfor- 
tunate that consumers should be forced to take long lengths when 
short ones would serve their purpose even better. 


The reader 








which they would not get if confined in stanch- 
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Dealers to Stage Shingle Fire Test 


BELLE PLAINE, Iowa, Sept. 1.—In connection 
with the forty-eighth annual convention of the 
Iowa Firemen’s Association to be held here 
Sept. 15 and 16, the local lumber dealers, F. H. 
Henry and the Eclipse Lumber Co., have ar- 
ranged to conduct tests to show the relative fire- 
retarding properties of wood shingles and com- 
position roofing. Ten sample roof decks, cov- 
ered with different roofing materials, will be 
ignited simultaneously, and the result of the 
test carefully noted. An invitation to all lum- 
ber dealers and others interested has been 
broadcast throughout the State, and it is ex- 
pected that a large number of visitors, besides 
the firemen delegates, will be on hand to wit- 
ness this interesting demonstration. 


will necessarily elapse before the removal is 
completely accomplished. 

B. A. Leach, head of the company, started in 
the lumber business in 1900 at Wellston, Ohio, 
later removing to Columbus, where about 1904 
the Sowers-Leach Lumber Co. was formed, do- 
ing a wholesale and retail business. In 1912 the 
company moved to Toledo, and since that time 
has operated at 3002 Lawrence Avenue. Ralph 
B. Leach and J. Gardner Leach, sons of the 
founder, have been associated with their father 
in the business for a number of years. 


Naturally all members of the company are 
pleased with the steady growth of the business 
which has made it necessary to move into larger 
quarters. Several years ago the company built 
sheds over their yard, all stock excepting lath 
being under cover, and it is purposed to follow 
the same policy in the new establishment. 

J. Gardner Leach said that business has been 
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very good all the year, and he looks for a very 
brisk demand this fall. He thought also that 
in view of current strengthening of the whole- 
sale market, better retail prices should prevail 
in the near future. 


Wallboard Concern Increases Capital 

Lockport, N. Y., Aug. 31—The Upson Com- 
pany, of Lockport, one of the country’s largest 
producers of wallboard, has increased its capi- 
talization from $2,000,000 to $5,750,000, ac- 
cording to announcement just made from Al- 
bany. The remarkable growth of this company, 
from a capital of $25,000 ten years ago to its 
present capitalization of $5,750,000, tells in 
part the story of a meritorious product, a liberal 
and aggressive merchandising policy, and splen- 
did codperation with the retailers who handle 
its product. Furthermore, a good dividend ree- 
ord indicates that the company’s policy has 
been along healthy and constructive lines, and 
that it has delivered service to the trade and to 
the public. It is understood that the company’s 
business for the current year is running con- 
siderably ahead of any previous year. 

No manufacturer in any line tries more earn- 
estly and successfully to codperate with their 
dealers than does the Upson Company. This 
service extends even to the auditing of their 
freight bills, preparation of special advertising, 
and other valuable services, prominent among 
which should be mentioned the new plan service 
brought out this year at a cost approximating 
$150,000. 

Upson board is everywhere known by its dis- 
tinctive ‘‘blue center’? trademark, which is in- 
corporated into the board itself, so that dealer 
as well as buyer ean instantly distinguish a 
piece of Upson board no matter how large or 
how small it may be. 


Firm Increases Its Facilities 


New York, Sept. 1—After by far the best 
summer business in the five years of its exist- 
ence, the Triangle Lumber Co., Claridge Avenue 
and Hempstead Turnpike, opposite Belmont 
Park racetrack, has started improvements that 
will more than double its capacity and will give 
it one of the most substantial lumber establish- 
ments in the vicinity of Jamaica, L. I. 

The company is located in the town of Elmont, 
and its motto is: ‘‘As Elmont Grows, We 
Grow.’’ By its improvements the company will 
be enabled to enter an entirely new field, in the 
erection of a large modern mill and carpenter 
shop. The present office building will be razed 
and will be replaced by a three-story struc- 
ture, with large cellar, and of most attractive 
design. 

An electric sign will be placed on the peak of 
the new building, fronting on the avenue, in 
such a way that the thousands of automobilists 
passing daily can not fail to see it. The build- 
ing will run back eighty-six feet and the sign 
will run nearly the length of the roof. 

A big frame shed, with concrete base, is being 
erected for storage of the company’s own mill 
output, and trim, sash, doors ete. will be stored 
on the two upper floors of the main office 
building. 

The company has added fifteen building lots 
to its holdings in order to carry out its purpose 
of expansion and the plant now covers an area 
of three acres. It also has acquired two other 
small storage yards in the vicinity, in one of 
which it will keep exclusively west Coast stock. 
The establishment of the ‘‘fir yard’’ is some- 
thing entirely new in the retail lumber business 
in these parts. 

Charles Levine, president of the company, 
recalled that he had been in the lumber business 
six years, having operated one year on Fulton 
Street, Brooklyn, as the Triangle Lumber Co. 
The name of the Brooklyn firm was changed 
after Mr. Levine gave up his interests there and 
it was absorbed by the Southern Lumber Co. 

‘Business has slowed down for the moment 
after a remarkable summer and»spring,’’ said 
Mr. Levine. ‘‘However, I look forward with 
confidence to a good fall movement. West Coast 
stock is selling very well, almost to the exclu- 
sion of some rival woods.’’ 








Although in the photograph most of the truck 
on which it was mounted is cut off, the Dutch 
colonial miniature house shown above, with its 
embellishments, constituted the most attractive 
float in the business men’s parade which fea- 
tured a community celebration held at Marion, 


S. D., on Aug. 15. This float was prepared and 

entered by the Marion Lumber Co., and the man- 

ager of that concern says that it accomplished 

its purpose of interesting people in having homes 
of their own 





Sales Volume Continues on Up Curve 

Drs MoINEs, Iowa, Sept. 1.—Business is 
good with the retail lumber dealers of Des 
Moines. At least, a visitor to the offices of the 
Jewett Lumber Co. would have extreme diffi- 
culty in detecting anything like an air of 
pessimism. On the contrary a marked air of 
good cheer pervades the establishment. Per- 
haps the reason may be found, in part, by the 
statement of George A. Jewett, president of the 








Get Things “In 
Shape” for Fall 
and Winter Now 


It?s Repair Time 


Select Lumber for 
Repairing 


Make up your mind what re- 
pair or building work you're 
going to undertake 
the next few weeks 


within 
When 
you've figured out how much 
Lumber you'll need, tell us 


ubout it 


We offer select, carefully in- 
spected Lumber — Shingles. 
Laths, Planks, Fence 


etc. — at 


Posts 
most easonable 


prices. 





Northern Lumber & 
Supply Company 





The fall months are a good time to round up 
repairing and remodeling jobs that have been 
hanging fire through the summer. With the 
coming of cooler weather the average person has 
more ‘‘pep’’ and inclination to tackle a repair- 
ing job than he had when the mercury was hover- 
ing around the hundred mark. Often all that 
is needed to induce him to get busy is a re- 
minder that ‘‘ Now is the time.’’ Such a remind- 
er is conveyed by the timely advertisement of a 
Wisconsin retailer reproduced above 


company, that 1925, up to Aug. 31, shows a 
marked increase over the same period of last 
year, and maintains the steady gain which the 
company has enjoyed for several years. 

Mr. Jewett said that for the first eight 
months of this year his business shows a gain 
of 4 percent over the corresponding time last 
year. Not only that, but 1924 gained 2 percent 
over 1923; and 1923 recorded a gain of 40 per- 
cent over 1922. ‘‘So we are not kicking,’’ said 
Mr. Jewett. 

The veteran lumber merchant and seller of 
homes is enjoying excellent health, notwith- 
standing the fact that on Sept. 9 he will ob- 
serve his seventy-eighth birthday. Mr. Jewett 
of course is a Hoo-Hoo, having in a sense been 
born into the order, as his birthday—the ninth 
day of the ninth month—has mystical signifi- 
cance in the realm of the Great Black Cat. 
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To Open New Florida Yard 

MIAMI, Fua., Sept. 2—A new retail yard 
will be opened at Larkin, a suburb of Miami, 
within the next few weeks. It will be called 
the Sterling Lumber Co., being a branch of the 
Sterling Lumber Co. of Cincinnati, O. Larkin 
is on the Florida East Coast railroad about six 
miles south of Miami, and is near Coral Gables. 
The Sterling Lumber Co. bought five acres of 
ground for $33,000, which is already valued at 
$50,000 because of increased prices at which 
neighboring tracts have recently been sold. 

Edward J. Bernstein, of the Cincinnati office 
of the Sterling Lumber Co., and also of the 
Hyde Park Lumber Co.—parent company in a 
line yard organization of which the Sterling 
Lumber Co. is a unit—passed through Jack- 
sonville last week enroute to Miami to open up 
the new yard. He will construct ample sheds 
and warehouses and hopes to be ready for busi- 
ness soon. 

It is of interest to note that the Sterling 
Lumber Co. will furnish the lumber and building 
materials for the American Building Corpora- 
tion of Cincinnati, which has the contraet to 
build 100 homes in Coral Gables to cost an aver- 
age of about $25,000 each. M. Y. Cooper, 
president of the Hyde Park and Sterling com- 
panies, is part owner and general manager of 
the American Building Corporation. 

Mr. Bernstein’s temporary address is the 
Leamington hotel, Miami. 


THERE ARE A LOT of employees in lumber 
yards and offices who believe they have no 
chance for advancement, or making money, 
which amounts to the same thing. The boss 
is blamed. These employees lack initiative. 
They have not stopped to THINK real hard. 
What would any employer do if he had a boy 
working around the yard who picked up an 
empty cement sack instead of kicking it aside; 
who straightened up a broken bundle of lath; 
who quickly and pleasantly waited on a customer 
when the foreman was busy, without being told 
to do so? Any boss would certainly say, ‘‘ That 
lad has initiative.’’ The lumber business is 
filled with employees who wait to be told.— 
H. W. WILBUR. 


New Government Favors Lumbermen 


ToRONTO, ONT., Aug. 31—The general elec- 
tion held in New Brunswick this month, which 
resulted in a victory for the Conservative party, 
formerly in opposition, had a strong and very 
direct bearing upon the lumber industry of the 
Province. The New Brunswick Lumbermen’s 
Association officially opposed the Government 
of the day, and is said to have been largely in- 
strumental in its defeat. The association’s rea- 
son was chiefly the refusal of the premier to 
meet its requests in the way of granting relief 
to the lumber industry in connection with 
stumpage rates, timber scaling methods, work- 
men’s compensation ete. Among those elected 
were John L. Peck, of Albert County; J. L. 
O’Brien, Nelson; Wm. Smith, Kings County; 
Henry Diotte and D. A. Stewart, Restigouche 
County; James M. Scott and Gordon C. Grand, 
York County; and several others more or less 
indirectly connected with the lumbering in- 
dustry. 
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Retailer's Window Displays That Actually Create Sales 


America’s great essayist, Emerson, once said 
‘*Tf a man preach a better sermon, write a bet 
ter book, or build a better mouse-trap than his 
neighbor, tho’ he hide himself in the wilderness, 
the world will make a beaten path to his door.’’ 
A striking example of how this aphorism works 
out in real life is afforded in the business career 
of W. W. Starr, retail lumber dealer of Alva, 
Okla. While it is true Mr. Starr never preached 
a sermon, wrote a book or built a mouse-trap, he 
has practiced better merchandising, written bet- 
ter advertisements and built better model houses, 
and as a result homebuilders in northern Okla- 
home have beaten a path, so to speak, to the 
door of his building store. 

Modern merchandising is Mr. Starr’s hobby, 
his wife says, but he prefers to regard it as 
routine business. However, nothing gives him 
more pleasure than to demonstrate his model 
houses and barns to prospective customers, or 
to write an advertisement that will bring in 
a flock of inquiries the day after it has appeared 
in the local paper. In a sense, therefore, his 
work is recreation, but a form of recreation that 
pays handsome dividends in both self satisfac- 
tion and profits. 

Seventeen years ago Mr. Starr owned but one 
yard and that he had just opened at Alva, Okla. 
Today his Alva business is headquarters for six 
other yards, located at Avard, Capron, Carmen, 
Edith, Freedom, and Burlington, all progressive 
little towns in the golden wheat belt of northern 
Oklahoma. The story of his career is marked 
by his pioneering spirit in adopting the most 
advanced merchandising ideas of his time, which 
in large measure accounts for the rapidity with 
which his business has grown. 

Business Designated as Building Store 


When the term ‘‘ building store’’ was coined 
to supplant the less descriptive and more com- 
mouplace term ‘‘lumber yard,’’ Mr. Starr was 
among the first to adopt the new appellation. 
Residents of the towns in which his yards are 
located were quick to take up the new term and 
now when they speak of Mr. Starr’s business 
they always refer to it as the ‘‘ building store.’’ 
The phrase ‘‘ lumber yard’’ is no longer a part 
of their vocabulary. Within the last two years 
Mr. Starr has made effective use of model houses 
in building up his business. The story of how 
he came to take up this merchandising aid is not 
only interesting in itself but may contain some 
suggestions that will prove helpful to other 
progressive retailers. 

Karly last fall Mr. Starr inaugurated an 
‘Own Your Own Home’’ campaign in Alva. 
Mild interest was aroused in the community, but 
there was no wild rush to build homes. One 
evening as he was sitting on the porch watch- 
ing the crowds milling up and down the street 
his attention was arrested by the rapt interest 
with which they surveyed the window displays. 
What magnetic influence was at work? As he 
turned the thought over in his mind, he decided 
that other merchants in the town were showing 
the people what they wanted. Instead of filling 
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Model farmstead which was the cynosure of interest at the county fair. 
Five buildings were sold from these models during the exposition 


their windows with bolts of goods, they were 
dressing up wax figures, so that their prospective 
customers could see how the garments looked 
when completed. Here was where the lumber- 
man was falling down, Mr. Starr told himself. 
He was trying to sell the public 2 by 4’s and 
studding when what they wanted was a home. 
Right then and there an idea was born in his 
mind, and he was not long in putting it into 
execution. 
Installs Roomy Display Windows 

The next day he called a carpenter into his 
office, which by the way is located on one of 
the main streets of the business section of the 
city, and had him tear out the front window 
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Front view of W. W. Starr’s building store at 

Alva, Okla. In the foreground may be seen 

the flower bed which adds to the fresh, homelike 
appearance of the store 


ledges. In their place was installed a window 
display space 8x8 feet in dimension with a 
4-foot wall as a background. A local artist was 
then pressed into service and, as a result of his 
handiwork, the background facing the street 
took on the appearance of « mountain vista 
with a sparkling stream in the foreground. 

Mr. Starr’s next problem was to arrange a 
display that would arouse interest. Looking 
through his plan book he picked out a house that 
would about fit the pocketbook of his trade, 
and looked about for a man who could repro- 
duce it in model form. Among his own em- 
ployees he found a man who was handy with 
tools and immediately set him to work, the 
result being a very neat little bungalow. 

In constructing the model, every detail was 
carefully reproduced, but on the scale of one 











inch to the foot. The roof was hinged so that 
the prospective home builder might examine 
the interior partitions, doors, closets ete. Each 
window was draped with curtains made by Mrs. 
Starr, and the roof was covered with composi- 
tion shingles. In all the models that Mr. 
Starr has since constructed he has found hoth 
the wooden and composition shingle interests 
willing to codperate in any way possible. Elec- 
tric lights were installed by running wires 
through the background so that they appeared to 
be an extension of the line on the painted scene. 
Background and display were thus made to 
blend with pleasing effect. 
Uses Model House for Display 

The house was first placed in the window on 
Sept. 2, 1924. That very day a man and his 
wife, who happened to notice the display as 
they were walking past the store dropped in 
the office to inquire what a real home like the 


‘model would cost. Mr. Starr procured his plan 


book and figured the material bill. The couple 
left the store a short time later live prospects, 
and, within a few days, they had signed the con- 
tract for the home. 

Hardly a moment of the day or evening passed 
without someone stopping to admire the display. 
By the end of the second week Mr. Starr had 
sold three houses from the model, and every one 
of them had gone to individuals who never be- 
fore had been regarded as prospective home 
builders. It was the model house that created 
the desire for the home, and made the sale. 

Pleased with the success of his idea, Mr. Starr 
arranged for the construction of other models. 
Homes, barns, chicken houses, garages and 
brooders were built, and all were subsequently 
instrumental in making sales. “‘It was the most 
effective form of advertising I’ve ever tried,’’ 
Mr. Starr says as he explains how he introduced 
the idea into his other stores. 

When the county fair came along and the 
problem of installing a booth arose, Mr. Starr 
decided to show a model farmstead, consisting 
of a farm house, barn and chicken house. Run- 
ning true to form, the Starr exhibit was the 
center of interest. It was continually sur- 
rounded by erowds, and before the exposition 
closed five buildings had been sold. Not long 
ago a farmer came forty miles to see the barn 
used in this exhibit. It met with his uncondi- 
tional approval, and he has since decided to 
reproduce the model on his own farm. 


Tries to Make Display Homelike 


Mr. Starr is very painstaking in arranging his 
window displays. The house is never set in a 
bare window, but is surrounded with other 
buildings, and set off with graveled walks, imi- 
tation grass, flowers, and domestic fowls or ani- 
mals; for it is these details which tend to in- 
crease the sales power of the exhibit. For in- 
stance, if it is a city house that is being shown, 
a garage forms a part of the display. If it is a 
farm house, the group will include a_ barn, 
chicken house and possibly a brooder, as well as 
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A side view of one of Mr. Starr’s window displays showing model build- 
ings which help him turn his stock six times a year 
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a few toy cows and chickens to make it as much 
like real farm life as possible. These little de- 
tails, Mr. Starr points out, determine the final 
impression the display will leave with its ‘‘ op- 
tience’’ and should be given as much attention 
as the architecture. The part which minor de- 
tails play in the exhibit is well illustrated by the 
experience of nearby dry-goods stores, which 
report that the curtains in the model house have 
done more to increase their drapery sales than 
any other single factor. 

Mr. Starr believes that proper advertising of 
the price of the home goes a long way to pro- 
mote the sale. Before placing a building on dis- 


appreciated, and their recipients are not likely to 


‘ resort to unethical practices. In fact, Mr. Starr 


is seldom troubled with any other dealer selling 
a bill in his territory. 

Do not let your window display get old, Mr. 
Starr advises. In his Alva store, the windows 
are changed every week. Variety can be secured 
by introducing photographs of attractive homes. 
Not long ago Mr. Starr sent to California for 
pictures of 124 of the finest small homes and 
bungalows in Los Angeles. He has had these 
tinted and framed and keeps several of them 
hanging on the walls of his store. Occasionally 
he inserts one in the window to form the central 


the city. The fact that he does not make free 
deliveries has in no wise proved detrimental 
to his business. Sometimes a customer comes 
into his office, and after ordering a bill of mate- 
rial, remarks that he supposes the material will 
be delivered free of charge. Mr. Starr then ex- 
plains that it would not be fair to his country 
customers if he were to deliver in the city with- 
out making any charge. The man is usually 
satisfied with the explanation and leaves the 
office in the best of humor. 

Mr. Starr firmly believes that modern mer- 
chandising methods pay handsome dividends 
when applied to the retail lumber business. ‘‘I 


























Model bungalow and barn suitable for small farmstead. 
traveled forty miles to inspect this barn and was so well satisfied with 
it that he built one on his own farm 


play, he has a contractor or carpenter figure the 
labor bill on the job. He then makes out an 
itemized statement of the cost of the building, 
and places it in the window where it can be 
easily read from the street. If the building hap- 
pens to be a house, the figure represents the com- 
plete cost, ready for occupancy. Mr. Starr be- 
lieves that in the past the retailer has made the 
mistake of not advertising the cost of building 
homes. To illustrate his point, he cites the fact 
that a man walking down the street is more 
liable to enter a store and make a purchase if he 
has first seen the article and its’ price in the 
window. The public, he says, has a false notion 
of lumber values gained from the cost of a two 
by four. Oftentimes the prospective home 
builder delays the erection of a home, or per- 
haps gives up his plans entirely, because he 
thinks the price of lumber prohibitive. An 
itemized statement of the cost of the home ap- 
pearing alongside the model house goes a long 
way to correct this false impression, Mr. Starr 
has found. 
Method of Lining Up Prospects 


Mr. Starr’s method of lining up prospects is 
simple but rather unique. When some individ- 
ual, who appears to be a likely prospect for 
a home, is seen admiring the firm’s window dis- 
play, one of the salesmen casually saunters out 
of the office and engages him in conversation, 
asking his opinion of the window. After this 
informal introduction, it is an easy matter to 
find out whether he is really interested in home 
building and to secure his name. The next day 
the prospect receives a letter from Mr. Starr 
inviting him to drop into the store and look 
over some of the company’s house plans. It is 
surprising, Mr. Starr relates, to see how many 
accept the invitation. However, if the pros- 
pect does not put in his appearance, a second 
or follow-up letter is mailed him, together with 
some pamphlets on lumber and home building. 
Later personal ealls are made and, in many 
cases, the outcome is that the prospect turns 
buyer and is signed up for a new home. 
_Competition is the least of Mr. Starr’s wor- 
ries. Unpleasantness may be easily avoided by 
playing square with your competitors, he de- 
clares. Whenever he receives. an inquiry from 
someone outside his own territory, he drops a 
card to the retailer in that section stating that 
Mr. ‘‘So and So’’ is in the market for a house 
or barn, as the case may be, and leaves it to his 
colleague to take care of the customer. As might 
be expected, little favors like this are greatly 








One farmer 


part of a new display. These photographs, with 
their lovely tints, are almost as effective as the 
model houses themselves in making sales. For- 
tunately Mr. Starr was able to secure material 
lists for each of these 124 homes and he can 
quote the price on a completed dwelling at a 
moment’s notice. 


Store and Yard Models of Neatness 


Alva’s finest homes do not surpass the Starr 
store and yard in point of neatness. The park- 
ing in front of the store has been converted into 
one huge flower bed partly framed by a glisten- 
ing curb which is freshly whitewashed every 
morning. Each spring the building, fences, and 
all signs are treated to a coat of paint, while at 
more frequent intervals the interior of the shed 
is made immaculate with whitewash. The alleys 
and surrounding grounds are kept well groomed 
by a school boy who spends several hours each 
day raking up the refuse and putting things in 
place. Flowers and plants help to create a 
homey atmosphere in the interior of the office, 
which is always spick and span. 

A stanch advocate of newspaper advertising, 
Mr. Starr ties up his advertisements with his 
window displays. In preparing his copy, he 
tries to retain the customer’s point of view by 
making the advertisement as personal as possi- 
ble. For example, he heads his advertisement 
with some such caption as ‘‘wouldn’t it be fine 
to make your wife a present of a new home?’’ 
or ‘‘make the wife happy by building that new 
chicken house she has wanted so long.’’ Re- 
cently he has adopted the idea of building his 
advertisements around the picture of some new 
house that he has just erected in the community. 
At the top of the ‘‘ad’’ appears the picture of 
the home, possibly with Mr. and Mrs. Brown 
standing on the front porch. The copy explains 
that this is the new residence of Mr. and Mrs. 
Brown, built by W. W. Starr. Anyone inter- 
ested in building a home is asked to inquire of 
Mr. and Mrs. Brown regarding the Starr service. 
This method pleases the owners of the new home, 
Mr. Starr observes, and makes them proud that 
the attention of the community is direeted 
toward their new home. At the same time, it 
attracts attention of others who are in the mar- 
ket for new homes and is an effective method 
of selling them the Starr service. At present 
Mr. Starr is considering the standardization of 
border and type used in his display advertise- 
ments. 

Mr. Starr makes no deliveries in the country, 
and requires a nominal fee for this service in 


The first week these model chicken houses were put on display Mr. Starr 
sold seven of the one on the left and several of the one on the right. 
And they are still being called for 


have been more than repaid for every dollar I 
have invested in promoting sales,’’ he says, and 
the fact that he is able to turn his stock six 
times a year is a pretty good indication that 
his ideas are practical. 


Minnesota’s Fire Forces Vigilant 


MINNEAPOLIS, MINN., Sept. 1.—Minnesota’s 
forest firefighting force has been mobilized to 
the last degree and orders have gone out to use 
the utmost vigilance throughout the wooded 
area to prevent fire spread. The extra precau- 
tions have been taken this year because of the 
long dry spell, which has left the timber tracts 
more dry than ever before at this time of the 
year. 

Grover M. Conzet, commissioner of forests and 
fire prevention, has left the Twin City head- 
quarters and is on the ground in northern Min- 
nesota, actually directing firefighting where 
small fires already have developed. Up to now 
the firefighting force has been able to cope with 
the situation. More rain is needed, however. 
Pleas have gone out to campers, settlers and 
fishermen to use discretion in building fires in 
the woods. 
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Demonstrate Reforestation 


DULUTH, MINN., Sept. 1—Demonstrations in 
reforestation over northern Minnesota have 
been started by C. S. Lind, State forest ranger. 
A tract of ten acres of burnt-over land east 
of the Caribou River near one of the main trav- 
eled roads has been selected as a reforestation 
site and others will be selected during the next 
few weeks. The work of planting trees upon 


the sites selected is expected to begin next 
spring. The State will bear the brunt of the 


expenses involved in planting the trees and the 
demonstrations will be given on State-owned 
lands at strategic points, where in the course 
of the season many automobile tourists and 
others will see them. 

An especially interesting reforestation pro- 
gram has been inaugurated by the Weyerhaeuser 
interests at Cloquet, Minn. Officials of some 
of the woodworking plants there are hopeful 
that as a result of intelligent reforestation suf- 
ficient timber will be obtained to keep those in- 
dustries in operation over an indefinite period. 
It is proposed to plant a young tree in the place 
of every one that is cut down in the reforesta- 
tion tracts. 
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Retailers Dissect “Easy Payments” Proposition 


New Selling Plan Is Strongly Disapproved by Big Majority of 
Dealers Expressing Their Opinions to American Lumberman 


Will Be Expensive for Retailers 

We are absolutely opposed to this method, be- 
cause we consider it unhealthy business. We real 
ize that the manufacturers of automobiles and 
some other lines have created considerable business 
for themselves of late by this plan, handled by 
outside financing corporations, and we also know 
that retailers in other lines are suffering because 
of it. A great many people are buying luxuries in 
this way who can not afford them, and never will 
be able to afford them. While keeping up their pay- 
ments to the financing companies they are not 
paying for necessities, or else are going without 
some of the things that they or their families 
should have. If a customer is a good risk, our 
building and loan associations will finance them 
at a much less cost than any of the outside financ- 
ing corporations are getting. And there are very 
few of these financing plans that the dealer does 
not have to endorse, and in the case of a show- 
down hold the sack. As a whole, we believe the 
scheme unsound. While the consumer 
at present is paying the price, we be- 
lieve that if continued it is going to 
be expensive for some retailers and 
manufacturers. —H. H. HOCKEN- 


Brock, Botsford Lumber Co., Man- “e. anerewoed. m2 


& CREOIT ACCOUNT 18 GOOD AT ANY ONE OF THE ABOVE 


kato, Minn. 
le - Gentlemen: 
Sees Beneficial By-Product of 
Instalment Publicity 
I can not say that we greatly favor 


the instalment selling proposition. MY NAME IS 


There are too many sales anyway 

ciceicent? 

that one must take over to “save 
. treet ™ 
himself, and we would rather not Street & No 
go out of our way to turn possible Town........ 


eash customers into instalment buy- 
ers. Wedo not believe that the plan 
will give any great impetus to re- 
modeling or repairing. One good ef- 
fect of the spread of instalment sell- 
ing, however, is that we can afford 
to be very strict about our credits 
and require considerable information 
before we advance credit. People 
are getting used to filling out detailed 
credit forms and they also learn that 
money costs 6 percent to borrow. In 
view of this, we have got up a rather 


It is held by 


strict credit form which we require eee 


customers desiring credit to fill out. Pet oe 
It is nothing more than they would 


have to fill out if they were buying i sschascustos 


radios, victrolas, or automobiles on 
time, and we do charge 6 percent in- 
terest on all past due accounts. So 
in this respect we can learn a lot 
from the promoters of instalment 
selling. As a policy we certainly do 
not approve of it, but it helps us to 
insist on certain things before we 
grant credit, and we are taking ad 
vantage of that angle.—H. B. BLAvu- 
VELT, vice president Comfort Coal- 
Lumber Co., Inc., Hackensack, N. J. 


Thinks Plan May Increase Sales 

As a retail dealer the time pay- 
ment plan might help us to a certain 
extent. I think more than 50 per- 
cent of the homes are bought on pay- 
ment plan, and a good big percentage 
of the automobiles are bought the 
same way. This plan may increase 
our sales and enable us to get our money a little 
quicker than if we had to carry them ourselves.— 
FRANK L. Hitt, Danville, Tl. 


Should Tell Customers Cash Price Also 

We believe in advertising the instalment plan 
only for the purpose of interesting customers. 
After a customer is interested to the extent that 
he calls, he should be told by the retailer the 
price for cash and the price on the instalment 
plan. The 9 percent which the majority of these 
financing concerns charge will figure 20 to 25 per- 
cent actual interest, which only a millionaire can 
afford to pay. If the customer is responsible he 
ean go to the bank and borrow the money and 
save this charge. If he is a really good risk any 
retail lumberman will finance him. If he is not 
that class of risk neither the retail lumberman 
nor the financing concern wants his paper. The 
reason the retail lumberman should not fail to 
state the cash price and the instalment price with 
the 9 percent added, is that if the customer is 


Comfort Coal-Lumber Co. 


Magmaneace wy miven e008. m4 
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Our home stands in my name 


The amount of mortgage is 


Name of my bank is..... 
My occupation is 


Address of firm.. 


r routine of opening up a new account takes from five days to a week. 
in the meantime be paid for on its delivery, 80 as to avoid delay. 


a 


siven only the price with the 9 percent added, this 
can be pointed out to him by a competitor, or 
anyone familiar with prices, and the retailer may 
be blamed for quoting him a price including such 
an exorbitant charge, which will give a_ black 
eye to the retailer so quoting. For anyone to 
mortgage his monthly income is a most ridiculous 
state of affairs. No sensible person would know- 
ingly do this. The writer would not recommend 
to a customer anything that he was not sold on 
himself. Hence, we repeat, the only way for re- 
tailers to interest their customers is to advertise 
instalment selling, but point out the difference 
between the two prices so that the customer may 
choose for himself.—TAzZEWELL SALES Co., Pekin, 
Ill. 


Customer’s Dissatisfaction Will React on Dealer 


Viewed from the standpoint of dealing in a 
small community, we are not in sympathy with 
this plan of selling. It does not seem to us that 
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Mailed Rec'd 


I wish to make an application for credit and am pleased to offer the 
following data in order to assist in establishing my credit with you. 





CHAIN COAL-LUMBER STORES 


row the money at his local bank. It is possible 
that these time payment arrangements may yield 
some additional business in the larger cities, but 
we do not think they secure additional business 
in towns of 25,000 or less. Our yard managers 
report that they have had practically no inquiries 
as a result of the national advertising done by 
some of these companies on special credit terms, 
The chief reason these terms were adopted by the 
manufacturers was to combat the terms made by 
finance companies in selling automobiles. The 
finance companies here furnishing money to pur- 
chasers of second-hand automobiles are permitted 
to charge 314% percent per month on amounts un- 
der $300. The class of people who buy automo- 
biles on these terms are so worthless that they 
would rarely put their money into a home on 
similar terms. The desire for automobiles is so 
much stronger in them that similar terms, even 
if more liberal, would not induce them to put 
their money into improvements on a home. ‘This 
is a sad state of affairs, but it is 
true.—E. CARROLL TABER, Taber Lum- 
ber Co., Keokuk, Iowa. 


Prophesies Natural Death for Plan 

We have no occasion to use this 
financing plan to date. We are in 
a rural community and our customers 
can finance themselves within a rea- 
sonable time for any roof repairs or 
painting they require. J am not in 


pcibicbes Abaaiaas Sages Date...... favor of this plan, anyway, because 
I am not in favor of the public, as 

Peete eee eee eee eeeee ... Lown this property......... Valued at $ a whole, mortgaging their future in- 
...Phone No.........1 also own property at ................. Valued at$.......... Come. It might stimulate sales for 
a while, but as long as they are pay- 

In my wife’sname....... Our joint names........We nave lived here... .yrs ing on the roof or the paint job, 

CO CCSD éw SOO CESS. DEES First oe vwe wees 6 eT: ee ° eveccccccece they will not make att other cy 
provements. I believe there is no 

ert: Address sre tiloroa dius ernie more vicious business being done 

é e inst e ing 

EMMONS Saree nariaizieseg wes aan nameeNeaa Mera than the instalment plan of selling 


Rimnees SSE Oren ebeDMseh Gon adh Bunya hci? ick Melee ict eate Been with them... ..yrs. 


The following are some businesses with whom I have been trading ona 
credit basis should you care to refer to them: 


I understand fully that credit is purely for my convenience and not 
a matter of extended or delayed payment. 
once send my cheek in full and your terms "Net Cash, all bills payable im- 
mediately when received," are entirely agreeable to me. 


BA OROE «0.00 ccsicccccivccvccccccvessececss 


TERMS NET CASH 
“CASH AND DELIVER" 
BILLS PAYABLE AT ONCE 


This credit application blank is successfully used by a New Jersey re- 

tail firm, which figures that it is just as much entitled to detailed 

information concerning a customer’s financial responsibility as are the the manufacturers. 

financing concerns which demand similar data as a preliminary to ac- 
cepting notes of buyers on the new instalment plan 


the additional cost of financing is warranted, inas- 
much as the type of customers forced to avail 
themselves of such plans usually are not what 
would be classed as good credit risks. Any dis- 
satisfaction that might arise through nonpayment 
ete. would react upon the retailer through whom 
the deal originated. Furthermore, anyone worthy 
of such credit can obtain it from us at regular 
interest terms.—B. L. JONES, secretary-treasurer 
Sage-Fifield Lumber Co., Delavan, Wis. 


Plan Does Not Attract Desirable Customers 

We are handling several items of building ma- 
terial manufactured by companies which have put 
into operation some special financing plan. We 
have made no sales whatever on these terms, and 
we do not care to. If the customer is worthy of 
credit, and will eventually make good on his pay- 
ments, we are willing to extend the credit our- 
selves. If he is too worthless for us to extend 
him credit we do not care for his business. If 
he is really worthy of credit, he can usually bor- 


When I receive my bill I will at 


May we request that merchandise urgently 


automobiles. People who have no 
business to have automobiles are in- 
duced to buy them because of the 
so called “easy payment plan,’ I 
do not wish to incorporate this plan 
in our business. I believe it is go- 

* ing to be a bad thing for people who 
practice it, and if the instalment plan 
receives no more encouragement from 
other dealers than it does from me it 
will die the natural death that it 
deserves.—R. T. Pappock, president 
O. H. Paddock Lumber Co., Pana, 
Hi, 


Thinks Retailers Should Retain 
Control of Credit 

With reference to instalment sell- 
ing and financing, we have given this 
subject considerable thought. We 
have refused to adopt the plan, and 
will sell only on terms applying to 
each individual. We believe that the 
retailers in each community have the 
matter of credit in their own hands, 
and there is no reason to take on 
the burdens and responsibilities of 
To offset, in a 
way, this influence, we have recently 
adopted the policy of allowing a cash 
discount of 5 percent on all bills paid 
within ten days following delivery of 
goods.—C. R. BREWeER, president C. R. Brewer 
Lumber Co., Battle Creek, Mich. 


Scheme Will Run Its Course 

I think the AMERICAN LUMBERMAN is correct, as 
usual, on the matter of instalment sales. I think 
it is very much to the detriment of American peo- 
ple that any such thing was ever inaugurated. 
However, most such things run in cycles; people 
will have their turn at this, and then something 
else will happen.—R. B. WELLER, president Weller 
Bros., Omaha, Neb. 


Increases Cost and Drains Cash from Community 


We are opposed to instalment selling of any of 
our lines, because we think it adds too much to 
the cost of material that the customer is buying 
and the extra is all taken out of our community 
by the finance company, therefore we are not 
using the plan at all—RoperRtT GILLIAM, manager 
Gilliam-Felkner Lumber Co., Leesburg, Ind. 
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Company Entertains Public — 


at Two Yards 


Kansas City, Mo., Sept. 1—A pleasant cus- 
tom Which seems to be coming increasingly into 
vogue among retailers is that of inviting the 
public to call and inspect improvements and ex- 
tensions to existing vards, as well as new build- 
ings in the case of yards that are ‘‘started 
from the ground up.’’ These occasions are 
made enjoyable by special features in the form 
of entertainment, music, refreshments and sou- 
venirs, the prospect of which also helps to at- 
tract the people. 

Among the well known concerns that recently 
held formal openings, or ‘‘yard-warm- 
ings,’’ to celebrate the completion of extensive 
improvements and additions to their facilities, 
is the Dascomb-Daniels Lumber Co., which op- 
erates a chain of country yards, with headquar- 
ters in this city. At two of the branches, where 
in pursuance of the company’s program of re- 
construction and improvement, the yards have 
been practically rebuilt, very successful public 
openings have been held, each attracting sev- 
eral thousand visitors. The points referred to 
are Altus, Okla., and Marshall, Mo. 

The first of the company’s public openings 
this year was at Altus, which is one of the com 
pany ’s new investments, held on May 29. This 
yard covers an area of 150 by 200 feet. A 
modern building material store, of the bunga- 
low type of construction, measures 24 by 147 
feet, containing salesroom 24 by 40 feet, ware- 
room 24 by 53 feet, cement and plaster room 
24 hy 40 feet and private office 14 by 14 feet. 
There is a double standard shed 36 by 107 feet, 


have 











Paint and builders’ hardware department of Dascomb-Danicls Lumber Co., Altus, Okla. 


tion to everyone to visit the new store from 2 
to 6 o’clock in the afternoon and 7 to 10 
o’clock in the evening. 

The same general plan of publicity and pro- 
gram was followed at the opening, held on 
July 11, of the Daniels Lumber Co., a sub- 
sidiary of the Dascomb-Daniels Lumber Co., 
to commemorate the rebuilding of its plant at 
Marshall, Mo. At this point an old horse and 
mule feed-yard plant, with cheaply constructed 
shed, has been completely rebuilt in a thor- 
ovghly substantial and uptodate manner. As 
will be noted from the picture, this plant is of 
the enclosed type usually constructed in that 
section to exclude the snows of winter. The 
size of the building material store is 24 by 40 


chaperoned by several matrons, worked in relays 
serving the refreshments. The managers and 
their wives from the company’s yards in ad- 
jacent territory also were present to assist. 

Both openings were very successful, attract- 
ing a great number of visitors who thus were 
impressed with the company’s facilities for 
serving them in the way of lumber and building 
materials, and helped to create valuable good 
will. 


Installing Time Saving Equipment 


MerrRILL, Wis., Aug. 31.—The Kinzel Lum 
ber Co., this city, has announced that opera- 
tions will again be resumed in its sawmill on 





Office and sheds of Dascomb-Daniels Lumber Co., Altus, Okla. 


and a single shed 20 by 107 feet. These, build- 
ings conform to a standard plan of construe- 
tion which the company is carrying out at all 
its yards whenever rebuilding is done or new 
structures erected, 

The size of the Altus store, which is shown 
in one of the accompanying photographs, is 
sufficient for displaying a line of builders’ hard- 
ware, paint ete., leaving room for showing the 
line carried of ironing boards, kitchen stools, 
tables and interior built-in conveniences. Just 
back of this salesroom are the office, wareroom 
and cement and plaster room already mentioned. 

The yard at Altus is in charge of KH. O. 
Hinkle, who also is the company’s district su- 
perintendent of western yards. The formal 
opening of the Altus plant was advertised by 
means of newspaper publicity and dodgers an- 
nouncing the event and extending an invita- 





feet; the private office is 14 by 16 feet; ware- 
room 24 by 42 feet; cement and plaster room 
24 by 48 feet. The double enclosed shed is 36 
feet by 96 feet 4 inches; and the single shed 
measures 16 feet by 96 feet 4 inches. Both 
stores are thoroughly modern. R. M. Phillips 
is the manager at Marshall. 

The opening at Marshall was along about the 
same lines as that described in connection with 
Altus, being thoroughly announced and adver- 
tised both in the local newspaper and by dis- 
tribution of hand-bills. The ladies attending 
were each presented with a rose, and the chil- 
dren were given balloons and whistles, with the 
firm name printed thereon. The men were given 
lead pencils or yardsticks as souvenirs. The 
attendance at this opening was between three 
and four thousand, and about eighty gallons 
of punch was served. A dozen young Jadies, 


* 


ised 


Paint and builders’ hardware department of Daniels Lumber Co., Marshall, Mo. 


Office and sheds of Daniels Lumber Co., Marshall, Mo. 


Sept. 8 after being shut down for six weeks 
during which time new steam set works have 
been installed to speed up the operations at the 
plant and necessary repairs made to the other 
machinery. One of the distinctive features of 
the improvements made in the mill has been 
the rebuilding of the trimmer, which hereto- 
fore has cut lumber to even lengths but can now 
be made to cut to any standard length. This 
eliminates a large part of the lumber waste 
and is in line with the policy of lumber con- 
servation. The Kinzel company is one of the 
first large lumbering concerns to carry out this 
plan. 


Use of Sleds for Log Transport 


That sleds have not ceased to be an important 
means of moving logs from woods to mill is 
abundantly shown in Bulletin No. 13 of the 
School of Forestry of Yale University, entitled 
‘<The transportation of Logs on Sleds.’’ This 
bulletin, prepared by A. M. Koroleff, research 
fellow, and Ralph C. Bryant, professor of lum- 
bering of Yale, constitutes an admirable study 
of the subject, the importance of whieh is indi- 
cated by the statement, in the introduction to 
the bulletin, that 90 percent af the annual log 
input of New England and New York, 80 per- 
cent of that of the Lake States, and 100 per- 
cent of that of Alaska and of Canada exelu- 
sive of British Columbia are moved on sleds. 

The bulletin comprises 110 pages, with numer- 
ous illustrations, figures and diagrams, showing 
the methods of construction of the various de- 
vices used, the methods of building and main- 
taining snow and ice roads; in faet being an 
authoritative treatise and guide to sled logging. 
The bulletin is supplied by the Yale School 
of Forestry, New Haven, Conn., at 50 cents a 
copy. 
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News and Chat About the Mills 


Great Booster for His Home Town 

REEDSPORT, ORE., Aug. 29.—Jerry G. Start- 
up, manager of the Umpqua Mills & Timber Co., 
of this city, is president of the Chamber of 
Commerce, and Jerry is, as befits a man in that 
position, a twenty-four hour a day booster for 
Reedsport. In the short space of time the 
AMERICAN LUMBERMAN’S representative spent 
with Jerry, he was informed that there are 56,- 
000,000,000 feet of timber in the watershed, 
which would logically be logged and handled 
through Reedsport. Mr. Startup also asserted 
that it is the most healthful city on the Coast, 
for their doctors find it hard to make ends meet, 
because of lack of patronage;-that their fishing 
streams are thickly populated with voracious 
trout and other denizens of the water, so that 
it is no trick at all to get all the fishing you 
want ina short time. That this district is unique 
in the Northwest so far as method of transpor- 
tation of school children to the schools and back 
home is concerned, is also claimed by Mr. Start- 
up; for at a point on the banks of Smith’s 
River, midway between Reedsport and_ the 
upper reaches of the river a union high school 
and consolidated grade school is maintained, to 
which the children are taken each morning by 
motor boat. A motor boat starts from each end 
of the river in the morning, picking up the chil 
dren at the various ranches and settlements, de 
positing them at the school. At the close of 
the school day the children are taken in the 
motor boat and returned to their homes. Only 
within the last year has a road been built lead- 
ing from Reedsport to the outside country, and 
with this single exception transportation in that 
district is still largely by boat. 

The Umpqua Mills & Timber Co.’s plant is 
down at present, and repairs and additions are 
being made to it. 


Plans for Reforestation Survey 


PORTLAND, OrE., Aug. 29.—One of the largest 
projects for investigating private reforestation 
possibilities that has been attempted in the 
United States has been announced by a group of 
progressive lumbermen with holdings in the 
Grays Harbor and Hoods Canal region in Wash- 
ington. Mason and Grays Harbor counties al- 
ready contain about 400,000 acres of cutover 
land, much of which is restocking. Future 
cutting will greatly increase this area. The re- 
search department of the Western Forestry & 
Conservation Association has been employed to 
make a preliminary survey of the entire region 
this fall, on which to base plans for a system- 
atie investigation and classification to begin 
next spring. 

The companies subscribing for the prelimi- 
nary survey are the Polson Logging Co., Ho- 
quiam; Donovan-Corkey Timber Co., Aberdeen; 
Simpson Logging Co., Shelton; Schafer Bros. 
Logging Co., Montesano; North Western Lum- 
ber Co., Hoquiam; Clemons Logging Co., Ta- 
coma, and Weyerhaeuser Timber Co., Tacoma. 
It will, however, be conducted without regard to 
their particular holdings except as they may 
decide later upon separate studies in more de- 
tail on which to base individual company poli- 
cies of constructive forest management. The 
public-spirited attitude taken by the group is 
that maintaining productiveness of this vast 
area, if possible, touches the welfare of all con- 
cerned alike, resident community and all lum- 
bermen involved, and that the first step is to get 
for all a picture of the entire regional problem. 

Several types of forest land exist, varying in 
quality, necessary treatment and financial prom- 
ise. The investigation will classify their pro- 
portion and condition as to existing reforesta- 
tion, also deal with the securing of further 
reproduction, rate of growth, possible utiliza- 
tion, slash disposal, fire protection, carrying 
costs, and other factors involved. It is expected 
that this fall’s work, although accomplishing 
-little detail on an area of nearly half a million 
acres, will enable decision upon the lines of 
further study most needful and their relative 


urgency. In some ways this region differs from 
those in the Pacific Northwest, where there has 
been most study of reforestation possibilities 
and the problems of management and protec- 
tion. It may prove necessary to conduct consid- 
erable scientific investigation of tree growth 
and slash disposal, in addition to a classification 
of lands and their condition. 

The work will be conducted by Norman G. 
Jacobson, forester of the association’s research 
department, under general direction by E. T. 
Allen. 


Lumberman Resigns Mayoralty Job 

VANCOUVER, WASH., Aug. 29.—Nelson EK. Al- 
len, secretary and treasurer of the S. M. Bar- 
nard Lumber Co., has resigned as mayor of 
Vancouver, stating as a reason that the busi- 
ness of manufacturing lumber requires his ab- 
sence six days a week from the city, so that he 
can no longer give to 
the office the time that 
its importance demands. 
The resignation was 
tendered by letter to 
the city council Tues- 
day night, and was ac- 
cepted. The council 








N. E. ALLEN, 
Vancouver, Wash. ; 
Gives Up Mayoralty 
Duties 





then unanimously elect- 
ed O, W. Storey, coun- 
cilman at large, as may- 
or pro tem. Mr. Allen 
vacated the position 
with evident reluctance. 
He was elected mayor 
first in December, 1922, 
and reélected in Decem- 
ber, 1924. In tendering the resignation he 
spoke feelingly of the codperation he had re- 
ceived from the council and the Vancouver pub- 
lic throughout the thirty-two months he has been 
in office. 

Mr. Allen’s associates in the lumber business 
are S. M. Barnard, president, and C. W. Ryan, 
vice president, of the S. M. Barnard Lumber 
Co. They are not only extensive manufactur- 
ers, but their organization is selling agent for 
fourteen sawmills and conducts a general whole- 
sale lumber business. 








Japanese Lumberman Dines Exporters 

SEATTLE, WASH., Aug. 29.—A farewell dinner 
of international aspect, featuring the lumber 
relations between Japan and the United States, 
was given Tuesday evening at the Washington 
Hotel, with U. Kitamura, of Osaka, as host. His 
guests included ten Japanese and six Americans, 
all of them interested in the distribution of lum- 
ber. As set forth in the invitations, ‘‘ easy 
dress’? was the proper garb, bespeaking the in- 
formal aspect of the occasion. 

Mr. Kitamura has been on the Coast for about 
thirty days, in his capacity as secretary of the 
firm of U. Kitamura & Co., lumber importers 
and wholesalers of Kobe and Osaka, and*also as 
secretary of the Lumber Importers, of Osaka. 
He made a graceful speech, in Japanese, which 
afterward was interpreted into English by S. 
Oka, stating that he had come to the United 
States in order to secure a better grasp of the 
situation, expressing a wish to learn of the 
problems and difficulties at this end, so that he 
might benefit himself at the other end of the 
line. He cited his experience and his efforts 
in support of a belief and hope that there would 
be a mutual understanding. 

Responding to the address, Allan H. Daugher- 
ty, of the Ocean Lumber Co., spoke in happy 
vein, observing that there were ‘‘many angles’’ 
in the export lumber trade, and commending 


warmly the remarks of the host that a wider 
knowledge of the problems would be mutually 
beneficial. Mr. Daugherty praised the evidence 
of hospitality, and the cordial spirit shown by 
the Japanese toward the American shippers. 

One of the results of the visit of Mr. Kita- 
mura is the establishment here of a branch 
office of U. Kitamura & Co., with an agent in 
charge to look after shipments of lumber. 

Those present at the dinner were: 

U. Kitamura, Osaka; N. Fujii, secretary to Mr. 
Kitamura, Osaka; C. Yamamoto, Yacho & Co., 
Seattle; S. Hishigata, Hoquiam, Wash.; B. Ka 
shino, S. Ban Co., Seattle; K. Koyasu, Mitsui & 
Co.. Seattle: S. Ishida, Mitsibishi & Co., Seattle; 
T. Inouye, United States Trading Co., Seattle: J. 
Tsutakawa, Tsutaka & Co., Seattle; K. Date, 
Union Trading Co., Seattle; S. Oka, secretary Jap- 
anese Lumbermen’s Association, Seattle; Allan H,. 
Daugherty, Ocean Lumber Co.; C. J. Fairhurst, 
Fairhurst Lumber Co.; J. T. Hodge, J. T. Hodge 
& Co.; C. W. Spence, West Coast Lumber & 'Trad- 
ing Co.; Lee E. Force, Douglas Fir Exploitation 
& Export Co.; William Burnham, Kent Lum- 


ber Co, 
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Charter Rates Strengthen Fir Market 

SEATTLE, WASH., Aug. 29.—Making for gen- 
eral strength in fir, the mills appear to be some- 
what oversold in the rail trade. The California 
situation is without any new features, with 
keener demand from the bay cities than from 
the southern part of the State. Atlantic coast 
business presents an anomaly in that charters 
ure commanding a premium for space over regu- 
lar Jiner schedules—a fact that tends to make 
for a stronger market. The regular rate has 
been $15, but special charters have been made 
at $15.50. The position of the mills is pretty 
well established at $18 and $19. 

A message from Portland states that the 
steamer Orient, on the way from New York, has 
been engaged by the Henry D. Davis Lumber 
Co. to load on Grays Harbor and the Columbia 
River at $15. Her cargo will approximate 
4,000,000 feet. Scheduled lines are obtaining 
$15 for October parcel space, an increase of 50 
cents over September, with some instances of 
premiums offered for fairly prompt loading. 
Shippers, regard $15 as the rate for full cargo 
business, although owners have held as high as 
$16 and $16.50. 

Space -to Japan is tightening on account of 
the movement of flour. The lumber rate at $8 
and $9 is firming up, with $9.50 and $10 quoted 
for futures. 


California Pine Prospects Bright 


SAN Francisco, Cauir., Aug. 29.—The Cali- 
fornia white and sugar pine situation is in het- 
ter condition than for years. Not only this but 
more lumber by 11 percent has been produced 
in 1925, than in any of the last three years, 
sales are ahead of production and prices have 
increased materially until they are averaging 
#5 more than at the same time in 1924 or 19253. 
These were the facts made available by Edward 
P. Ivory, trade extension manager of the Cali- 
fornia White & Sugar Pine Manufacturers’ As- 
sociation on his return from the mills of the 
Madera Sugar Pine Co. at Madera and the 
Sugar Pine Lumber Co., at Fresno. 

Mills of the association report that there is 
an abundance of orders, many of them are 
‘snowed under,’’ while others have employed 
extra loading crews to expedite shipments from 
the mills. The demand for lumber of all grades 
is far above expectations, declared Mr. Ivory, 
and the year is going to be one of the best in 
the history of the California pine trade. 

The production of 1925 will be more tian 
70,000,000 feet more than the previous years, 
the reports of the association show. In 1925, 
up until Aug. 1 of that year, there was produced 
in the State 607,501,000 feet; during the same 
period of 1924, 665,874,000 feet was produced, 
and for the current year, up until Aug. 1, there 
has been 740,577,000 feet produced from the 
association mills, an increase of approximately 


11 percent over the previous year. Taking No. 
9 


2 shop as a price average, in August, 1924, the 
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price, laid down at Mississippi River points, 
was about $40, today the prevailing price on 
the same grades averages between $44 and $45. 

Last year twelve mills of the association re- 
ported that between 35 and 40 percent of the 
lower grade commons were cut into box shook. 
This year those same mills report that only 
about 18 percent will find its way into the box 
market. Many of the mills are remanufactur- 
ing box material into 2x4-inch commons and 
finding a ready market at a slightly better 
price than the same lumber would bring as box 
material. Shook is $2 to $3 lower this year 
in the face of a predicted shortage of this grade 
of lumber. Selects also appear to be somewhat 
below the price of last year. Commons» are 
steady, with a strengthening tendency. 

The pine situation generally is firm, prices 
are steady under recent advances, and there 
are indications of still farther advances in the 
upper grades, according to Mr. Ivory. 


New Owners Retain Old Name 


SEDRO- WOOLLEY, WASH., Aug. 29.—John Corey 
has sold the Corey Lumber Co. to F. M. David- 
son and A. C. Christofferson, who are now op- 
erating the sawmill with a crew of thirty-five 
men. Five carloads of logs are received daily 
from Marblemount. The new owners retain 
the name of the Corey Lumber Co. 


(ag@aenaaaee: 


Policy of Federal Trade Commission 


PORTLAND, ORE., Aug. 29.—That big business 
and crooked business are not synonymous is 
the keynote of an address delivered Monday by 
William EK. Humphrey before the members’ 
forum of the Portland Chamber of Commerce. 
Mr. Humphrey, who for many years was a mem- 
ber of Congress from the State of Washington, 
is now a member of the Federal Trade Commis- 
sion. His speech outlined recent changes of 
policy with respect to the commission, setting 
forth that it did not intend to suppress facts 
where business concerns were found to be dis- 


‘honest, nor did it intend to be a bureau for the 


spread of socialistic propaganda. Mr. 
Humphrey declared he expressed the faith of the 
majority of the commission, as it is composed 
today, in saying: 

We do not believe that suecess is a crime, 

We do not believe that failure is a virtue. 

We do not believe that wealth is presumptively 
wrong. 

_ We do not believe that poverty is presumptively 
right. 

We do not believe that industry, economy, hon- 
esty and brains should be penalized. 

We do not believe that incompetency, extrava- 
gance, idleness and inefficiency should be glorified. 

We do not believe that big business and erooked 
business are synonymous. 


Mr. Humphrey told of a ease in which, be- 
cause of the publicity given the complaint, three 
companies had been forced into bankruptey, 
thousands of investors injured and the reputa- 
tions of many honest men damaged. From this 
time forward, he said, it would be the policy to 
issue a statement for publicity after the case 
was settled, not before. He continued: 


Another change in our rules of far-reaching 
importance is in regard to settling cases by stipula- 
tion. If a party is violating the antitrust law 
and by stipulation quits such practice, why is not 
the public as fully protected as it would be by 
going to the expense of a trial and issuing an 
order thereafter? It seems to me that our plan 
of stipulation not only accomplishes all that ean 
be effected by trial, but also is in harmony with 
the spirit of our jurisprudence. Nothing has 
aroused greater opposition from those who are 
opposed to the.changes in rules than our policy 
of settling cases by stipulation. They say we 
want to terrorize dishonest business. But while 
we are terrorizing the ten men in business who 
are dishonest, are we not at the same time terror- 
izing the ninety men who are honestly trying to 
obey the law? 

Mr. Humphrey stated that the rules in re- 
gard to publicity and stipulation did not apply 


to the business that was inherently fraudulent, 
nor to the business that, while legitimate, was 
conducted in such a manner as to show the dis- 
honesty of those engaged in it. From this time 
forward the commission would not handle cases 
of private litigation, where ample remedy is 
offered in the courts proper. He said that be- 
cause the commission had abolished many de- 
tails, and had stopped spending time on com- 
paratively unimportant matters, it would be in 
a position to give more attention to the crooks 
than ever before. 


To Exhibit California Pines 

SAN Francisco, Cauir., Aug. 29.—An exhibit, 
showing the various uses of California white 
and sugar pine and the methods of manufac- 
ture, will be made at the annual convention of 
American Foundrymen which is to be held in 
Syracuse, N. Y., during the first week in Octo- 
ber, according to E. P. Ivory, trade extension 
manager of the California White & Sugar Pine 
Manufacturers’ Association, who has just re- 
turned from a trip to the mills of the sugar 
pine district where he obtained various species 
which are to be placed in the exhibit. 

The display, one of the largest ever attempted 
in an eastern convention, will fill a booth 225 
square feet in area and will provide for a dem- 
onstration of grades, cross sections of different 





What does it profit a man 
to have his mind crammed 
full of good ideas and to lack 
the will power to put them 
to work?—The Paper Book. 











logs of California pine, and the advantages of 
sugar pine for pattern wood. Special pamphlets 
are being printed for distribution at the con- 
vention. 

Photographs of the Diesel engine, now being 
built at the Bethlehem Shipbuilding Corpora- 
tion plant here will be taken along for display. 
The motor which is being constructed for the 
motor tanker L10 is declared to be the largest 
Diesel motor vet constructed. During the cast 
ing more than 125,000 feet of pattern wood 
was used. 


Sees Good Year for Redwood Industry 

San Francisco, Cauir., Aug. 29.—The red 
wood manufacturer should not yet begin to 
spend his profits from the year’s total business, 
but there is every indication that 1925 will be 
one of the best years in the history of Califor- 
nia redwood. ‘Such is the belief of Theodore 
Lerch, general manager in charge of sales of the 
Albion Lumber Co., one of the largest of the 
redwood manufacturers, following a_ trip 
through the southern part of the State which 
embraced the Imperial Valley and inland ter- 
ritories. 

Volume has increased materially during the 
last sixty, or even thirty days, according to 
Mr. Lerch, and the prospects for the latter half 
of the year are even brighter than that just 
passed. Prices are steady and there is no rea- 
son to believe that there will be any great 
change. 

In the Imperial Valley, aeeording to Mr. 
Lerch, there is an optimistic feeling among the 
dealers. The trade is ready to purchase the 
winter stock and the conditions are wholesome. 

The situation, as a whole, is in much better 
shape than at this time last year, the dealers 
have confidence in the future and the banks 
have confidence in the lumber retailer. These 
conditions, if taken as a barometer, forecast a 
profitable year for the entire redwood industry. 


and Men of the Pacific Coast 


Manchurian Operator Visits Coast 


SEATTLE, WasH., Aug. 29.—Coming from a 
country where the old style circular saw is the 
usual headrig, and where the band mill is prac- 
tically unknown, Simon Skidelsky, of Harbin, 
Manchuria, was an interested visitor in Seattle 
during the week. 

He is one of the brothers who are now con- 
ducting the vast business operation known far 
and wide as Solomon Skidelsky’s Successors, 
with headquarters in Harbin. As a detail of the 
business, Mr. Skidelsky alluded to the fact that 
one of the timber concessions held by his organ- 
ization embraces an area of three thousand 
square miles, being twenty miles in width by one 
hundred and fifty miles in length, located in 
the forest region of northern Manchuria. 

While in this city Mr. Skidelsky was a guest 
of R. F. Weeks, division freight and passenger 
agent of the Chicago, Milwaukee & St. Paul 
railway, to whom he expressed the liveliest ap- 
preciation of American methods and progress. 

Mr. Skidelsky is on a tour that will take him 
to Franee and South Africa. He will spend 
some time in Paris. In a few months he will 
return to Seattle, homeward bound for Harbin. 


Spark Arrester Study Progressing 


San Francisco, Cauir., Aug. 29.—The first 
progress report of the committee of the Cali- 
fornia Forest Protective Association, which is 
conducting extensive tests of the effectiveness 
of spark arresters and outside-the-staek exhaust, 
as provided for in the conference between Col- 
onel William B. Greeley, chief forester, and the 
California lumbermen on June 3, has been made 
by the committee through the board of directors 
of the association. 

The efficiency of the Swan, Jones and Bruce 
arresters has been tested as well as the ef- 
fectiveness of the National draft control, South 
Bend arrester and numerous home-made cylin- 
drical screens with double cone tops. 

The South Bend arrester was reported to have 
been found to be quite effective when new but 
should the outside of the stack become bent 
the arrester is said to fit loosely allowing sparks 
to escape. A large number of spot fires are re- 
ported to have been found around boilers 
equipped with this sort of arrester. 

A home-made arrester of the McCloud Lum- 
ber Co. consisted of screens of the same diam- 
eter as the stack, 5% feet high of five-mesh 
screen, flat or cone tops and an extra outside 
cone top like a tent fly over the top of the eylin- 
der. Advantages are that one may readily see 
whether the arrester is in good condition. The 


‘screen does not clog when using split wood, but 


gave some trouble when using limb wood. Sev- 
eral spot fires were found around boilers using 
this type of arrester. 

There is but one National draft control in 
use on the Pacific coast, which was installed 
experimentally by the Standard Lumber Co. 
Apparently this has been quite effective in ar- 
resting sparks. Sawdust was thrown into the 
fire box when a large log was on the line, but 
no live sparks appeared to have been thrown 
out. So far as is known the machine equipped 
with this arrester has set no fires. To properly 
operate the device a comparatively large amount 
of water is used. 

The Bruce arrester is declared to have much 
popularity among firemen and _ enginemen, 
largely due to the fact that it ordinarily has 
less effect on steaming than most other types. 
It was found that where the slide was kept 
closed, the arrester was highly effective. It is 
the practice of the firemen to leave the slide 
open during the night and when steaming up 
in the morning to shut it before the engine is 
started. If this is done the arrester becomes 
highly efficient. Ordinarily the screen gives, so 
that no damage is done should the stack bend 
slightly. There has been slight trouble with 
clogging and creosote sometimes has to be 
burned off the screen with coal oil. Of several 
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donkeys examined which were equipped with 
this type of arrester but one spot fire was 
found. 

The Jones arrester was given several ex- 
haustive tests. Two yarders were given tests 
at night, and several large sparks were thrown 
out. It is believed that several improvements 
can be made on this type of arrester which will 
make it more effective. 

An unpatented device, which has worked out 
well in the south where longleaf pine knots are 
used for fuel is to be installed for experimental 
purposes. 


Offers Service to Timber Investors 

VANCOUVER, B. C., Aug. 29.—M. A. Grainger, 
of M. A. Grainger & Co., this city, left Thurs- 
day, Aug. 27, for oue of his periodical business 
trips to England. Mr. Grainger will sail from 
New York next week. M. A. Grainger & Co., is a 
special service organization for investors in tim- 
ber lands and sawmill properties. The personne] 
of the officers and directors of this company is 
made up of lumber and timbermen of the Pa- 
cific coast of high standing and long experience. 
The-company offers a service of investigation 
and management of timber and sawmill prop- 
erties. 


Has Memento of Sawmilling 

EvErRETT, WaASH., Aug. 29.—J. A. Theurer, 
president Canyon Lumber Co., has a memento 
of sawmilling in the shape of an irregular piece 
of iron casting deeply furrowed with the teeth 
of a band saw. It was found by the Canyon 
headrig as it cut into a log the other day; and 
although the saw was ‘‘gigged-back’’ almost 
instantly, there was time enough for the frag- 
ment of metal to tear out ahout twenty feet of 
the speeding band. Nobody knows how the 
casting happened to be imbedded in the log. 
The bit of iron is now reposing as a paner 
weight in the office of the company. 


New Issue of Short Term Gold Notes 

PORTLAND, OrE., Aug. 29.—Freeman, Smith & 
Camp Co., of this city, bond dealer, has just put 
out a new issue of short term first mortgage 614 
percent gold notes for the Green River Lumber 
& Shingle Co., of Baldi, Wash. The issue is 
for $75,000, due July 1, 1928 to 1930. 

The notes are guaranteed as to both principal 
and interest by the Green River Lumber Co., 
McIntosh, Wash., and A. H. Bricks and W. A. 
Erwin. Mr. Bricks, who is president of the 
Green River Lumber & Shingle Co., is a well 
known logger and lumberman of the Columbia 
River district. Mr. Erwin is vice president and 
manager, and one of the principal stockholders, 
of the Green River Lumber & Shingle Co. Mr. 
Erwin is also a well and favorably known oper- 
ator of the Columbia River district, having for 
many years been manager of the logging opera- 
tions of the Crossett-Western Lumber Co. at 
Wauna, Ore., and later of the logging opera- 
tions of the Crown-Willamette Paper Co. He 
has been a prominent figure at many sessions of 
the Pacific Logging Congress. , 

These notes are selling in the market at 100 
and acerued interest that yields 614 percent. 
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Women Embark in Shingle Business 

Vancouver, B. C., Aug. 29.—It takes real 
courage for a woman employee of a business to 
strike out and set up a similar business of her 
own, for even in this modern age women as a 
rule do not possess the same zest for tackling 
something on their own account that men do. 

Exceptions to the rule are the Misses N. Ned- 
den and TD. King, of Vaneouver, who on April 
6, 1925, hought the brand and all rights for 
Adanae shingles, and formed a company which 
is known as Adanae Shingles (Ltd.). with offices 
in the Bank of Nova Seotia Building, Van- 
couver. 

They did this only after consulting the banker 
with whom they had their personal accounts, 
who told them it was a serious thing for young 
ladies to embark in the shingle business, that 
many men had failed, and their chance of sue- 
cess was not very good. However, they had 
worked as stenographers and office girls for 


some years, and felt they were pretty well 
equipped to take over a shingle brokerage busi- 
ness. So upon deciding against the advice of 
their banker to embark in this business, they 
wrote and called on various mills, besides writ- 
ing to connections that formerly handled Ada- 
nace shingles. With few exceptions the mills 
and the selling connections advised that they 
would be glad to codperate with the new firm, 
provided its method of handling business was 
along the lines of staid and long established 
business practices. And so these two young 
Jadies began their first independent business 
venture. 

Both keep in touch with the mills, not only by 
telephone calls and letters, but by personal vis- 
its, and both of them know good shingles when 
they see them. Their business has been grow- 
ing steadily each month sinee the start, and 
with their pleasant personalities and knowledge 
of the game, and determination to succeed, 
unquestionably they will make the success to 
which any hustling firm is entitled. 


Pioneer Logger Made Own Ox Yokes 


WoopLAND, WASH., Aug. 29.—Up where the 
vivid green waters of Lewis River are joined by 
Johnson Creek, eight miles north of here, lives 
L. A. Mason—‘‘ Yankee,’’ as he proudly insists. 
He is tall and alert, with blue eyes that are 
keen and far-sighted in spite of his 72 years. 
He has lived in this pleasant valley for thirty 
years and intends to continue to make this his 





This hand-carved ox-yoke, made of oak and 
maple, was used forty years ago by ‘‘ Yankee’? 
Mason in logging with cattle. Perched on the 
yoke above Mr. Mason is his well-trained dog 


home. His wife died some years ago; his ehil- 
dren have all moved to new homes, and his only 
companion now is his faithful dog. 


I came West from Wisconsin in 1877, said Mr. 
Mason, coming from Omaha to San Francisco by 
train and up to Astoria on the Ajar, the old 
steamer that sank at sea a year or two ago. I 
spent some time in the woods and mills at Astoria. 
and later on ran the sawmill that my partner and 
TI built at La Center. It was one of the first saw 
mills in that section of the country and we cut 
about 8,000 feet a day with a band saw. We did 
all our logging with cattle and IT made my own 
ox-yokes. There’s one hanging on the barn that I 
made a good forty vears ago. It is made of oak 
and maple. 1 carved it out myself; it was slow 
work, but it’s as good a yoke today as the day I 
made it. But after I got one hand crippled in the 
sowmill and the other with a shotgun, I quit lum- 
bering, and went to farming. 

Back in Wisconsin, continued Mr. Mason with 
a reminiscent smile, IT well remember helping my 
father in the woods, where we used a knife with 
n team of oxen on each end, pulling it back and 
forth through the log. Times change, and these 
big electric mills of today are too swift for me. 

Aeross the Lewis River, where the sun 
gleamed on hundreds of cedar ties floating down 
to Woodland, Mr. Mason pointed out the spot 
where the old Perkins mill stood thirty or forty 
vears ago. ‘‘They turned out a lot of lumber 


there,’’ he said, ‘fand that mill was run with a 
wheel you could put in your pocket.’’ 

Mr. Mason is optimistic and has a keen sense 
of humor, like most men of the woods. AIl- 


though he lives alone with his dog, he likes 
human companionship and finds much enjoy- 
ment during the summer months in the camp- 
ers who invade his woods on the Lewis River. 
He has built crude benches for picnickers and 
has dug out a spring of cold water and provided 
a camp stove for the convenience of campers. 


. . . 

Labor Situation on Pacific Coast 

SEATTLE, WasH., Aug. 29.—The Federated 
Industries of Washington has issued a bulletin, 
observing that ‘‘the heart of good times lies in 
the ability of men to procure work, particularly 
men who have families to support.’’ It finds 
in this respect that the situation in the Pacific 
Northwest is ‘‘very good.’’ Portland reports 
jobs bulletined on employment boards for all 
residents who want work. Tacoma reports no 
surplus of common labor, and a searcity of some 
kinds of skilled help. There are few unem- 
ployed about Seattle, and the harvest in the In- 
land Empire has called many laborers to that 
district. The demands of the wheat harvest 
have caused something like a labor shortage, in 
connection with the fact that the fighting of 
forest fires has given work to men who other- 
wise might be unemployed. The bulletin says: 

Sawmills in many districts are again active, and 
logging is now at from 55 to 65 percent of capacity. 
Considering the usual summer inactivity in labor 
demand, the current season shows an exceptionally 
good condition, with skilled labor particularly busy 
and common labor approaching searcity in some 
districts. The situation reflects the healthy tone 
of general business in the Northwest, and bespeaks 
an unusual demand later on when the seasonal 
activities of the fall begin. 


Shows the Beauty in Knots 


3UFFALO, N. Y., Sept. 1—The elegantly ap- 
pointed main dining room of the Buffalo Ath- 
letic Club is receiving no little attention from 
all lovers of fine things, the oak paneling of the 
high wainscoting coming in for a large share 
of it. In a proper light this oak finishing is 
well worth studying, for it differs in some lead- 
ing features from oak finishing such as is com- 
monly found in such places. 

The room is fifty feet by more than a hun- 
dred feet, the lofty ceiling being given the 
effect of a roof of slight pitch. When the archi- 
tects, E. Bb. Green & Son, of Buffalo, set about 
to find something out of the ordinary in the 
wall appointments they hit upon a pattern of 
knotty and wormy quarter-sawed oak. They 
felt that if they used ordinary sound oak noth- 
ing that they could do would give their work 
any real distinctiveness, but here was wood that 
had a character of its own and they were not 
disturbed because the trade had a way of throw- 
ing such lumber aside as worthless. They re- 
called the case of over-burned brick that an 
eastern architect some time ago made all the 
rage by putting up buildings of it. 

This oak paneling is made to stand on its own 
merits entirely, for there is absolutely no finish- 
ing material used. The work of polishing it was 
not by rubbing in a filler and then using var- 
nish, or some such procedure, but using what 
the trade would call a sand blast, or what the 
architect would prefer to call a hand blast, 
which gives a much more glossy effect than one 
not acquainted with it would suppose possible. 
It will be seen by this that no effort has been 
made to disguise the character or quality of the 
wood, as if it might be somethiing to be ashamed 
of or doubtful about. 

It was the wood with its possibilities that 
caught the faney of the architects and they 
have certainly succeeded in their undertaking, 
though it is by no means easy to deseribe the 
effect in a written article. It would not be ad- 
visable for anyone who would cover an old ma- 
hogany cabinet with white paint to inspect this 
oak finishing. There are not quite as many of 
this sort of alle-samee-ness people in sight as 
there used to be, but they are still with us and 
they would find ordinary paneling still the 
thing, without doubt. 

It might be of some account to note in ¢los- 
ing that, though quartered white oak paneling 
still costs a small fortune in the rough, this 
special oak, if it can be found at all, has only 
a small market value. 
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Remanufacturing Plant and Con- 
centration Yards in One Unit 


OAKLAND, CALIF., Aug. 29.—In this city there 
is a mill of which the natives are justly proud. 
It is something new in the lumber industry and 
Oakland points to it with pride when she says, 
‘‘We pioneered the idea.’’ But it was the 
capital of far-seeing lumbermen, veterans of 
the game of sawdust and chips, of falling tim- 
bers and retail lumber, who looked far enough 
ahead to see and take advantage of the popular- 
ity of just the sort of company and equipment 
and policies of the Chicago Lumber Co. of 
Washington, which has its mills and concentra- 
tion yards at Oakland and has built a handsome 
2-story office building for its executives within 
hearing distance of the humming machinery of 
the remanufacturing plants which are daily 
placing figures on the right hand side of the 
ledger. 

Specializes in Mixed Carload Shipments 


The methods which the company advertises 
and practices are these: Every species of Cali 
fornia lumber, and also those of the Philip 
pines, are concentrated at the yards. Doors 
are jobbed by the company for the convenience 
of its trade. Mixed carload shipments is the 
specialty of the company. The fact that the 
company enjoys the transit rate to the Kast 
allows competitive prices to be met, and sys- 
tematic handling cuts the overhead to such an 
extent that profits are really shown. As a mat- 
ter of fact the company takes pride in the ve- 
riety of grades, sizes and species which it can 
cram into one box car, whether it is going 
North, South, or to the Hast. 

A few examples of the ‘‘mix ’em up’’ policy 
of the company are found in copies of invoices 
covering shipments to the four corners of the 
United States. One car loaded for Brooklyn 
carried 15344 miles of molding and the car 
was shipped out of Oakland just four days 
after the order was received; another car for 
Neosho, Mo., had thirteen different items of 
pine, Philippine mahogany and redwood; an- 
other car destined to Cadillac, Mich., contained 
twenty-six items of redwood, three of white 
pine, one of white fir and fourteen of sugar 
pine, and another car to Cleburne, Tex., car- 
ried twenty-one different items in pine. 

This business has paid so well that an addi- 
tion is being planned for the mill which will ap- 
proximately double the capacity. This will 
provide 11,000 square feet of space in addition 
to the 36,300 square feet now in use. In the 
mill is found the last word in every bit of ma- 
chinery used. Hach machine is driven by indi- 
vidual motors, each shaft is ball bearing; safety 
devices have been installed wherever necessary 
to the safety of the men; the morale, Mr. Gra- 
ham says, is of the highest he has ever seen in 
the lumber industry. 

In the plant there are fifty-five men em- 
ployed and thirty more will be needed as soon 
as the additional machinery is installed. Twelve 





machines do the work of 
sawing, cutting and re- 
manufacturing and get- 
ting the lumber ready 
for shipment.  Over- 
head is a specially de- 
signed grinding and 
filing room with an ex- 
pert on the job. 

The molders have 
been fitted with special 
generators so that the 
customary speed of 
3,600 revolutions a min- 
ute can be used on 
stock jobs, but when 
special orders come in 
the number of blades 
are halved and the ma- 
chine speeded up _ to 
6,000 revolations xe 
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ute. This eliminates 
making so many blades, 
speeds up _ shipments, 
inasmuch as the ma- 
chines can get on the job quicker, and elim- 
inates much grinding. 

In the yards, where every kind of California 
lumber imaginable and several species from 
overseas are found, there is considerable work 
now going on. The entire three and a half 
acres are being roofed and the job should be 
completed before the autumn rains begin. 

The stock carried in this yard and the mills 
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General office building of Chicago Lumber Co. 
of Washington, Oakland, Calif., a stone’s throw 
from the mill 


represent an outlay of approximately $400,000. 

The general offices of the company, recently 
moved from San Francisco, are in a new 2-story 
modern office building just a stone’s throw 
from the mills. California lumber has been 
used throughout the interior for decorating. 
Kleven persons complete the office and executive 
forces. The officers of the company, all veter- 
ans of the lumber industry, include 8. H. Fuller- 











Unloading, grading and sorting lumber as it comes from the company’s 
electrically equipped mills 


Inside the warehouse. 


This space will be enlarged when the new pro- 


posed addition is completed 


ton, of Pasadena, president; L. V. Graham, 
sr., vice president and general manager; E. A. 
Horr, assistant to the general manager and in 
charge of sales; B. Hickman, treasurer, and C. 
W. Reighard, secretary. L. V. Graham, jr., is 
in charge of local sales. 

The fact that Oakland is on a transit rate 
from the mills of the State to the East allows 
the company to go after the business on a com- 
petitive price basis with the manufacturers. 
Quality merchandise is obtained, according to 
Mr. Graham, through getting each species from 
the regions where it is known to grow best and 
have the highest grade. This high quality pre- 
vents price slashing but yet allows the company 
to meet manufacturers’ prices on high quality 
lumber. Another factor contributing to the 
high standard of the product turned out by the 
company is an expert grader, who watches, 
grades and resorts each piece of lumber as it is 
received from the mills. 


PaeaaZaaBAaAaAaas 


To Establish Branch Yard 


MINNEAPOLIS, MINN., Sept. 1—The H. G. 
Foote Lumber Co., of Minneapolis, is the first 
commercial enterprise to utilize industrial track- 
age adjacent to a new line of the Milwaukee 
railroad in St. Paul which serves the new $10,- 
060,000 Twin City plant of the Ford Motor Co. 

The main offices of this lumber company still 
are to be maintained in Minneapolis but the 
company has leased a tract adjacent to the 
new trackage and will establish a braneh lum- 
ber yard there. 

The Ford plant was constructed along the 
Mississippi River near the Federal high dam, 
on which the company has obtained a lease from 
the Government. 





Cut stock in shed of Chicago Lumber Co. of Washington, ready for 


shipment to all parts of the United States 
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National Production, Shipments. and Orders 


WASHINGTON, D. C., Aug. 31. 


Softwoods: 
Week ended: 1925, Aug. 22; 1924, Aug. 23— 
Southern Pine ASSOCIATION. ..0ccicccvccccsccvecs 


California Redwood Association................. 
North Carolina Pine Association................ 
Northern Hemlock & Hardwood Manufacturers’ 
Northern Pine Manufacturers’ Association....... 

Tents ONE WEEK... 6 <65.0.4d0065.6,086845954504% 


Thirty-four weeks: 1925, Dec. 28 to Aug. 22; 1924, Dec. 30 to Aug. 23— 


Southern Pine Association...............-.s+00- 
West Coast Lumbermen’s Association........... 
Western Pine Manufacturers’ Association....... 


California Redwood Association.............05065 


North Carolina f 
Northern Hemlock & Hardwood Manufacturers’ 
Northern Pine Manufacturers’ Association...... 


Totals, Chirty-<foOuUr Weeks. .o.ssci00s000-0 202600 


*California White & Sugar Pine Manufacturers’ 
Thirty-four weeks 
eee OnGee AWE: 22... isa vc e0 tess c46e bn oe be 

Hardwoods: 


Northern Hemlock & Hdwd. Mfrs.’ Assn., 34 wee 


*Revised figures for thirty-four weeks; not inc 


Pine ASBOCIBUON «6c 66.0555.0:6:005% 008 


The following statistics were compiled by the National Lumber Manufacturers’ Association: 











Production Shipments Orders 
1925 192 1925 1924 1925 1 

ceaneadiinetnd ts 71,726,693 70,462,175 75,344,412 85,294,768 75,932,384 71,862,172 
schademeanndeecn 107'792,867 95,612,701 110,932,147 107,133,402 115,778,150 111,358,883 
tiene 32,463,000 30,276,000 25 592/000 26,116,600 21'172/000 22/8950 
Aitabareintdedt 775,000 8,185,000 8/141.000 5'319.000 6,721,000 »8,564,000 
paeae co aed 10,403,895 $908,634 8,342,396 9,383,574 8,279,690 8,991,626 
‘Association... — 2'204°000 1,770,000 1/182,000 1349000 ‘000 962.000 
aiepodetenrecs 12/653,600 11254900 10,090,100 87162, 200 9,800,000 8,860,000 
sictdeieuteteisidl 244,019,055 226,469,410  —- 239,624,055 242,757,944 238,612,224 233,423,681 
Seteantoaahiemicer. 2,628,828,880  2,628,636,690 2,564,805,844  2,626,131,644  2,560,216,914 —2,576,566,809 
Oe codtecesecatl 3'392,063,116 2,1381358.732  3,564,670,917 —3,300,983,714 3,524,766,478 3,164,904. 165 
iS: 1,077,422,000  1,060,124'000 ——_1,023,736,000 987,318,000 1,014,855,000 981,725,000 
eon cebunwan 254,748,000 292'370,000 235,475,000 233'539.000 237'397,000 232'096. 000 
sis econ tdeaneae 289,219'240 259,278,352 281°919,956 260,848,769 231,708,950 225,622377 
Agsociation. .. 102,370,000 90,569,000 84,958,000 77,658,000 68,064,000 63,109,000 
cena chtaegae 438,40 310,269,700 299,678,000 279,190,800 283,075,000 290,053,000 
ee 8,091,089,636  6,779,606,474  8,055,243,717....7,765,669,927  7,920,083,342 —7,534,076,351 
Association, 

erunecodadieds 756,298,000 693,462,000 714,320,000 509,277,000 606,277,000 497,349,000 
eek iane etait 16,277,000 17°542,000 11,388,000 13'238,000 9,398/000 14'004'000 
KS... 20. ceceeeee 174,636,000 147,426,000 109,530,000 103,237,000 108,186,000 94,675,000 


luded in general totals; represents about 77 percent of cut in region. 





National Analysis 


WASHINGTON, D. C., Aug. 31.—The National 
Lumber Manufacturers’ Association has issued 
the followiing analysis for the period ended 
Aug. 22, orders and shipments being shown as 
percentages of production: 


During During 34 
Week Ended Wks. Ended 
Aug. 22 Aug. 22 


No. of Ship- Or 
mills ments ders 


Ship- Or 


Associations— ments ders 


Southern Pine ...... 129 105 106 9S 97 
West Coast ........ 112 103 107 105 104 
Western Pines ...... 32 79 65 95 94 
California Pines* oe | 70 58 94 SO 
California Redwood.. 15 120 99 92 93 
No. Carolina Pine.... 42 80 80 97 SO 
No. Hemlock & Hdwd.7 14 92 78 70 64 
Northern Pine ...... 9 80 ae 87 82 
Southern Cypress.... 18 120 98 107 108 

3T7i 97 95 9S 96 


*Represents 36 percent of cut in California pine 
region. 

‘Includes hardwoods and softwoods. 

Last week there were reports from $835 mills. 


Oak Flooring Statistics 


The Oak Flooring Manufacturers’ Associa- 
tion has prepared the following statistics for the 
weeks ended as shown and comparative periods: 


1925 





Production Shipments Orders* 


Aug. 22....... 10,505,000 11,151,000 13,294,000 
Aug. 157...... 10,282,900 10,730,000, 12,658,000 
AUP:  Blis0s00 10,394,000 10,235,000 11,465,000 
Aug. 2 to Aug. 
DO. xe awe wae 20,676,000 20,965,000 24,123,000 
1924 
Aug. 4 to Aug. 
> Sshamsanve 15,990,000 17,183,000 23,081,000 


+¥Forty mills. ¢Thirty-eight mills. 

*Orders booked for the week ended Aug. 15 
were 23 percent over production and shipments 
were 4 percent over production. 

Percentages of Thicknesses, Week Ended 


Aug. 22 
in” 3h" b Wadd 5” 
18 2 lé 
Production .......... 16 14 6 4 
Shipments .......... 71 16 s 5 
RCES. 60s 06 00sec ser 65 19 11 D 





Hardwood Barometer 


MEMPHIS, TENN., Aug. 31—The Hardwood 
Manufacturers’ Institute barometer for the 
week ended Aug. 22, one hundred thirteen units 
reporting, is as follows: 


Nor- Iden 
mal tical Actual 
. out- nor- out-  Ship- 
Production— Feet put mal put ments 
Normal (iden- 
tical units) 17,393,000 acts 
Actual 15,690,656 90 ete 
Shipments 16,016,150 92 102 
Orders— 
New? .....s 15,816,640 91 100.8 98.8 
On hand end 
week 93,624,821 


*There was fabricated at sawmills, 1.727.946 
feet, and 360,028 feet was used in construction 
work, making a total of 2,087,974 feet. 

Identical mills were operating 91 
normal time. 

There was 8,234,232 feet of logs received during 
the week, and 9,679,971 feet sawn, leaving a mill 
supply of 16,526,241 feet. 


percent of 


The West Coast Review 


SEATTLE, Wasu., Aug. 29.—For the week 
ended August 22, 113 mills report as follows to 
the West Coast Lumbermen’s Association: 





Production ...107 7 
Shipment 110,932,147 4% below orders 
ORACTS  s00scee 115,778,150 7% above production 
Shipments— 
Water delivery: Feet Feet 
POTMCRUIG akc eisise eae nadowir 30,940,270 
SHES) a re ar ea 13,648,414 
POA WATCH (409) os.6 i086 see vases 44,588,684 
Ant, SRE ANE 655.5402 nasa eas oeecio 60,720,000 
Local auto and team deliveries........ 5,623,463 
Total SHIPMeENtS ...4..0660% cess cacwes 110,932,147 
New business— 
Co re er 29,335,669 
SIME, a itosen.enees-ea kaw’ 20,069,018 
OURS WOLTER (40 GG) ss ee 5ieinsis n:-s.0''s0% 49,404,687 
aa... SACO CORTE 6.6.5 hccob0550sb0000w2s 60,750,000 
Local auto and team deliveries........ 5,623,463 
Total New DUBBING .iiisc is éiccccasiess 115,778,150 
Unfilled orders— 
ee er 122,142,728 
MO. Siena cine se 4N4a SPREDR SHOE RD wares 94,492,018 
AM, D500 CATET bcccsnscbicareeneeasesies 155,700,000 
Total unhilled OTGers ss. 6 os.0:6006605500 42,004,040 


*Car basis 30,000 feet. 


California Redwood Data 


SAN FRANCISCO, CaLir., Aug. 29.—The follow- 
ing information is summarized from the Cali- 
fornia Redwood Association’s report for the 
week ended Aug. 22: 





7 Redwood— ~..White 

No. of Percent of | wood 

mills Feet production Feet 

Production .... 15 6,775,000 100 2,035,000 
Shipments ..... 15 ,141,000 120 1,447,000 

Orders— 
Received .... 15 6,721,000 95 1,487,000 
On hand... .. 14 28,446,000 . 2,567,000 
Detailed Redwood Distribution for Week 

Shipments Orders 

Northern California* ...... 3,557,000 3,744,000 
Southern California* ¢..... 1,730,000 1,610,000 
WU RRINIAT bice%eencsie wee sue e 40,000 90,000 
LO  ) i rie 1,510,000 1,073,000 
PUUOERE: foc b@ 0 See vewn aires 1,304,000 204,000 
| eee eee ee ere r 8,141,000 6,721,000 


*North and south of line running through San 
Luis Obispo and Bakersfield. 

yNevada, Arizona, Oregon and Washington. 

tAll other States and Canada. 








North Carolina Pine 


NorFouk, VaA., Aug. 31.—The North Carolina 
Pine Association makes the following analysis 
of figures from forty-five mills for the week 
ended Aug. 22: 





Percentage of—— 
Production Ship- 


Production— Feet Normal*® Actual ments 
Normal ....12,660,000 - a ri 
Actial 1.4. 11,352,917 90 ois 

Shipments 9,638,140 76 85 ee 

OEGPTEF ccc s. 8,519,690 67 (3) 88 
*“Normal”’ is based on the amount of lumber 


the mills would produce in a normal working day. 

+As compared with last week, there was a de- 
crease in orders of 21 percent, although last week 
there were reports from thirty-seven mills. 





Western Pine Summary 


PORTLAND, OrE., Aug. 29.—The Western Pine 
Manufacturers’ Association summarizes as fol- 
lows reports for the week ended Aug. 22, from 
thirty-four member mills: 

Percentages of 
Ship- 


Production Cars? Feet Cut ments 
Normal... 31,850,000 x : 
Actual ....; renee 36,813,000 

Shipments jo LS 29,146,000 
Local deliveries... . 604,000 or 
TOCAL .... bes , 29,750,000 80.81 

Orders— 

Canceled ... 20 520,000 aohaes pee 
IWOWE ond sis 883 22,958,000 64.00 79.20 
On hand .... 3,840 99,840,000 


*Car basis is 26,000 feet. *Local sales included. 

Bookings for the week by thirty-four identical 
mills were 80.68 percent of those of previous week, 
showing a decrease of 5,641,000 feet. 


Hemlock and a 


OsHKOSH, WIs., Aug. 31.—The following is 
a summary, for comparative purposes, of fig- 
ures as to the hardwood and hemlock movements 
supplied to the Northern Hemlock & Hardwood 
Manufacturers’ Association by twenty to twen- 
ty-five firms that ordinarily ship about one-third 
of the total monthly shipments reported by all 
members,’ and shows averages for June, July 
and 1925 to date, and weekly figures for Au- 
gust: 





Hemlock 
Period— Firms Cut Shipments Orders 
Weekly average 
P|) i: ies .. 2,693,000 2,584,000 2,102,000 
AME © crus shes we .. 38,677,000 2,295,000 2,060,000 
To date, 1925. .. 3,079,000 2,526,000 2,022,000 
Aug. Bes s-avoneee irs 19 4,865,000 2,686,000 2,066,000 
A Gras Sansa 20 4,022,000 3,009,000 2,363,000 
ya |e 18 4,143,000 2,239,000 1,802,000 
UE bikicekcives 17 3,445,000 1,560,000 1,176,000 
Hardwood 
Weekly average 
MAME noc ece's 4,512,000 2,797,000 3,328,000 
i re aa 3,312,000 2,979,000 4,358,000 
To date, 1925. .. 5,153,000 3,261,000 3,218,000 
Aug. Beet at oe 19 3,023,000 3,828,000 5,069,000 
[a Se 20 «2,796,000 3,804,000 6,326,000 
| a | re ae 18 2,505,000 3,862,000 4,673,000 
pS a -/-re 17 2,417,000 3,451,000 2,925,000 





Southern Pine Barometer 


NEw ORLEANS, LaA., Aug. 31.—For the week 
ended Aug. 28, Friday, one hundred thirty-five 
mills report as follows in the Southern Pine 
Association: 


Percent Percent 
of pro- of ship- 


Cars Feet duction ments 
Production Te A rr a eer 
Shipments 3,100 8,81a,46¢ IOTBL ...5. 
Orders*— 
Received . 4,012 84,247,988 114.62 106.82 
On hand end 
week ....:.02082 SO6800;318 .asee sve 


*Orders on hand showed an increase of 2.06 
percent; one hundred twenty-nine mills contrib- 
uted to previous week’s report. 

Normal production for these mills was 80,685.- 
483 feet. 

Of 125 mills reporting running time, 21 were 
working overtime and 102 full time; 5 were shut 
down, 6 operated four days, 7, five days, and 5, 
five and one-half days. 
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SEATTLE, WasH., Aug. 29.—Direct sales of Douglas fir from August 17 to 22 inclusive: 

; — Sales Prices ——Sales—— Prices 

V. g. flooring— No. Feet No. High Low Spread Drop siding, 6”— No. Feet No. High Low Spread 
[CR Rrra ee eee eee 10 43,000 4 $49.00 $46.00 $3.00 NOv:2 ANG WOOP is cicwsicius 135 883,000 6 $37.00 $33.00 $4.00 
PRO Docs Chalets Cee cine www 89 423,000 8 46.00 40.00 6.00 ING@RCGR asd cacdaresscaaasewens 42 345,000 8 30.00 26.00 4.00 
IN Ghee Bel oars sre Sietmisa's <'esialsi sie tes « 51 332,000 10 33.00 25.00 8.00 Common, No. 1 S1S— 

S. g. flooring— ; : SOUe” siacdsedkansldvadwccaese 101 718,000 9 19.50 14.50 5.00 
4” No. 2 and better........ 44 257,000 6 32.00 27.00 5.00 ERE: Gdatavievaacsetnancaceks 7 153,000 7 20.00 15.00 5.00 

INGA. cdee canes wee sneaae 20 124,000 7 26.00 21.00 5.00 Dimension— 

6” No. 2 and better......... 45 146,000 5 38.00 34.00 4.00 2x4”, bre Net erase addwakesend 148 443,000 6 17.50 15.00 2.50 

IO GO Ge Pes a acide sl cknesene Ae 141,000 UC 32.00 27.00 ROP” 2, I icwdawncenentes 148 418,000 8 19.50 16.00 3.50 

Stepping— E 18" Gvasudvacsruedacaes 101 271,000 9 21.50 17.00 4.50 
No. 2 and better. ....-..-.66 20 25,000 4 66.00 63.00 3.00 Bi tiducicncceuadaeses 62 147,000 9 21.50 17.00 4.50 

Finish— BUG (Gir ES", Sates: os wecnandee 33 62,000 6 23.50 17.50 6.00 
BONG ores en Gate a pada awe 22 51,000 7 59.00 53.00 6.00 BGR sidevascade 11 22,000 6 25.00 20.00 5.00 
Casing and base.........+«- 13 18,000 4 66.00 60.00 6.00 Lath— 

Ceiling, %x4”— LL eer err CET 34 395,000 5 4.00 3.25 75 
No. 2 and Better. ...6660<6 78 372,000 7 31.00 26.00 5.00 CIO 43 s40n es deduedeweeaxds 3 260,000 2 6.00 5.85 15 
INO’ D. Goectvcenavaresvenenes 22 161,000 7 25.50 19.50 6.00 PRGINIONS o cscawecccncees anus 1 7,000 1 3.55 es 

e « e 
Northern Hemlock & Hardwood Data California Pine Sales 
: , J1s se —_— 2 y ¥ 2 r 7 Vi « ’ sone 19ti as + 

OSHKOSH, WIS., Sept. 1—The Northern Hem lock & Hardwood Manufacturers’ Association has San Francisco, Cauir., Aug. 29.—For the 
prepared the following data as to July production and shipments of northern hardwoods and 5 ay eas ; sas 
hemlock, and stocks Aug. 1: period Aug. 23 to 29, the California White & 

July, 1925, Statistics Stock Summary Aug. 1 Sugar Pine Manufacturers’ Association reports 
Unsold a > al : sales as follows: 
Production Shipments Aug. 1 DEO —— ‘4 , ‘ , P : 
Bi hc a eS BEY ons s.osisie cece ewe als 134,174,000 California White Pines Mixed Pines 
BOD co ciee ee os 621,000 578,000 6,128,000 QREOM Ra caio.ce dean weed 66,402,000 Feet Common— Feet 
Basswood 2,173,000 3,040,000 34,219,000 ———— GC SGIROE hiseces 406,000 INGE D véacecs 22,000 
Sasi 338.000 57.000 Total unsold........200,576,000 Nos. 1 & 2 clr. 303,000 NOLS csonden 316,000 

tea aes ee Ree, EWES Sold, dry and green..... 60,197,000 JEP SOIC 5 aces 577,000 INGE & cecwens 546,000 
BCH fcccwees 6,799,000 9,614,000 61,601,000 pe Hast Rea No. 3 clr...... 120,000 1. ke eee 178,000 
1111) eee rere 1,606,000 2,050,000 16,538,000 Total hardwoods... .....06606: 260,773,000 Inch shop .... 58,000 No. .. eS oe 

aple 712 at 26 HEMLOCK— No. 1 shop.... 251,000 No. 1 dimen... 768,000 
Maple ...+.. ee er oe Unsold, 1- and 2-inch— No. 2 shop....1,656,000 Timbers ...... 6,000 
OAN> s actecans 146,000 222,000 = 1,251,000 1 eee eee 92,998,000 No. 3 shop.... 390,000 3eveled aie” 
Mixed hdwds. 3,827,000 DORR cd ne eas CRCOM oo oe. chines arora 42,243,000 Short, C&btr.. 67,000 Lin. ft. 

—_———_ Short, shop... 20,000 B&better 20,000 
ices aan aCe ws Total unsold....... 135,241,000 Panel, %” a.w. 1,000 C wceeeeeeeee 39,000 
Yotal.hdwds. 26,223,000 28,909,000 200,576,000 Sold 1- and 2-inch...... 13, 361,000 age pe me Pye 7 cee eeeeee Sane 
Sparer haes eee papiawys pi 2295 No. 3 elr., std. 3, Bi cccsceca, 9, 
Hemlock, 1&2” 24,298,000 20,154,000 135,241,000 Shop, std. eres 11,000 Douglas Fir 
eee = Spee remo ees 151,000,000 Sugar Pine Feet 
——__—_—_—_—_—. Nos. 1 & 2 clr. 159,000 C&better ..... 65,000 
Grand total 50,521,000 49,063,000 335,817,000 Total hardwood and hemlock. ..411,773,000 - pin yr ce eees oe 4/4 a. w. com. 248,000 
omparison of 1924 jleti } SEIECE occsce 0,00 5/4 & up com. 61,000 
The fi for -elve be ” A 7 1. 1924 ea bay oe ss ‘ . Noe 9. Ci. ...<«. 141,000 Ties & timbers 224000 
e figures for twelve months, Aug. 1, 1924, to July 31, 1925, make the following percentages of Inch shop .... 36,000 Dimension .... 260.000 
the correspouding period of 1923-1924: No. 1 shop 325.000 ; 
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Western Woods Are Being Introduced in Virginia 


RIcHMOND, Va., Aug. 31.—That west Coast lumber is being rapidly 
introduced in the South, is shown in the fact that sizable shipments of 
fir that have arrived of Jate for some of the largest retailers of lumber 
in this city have sold rapidly and have been followed by other orders. 
Hemlock, too, has obtained a good foothold and shipments of west Coast 
shingles have received general praise by dealers and consumers. 

A number of Riehmond Jumbermen, in conversations with a repre 
sentative of the AMERICAN LUMBERMAN, express the opinion that a long 
look ahead shows that the future of the lumber business in Virginia 
will rest with the manufacturers of the Pacifie coast. 

Thomas (. Ruffin, of Ruffin & Payne, long established retailers in the 
Highland Park section of the city, gave an insight into the 


just as good today as it was then. Ruffin & Payne operate six automo- 
bile trucks, in addition to a number of horse drawn vehicles for nearby 
delivery. 

The automobile truck has opened up a new avenue of business, said Mr. 
tuffin. Kew persons realize that today we are doing a big business by truck 
with places located fifty miles or more from Richmond. We are doing a big 
retail business in Tappahannock, at Yorktown and at other places on the 
eastern shore and we are making deliveries direct from our yard in Richmond. 

This morning we had a call by telephone from Yorktown for a shipment 
of lumber and three hours later the order was on the way. A matter of a 
few hours is no object to us and we consider our business at a distance by 
auto truck the most valuable acquisition we have made in recent years. It 
has enabled us to expand in a direction that we could not have considered 

possible a few years ago. We expect to broaden our activities 





west Coast situation. Mr. Ruffin started in business with 
J. P. Fourqurean, under the firm name of Fourqurean & 
Ruffin, in 1892. Subsequently Mr, Fourqurean retired and 
Mr. Ruffin became associated with R. T. English, as Ruffin 
& English. 

Mr. English subsequently moved to the country to engage 
in farming, and Mr. Ruffin became associated with A. W. 
Payne, under the present firm name of Ruffin & Payne. This 
partnership was organized about twenty years ago and Mr. 
Ruffin said the story of the firm is one of continuous ad- 
vancement. He also recailed that Mr. English subsequently 
eame back to Richmond and reéntered the lumber business 
by organizing the firm of Palmer & English. 

3oth Messrs. Payne and Ruffin were formerly employed 
with Woodward & Son, perhaps the best known Jumber firm 
in Richmond. Woodward & Son some years ago gave up the 
retail business, which they had conducted for many years 
from a large yard near the entrance of Free Bridge, and 
now are conducting a strietly wholesale business with an 
office in the American National Bank Building. Stewart 
M. Woodward, president of Woodward & Son, however, has 
continued in the retail business as president of the Rich- 
mond Lumber Co. He is also chairman of the board of 





directors of the Montague Manufacturing Co. J. LEE DAVIS, 
Richmond, Va. ; 
Davis Bros. 
Inc.) was born in Richmond. 


Establishing a New Yard President 


The Richmond Lumber Co. operates an extensive yard 
in South Richmond, catering to a large clientele in Chesterfield County. 
The business of the company has greatly expanded in its rather brief 
history, with the result that the company is now establishing a new 
yard on Brook Avenue, to be known as the Barton Heights branch. The 
site was formerly occupied as a lumber yard by C. E. Hughes. 

The Barton Heights yard will put the Richmond Lumber Co. in a 
position to supply the lumber needs of another great section of the city 
and one that is growing very rapidly with houses almost exclusively 
of the better class of construction. A new warehouse has been completed, 
alterations have been made in the yard layout, an office building has 
been erected and the site marked with signs that are conspicuous from 
several bridges that span the enormous gully in which the plant of the 
American Locomotive Co. is situated. 

The new yard of the Rich- 
mond Lumber Co. is less than 





— : in the matter of long hauls. 


Mr. Ruffin said that the lumber market in Richmond had 
been very active until July 15, when a midsummer dullness 
set in, but that Aug. 1 had found business picking up rap- 
idly and he voiced the opinion that the retailers of the city 
would enjoy a very good volume of business in the late sum- 
mer and early fall. 

The Montague Manufacturing Co., whose big plant in 
Broad Street road, was visited in the late spring by a dis- 
astrous fire, has made extensive improvements. Although 
the fire ruined a large stock of fine woods, it did not inter- 
fere with the business even for a single day. 


Another Concern Specializes in Pine and Hardwoods 


Another progressive Richmond firm is the Transit Lum- 
ber Co., the 24%-acre plant of which adjoins the State fair 
grounds. The firm keeps about 2,500,000 feet of lumber 
always on hand and specializes in pine and hardwoods. The 
business was strictly wholesale until two years ago, when 
it began retail operations which have been very successful. 
J. O. Bowles is president and treasurer and A. B. Carter, 
vice president and secretary. Mr. Bowles has been in the 
lumber business for about fifteen years. He was with the 
Henrico Lumber Co. for five years, before going with the 
Hamilton Ridge Lumber Co., of Estill, S. C., where he was 
sales manager until the company dissolved. Mr. Bowles 





‘‘We have just started buying fir in large quantities,’’ said Mr. 
Bowles. ‘‘We realize that we must depend on the Pacific coast for our 
future supply of lumber and we will not be in the background. It is 
becoming more and more difficult to get what we need in pine, and fir 
we consider the logical substitute.’’ 

Mr. Bowles told of a transaction which he had just completed for 
180,000 feet of fir timbers. The Transit Lumber Co. purchased the lum- 
ber from the Henry D. Davis Lumber Co. of Portland, Ore., through 
W. B. Roper, of Norfolk, Va. The timbers were shipped by water to 
Norfolk and thence by rail to West Point, Va., where they will be used 
in the construction of a bridge. 

Mr. Bowles said that he believed the deal was unique so far as the 
introduction of west Coast lumber on the Virginia market is concerned. 

As to hardwoods, Mr. Bowles 





a mile from the plant of 
Ruffin & Payne, although the 
two establishments cater to a 
distinctly different clientele. 
The Ruffin & Payne plant cov- 
ers seven acres and includes a 
very attractive office building. 
A new warehouse was com- 
pleted only last year. The 
firm is one of the most pro- 
gressive in the city, taking ad- 
vantage of every facility to 
broaden and expand. It was 
one of the first Richmond con- 
cerns to acquire a fleet of mo- 
tor trucks and now it is a 








said there had been a marked 
improvement in the demand 
for industrial items. ‘‘We 
have little difficulty in getting 
our needs for hardwoods sup- 
plied,’’ he asserted. ‘‘The 
only shortage I can recall at 
the moment is in cherry heart 
lumber. There seems to be 
very little of this on the mar- 
ket. Otherwise the hardwood 
market in all respects is in 
good condition. In fact, we 
consider the situation very en- 
couraging in the lumber busi- 
ness. We have no complaints. 
Richmond is growing and we 








leader in the use of west Coast 
lumber. 

On the day the American 
LUMBERMAN representative 
called, Mr. Ruffin noted that he had just received a full carload of fir. 
He said the lumber had been purchased from the Long-Bell Lumber Co., 
Longview, Wash., through W. H. Bryan, its representative in Washing- 
ton, D.C. Of the introduction of west Coast lumber, Mr. Ruffin said: 


Fir is the coming wood on this market. There is no doubt of that in my 
mind. There was some one-inch flooring in a shipment we received today 
ae — = et hae ye handled in a long time. The lumber 
4 slivered here about $ a thouss ; 2 3 
siute of Goorin a oe $ thousand cheaper than I can buy the same 

We also received some fir boards that stand us in the sixties, and we can’t 
reproduce the boards in cypress at less than $90. This big difference in 
price, of course, is going to be a big factor in hastening the introduction of 
fir, although we all realize that sooner or later necessity will force us to 
give up the general use of southern lumber and look to the Pacific coast for 
the bulk of our supplies. 


Mr. Ruffin also recalled that he had tested fir in the construction of his 
own home and said some of it that was installed fifteen years ago is 


Plant and office building of Davis Bros. (Inc.) at Richmond, Va. 


are growing with her.’’ 
Concern Well Established 


The most important acqui- 
sition of the last year in the matter of new lumber firms in Richmond is 
the establishment of R. E. Richardson & Sons, located at Westwood 
Avenue and the Richmond, Fredericksburg & Potomac Railroad tracks. 
A complete mill, a warehouse, office and storage sheds have been erected 
= a site which the firm improved, All equipment is of the very latest 
design. 


Mr. Richardson is head of the firm, with his two sons, Julian L. and 
Randolph, as the other officers. The company moved to Richmond last 
Jan. 1 from Newport News, Va., but all buildings were not completed 
until the late spring and now improvement on the grounds is progressing 
rapidly. The company owns lumber mills in New Kent County, Virginia, 
and is disposing of its own products through the establishment in Rich- 
mond. The firm’s outlay represents several hundred thousand dollars. 

The Richardson yard is just opposite the plant of C. P. Lathrop & Co., 
one of the oldest lumber firms in Richmond. Barksdale Lathrop, who is 
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in active charge of the lumber operations, said the company took ex- 
pansion for granted when it opened its suburban yard and had not 


found it necessary as yet to make additions. 


‘“Business has been very good in the retail lumber business,’’ said 
Mr. Lathrop. ‘‘We have helped Richmond to grow and we are continu- 
ing to progress and take advantage of the city’s expansion.’’ 

One of the chief features of the operations of Davis Bros. (Ine.), 
whose main offices are located on Summit Avenue, just west of thé 
Boulevard, is an extensive lumber yard and a lumber and planing mill, 
which in equipment and capacity surpasses any other in the city, with 
the possible exception of that of the Richmond Cedar Works. 

Davis Bros. (Ine.) declares that its mill is operated to give higher 


quality and better service to its buildings and that the retailing of lum- 
ber has been conducted as a necessary adjunct of extensive connections. 


a The firm claims that it is building ‘‘one-tenth of Richmond.’’ 


Buildings of the concern, including lumber mill and tremendous stor- 
age warehouses, cover several acres and behind them the lumber yard 
is laid out. In the thirty years that Davis Bros. have been operating in 
Richmond, they have increased their capital to more than half a million 
dollars. J. Lee Davis is president, C. W. Davis, vice president, L. 
Thornton Davis, secretary, and C. H. Ashburn, jr., treasurer. R. T. 
Clayton, superintendent of the builders’ supply department, has been 
with the firm for sixteen years and was formerly with the Miller Manu- 
facturing Co. Alonzo Reid, jr., is mill superintendent. 


Finds Veritable Mine of White Pine Lumber 


RAMONA, Micu., Aug. 31M. D. Schmucker, 
of Ramona (the Diamond Lake of the early lum- 
bering period), is realizing a small fortune from 
a lumber mine discovered on his place. His 
property includes the old mill yard of the West 
Michigan Lumber Co. which flourished there 
from 1881 to 1894. Until two years ago Mr. 
Schmucker was ignorant of the fact that he 
had on his place a veritable mine of pine lumber. 


Since its discovery, he has built five cottages and 
a barn from the lumber in it and he has still 
a large supply in sight. 

Two years ago, while in a restaurant in Grand 
Rapids, hearing him mention Diamond Lake, an 
old Swede told him that.when the mill was built, 
the swamp that formed the lumber yard was 
filled in with what was then called cull lumber 
in order to make a foundation for the lumber 





piles. Upon returning home Mr. Schmucker in- 
vestigated. After clearing away the accumula- 
tion of weeds, moss, and rotted wood of forty 
years, he uncovered the lumber mine. It was 
covered with water but pike poles were used in 
fishing out the lumber. About 49,000 feet was 
taken out in two weeks and since then that 
much more, and the end is not yet. In places it 
was ten feet deep. 























Left—One of the holes in lumber mine from which thousands of feet of white pine has been fished out at Diamond Lake, Mich. Right—Pile of white 


pine lumber ‘‘mined’’ at Diamond Lake 


Ancient New England Sawmill Still in Operation 


SoutH Suppury, Mass., Sept. 1.—A most 
interesting relic of early days is the historic old 
sawmill known as ‘‘ Pratt’s Mill,’’ built in 1740, 
situated on the estate now owned by William 
A. Stearns, near the famous Wayside Inn im- 
mortalized by the poet Longfellow. In fact, it 
is said that the lumber for building the Inn 
was sawed at this mill. 

The old mill was recently reconditioned and 
put in continuous operation by Mr. Stearns. It 
is claimed that this is the oldest water power 
sawmill in the country in operation 
today. The old building contains 
some of the original machinery, 
and in the walls are to be seen the 
port holes used in fighting off In- 
dians who sometimes interrupted 
the peaceful operation of the plant 
in the olden days. 

The mill was built by Daniel 
Woodward, as a saw and grist mill, 
grinding corn and sawing logs for 
the early residents of Sudbury and 
vicinity. The original dam was 
huilt in 1677 and the old bulkheads 
and walls are still to be seen. In 
the official records of Middlesex 
County appears this record under 
date of March 26, 1677: ‘* The town 
ordered a committee to view the 
site for a dam and sawmill, for 
which they were to have twenty 
tons of earth and timber to build 
the dam.’? This was built on the 
site of the present mill. 

The machinery of the mill in- 
cludes the first cireular saw used in this part of 
the country. When first installed people came 
from miles around to see this wonderful device. 
[t is « 48-inch saw. Other equipment includes 
an old planer; and a shingle machine that is 
‘iutomatie and cuts a shingle both ways. Kvery- 
one who has seen this machine says that the man 
who made it was a mechanical genius. There 
also is an old lathe, with 12 by 12 square tim- 
bers 20 feet long for bed, and square, wooden 
legs mortised on an angle and held in place by 


square wooden wedges and keys; and an old 
jointer for squaring up the edges of boards 
and shingles. These machines, which are more 
than 100 years old, are all in good working 
condition. 

Mr. Stearns says that since he has owned 
the place the mill has been running more or 
less all the time. He recently had all the ma- 
chinery thoroughly overhauled and_ recondi- 
tioned, but did not install any new machinery, 
though he expects to do so as his needs require. 





four or five feet up to those that yield over 
five hundred feet each. 

The power that operates the mill is taken from 
two turbine water wheels, one of 52 horse power, 
and one of 40 horse power. The larger wheel 
uses 2,900 cubic feet of water per minute, with 
an 11-foot drop of the water. 

‘Speaking of native white pine,’’ said Mr. 
Stearns to the AMERICAN LUMBERMAN, ‘‘the 
pine in the oldest part of this mill is as good 
and sound as it was the day it was put in, and 
evidently good for another two hun- 
dred years.’’ 

Some of the original shingles are 
still on the roof and walls. They 
are of native pine 22 inches long 
and 10 inches wide, % ineh thick 
at both ends, in facet, regular 
boards; and are laid 10 inches to 
the weather. It looks as though in 
making these shingles lumber with 
the most knots was selected, for the 
shingles are weather beaten and 
worn down to about 44-inch thick, 
excepting the knots, and there are 
plenty of them, which are right up 
to the full thickness. 

The roof is supported by five 
trusses, there not being a post used 
for holding up the roof. These 
trusses are made of white pine, the 
joints being held together by square 











Old water power sawmill at South Sudbury, Mass., built in 
still in continuous operation 


The mill saws logs for farmers who bring them 
in to ke cut into lumber for their own use. Mr. 
Stearns also buys and saws logs for making into 
screens. The average daily output of the mill, 
with two men, is 4,000 feet of lumber a day. 
From 150,000 to 300,000 feet are cut each win- 
ter. The mill starts sawing in the fall as soon 
as some logs are brought in and continues until 
everything is cleaned up in the spring. It saws 
any and all kinds of logs, from white birch to 
black walnut, and from logs that produce only 


taper keys and shims. The trusses 
support large timbers that hold up 
the rafters. 

When not sawing logs the mill 
keeps running every day on other work, as there 
always is a lot of millwork to be done, and Mr. 
Stearns has worked up quite a business in win- 
dow screens. 

The mill yard covers about four acres, and is 
above the mill so the logs roll down hill to the 
mill. An old time mill man who looked over the 
place recently said that this was the ‘‘slickest’’ 
mill yard for logs he had ever seen. 

All in all, a visit to this historie old sawmill 
is a most interesting experience. 


1740 and 
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Short Lengths on Southern Activities 


Broadening Kraft Paper Uses 


New OrvkEans, La., Aug. 31.—The Southern 


Kraft Manufacturers’ Association is sending 


out through its officers at New Orleans, a series 
ot attractive samples of kraft paper in folder 
form, describing its origin, qualities, and uses. 
Circulars have been prepared and addressed to 
three consuming fields—the druggists, the dry- 
goods merchants, and the users of paper and 
board. The argument for kraft, backed by the 
kraft sample upon which it is printed, makes 
an interesting appeal and should prove an effi 
cient trade-extension aid. Kraft paper is made 
from southern pine in mills ranging from Rich 
mond, Va., to Orange, Tex. 


To Convert Idle Lands into Farms 


NEW ORLEANS, LaA., Sept. 1—An organized 
movement on a Jarge scale in southern Loui- 
siana to convert idle agricultural lands into a 
closely knit series of modern farms intensively 
cultivated through the colony or group system, 
is to be initiated in West Feliciana Parish. Live 
Oak Plantation has been set aside by its owner 
for this plan, and it is to be colonized under 
the direction of Col. F. O. P. Theoander, of New 
Orleans, a retired lieutenant-colonel of the 
Swedish army. He proposes to bring to this 
State colonists who are skilled farmers. Upon 
arrival, each farmer will be given a milk cow 
without cost for a year, and sufficient land will 
have been plowed in advance of his arrival to 
enable him to plant immediately when he 
reaches his new home, thus assuring a crop yield 
from the start. In addition, a team and wagon 
will be supplied each farmer. This first experi- 
ment in intensive group farming will be watched 
with deep interest, as upon the success of this 
experiment may depend a movement to utilize 
large areas of undeveloped lands in the State, 
especially in the regions that formerly were 
heavily timbered. 


Probate Will of Deceased Lumberman 


SHREVEPORT, LA., Aug. 31.—The will of the 
late Frank Thayer Whited, prominent local busi- 
ness man and civie leader, vice president of the 
Frost Lumber Industries, Ine. (formerly Frost- 
Johnson Lumber Co.), and one of the foremost 
lumbermen of the Southwest, was filed last week 
in the district court, and probated; but the 
appraisal of the estate has not yet been com- 
pleted. Mr. Whited was rated among the 
wealthiest men of the city. The executors of 
his estate, as mentioned in his will, are his busi- 
ness associate, President EK. A. Frost of the 
Frost Lumber Industries, Inc., and his three 
sons, Worth, Bowman and Frank, jr. 

Mr. Whited divided the bulk of his property 
equally between his three sons, Worth, Bowman 
and Frank, and two daughters, Mrs. D. ©, Sear- 
borough, Jr., and Mrs. John B. Greer. 

He left to his wife, formerly Miss Pauline 
Rogers of Little Rock, Ark., to whom he was 
married in 1924, life insurance to the amount 
of $35,000, and 500 shares of Frost-Johnson 
stock, also personal property in the Whited 
home here. At the time of their marriage, he 
stated in his will, they had an agreement where- 
by she was not to share in the earnings of the 
estate therefore no community between them 
existed. 

A number of other bequests were made to 
relatives and friends and employees, including 
insurance from two policies to Mrs. Carrie 
Gordon Adger. The total insurance he left was 
$280,000. 

Mr. Whited expressed a wish that a balance 
of $26,500 of a donation of $50,000 to Cen- 
tenary College be paid and that 200 shares of 
Frost-Johnson stock held by the trustees be re- 
turned to the estate. Mr. Whited was a gener- 
ous supporter of educational and religious work. 

The board of directors of the Commercial 
National Bank, Shreveport, of which Mr. 
Whited was a member at the last meeting passed 
a resolution noting the loss suffered by the 


bank by Mr. Whited’s death and calling to the 
attention of the young men of the community 
the rewards which a life rightly lived brings 
in all walks of life. Sympathies were also ex- 
tended to his family. 


Transactions in Georgia Timber 


CuTHBeErt, GA., Aug. 31—The King Lumber 
Co., of this place, has recently sold its timber 
holdings in Harris and Muscogee counties, 
Georgia, to Franklin & Cary, of Sparta. These 
timber holdings consist of 7,000 acres, the con- 
sideration of the sale being $80,000. Immedi- 
ately following this sale, the King Lumber Co. 
purchased, for $90,000, 6,000 acres of timber in 
Chattahoochee County, Georgia. The King Lum- 
ber Co., composed of Charles B. and W. E. 
King, brothers, began the lumber business in 
1893 in Georgia, with a small mill of only 3,000 
feet daily capacity. The company now oper- 
ates fifty portable sawmills and five planing 
mills, with a capacity of 5,000,000 feet a month, 
making a specialty of 2-inch dimension and 
roofers. The company is also a wholesale dealer 
in timber lands. 
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Furniture Plant in Southern City 


LAUREL, Miss., Aug. 31.—Of interest to the 
lumber world at large and a distinct addition to 
the industrial resources of Laurel is the new 
furniture factory, for whitch a contract was re- 
cently awarded and the site selected. This 
$100,000 industry, known as the McLeod Furni- 
ture Co., will furnish employment for many 
people, and will begin construction of the plant 
at once, according to the terms of the contract 
for erection, which was awarded to A. M. Tis- 
dale, of this city. It is hoped that by Oct. 15 
the manufacture of furniture will begin. 

The site of the new industry has been finally 
selected and the factory will be erected on the 
Southern railway switch between the boulevard 
and the Laurel mills, immediately south of the 
Eastman, Gardiner & Co. sawmill. The greater 
part of the company’s capital stock is owned 
by Laurel citizens, and it is believed that the 
project will be most advantageous to this city. 

Practically every hardwood product is to be 
manufactured by the new concern, ineluding 
furniture, household utensils, sash, doors, 
frames, cornices, office equipment and supplies 
and veneer. Much of the hardwood, which is 
made in Laurel, will be used by the factory, 
thus affording a more ready market for lumber 
manufactured here. 

The manager of the furniture company, R. H. 
McLeod, of Grand Rapids, Mich., will give his 
personal attention to the preliminary details, 
and is expected to become a resident of this city 
early in October. 


Sawmills Enforce Sanitary Measures 


New ORLEANS, La., Aug. 31.—D. Osear 
Dowling, president Louisiana State board of 
health, is calling publie attention to the sani- 
tary campaign launched by three lumber com- 
panies of LaSalle Parish, in codperation with 
the parish health authorities. The companies 
are the Tall Timber Lumber Co., at Tall Tim- 
ber, La.; Good Pine Lumber Co., at Good Pine 
and Trout Lumber Co., at Trout. Plans for 
keeping the streets of the three sawmill towns 
clean, for the prevention of malaria and other 
diseases, were supplied by the health authorities. 


The companies are furnishing wagons for eol- - 


lection of garbage, urging all employees to keep 
weeds and grass cut, ditches drained ete. Hav- 
ing no police power to enforce these regulations, 
the company notices contain this self explana- 
tory paragraph: ‘‘Any tenant employee who 
does not care to codperate with the company in 
keeping the town clean, will be expected to no- 
tify his foreman that he does not care to con- 
tinue in the employ of the company, and will 
—_—, premises he occupies as soon as pos- 
sible.’ 


Compromise on Forestry Appointment 


FrankKFort, Ky., Aug. 31.—Following a con- 
troversy of fifteen months between Gov. William 
J. Fields and Commissioner of Agriculture Clell 
Coleman as to who should be State forester, a 
compromise has been effected and Fred B. Mer- 
rill, recommended by the Federal Forest Service, 
will assume the position Sept. 1. Mr. Merrill is 
a native of Virginia, a graduate of Cornell Uni- 
versity and has had years of experience in the 
forestry departments of the Federal Govern 
ment and the State of North Carolina. 

In Kentucky the State forester is appointed 
by the commissioner of agriculture and the ap- 
pointment approved by the governor. Commis- 
sioner Coleman had appointed one man and 
Gov. Fields refused to approve the appointment 
because of his desire to have another man in the 
position. The two men have deadlocked for 
over a year, but have at last agreed on a com- 
promise officer. 


Former Lumberman Farming in South 


MosiLeE, ALA., Aug. 31.—The fact that a suc- 
cessful lumberman can make a success in other 
fields of business is admirably illustrated by 
F. L. Sanford, a former lumber manufacturer 
at Zona, La. Having cut out his timber, he en- 
tered the fruit growing and poultry business, 
and today his organization, known as the San- 
ford Orchard Co. (Ltd.), is engaged in one of 
the largest and most profitable farming indus- 
tries in Baldwin County, Alabama. 

Mr. Sanford has an orchard consisting of 100 
acres set in Satsuma oranges and 80 acres in 
pecan trees. He has used this orchard land for 
his truck farming also. Last year he planted 
this land in potatoes and cucumbers and after 
those crops were gathered, soy beans and cow- 
peas were raised, both of which produced fine 
yields, harvested for seed. The vines were 
plowed under for green fertilizer. Twenty- 
three acres of cucumbers, 65 acres of potatoes, 
15 acres of early sweet potatoes, 40 acres of 
corn, 5 acres of asparagus and some cabbage, 
beans, tomatoes and peppers were raised. Next 
year more truck crops will be raised, a total 
of 200 acres being devoted to them. 

It has: been found in Baldwin County that 
the land is excellent for the raising of soy beans, 
cowpeas, lespedeza and other seeds, and that 
producers of the seed can find a profitable mar- 
ket in the South for them. As a result the San- 
ford farm was one of the main factors in pro- 
ducing 10,000 bushels of bean and pea seed 
last year for the market. 

The Sanford Orchard Co. (Ltd.) has one of 
the largest poultry plants in the county. It was 
started a year ago with less than 200 white leg- 
horns. Now there are about 2,200 pullets on the 
place, and this number will be increased to 
2,500 this fall. Nearly all the flock belong to 
strains which have made high records as Jayers. 

Baldwin County is one of the very fertile 
farm districts in Alabama and is noted for its 
diversified farm crops, its orchards and _ vine- 
yards and live stock raising. Mr. Sanford has 
been one of the forerunners in this industry. 

A recent issue of North & South, an agri- 
cultural publication of Louisville, Ky., had a 
number of interesting references to the Sanford 
orchards and farms, with attractive pictures of 
various parts of the operation. 


"aa eaaeaaanaae: 


First Cargo Shipment in Months 


NEW ORLEANS, La., Sept. 3.—The first cargo 
shipment of lumber to move from thé port of 
New Orleans in many months was cleared today 
by the Norwegian steamship Hnare, chartered 
by the American Pitch Pine Export Co. It will 
take out 1,438,000 feet of southern pine lumber 
and 36,000 feet of gum for the Mediterranean 
ports of Naples, Palermo, Barcelona anud Ali- 
cante. 

The cargo was assembled and loaded at Chal- 
mette, just below the city front wharves. The 
following mills supplied the stock: Natalbany 
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Lumber Co., Hammond; Bentley & Emery, 
Ovett, Miss.; Major-Sowers Sawmill Co., and 
J. J. Newman Lumber Co., Hattiesburg, Miss. ; 
Finkbine Lumber Company, Jackson, Miss.; J. 
J. White Lumber Co., Columbia, Miss.; Helen 
White Lumber Co., Clyde, Miss.; Great South- 
ern Lumber Co., Bogalusa, and Eastman, Gar- 
diner & Co., Laurel, Miss. 

According to J. E. Burtis, assistant traffic 
manager of the American Pitch Pine Export 


Co., that concern is increasing its shipments via ~ 


New Orleans, finding it, he explains, a central 
concentration and shipping point for lumber 
shipments originating on both sides of the Mis- 
sissippi. The other Gulf ports are being used, 
of course, where lumber is moved from their re- 
spective regions and can be most advantageously 
assembled at the port closest by. 


Reviews Southern Pine Grading Rules 


NEw ORLEANS, La., Sept. 1.—The grading 
rules committee of the Southern Pine Associa- 
tion, at a meeting here yesterday, reviewed the 
association grading rules as revised in accord- 
ance with American Lumber Standards. Among 
the committeemen in attendance were Chair- 
man W. T. Murray, A. B. Cook, E. J. Hurst, 
A. W. Johnson (representing C. EK. Slagle), 
E. V. Folsom (representing F. ft. Farwell), 
and H. H. Rhodes (representing C. C. Shep- 
pard). Fifteen or twenty other association sub- 
scribers sat in. A. T. Upson, lumber standards 
adviser of the National Lumber Manufactur- 
ers’ Association, assisted in the deliberations. 

The committee reaffirmed its adoption of the 
Standard Molding Book approved by the Cen- 
tral Committee on Lumber Standards, and in- 
structed Secretary-manager Berckes to have 
copies of the book printed and distributed to 
the trade. 


A Record in Chair Making 


MapIson, Wis., Aug. 31.—Ten thousand hick 
ory chairs have been made in forty years by 
A. J. Blashfield, of Madison, and they can now 
be found in summer resorts and fine residential 
districts throughout Wisconsin, Minnesota, 
Iowa, and Illinois. It was just forty years ago 
that Mr. Blashfield, being a carpenter, mechanic, 
and jack of all trades, decided to make a hick- 
ory chair. The Blashfield chair now has a repu- 
tation for its endurance, comfort, and beauty 
because there is no other like it. Mr. Blashfiel« 
has never commercialized the business; he in- 
sists upon finishing and inspecting every one. 

Just as he goes to the woods for his shell 
bark hickory and his bitternut, so Mr. Blash- 
field has taken his pattern of curves and up- 
rights from nature. Some chairs are square and 
have many odd corners but his chairs have the 
wood rounded, and the spread of the slender 
twigs, the loops and turns are as smooth and 
graceful as those of the tree itself in its natural 
surroundings. 

Drooping lines, curving lines, spirals and 
ovals blend with the smooth, clean lines of the 
hickory; the wood seems to have grown into 
a chair; the whirl of the bitternut at the back 
resembles spreading branches; the arms turn 
out in a gradual oval and finish in a loop like 
a shrub; the straight up and down supports are 
hidden in the slender twigs to give a perfect 
balance. 

This chair builder is a painstaking craftsman. 
In every chair there are from thirty to forty 
pieces of hickory and bitternut, every one indi- 
vidually fitted, every one exactly right, but no 
two chairs exactly alike. And these several 
pieces are fastened with four bolts and about 
300 nails which range in size from tiny tacks to 
large wire nails, every nail which is not clinched 
being of a special make which will not pull out. 
Mr. Blashfield is 65 years of age but he can 
still make a chair in a day. 

In addition to his chairs he has made rustic 
tables, rustic benches, rustic swings. In his 
shop is a chair which he made thirty-five years 
ago and which has been brought in for repairs. 
Two slats in the seat are the only things which 
require replacement, the joints are still tight, 
the bolts are solid, the fine scrolls of the slender 


bitternut still the same as when he made them. 

Mr. Blashfield is not a whittler; in his shop 
he has the latest woodworking devices, motor 
driven saws, jig saws, motor planers, and a 
tenoner for turning down the rounds which he 
has made himself. 


Seek More Efficient Forestry Methods 


AMHERST, Mass., Sept. 2.—Important meet- 
ings of the Northeastern Forest Research Coun- 
cil were recently held at Berlin, N. H., and at 
Camp Moonahanis on Cupsuptie Lake, in Maine. 
The council, members of which were originally 
appointed by the United States secretary of 
agriculture, is the advisory body for the North- 
eastern Forest Experiment Station, which has 
headquarters here in Amherst. The primary 
concern of the council is to devise ways and 
means in cooperation with the experiment sta- 
tion for discovering more efficient methods for 
the harvesting of the forest crop and the pre- 
vention of tree diseases. 

The council is headed by an executive com- 
mittee composed of W. R. Brown, of the Brown 
Co., Portland, Me., chairman; S. T. Dana, direc- 
tor of the Northeastern Forest Experiment 
Station, Amherst, Mass., secretary, and Pro- 
fessor R. T. Fisher of the Harvard University 

















In the above photograph are represented four 
generations of a great lumber family. From 
left to right they are: A. H. Stange, founder 
of the Stange lumber interests in Wisconsin; 
Charles J. Kinzel, son-in-law of Mr. Stange and 
the general manager of the Kinzel Lumber Co., 
Merrill, Wis.; L. K. Kinzel, grandson of Mr. 
Stange, holding in his arms Steve John Kinzel, 
great grandson. L. K. Kinzel is moving to La 
Grande, Ore., with his family, where he will be 
connected with the Stange lumber interests at 
that point 





school of forestry, whose headquarters are at 
the Harvard Forest, Petersham, Mass. 

While at Berlin, N. H., the council visited 
and inspected the Cascade and Berlin mills of 
the Brown Co., which operates a large and effli- 
cient lumber sales division. The principal 
products of the plants at Berlin are various 
kinds of kraft paper. In addition to these the 
plants are turning out by a modification of the 
sulphite process a new material known as alpha 
cellulose, an exceptionally white, soft, pure fiber 
which is being used for a wide variety of pur- 
poses such as artificial silk and as backing for 
photographic films. Other interesting products 
studied were water pipe made from thoroughly 
baked wood pulp impregnated under pressure 
with tar, chloroform, carbon tetra chloride, ¢al- 
cium arsenate and a cooking fat or oil processed 
by combining a by-product of the wood pulp 
industry with peanut oil produced on large 
plantations recently acquired by the Brown 
Co. in the South. It was pointed out that able 
scientists and inventors are employed to bring 


about the ideal of utilizing profitably every bit 
of material in the forest products industry, so 
that nothing is lost or wasted from the moment 
that the saws and axes cut into the growing 
tree. 

One important subject considered by the coun- 
cil at this meeting was a survey of the European 
pine shoot moth, which has been previously 
urged as deserving of immediate attention. Al- 
though a complete report is not yet available, 
the moth is understood to have been found rath- 
er widely distributed through southern New 
England and in New York State. Forest en- 
tomologists will be assigned by the United 
States Department of Agriculture to study the 
white pine weevil and the disintegration of log- 
ging slash. These men assigned by the depart- 
ment are to work in the northeastern section of 
the country in codperation with the Northeast- 
ern Forest Experiment Station. 


Barge Service from Memphis North 


CoLuMBus, OHIO, Aug. 31.—Transportation 
of hardwood lumber by a river barge line from 
Memphis, Tenn., to Ohio River points is con- 
templated by the Indiana-Bellfont Transporta- 
tion Co., recently incorporated here with a 
capital of $200,000. The barge service will be 
used to transport pig iron and wire nails from 
Ironton, Ohio, to Memphis, and the company 
will solicit hardwood business for the return 
voyage. The company is said to be allied in 
interest with the Bellfont Steel & Wire Co., of 
Ironton, and the Indiana Flooring Co., of New 
York, which operates large mills in the Mem- 
phis district. Service will be inaugurated Oct. 
1. The officers of the company are I. P. Blan- 
ton, president Bellfont Steel & Wire Co., presi- 
dent, and G. W. Van Briemen, president Indiana 
Flooring Co., secretary-treasurer. 


SEBEBEREEEEEBEAAEAaAE: 


Yale Bulletin on Boxwoods 


It is one of the odd facts in the history of 
wood use that though boxwood has been utilized 
from the earliest times and has never been plen- 
tiful, there has not been found a satisfactory 
substitute for it. The history of the use of box, 
its unique qualities and the present supply of 
the various species are the subject of an inter- 
esting bulletin (No. 14) of Yale University 
School of Forestry, entitled ‘‘ Boxwoods.’’ This 
bulletin, by Samuel J. Record, professor of for- 
est products, and George A. Garratt, assistant 
professor of forest products, comprises eighty- 
one pages, together with a number of plates 
and other illustrations. The bulletin may be ob- 
tained from the Yale School of Forestry, New 
Haven, Conn., at 50 cents a copy, postpaid. 


Outlook for Fall Business Good 


Sr. Louis, Mo., Aug. 31.—Julius Seidel, presi- 
dent Julius Seidel Lumber Co., was among the 
St. Louis business leaders of whom was asked 
by the Executive’s Magazine, ‘‘What Is the 
Outlook for Fall Business?’’ Mr. Seidel’s reply 
follows: 


Compare transportation of today with conditions 
prevailing during and even prior to the war period. 
tailroads have ceased to be the storage warehouses 
of the country and are now “transporting” only. 
Goods bought are promptly delivered and all indi- 
cations point to even better and quicker service. 
The need of stocking up is past. The merehan- 
diser or distributer has been taken out of the spee- 
ulative class (where he had no right to be any- 
way) and will survive only on his ability as a 
merchandiser. 

The day of profiting on unearned increments has 
vanished. Quick turnover makes for a low over- 
head. Transportation, be it rail, water or truck, 
has, thank goodness, placed us on a safer footing. 
The millions of dollars invested in stock on wheels 
or held in stock and storage, have been cashed in 
and the money released. The manufacturér has 
gaged production on sane lines because overproduc- 
tion spells ruination and underproduction means 
temporary inflation. 

The United States is doing a good business but 
is on the basis of quick turnover, greater safety, 
and a newer method, as outlined above. The anxi- 
ety about business may be attributed to the fact 
that we have not fully adjusted ourselves to these 
new conditions. I consider business and prospects 


good. 
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Sept. 8 
Mason Hotel, 

Sept. 8—Alabama Mill Managers’ Association, Lock- 
hart, Ala. Monthly mecting. 

Sept. 8—Roofer Manufacturers’ Club, Hotel Dempsey, 
Macon, Ga. Monthly meeting. 

Sept. 10-11—Carolina Retail Lumber Dealers’ Associa- 
tion, Hendersonville, N. C **Vucation convention.’’ 

Sept. 14-16—Concatenated Order of Hoo-Hoo, Spokane, 
Wash. Annual. 

Sept. 16—Plywood Manufacturers’ Association, Audi- 
torium Hotel, Chicago. Quarterly Meeting. 

Sept. 22—Minnesota Loggers’ Association, West Hotel, 
Minneapolis, Minn. Annual, 

Sept. 22-24—Southern Logging Association, Roosevelt 
Hotel, New Orleans, La. Annual, 

Sept. 24—New Jersey Lumbermen’s Association, Hotel 
Berkeley-Carteret, Asbury Park, N. J. Fall meeting. 

Sept. 26—East Texas Mill Managers’ Association and 
Tri-State Mill Managers’ Association, Hotel Youree, 
Shreveport, La. Joint meeting. 

Sept. 28--American Forest Week Committee, Washing- 
ton, D. C. General meeting. 

Sept. 29—-Mississippi-East Louisiana Sawmill Managers’ 
Association, Morton, Miss. 

Sept. 28-Oct. 2—National Safety Council, Cleveland, 0. 
Annual safety congress. 

Oct. 2—Lumbermen’s Golf Association of Memphis, 
Colonial Country Club, Memphis, Tenn, Annual 
tournament, 

Oct. 7-9—National Retail Lumber Dealers’ Association, 
Mayflower Hotel, Washington, D. C. Annual. 

Oct. 28—Hardwood Interior Trim Manufacturers’ Asso- 
ciation, Patton Hotel, Chattanooga, ‘Tenn. 

Oct. 28-29—Appalachian Logging Congress, Chattanooga, 
Tenn. Fall meeting. 

Oct. 28-31—Pacific Logging Congress, Olympic Hotel, 
Seattle, Wash. Annual. 

Nov. 5-6—Northeast Missouri Lumbermen’s Association, 
Moberly, Mo. Fall meeting. 

Nov. 12—New York State Wood Utilization Conference, 
Syracuse, N. 

Nov. 16-17—Southern Sash, Door & Millwork Manufac- 
turers’ Association, Atlanta, Ga. Annual. 

Jan. 19-21, 1926—Northwestern Lumbermen’e Associa- 
tion, West Hotel, Minneapolis, Minn. Annual. 
Jan. 27-29, 1926—Southwestern Lumbermen’s Associa- 

tion, Kansas City, Mo. Annual. 

Jan. 27-29, 1926—Western Retail Lumbermen’s Associa- 
tion (Canada), Fort Garry Hotel, Winnipeg, Man. 
Annual. 

Feb. 3-5, 1926—Michigan Retail Lumber Dealers’ Asso- 
ciation, Statler Hotel, Detroit, Mich. Annual. 
Feb. 10-12, 1926—Illinois Lumber & Material Dealers’ 
Association, Edgewater Beach Hotel, Chicago. An- 

nual. 

Feb. 18-20, 1926—Western Retail Lumbermen’s Asso- 
ciation, Multnomah Hotel, Portland, Ore. Annual 
institute. 


Florida Dense Longleaf Pine Manufacturers, 


Jacksonville, Fla 





Managers’ Meeting Postponed a Week 

LAvuREL, Miss., Aug. 31.—It has been an- 
nounced by J. M. Bissell, president of the 
Mississippi-East Louisiana Sawmill Managers’ 
Association, that the regular meeting which was 
to be held Sept. 15 at Morton, Miss., when the 
members were to be the guests of the Adams- 
Banks Lumber Co., has been postponed until 
Tuesday, Sept. 29. 

This change has been made necessary be- 
cause of a meeting to be held in Mobile, Sept. 
15, which conflicts with the association’s regu- 
lar meeting. Mr. Adams, of the Adams-Banks 
Lumber Co., advises that this postponement 
will not affect his invitation and that he is still 
looking forward with pleasure at having the 
meeting at his plant. 


Minnesota Loggers to Meet 

MINNEAPOLIS, MINN., Sept. 1.— Arrangements 
were completed today for the annual meeting of 
the Minnesota Loggers’ Association which is 
to take place at the West Hotel, Minneapolis, 
Sept. 22. 

Announcement of the plans for the conven- 
tion was made by George B. Partridge, secre- 
tary of the association. Thirty-five Minnesota 
operators are members of the organization. 
L. A. Page, of Page & Hill, cedar pole produc- 
ers, is president of the association. 

“Operators are looking into a favorable sea- 
son,’’ Mr. Partridge said. ‘‘We believe there 
will be a normal production in the 1925-26 
season and there is nothing now to indicate there 
will be any difficulties in wages and availability 
of labor.’’ The 1924-25 season was exception- 
ally satisfactory from the operators’ stand- 
point, according to Mr. Partridge. There were 


no wage problems and no shortage of labor. 
The season was carried through under high 
pressure production, resulting in an increase of 
about 12 percent over the preceding year in the 
production. 

At the convention President Hill is expected 
to make his annual report and make some_pre- 
dictions regarding the forthcoming season 
which will begin in the Jate fall. Secretary 
Partridge will make a statistical report. Mr. 
Partridge just has returned from a three weeks’ 
ubsence from the Minneapolis offices of the 
association. 


Date for Southwestern ’26 Convention 


KANSAS City, Mo., Aug. 31.—Announcement 
is made by B. EF. Line, secretary-manager of the 
Southwestern JLumbermen’s Association, this 
city, that the thirty-eighth annual convention 
will be held Jan. 27, 28 and 29 at Kansas City, 
Mo. 


Cost Discussion to Feature Fall Meet 


The fall meeting of the Plywood Manufactur- 
ers’ Association will be held Wednesday, Sept. 
16, at the Auditorium Hotel, Chicago. Exten- 
sive preparations for the meeting are being 
made by Commissioner M. Wulpi. The executive 
committee will meet Sept. 15 to review associa- 
tion affairs and to make recommendations for 
the meeting the following day. 

The meeting will be featured by an extensive 
discussion of costs. R. I. Bradley will review 
the progress in engineering costs, and F. B. 
Ward, chairman of the cost committee, will re- 
port, following which the meeting will be thrown 
open for discussion. EH. Vernon Knight will dis- 
close the progress being made on the ‘‘ Plywood 
Text Book.’’ There will also be an open forum 
at which time every member will be asked to 
disclose any difficult problems or situations 
which are confronting him. Members expect to 
derive much help from this form of discussion. 


Mill Managers Discuss Mutual Problems 

SHREVEPORT, La., Aug. 31.—With E. M. 
Decker, of Farmerville, La., its president, pre- 
siding, the Tri-State Sawmill Managers’ Asso- 
ciation of Louisiana, Texas and Arkansas, met 
in monthly session at the Youree Hotel last 
Saturday. Various questions of mutual inter- 
est were discussed, including problems encoun- 
tered by mill managers, especially with a view 
of promoting more friendly and codperative re- 
lations and developing more economical opera- 
tions ete. 

Among the local lumber representatives at- 
tending the meeting was R. E. Cloud, head of 
the Shreveport District Lumbermen’s Exchange. 


Building Interests Endorse Standards 


Furnt, Micu., Aug. 31.—A banquet, attended 
by retail lumber dealers, building commission- 
ers, contractors, real estate company repre- 
sentatives and others interested in building, was 
held Friday, Aug. 28, at the Durant Hotel, un- 
der the auspices of the Southern Pine Associa- 
tion, for the purpose of discussing the stand- 
ardization and grade marking program recom 
mended by Secretary of Commerce Hoover and 
now being inaugurated by the Southern Pine 
Association. Field Representative L. FE. Sigur, 
of the association, was in charge of the banquet. 

A resolution was unanimously passed en- 
dorsing the standardization program earried on 
by. Secretary Hoover and his recommendation 
to the lumber industry to grade mark lumber as 
put into effect by the Southern Pine Associa- 
tion. The resolution also recommended the 
stocking of grade-marked lumber by the retail 
lumber dealers of Flint and its use by archi- 
tects, engineers, contractors and builders in the 
community. 

Mr. Sigur made an address covering the 
origin and development of the grade marking 


campaign, and considerable discussion followed 
showing that everyone present was in favor of 
carrying it out. Mayor L. L. Transue made a 
splendid address in favor of grade marking 
lumber and the better use of lumber and «on- 
struction of homes in the city. Other speakers 
of the evening included Herman Hughes, Her- 
man Hughes Lumber Co.; W. O. Kirkpatrick, 
building commissioner; A. R. Kleinpell, Flint 
Lumber Co.; W. W. Achenbach, building inspee- 
tor; H. H. Hanbury, Southern Pine Associa- 
tion; and David R. Larson, Peer Coal & Lumber 
Co. Most of the lumber dealers in Flint are 
now carrying grade marked Jumber in stock, and 
this meeting is expected to increase its use. 


(gqg@g@@naaaan: 


Field Promotion Man for Dense Pine 

JACKSONVILLE, FLa., Aug. $1.—Directors, 
officers and members of the Florida Dense 
Longleaf Pine Manufacturers held a very in- 
teresting meeting at headquarters in the Mason 
Ifotel, here, last Friday. Prominent among the 
matters discussed was that of employing a field 
secretary to visit Florida architects and city 
building code inspectors for the purpose of pro- 
moting the use of Florida dense longleaf pine. 

Many Florida cities are now planning to re- 
vise their building codes because of the un 
precedented expansion going on and it is im- 
portant to the future of the southern pine in- 
dustry that the manufacturers of lumber take 
care to see that lumber is not discriminated 
against when these codes are revised. 

The matter of employing a man for field pro- 
motional work was designated to President E. 
T. Roux, Treasurer M. M. Bond sand Director 
If. L. DeMuth. The resignation of Spencer A. 
Jones as advertising director and secretary 
was accepted. Mr. Jones has returned to his 
home in New York. It was the consensus of 
al' the members that Mr. Jones’ efforts in pre- 
paring and placing the advertising copy for 
the association was one of the finest pieces of 
advertising ever realized by any branch of the 
lumber industry. R. 8. Kendrick, assistant see- 
retary, is now in charge of the office and is 
handling the advertising pending the selection 
of a field-secretary. 

Many matters of importance were discussed 
by the members present including the present 
unprecedented demand in Florida for lumber 
and the great favor that has come to Florida 
dense longleaf through advertising. It was dis 
covered that the members are divided on the 
dressed size of dimension, some manufacturing 
only standard thickness and some only super- 
standard. It was agreed that all Florida dense 
pine manufacturers ought to manufacture the 
same thickness and it was considered likely that 
in a short while most of the manufacturers will 
make only the standard thickness of 154-inch. 


Northern Michigan Menaced by Fires 


Detroit, Micu., Sept.-1.—The first loss of 
standing timber in the northern Michigan for 
est fires is reported in a 2,000-acre tract near 
Hillman, Montmoreney County, which is owned 
by the White Bros. Lumber Co. <All efforts 
are being made to protect holdings of various 
lumber companies nearby. The Fletcher camps, 
south and east of Hillman, are being closely 
guarded by workmen day and night. Mont- 
moreney County has what is believed to be the 
largest stand of hardwood timber in northern 
Michigan. 

Fanned by stiff breezes, forest fires are raging 
in Cheybogan County to such an extent that 
the entire city of Cheybogan is hemmed in by 
flames. Much young timber in this section has 
been destroyed. All mills in the Cheybogan 


territory are closed down to permit their em- 
ployees to fight the flames. 

Forest fires also have broken out in a num- 
ber of places in Manistee County, particularly 
in the slashing districts on the east side. 
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West Coast Operators Approve Grade Marking Practice 


Hoquiam, WasH., Aug. 27.—Progress in 
numerous particulars of interest to lumber man- 
ufacturers was made at today’s general meet- 
ing of the West Coast Lumbermen’s Associa- 
tion. There was a tentative report on revised 
grading rules on railroad and car material. 
Standardization came up as an aftermath of 
the meeting in Portland a month ago, in its 
bearing on problems peculiar to fir, and an ap- 
propriate resolution was adopted, following a 
concise statement by President E. D. Kings- 
ley. A resolution was adopted endorsing the 
grade-marking idea, for which twelve mills 
have made application, as announced by Robert 
B. Allen, secretary-manager; and a decision 
was reached in this connection to conduct gen- 
eral advertising of west Coast forest products 
in space purchased by private and individual 
concerns preliminary to such time as the asso- 
ciation may start a comprehensive educational 
campaign. 

There was evident a broadening of association 
effort, and a call for individual activity, through 
the appointment of several new committees, 
with especial reference to a new committee on 
basic list for the rail trade and a similar com- 
mittee on basice list for the domestic cargo busi- 
ness. There was a pointed reference to traffic 
matters, particularly the proposed increase in 
freight rates, and the work of the traffic de- 
partment in safeguarding the rights of mem- 
bers. Finally, the meeting listened with keen 
interest to a discussion of market extension, 
bringing out the spread between select common 
and No. 1 common; and just before adjourn- 
ment the lumbermen paid an unusual compli- 
ment to C. J. Hogue, director of the West Coast 
Forest Products Bureau, by passing unani- 
mously a motion commending his efforts and 
thanking him for an address he had just deliv- 
ered. Also, the foundation was laid for further 
progress at the next general meeting, which, 
President Kingsley announced, would be held in 
Tacoma late in September. He added that ar- 
rangements would be made so that the usual 
deliberations of the trustees would not cut into 
the time of the membership, since he proposed 
that the entire day in Tacoma be given over 
to the general meeting. 

It was a coincidence that today’s meeting 
was held in the Emerson Hotel, where a year 
ago the association first voted to endorse the 
standardization program of Secretary Hoover. 
On this point, President Kingsley remarked 
that the next thing for the west Coast industry 
to do would be to put standardization into 
effect, saying: 

I propose to do all that I can to obtain a pledge 
from the mills that as soon as stocks are low they 
change their standards, so that the whole indus- 
try may adopt in practice what we have already 
adopted in meeting. We have made our pledge. It 
is an obligation that we ought to carry out. Why 
not do it now? 


Adopt Changes in Grading Rules 


The following resolution was introduced, dis- 
cussed at considerable length, and adopted: 


WHEREAS, The general meeting of the West Coast 
Lumbermen’s Association held in Portland on July 
31, 1925, authorized the publication of both west 
Coast and American Lumber Standard sizes in 
6-inch drop siding and rustic in Rail 3 grading 
rules; and 

WHEREAS, In the opinion of the grading rules 
committee the same provision should be made for 
: inch flooring, ceiling and partition in all species, 
Ie 2t 
_ Resolved, That the secretary-manager is hereby 
instructed to amend paragraph 109 of Rail 3 grad- 
ing rules by inserting a correction slip reading as 
follows: 

_ Nore: American Lumber Standard finished 

face width for 6-inch flooring is 5144 inches and 

this finished width may be furnished under para- 
sraph 109 either at shipper’s option or upon 
specific purchase order. 

Be it further resolved, That with requisite 
change of item and paragraph number, the same 
correction be made to cover fir ceiling in para- 
fraph 117; fir partition in paragraph 121; spruce 
flooring, paragraph 344; spruce ceiling, paragraph 
346; and spruce partition, paragraph 348. 


Printed slips with a proposed design for 
grade-marking were distributed, setting forth 
the initials of the association, the grade and 


the number designating the manufacturer. A. 
C. Dixon, general manager of the Booth-Kelly 
Lumber Co., Eugene, Ore., took the floor to 
explain what grade-marking would mean to the 
west Coast industry.’ He explained that the at- 
titude of the Department of Commerce toward 
this and other matters was predicated on a larg- 
er return for the manufacturers. One factor, he 
said, was the question of grade-marking; but 
behind that was the further consideration that 
the idea would not be adopted unless it was 
profitable. Ethically, it was devised for the pro- 
tection of the buyer. He referred to the prac- 
tice of the Southern Pine Association in mark- 
ing each piece so that it could be traced to the 
mill that made it. ‘‘If we can create a demand 
for a nationally-advertised and grade-marked 
article, we can get more money for it,’’ said 
Mr. Dixon. He quoted the latest census figures 
for the population of the country, and stated 
that out of the 113,000,000, probably 112,000,- 
000 did not know anything about fir lumber. 


B&B 
VG 


Proposed design of West Coast Lumbermen’s 
Association for grade-marking west coast 
lumber 


‘*Tt seems to me that the time is here for the 
manufacturers to take the leadership,’’ he con- 
tinued. ‘‘All the arguments favor grade- 
marked lumber—and there are thousands of 
them.’’ He suggested that the manufacturers 
would probably use  finer-toothed, deeper- 
gulletted trim saws than at present, so that the 
stamping device would do its work. Mr. Dixon 
closed by referring to the action of the trustees, 
that a resolution be adopted favoring grade- 
marking, and that advertisers be requested to 


Interior Trim Makers 


MEMPHIS, TENN., Sept. 2—The adoption of 
the ‘‘ Universal 8,000 List,’’ and decision to is- 
sue a past sales report featured a meeting of 
the Hardwood Interior Trim Manufacturers’ 
Association which was held at the Claridge Ho- 
tel here today. The meeting was attended by 
a large number of members and reports made 
by the secretary, W. R. Friedel, who was only 
recently appointed, showed that the membership 
had increased more than 3314 percent in the last 
sixty days. L. C. Coffman, president of the 
association, and head of the L. C. Coffman Man- 
ufacturing Co., of Washington C. H., Ohio, pre- 
sided at the meeting. 

The adoption of the ‘‘ Universal 8,000 List’’ 
followed a lengthy discussion of members as to 
whether the ‘‘8,000’? or the ‘‘7,0007? list should 
be adopted. 

Details of the past sales report, which will 
be issued shortly, have not as yet been worked 
out. This work was left to Secretary Freidel, 
who will announce the form and other details 
within a very short time. 

A slight change in the ‘‘eut length stock 
rule’’ of the association was suggested by F. N. 
Stanforth, of the M. B. Farrin Co., of Cincin- 
nati, Ohio, who also was a strong advocate of 
the past sales report. The change suggested 
by Mr. Sanforth, which will be submitted to 
members and voted on at the next meeting, fol- 
lows: 

When length specified is 7 feet or less. cut to 
length stock is counted six inches over and on the 
even or half foot; and on stock cut 6 feet 4 inches 
is counted 7 feet; or 6 feet S inches is counted 7 
feet 6 inches ete. 

This change will immediately be submitted 
to the membership and it was decided that an- 
other meeting should be held at the Patton Ho- 
tel at Chattanooga, Tenn., on Oct. 28, the last 
Wednesday in October. 

The report of the increased membership of 
the organization made by Secretary Freidel 
showed a membership of more than 30 at the 


devote their space for a month or two to setting 
forth the merits of west Coast grade-marked 
lumber. 

Secretary Allen read the resolution of the 
board of trustees, recommending the use of a 
uniform grade-marking design, copyrighted. A 
motion to adopt the resolution prevailed, after 
discussion. One of the opinions expressed was 
that ‘‘W. C. L. A.’’ ought to be expanded into 
‘“West Coast’’ to convey the proper idea. 

Taking part in the discussions during the 
session were: George M. Duncan, Dunean Lum- 
ber Co., Portland, Ore.; A. C. Tebb, Pacific 
Lumber Agency, Aberdeen, Wash.; R. W. Hunt, 
Weyerhaeuser Sales Co., Everett; Thorpe Bab- 
cock, North Western Lumber Co., Hoquiam; 
and A. W. Landram, St. Paul & Tacoma Lumber 
Co., Tacoma. 

Committee Chairmen Named 

Trade extension—J. D. Tennant, Long-Bell Lum- 
ber Co., Longview, Wash. 

Statistical advisorv—A. C. 
Lumber Co., Eugene, Ore. 

Grades, grading and inspection—R. F. 
Long-Bell Lumber Co., Longview, Wash. 

Rail and car material rules—J. J. Jennelle, Lum- 
ber Manufacturers’ Agency, Centralia, Wash. 

Basie rail list—R. W. Hunt, Weyerhaeuser Sales 
Co., Everett, Wash. 

Basic domestic cargo list—W. B. Nettleton, Net- 
tleton Lumber Co., Seattle. 

Forestry—George S. Long, Weyerhaeuser Tim- 
ber Co., Tacoma. 

Sash and door committee—Harry Nicolai, Nico- 
lai Door Manufacturing Co., Portland, Ore. 

Molding committee—R. C. Williams, Williams 
Fir Finish Co., Seattle. 

Quick standardization—George T. Gerlinger, 
Willamette Valley Lumber Co., Dallas, Ore. 

Membership—C. H. Watzek, Crossett-Western 
Co., Wauna, Ore. ° 

Recommended 


Dixon, Booth-Kelly 


Morse, 


manufacturing practice—A. G. 


Hanson, White River Lumber Co., Enumclaw, 
Wash. 
Box manufacturers’ committee—Ralph Shaffer, 


Pacific Box Co., Tacoma. 


to Issue Sales Report 


present time. This report brought comment 
from members present who thanked Mr. Freidel 
for his efforts since taking charge of the or- 
ganization and promised him their complete co- 
operation. 

A financial statement was read which showed 
that the organization is in excellent shape. 

Among the subjects that were informally dis- 
cussed at the meeting were: ‘‘Standardized 
Form and Sizes of Moldings;’’ ‘* Piece Price 
Basis of Figuring Moldings;’’ ‘‘ Standard Fin- 
ishing Sizes of Finish,’’ ‘‘ Bundling,’’ ‘‘ Wrap- 
ping.’’ 

The matter of costs was also discussed by 
George Hon, of the Hon Lumber Co., Winches- 
ter, Ky., and as a result of this talk it was de- 
cided that a questionnaire should be prepared on 
bundling, wrapping, manufacturing costs, and 
wastage, and sent to each member. The mem- 
bers were urged to answer these questionnaires 
prior to the next meeting which is to be held 
in Chattanooga, at which time these questions 
will be discussed in full. Another speaker was 
John W. McClure, of the Memphis Hardwood 
Flooring Co., who urged all members to use the 
rules more closely. 

Those in attendance were: 

Hf. H. Johnson, Mansfield Hardwood Lumber Co., 
Shreveport, La.; S. A. Williams, Fordyce Lumber 
Co., Fordyce, Ark.; R. U. Fletcher, Peavy-Moore 
Lumber Co., Shreveport, La.; J. E. Finch, Wiscon- 
sin-Arkansas Lumber Co., Malvern, Ark.; Lee R. 
Glass, Tri-State Lumber Co., Memphis; A. C. Fow- 
ler, Case-Fowler Lumber Co., Macon, Ga.; A. H. 
sankston, Case-Fowler Lumber Co., Macon, Ga. ; 
Ww. C. Coles, Arkansas Oak Flooring Co., Pine 
Bluff, Ark.; William Whitman, E. L. Bruce Co., 
Memphis ; George Hon, Hon Lumber Co., Winches- 
ter, Ky.; F. N. Stanforth, M. B. Farrin Lumber Co., 


Cincinnati, Ohio; H. O. Newell, Sawyer-Goodman 


Lumber Co., Marinette, Wis.; George O. Freidel, 
Memphis; J. W. McClure, Memphis; Hardwood 
Flooring Co., Memphis; C. L. Foretich, Bradley 


Lumber Co., Warren, Ark.; J. R. Culhon, Kansas 
City Shook Co., Wilson, Ark.; L. C. Coffman, Coff- 
man Manufacturing Co., Washington ©. H., Ohio, 
and W. R. Friedel, secretary, Memphis. 
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Cost System Explained by Accountant 

RicEk LAKE, WiIs., Aug. 31.—A. M. Paulson, 
or the Barron Lumber Co., Barron, Wis., was 
elected president of the Northwest Wisconsin 
Lumbermen’s Club for the ensuing year at the 
meeting of the club which was held here recent- 
lv. The other officers elected were James D. 
Rowland, Andersen Yard Co., Bayport, Minn., 
vice president; and Roy C. Chandler, Hammond- 
Olson Lumber Co., Rice Lake secretary-treas- 
urer, 

An explanation of a cost accounting system 
for retail yards was given by Harry G. Colman, 
of Chicago. 

The meeting of the club was held at the 
K1ik’s Club here and started at 10 a.m. with a 
business session. A luncheon followed at noon 
after which Don 8S. Montgomery, secretary of 
the Wisconsin Retail Lumbermen’s Association, 
Milwaukee, was given charge of the meeting. 
He introduced his ‘‘ Four Horsemen of the Eu- 
calyptus’’ which consisted of Mr. Colman; W. 
W. Wood, president of the W. D. Wood Lumber 
Co., Birmingham, Ala., and president of the 
Progressive Merchants Bureau, New York City, 
which furnishes the ‘‘ Bill-Ding’’ service to re- 
tail yards; B. H. Ward, field representative of 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association; and Francis Federer, rep- 
resentative of the Retail Lumbermen’s Insur 
ance Co. 

Mr. Wood traced the development of the 
‘<Bill-Ding’’? idea of merchandising from its 
start. Mr. Ward discussed the grade-marking 
of the lumber turned out by members of the 
association he represents. Fire prevention and 
the removal of fire hazards were the subjects 
considered by Mr. Federer who advised the 
members of the club to clean up their yards. 
James T. Reeves, representative of the Mason 
City Brick & Tile Co., Mason City, Iowa, was 
also present at the meeting and talked on his 
products. 

The next meeting of the club will ,be held 
jointly with the West Wisconsin Lumbermen’s 
Club at Eau Claire, sometime after the annual 
meeting of the National Retail Lumber Deal- 
ers’ Association. 


Season’s Program for Nylta Club 

NEw York, Sept. 1.—The Nylta Club, which 
will transfer its headquarters to the Grand Cen- 
tral Terminal when the New York Lumber Trade 
Association occupies its new home, is preparing 
to ‘step out.’’ The schedule of events for the 
coming season is by far the most comprehensive 
that Nylta has offered. 

An innovation will be meetings arranged es- 
pecially for the benefit of other organizations, 
including a New Jersey night, when Edward 
Hamilton, former president of the New Jersey 
Lumbermen’s Association, will be the speaker; 
a Long Island night, when Walter S. Pettit will 
be presented to the club members, and a West- 
chester County night, when James Floyd will 
be the guest of honor. 

Late in the season New York Lumber Trade 
Association presidents’ night will be observed. 
The program of Nylta covers practically every 
phase of the lumber industry, having been ar- 
ranged especially by Herbert B. Coho, seere- 
tary, with many experts and prominent lumber- 
men as the speakers. 

L. R. Putman will open the season Sept. 18 
with a talk on ‘‘ Merchandising Grade Marked 
Lumber,’’ and the activities for this month will 
close with an address by Frank A. Niles, of 
Robert R. Sizer & Co., on ‘Selling Organiza- 
ton.’’ 

Former United States Senator William M. 
Calder, now a prominent building contractor, 
will speak Oct. 2 and the Long Island night will 
be staged Oct. 9. The balance of the program 
for the season follows: 

Oct. 16—D. T. Kelly on “Legal Opinions.” 

Oct. 27—Prof. Nelson C. Brown on “The Syra- 
cuse Course.” 

Oct. 80—W. Herman 
Forests.” 


Merkel on ‘Westchester 


Nov. 6——New Jersey night. 

Nov. 13—-Paul H. Nystrom on ‘Retail Distribu- 
tion.” 

Nov. 20—Dr. 
sity. 


Samuel J. Record, of Yale Univer- 


Noy. 27—-Arthur E. Lane, of the Arthur E. Lane 
Corporation. 
Dec, 4--Henry Bruere, vice president Metropoli- 


tan Life Insurance Co, 

Dec. 11—‘Law Enforcement,” speaker undeter- 
mined. 

Dec, 18—-Stanley Peare on “Customers.’ 

Jan. 8—Prof. Nelson C. Brown on “The Syra- 
cuse Course.” 

Jan. 15—-A New York architect. 
termined.) 

Jan, 22—Naval stores. 

Jan. 29—-Box manufacturing. 

Keb, 5—Westchester night. 
Feb. 12—Inspection, under auspices of the 
Southern Cypress Manufacturers’ Association. 
Feb. 19—Charles Hill, of the Southern 
Sales Corporation. 

Feb. 26—-Trim manufacturing. 

March 5—California Redwood Association. 

March 12—-Western woods, grading. 

March 19—Letter writing. 

March 26—New York Lumber Trade Association 
night. 

April 2—Dr. Samuel J. Record, of Yale Univer- 
sity. 

April 9—Chester J. 
Products Bureau. 

April 16—Edward P. Ivory, California White & 
Sugar Pine Manufacturers’ Association. 

April 23—C. H. Waterbury on “Lumber in the 
Drug, Trade.” 

April 30—F. D. Dodge on “Lumber in Toy Man- 
ufacturing.” 

May 7—Dr. 
sity. 


’ 


(Name unde- 


Pine 


Hogue, West Coast Forest 


Samuel J. Reeord, of Yale Univer- 


the property before delivering material as a 
safeguard for their own business, and he pointed 
out that credit should not be extended on such 
a wide scale as the lumber dealers are in the 
habit of doing. 

Mr. Ward told the club about the marketing 
methods adopted by his organization and of 
the results being obtained under the new plan, 
Mr. Sagle urged the members to put on a fire 
prevention drive in their respective yards and 
te remove all fire hazards. He pointed out that 
cheaper rates of insurance would come if there 
was sufficient fire fighting equipment around 
the yards. James T. Reeves, representative of 
the Mason City Brick & Tile Co., of Mason 
City, Iowa, also spoke. He pointed out that 
cooperation between the dealer and manufac. 
turer is necessary. He said that distribution 
through the dealer’s organization is the only 
economical way to market the manufacturer’s 
product and that his company had conformed 
to that policy and would continue to do so. 


Northern Illinoisans Hold August Meet 


Avrora, Inu., Aug. 31.—Forty dealers gath- 
ered in the G. A. R. Hall here last Wednesday 
evening, for the August meeting of the North- 
ern Illinois Lumbermen’s Club. The meeting 
opened with a fried chicken dinner, served by 
the Women’s Relief Corps of Aurora, which 
was pronounced most excellent. President 
Charles L. Schwartz, who has been confined to 
his home with an attack of rheumatism for the 
last three weeks, was unable to be present, and 
QO. 8. Hitchner, of the Villa Park Lumber Co., 





child. 


they met. 
to any one. 


enemy. 





SOME MEN HAVE NEVER KNOWN— 


The thrill that comes with earning their first dollar. 
The mighty help that comes from having the confidence of a little 


The sense of power that comes from mastering one’s self. 
The exhilaration that follows the doing of a really unselfish thing. 
The friendship of God because they never recognized Him when 


The real soul of a woman because they never gave their own best 


The satisfaction that comes from acting generously toward an 








May 14—Alfred Reeves, “Lumber in Automo- 
biles.”’ 

May 21—John C. Howell, Brookmire Service. 

May 28—‘Stock Exchange Personnel,” by Cam 
eron Beck. 


“Four Horsemen” Provide Program 


LA Crossz, Wis., Aug. 31.—Don S. Mont- 
gomery, secretary of the Wisconsin Retail Lum- 
bermen’s Association, was master of ceremonies 
at the meeting of the Mid-West Wisconsin 
Lumbermen’s Club held at the Hotel Stoddard 
here on Aug. 28 and with his ‘‘ Four Horse 
men of the Kucalyptus’’ provided the program 
for the members of the club. The horsemen 
consisted of ‘‘ Waddie’? Wood, more familiarly 
known as ‘‘ Bill-Ding,’’ of Birmingham, Ala. ; 
James Drought, Milwaukee, general counsel 
for the Wisconsin Retail Lumbermen’s <Asso- 
ciation; B. H. Ward, field representative for 
the Northern Hemlock & Hardwood Manufac- 
turers’ Association; and Francis Sagle, insur- 
ance representative for the Retail Lumbermen’s 
Insurance Co. 

The business session was called by A. L. 
Roberge, vice president of the club. He turned 
the meeting over to Mr. Montgomery who ealled 
upon Mr. Wood, who gave a talk on the ‘‘Bill- 
Ding’’ service, telling how it started, what it 
had done for him and the rapid development it 
had undergone. 

Mr. Drought discussed the lien laws and cau- 
tioned the members not to rely altogether on 
them. He advised them to look up the title to 


Villa Park, acted very ably as chairman of the 
meeting. Mr. Hitchner led an enthusiastic dis- 
cussion of several interesting topics, in which 
all the dealers present participated. An im- 
portant feature of the evening was the distri- 
bution of a profit-finding chart prepared by 
Secretary EK. 8S. Todd, the use of which enables 
the dealer to ascertain at a moment’s notice the 
actual percentage of profit made on each sale. 
The chart is a highly valuable asset to any 
dealer, and those in attendance felt themselves 
fortunate in procuring one. A general discus- 
sion on California white pine closed the pro- 
gram, at the conclusion of which copies of the 
grading rules and other pertinent literature on 
this wood were distributed to all in attendance. 


(‘REEL aEAAA: 


Pine Man to Address Cahokia Club 


NEW ORLEANS, LA., Sept. 1—The Southern 
Pine Association has been invited to send a rep- 
resentative to the monthly meeting of the Caho- 
kia Club, composed of lumber retailers in the 
five Illinois counties surrounding St. Louis. In 
the letter of invitation, it is explained that the 
Cahokia Club members desire first-hand infor- 
mation regarding the grade marking of lumber. 

The meeting will be held in St. Louis, Sept. 
23. On behalf of the Southern Pine Associa- 
tion, Secretary-manager Berckes accepted the 
club’s invitation and will send to its St. Louis 
meeting an association representative thor- 


oughly qualified to discuss the grade marking 
movement and explain its advantages. 
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Final Season’s Tournament 
PITTSBURGH, Pa., Sept. 1.—The fifth and last 
meet of the Pittsburgh lumbermen’s 1925 golf 
tournament will be held Monday, Sept. 14, at 


the Pittsburgh Field Club. On this occasion, 
the season’s prizes will be distributed for low 
gross and low net scores. The entertainment 
to be provided will be open to all lumber deal- 
ers in the Pittsburgh district, whether golfers 
or not. 


West Coast Golf Tournament 

ABERDEEN, WASH., Aug. 28.—At the third an- 
nual golf tournament of the West Coast Lum- 
bermen’s Association, held here today, A. L. 
Paine, of the National Lumber & Manufactur- 
ing Co., Hoquiam, relinquished his hold on the 
president ’s cup to C. Wagner, of the St. Paul 
& Tacoma Lumber Co., Tacoma. At the same 
time, Mr. Paine was tied for the vice president’s 
eup, of which he has also been holder for the 
last year, by J. J. Dempsey, of the Dempsey 
Lumber Co., Tacoma. The contest was eighteen- 
hole medal play, no puts conceded. Mr. Wag- 
ner came within 1 of tieing Mr. Paine and Mr. 
Dempsey, and his nearest competitors for the 
president’s cup were Mr. Paine and George M. 
Dunean, of the Duncan Lumber Co., Portland. 
Mr. Duncan was winner of the president’s cup 
two years ago, and Mr. Dempsey was winner of 
the vice president’s cup at that time. The 
scores in today’s play were: 


Handicap Gross Net 
WWII ocd Sate inte ohio wares 12 7 67 
TPM iy: 7a ries) Se iar ber ale 9 7S 69 
See rae eer 6 7S 7 
RUNGME feiss elena aes elas 20 89 69 


The president’s cup was awarded on low 
net; the vice president’s cup on low medal. 

A game will be arranged between Mr. Paine 
and Mr. Dempsey to play off the tie. 

Mr. Wagner also captured a prize for the 
longest drive off a certain tee, 230 yards. 

The trophy was an Atkins saw, donated by 
R. W. Neighbor, general manager Pacific coast 
division—an Flite, No. 400, silver-steel, mir- 


ror-finish, rosewood handle, silver-plated screws, 
micrometer-ground, being the finest handsaw 
turned out by E. C. Atkins & Co. The donation 
by Mr. Neighbor aroused a great deal of favor- 
able comment. He responded to it thus: 
‘“What say, we put up another saw for the 
longest drive on the second round? And to 
Mr. Dempsey, if he will make No. 3 hole in 
three strokes, why a silver-steel saw goes to 
him.’? 

When the golfers came up for the second 
round, Mr. Wagner repeated his drive, making 
230 yards, and defeating all competitors. Mr. 
Dempsey made No. 3 in three strokes, captur- 
ing the trophy specially hung up for him. 

Trophy competition was confined to lumber- 
men regularly employed at the home operation 
of association members. 


Buffalo Dealers in Outing 


Burrato, N. Y., Aug. 31.—The fourth an- 
nual outing of the Buffalo Lumber Dealers’ 
Association took place on Aug. 27 at the East 
Aurora Country Club, with a large attendance 
of both retailers and wholesalers and their fam- 
ilies. The program consisted of proceeding ‘to 
the club by private conveyance for the lunch 
at 1 o’clock and giving the afternoon up to 
golf, there being thirty-four entries this year. 

The prize offered was a silver cup, which has 
to be won twice before it is the property of 
the winner. No one so far has won it twice, so 
it is still the property of the association. The 
winner this time was Benson Briggs, of Hurd 
Bros., whose net score was 72. Other scores, 
winning minor prizes, were: C. W. Hurd, 79; 
Harold Hauenstein, 80; Ganson Depew and 
James H. Walsh, 81 each. 

The visitors from outside ineluded Dwight 
Hinckley, of Cincinnati, president of the Na- 
tional-American Wholesale Lumber Associa- 
tion, and Paul S. Collier, of Rochester, N. Y. 

The outing closed with a big chicken and 
green corn supper on the Methodist Episcopal 
Church grounds at Elma. 


Recent Hoo-Hoo Happenings 


Initiate Nine Kittens 

Toronto, ONT., Aug. 31.—A second concate- 
nation of local Hoo-Hoo was held at the Prince 
George Hotel, Toronto, recently. After dinner 
a musical session was enjoyed, with J. F. Wach- 
ter at the piano and P. L. Canfield, of Wood- 
stock, as song leader. Following this, the party 
was entertained with several motion pictures 
depicting aerial forest protection, the hard- 
wood flooring industry and lumbering opera- 
tions in British Columbia. These pictures were 
furnished through the Ontario government mo- 
tion picture bureau. At the concatenation, nine 
kittens were initiated by a degree team com- 
posed of J. Kent Ockley, Maurice Welsh, P. L. 
Canfield, H. A. Rose, R. G. Chesbro, T. E. 
McKenzie, L. C. Walker, K. M. Brown and 
J. A. Rowland. 
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Named Delegate to Hoo-Hoo Annual 


St. Lovuts, Mo., Aug. 31.—It was reported 
at local Hoo-Hoo headquarters that M. M. 
Riner, one of the oldest members of the order 
in Kansas City, has been named official dele- 
gate of the Kansas City Hoo-Hoo Club to the 
thirty-fourth Hoo-Hoo annual at Spokane, 
Wash. Mr. Riner is widely acquainted among 
lumbermen of the middle West. 

The Kansas City Hoo-Hoo Club will hold its 
final meeting of the 1924-25 season on Sept. 29 
at the University Club. A banquet will be 
served and the meeting will elect officers and 
discuss plans for the coming year. Following 
the business session, Vicegerent A. L. Jones 
will enroll a class of neophytes. State Coun- 
selor J. M. Bernardin, of Kansas City, is chair- 
man of the committee to nominate new officers. 


Mr. Bernardin and other Kansas City Hoo- 
Hoo have recommended Freeman M. Halley for 
Vicegerent Snark to succeed Alfred L. Jones, 
whose term expires Sept. 9. 


San Francisco Club Elects Officers 


San Francisco, Cauir., Aug. 29.—The San 
Francisco Hoo-Hoo Club held its annual election 
of officers at the regular luncheon at the Palace 
Hotel Thursday, Aug. 27. <A talk by Jay W. 
Stevens, State fire marshal and chief of the fire 
prevention bureau of the National Underwrit- 
ers, received the hearty endorsement of the club, 
and the delegates to the Hoo-Hoo Annual at 
Spokane will be instructed to present to the 
national organization the work of the fire chiefs 
and the fire prevention campaign which is to 
be inaugurated during the coming year, to ob- 
tain, if possible, Hoo-Hoo support of the new 
campaign. 

Officers elected for the coming year were: 
John C. McCabe, president; Kenneth Smith, 
vice president; J. E. Martin, secretary and 
treasurer; R. A. Hiscox, C. I. Dodge, H. J. 
Devries, R. 8. Grant and H. D. White, direc- 
tors. Fred Roth, of the J. H. McCallum Lum- 
ber Co., was chosen Vicegerent Snark of the 
Bay district, and automatically becomes hon- 
orary president of both the San Francisco and 
Oakland clubs. 
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By CLOSELY watching weather forecasts, a 


firm of architects succeeded in constructing a 
large public building last winter at Green Bay, 


Wis., a very unusual performance for that cli- . 


mate. 


On-time Shipments 
of Michigan Hard Maple Flooring 


Lumber delivered when wanted is part of 
every sale you make, and on-time delivery 
pleases every customer, for it saves them time 
and money. 


On-time shipment is only part of the service 
you will get from us with your order for Michi- 
gan Hard Maple Flooring, for your school, store 
or factory jobs. 


Our Michigan Hard Maple Flooring is Assn. 
graded, and quality and milling strictly guar- 
anteed by us. Shipments made when wanted 
and we know you will be pleased with our serv- 
ice. 


Kindly put us on your inquiry list when want- 
ing Maple Flooring, as we can save you money 
on warehouse shipments or direct from mill. A 
night wire to us will bring you our quotations 
the next morning for any quantity, delivered 
anywhere. 





1%” maple flooring #4” maple flooring 


The entire extra thickness of 17,” maple flooring 
is above the tongue and groove. 





4052 Princeton Ave., 


CHICAGO Telephone Boulevard 0636 








9-5-25 





Pine Location 


If interested in location for planer in terri- 
tory where plenty of pine timber and custom 
rough lumber available —two railroads, five 
rock roads — we have five acres yard, sheds, 
dry kiln and power for sale liberal terms. 


The Ripley Stave Co., New Albany, Miss. 











ROBERT W. HUNT CO. 
INSPECTING ENGINEERS 
Independent Unprejudiced Inspection of 
LUMBER - PILING - TIES 
TREATED MATERIALS 
New and Used Rail and Equipment 


NEW ORLEANS, LA. JACKSONVILLE, FLA. 
Carondelet Bidg. Clarke Bidg. 


Gen’! Office—2200 Insurance Exchange, CHICAGO 


C.B. Richard & Co. 








Established 1847 


Foreign Forwarders, 


Customs Brokers. We 
29 Broadway, NEW YORK handle all classes of 
- cargo, collect a 
and discount drafts. 
Ocean Freight Shnmerciai creaits 
for Exports& Imports 

Brokers 


Special department handling export lumber shipments 








GILBERT NELSON & CO. 


Public Accountants 
Il SOUTH LASALLE STREET 


CHICAGO 


TELEPHONE RANDOLPH 2220 
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Northern 
Hardwoods! 


BASSWOOD 


6 cars 4/4” Ist & 2nds 

9 cars 4/4” No. | Com. & Btr. 
5 cars 4/4” No. | Com. & Sel. 
6 cars 4/4” No. 2 Common 

7 cars 4/4” No. 3 Common 

2 cars 5/4” Ist & 2nds 

5 cars 5/4” No. | Com. & Sel. 
4 cars 5/4” No. 2 Common 

2 cars 6/4” Ist & 2nds 

5 cars 6/4” No. | Com. & Btr. 
2 cars 8/4” No. | Com. & Btr. 


BIRCH 


8 cars 4/4” No. | Com. & Sel. 
7 cars 4/4” No. 2 Common 


The Adams-Thom 
waussu. Tumber Co. 





Jean LaRue says: 
**She’s dam’ good 
mans to deal wid!* 








Hemlock—Complete Stock 


Birch No. 1 Com. & Btr.. 350,000 Maple No. 2Com....--. 60,000 
Birch No. 2 Com. 175,000 Maple No. 3Com.._.___ 150.000 
Birch No. 3 Com. - - 225,000 Basswood No. 1 Com. & Btr. 30,000 
Maple No. 1 Com. & Btr. 50,000 Basswood No. 2 Com.. 8,000 


Write for description and prices. 


Hales Timber Co., Inc. 


FIFIELD, WISCONSIN 








JACKSON & TINDLE, Inc. 


MANUFACTURERS 
Mills at Pellston and Munising, Mich., and Jacksonboro, Ont. 


Maple, Elm, Birch, Beech 
Basswood,.Hemlock,Pine, 
Spruce, Cedar Shingles 


Main Office, BUFFALO, N. Y. 


Sales Office: 605 Murray Bldg., Grand Rapids, Mich. 
Kindly address all inquiries care Dept. 7 








Reminder 
Mershon, Eddy, Parker Company 


SAGINAW, MICHIGAN 


Specialize in Mixed Cars of WHITE PINE and 
BASSWOOD Lumber, Siding, Ceiling, Flooring, 
Sash, Doors, Blinds, Window Frames, Mouldings 
and Box Shooks from SAGINAW. 


Western White Pine and Idaho White 
Pine for direct shipment from Idaho. 


17 17 
| VON PLATEN-FOX COPANY 


Iron Mountain, Michigan 


























Manufacturers of 17 different species 
of Northern Hardwoods 


17 


[ Surface Measure 


ESTIMATOR 


Anew publication covering in the most complete 
manner the whole field of surface measure as ap- 
plied to rapid estimating of contents of fractional 
sizes of lumber, veneer, fibre boardand stock used 
in the manufacture of interior and exterior finish, 
panels, doors, sash, blinds, door and window 

ames, etc.,etc. Send for circular containing 
sample pages. 


Pocket Size (434 x 614"’) $5.00, Postpaid. 
American Lumberman 














I 





























ee . 431 So. Dearborn St.,CHICAGO, ILL. } 


~~ 








Aim to Eliminate Labor Disputes 

Labor is starting its new year shortly after 
Labor Day with a concerted effort to do away 
with inter-union fights in the building trades. 
Labor leaders recognize these fights as one of 
the serious handicaps to the union movement. 
The National Board of Jurisdictional Awards 
is to meet here beginning Sept. 22. Repre- 
sentatives of the building trades unions, the 
building trades department of the American 
Federation of Labor and associations of con- 
tractors, building trades employers, architects 
and engineers will meet to work out ways and 
means of strengthening the influence of deci- 
sions reached in jurisdictional disputes. The 
aim is to eliminate disputes that tie up work, 
cause strikes and bring on civil war within the 
labor movement. Called in the midst of the 
fight between the plasterers and bricklayers, 
the forthcoming meeting takes on added signifi- 
cance. 

An illustration of how jurisdictional fights 
affect the labor movement itself was furnished 
when the headquarters building of the Amer- 
ican Federation of Labor was under construc- 
tion. A dispute arose between two trades over 
a certain material that was being used in the 
building. After repeated efforts no agreement 
could be reached and finally the Federation offi- 
cials had to substitute another material over 
which there could be no dispute in order to set- 
tle the fight and get its own headquarters fin- 
ished. 


July Imports and Exports 


The total value of imports into the United 
States during July was $325,999,000, compared 
with $278,594,000 in July, 1924. July domestic 
exports had an aggregate value of $331,647,000, 
compared with $270,590,000 in July last year. 

For seven months ending with July this year, 
imports totaled $2,389,799,000, against $2,128,- 
184,000 in 1924. Exports for the seven-month 
period this year were $2,651,894,000, against 
$2,310,253,000 last year. 


Real Estate Boom in Bahamas 


William A. Smale, American vice consul at 
Nassau, Bahama Islands, reports to the Depart- 
ment of Commerce that unprecedented real es- 
tate activity resembling the activity in Florida 
has enveloped Nassau and evidences of building 
and construction on a large scale have already 
appeared. Mr. Smale gives no reason for the 
boom in the chief city of the Bahamas, long a 
center of supply for rum smugglers, but pre- 
sumably the fever has hopped over the relatively 
narrow stretch of ocean between Florida and 
the Bahamas. 


Unappropriated Public Land Acreage 


The Interior Department announces that the 
total vacant and unappropriated public domain 
in continental United States, exclusive of na- 
tional forests and other reserved areas, com- 
prises 184,716,846 acres, of which 129,606,234 
acres have been surveyed and 55,110,612 acres 
have never been surveyed. Nevada has the larg- 
est acreage of unappropriated and unreserved 
public land, with 52,456,837 acres. Utah is 
second with 28,583,778 acres, and California 
third with 18,946,582 acres. 


Standards Bureau Cement Tests 


Experiments just completed by the bureau of 
standards show that water is as important an 
ingredient of concrete where the new quick- 
hardening high-alumina cements are used as 
where Portland cement is utilized. The experi- 
ments demonstrated the importance of select- 
ing sand and gravel in proper size gradation, 
since less water is required to make the con- 
crete workable and a greater strength results. 
The old rule, to use the least amount of water 


which will make the concrete workable, was 
found to hold good with the new high-alumina 
cement. In one experiment a decrease of | 
percent of water was found to increase the 
strength as much as 26 percent. 

A gravel concrete made with the new high- 
alumina cement, it is stated, generally develops 
as high a strength in 24 hours as a similarly 
proportioned Portland cement would develop in 
28 days. This quick-hardening feature is no- 
tably valuable where ground rentals are high, 
equipment or construction elaborate or wher- 
ever delays in waiting for the conerete to attain 
its strength would be costly. 


To Exhibit Wood Block Pictures 


A special exhibit of wood block illustrations 
will be on display at the Corcoran Gallery of 
Art beginning Sept. 8. It will consist of thirty 
pictures by Elizabeth Keith, a Seotch water 
color painter, who turned to wood block after 
years spent in the Far East. Each picture is 
constructed by carving a special block for each 
color used. Miss Keith herself did the carving, 
while the actual printing was carried out by 
Japanese workmen. The wood block pictures 
illustrate life scenes in China, Japan, Korea 
and the Philippines. Use of this method, long 
known in the Orient, permits a very delicate 
mingling of colors. 


Wooden Vessels Under Construction 


The bureau of navigation, Department of Com- 
merce, announces that on Aug. 1 thirteen wood- 
en vessels, aggregating 8,767 tons, were building 
or under contract to build in American ship- 
yards for private ship owners, compared with 
thirty vessels of 10,930 gross tons on July 1. 


Increases in July Production 


Further figures received by the Department 
of Commerce for the Survey of Current Busi- 
ness, show that increases in production over a 
year ago were reported for July in fine cotton 
goods, malleable castings, wood pulp, both me- 
chanical and chemical, paperboard shipping 
boxes and pine lumber, including western, south- 
ern and California white pine. Admitted assets 
of life insurance companies increased also over 
a year ago. Declines from a year ago occurred 
in the production of face brick, paving brick, 
meltings of raw sugar and in the receipts of 
butter, eggs and poultry at the principal pri- 
mary markets. 


HYMENEAL 


HALEY-BOWERS. Miss Frances Bowers and 
William J. Haley were married in St. Joseph’s 
Catholic Church, Covington, Ind., on Aug. 26 
and are now on a wedding trip through Yellow- 
stone National Park. They will later visit Mr. 
Haley’s parents in Helena, Mont. Upon their 
return Mr. and Mrs. Haley will make their home 
in Covington. Mr. Haley is manager of the 
D. J. Young Lumber Co., of that city, and his 
bride is the daughter of the late Elmer Bowers, 
a prominent Indiana newspaper man. 


TROUBLE AND LITIGATION 


SEATTLE, WASH., Aug. 29.—Frank F. Day, prin- 
cipal stockholder of the Day Lumber Co., with 
mill at Big Lake, Wash., has filed suit in the su- 
perior court of King County, asking damages of 
$893,850 from numerous defendants, including 
C. S. Wills, Frank F. Frye, Fred A. Anderson, 
Seattle Hardware Co., Cavano Logging Co. and 
Andron Logging Co. As president of the Day 
Lumber Co. he alleges that the defendants have 
been guilty of false representation, deceit, mJs- 
management and violation of a trust agreement, 
through all of which the Day Lumber Co. has beeD 
plunged into bankruptcy. The suit is the out 
growth of the troubles of the company, which went 
into the control of a creditors’ committee headed 
by Mr. Wills, in July, 1924. 
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LUMBER TRANSPORTATION 








Authorized to Operate Coast Steamers 
[Special telegram to AMERICAN LUMBERMAN] 
Los ANGELES, CaLiF., Aug. 31—Under au- 

thority of an order issued in Washington, Aug. 
29, by the Interstate Commerce Commission, Los 
Angeles will become port of call for lumber 
steamships operated by the Albion Lumber Co., 
a subsidiary of the Southern Pacific railroad. 
The lumber company has extensive timber prop- 
erties near Eureka and operates a mill at Ft. 
Bragg. Until now its vessels have been permit- 
ted to carry lumber only as far south as San 
Francisco, a restriction which virtually shut the 
company out of the Los Angeles building mar- 
ket, since it necessitated breaking bulk at the 
northern port and shipping by rail for the 
remainder of the distance, in competition 
with vessels which made an_ uninterrupted 
voyage. By virtue of the authorization just 
granted, the company hereafter can carry lum- 
her to all ports of California and Mexico. 

WASHINGTON, D. C., Aug. 31.—The Interstate 
Commerce Commission in a formal opinion 
handed down in Docket 16,239 has granted an 
application of the Southern Pacifie Co. and the 
Albion Lumber Co., under section 5 of the Inter- 
state Commerce Act, for authority for the lum- 
ber company to operate lumber steamers be- 
tween Albion, Calif., and Pacific coast ports 
south of San Francisco. 

The Southern Pacific is the owner of all of the 
$300,000 capital stock of the lumber company, 
except four shares necessary for qualifying direc- 
tors. The lumber company is engaged in the 
manufacture of redwood at Albion, a point north 
of San Francisco. There is no railroad connec- 





A stolen kiss may be sweet, 
but it doesn’t last long. A dealer 
stealing a competitor’s pet cus- 
tomer by a price cut alone is 
mighty foolish—Reed Hayward, 
Loveland, Colo. 











tion between Albion and the Southern Pacifie or 
any other main or trunk line railway. The lum- 
ber company operates a railway extending twenty- 
six miles from Albion to Christine, Calif., under 
a long term lease from the Northwestern Pacific. 
This railroad is not connected with any main or 
trunk line. 


“Ninety-seven percent of all tonnage passing 
through the port of Albion represents commodities 
transported for the lumber company,” says the 
“For nearly three years no ship has 
this port to load or discharge lumber 
merchandise excepting for the lumber 
company. ‘The lumber company owns 74,757 acres 
of land tributary to Albion on which there is 
standing timber sufficient to supply 50,000,000 feet 
of logs a year for the next twenty or twenty-five 
years. At the termination of that period a grow 
ing crop of timber will be ready for harvest and 
under the existing forest management it is esti- 
mated that there will be a perpetual yield aver 
aging approximately 50,000,000 board feet of logs 
a year. The lumber company owns two sawmills 
at or near Albion with a combined annual ca- 
pacity of 50,000,000 board feet and logging equip- 
ment sufficient to supply both mills to capacity. 
The lumber company is engaged in the commercial 
lumber business. In 1924 approximately 10 per- 
cent of its product was sold to the Southern Pacific 
In competition with other lumber companies.” 

It is pointed out that the lumber company ex- 
pects to effect a substantial saving in freight 
costs by operating its own steamers. The major 
part of its redwood product is marketed in Cali- 
fornia, but considerable shipments go to the west 
coast of Mexico. 

’ The normal requirements of the lumber company, 
in addition to the steamer Pasadena, which it now 
operates, are for a steamer or steamers with a 
capacity from 750,000 to 1,000,000 board feet. 

a, From the evidence,” continues the commission, 
it appears that the Southern Pacific handles prac- 
tically nene of the lumber originating at Albion 
to ports south of San Francisco and that if the 
lumber company did not ship its product by water 
from Albion to such ports the business would be 


diverted to competitors who operate their own 
steamers,” 


Consequently, so long as the railway line be- 


called at 
or other 


tween Albion and Christine is not extended to 
connect with a main line of railroad, the commis- 
sion finds that the Southern Pacific does not and 
can not compete in the transportation of lumber 
with steamers operated between the port of Albion 
and ports in California south of San Francisco 
and on the west coast of Mexico within the mean- 
ing of the act. 
Commission Suspends Schedules 

The Interstate Commerce Commission has sus- 
pended until Dee. 30 the operation of certain 
schedules as published in Fifth Revised Page 44, 
Fourth Revised Page 82-E and First Revised Page 
S7-A to Southern Pacific Co.’s tariff I. C. C. No. 
1429 and Supplements Nos. 4 and 6 to Agent 
F. W. Gomph’s tariff I. C. C. No. 753. The sus- 
pended schedules propose to cancel through joint 


rates on lumber and related articles in carloads 
from Burlington, Ore., to destinations in Pacific 
coust territory. For example, the present rate 
from Burlington to Fresno, Calif., is 49 cents a 


hundred pounds and the proposed rate 54 cents. 
The present rate to Bakersfield, Calif., is 59 cents 
and the proposed rate 64 cents. 

The commission has issued a supplemental order 
in Investigation & Suspension Docket No. 2479— 
Lumber and Forest Products Between Southern 
Points and Destinations in Virginia—suspending 
until Jan. 15, next, Supplement No. 5 to I. C. C. 
No. A-197, filed by the Alabama & Vicksburg Rail 
way Co. 

Rates from Arkansas to Texas Points 

Division 2 of the Interstate Commerce Commis- 
sion has denied, effective Dec. 28, application No. 
4,873 filed by the St. Louis Southwestern Railway 
Co., for itself and on behalf of participating car- 
riers, for authority to continue rates on lumber 
from points on its line in Arkansas to points on the 
Gulf, Colorado & Santa Fe in Texas, as named in 
its tariff I. C. C. No. 2,931, without observing the 
long-and-short-haul provision. 


Railway Equipment and Supplies 

In the latest issue of Railway Age inquiries 
and orders by railroads are reported as fol 
lows: 

INQUIRIES—The New York Central, 1,000 hopper 
ears, 70 tons’ capacity; the Havana Central, 250 
box cars and 145 flat cars of 30 tons’ cap city; 
Chicago & Northwestern, 25 steel underframes for 
caboose cars. 

OrpdERS—The Lehigh & New England, repairs to 
300 hopper coal cars with American Car & Foun- 
dry Co.; the Warner Sugar Co., 75 cane ears with 
Magor Car Corporation. 


. 
Loadings Make Another Record 

WASHINGTON, D. C., Sept. 2.—Loading of reve- 
nue freight for the week ended Aug. 22 totaled 
1,080,107 cars, according to reports filed today by 
the railroads. This was the sixth consecutive 
week that loadings have exceeded the million mark 
and was the greatest number of cars loaded with 
revenue freight during any one week so far this 
year, exceeding by 15,314 cars the preceding week. 
Compared with the corresponding week last year, it 
was an increase of 97,347 cars and an increase of 
10,192 cars over the corresponding week in 192°. 

This heavy freight movement was largely due to 
an increase in the number of cars loaded with coal 
in anticipation of the strike of anthracite miners 
which became effective Sept. 1, but it was also due 
to a considerable increase in the number of cars 
loaded with miscellaneous freight as well as with 
grain and grain products. The present freight 
traffic is being handled without transportation diffi- 
culties by the railroads which have approximately 
200,000 surplus freight cars in good repair and 
immediately available for service, while they also 
have more than 6,000 serviceable locomotives in 
storage ready to be installed in service whenever 
traffic conditions require them. 

Coal loading totaled 201,095 cars, an increase 
of 10,116 cars over the week before and 40,828 cars 
above the same week last year. Compared with 
the same week in 1923, however, it was a de- 
crease of 1,722 cars. 

Grain and grain products loading amounted to 
55,203 cars, an increase of 834 cars over the week 
before, but 6,329 cars below the same week last 
year. It was, however, 266 cars above the same 
week in 1923. In the western districts alone, grain 
and grain products loading totaled 38,165 cars, an 
increase of 2,870 cars over the week before but 
4,826 cars below the corresponding week last year. 

Forest products loading totaled 71,151 cars, 519 
ears below the week before but 1,861 cars above 
last year. Compared with the same week two years 
ago, it was a decrease of 6,807 cars. 
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Below are a few items of dry stock 
which we are featuring as specials 
this week. Write or wire for prices. 


13M’ 4/4” Sel. & Btr. Ash 

50M’ 4/4” No. | Com. Basswood 

150M’ 4/4” No. 2 Com. Basswood 
3 . Basswood 


43M’ 5/4” F ire 
41M’ 5/4” Sel. Birch 

30M’ 6/4” A. S. Birch 
3M’ 6/4” Sel irch 

30M’ 8/4” F. A. S. Birch 
15M’ 8/4” Sel. rch 

50M’ 10/4” No. | & Btr. Birch 


22M’ 8/4” No. 2 Com. & Btr. S. Maple 
70M’ 4/4” F. A. S. H. Maple 





. | Com. & Btr. Bi 
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Rust-Owen Lumber Co. 


DRUMMOND, WIS. 





Manufacturers of Wisconsin 


WHITE PINE 
Hemlock and 
Hardwoods 


White Pine Pattern, Flask and 
Shop Lumber our specialty 








Dressed EXTRA STANDARD” 








Zand 








HARDWOOD FLOORING 
Maple - Oak - Beech 
3 Birch 
16 


NICHOLS & COX 
LUMBER COMPANY 
GRAND RAPIDS, MICHIGAN 





HANDY BOOKS ror LUMBERMEN 


AMERICAN LUMBERMAN, 


A COPY FREE ON REQUEST. ADDRESS 
431 So. Dearborn St., CHICAGO 
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West Penn Lumber Co. 


Wholesale Lumber 








WHITE PINE YELLOW PINE 
HEMLOCK HARDWOODS 


PITTSBURGH, PA. 

















IDAHO 
MINNESOTA 
WESTMONT 


White Pine 





LONG and SHORT LEAF 
ALSO | Yellow Pine 


WM. SCHUETTE CO. 
Pittsburgh, Pa. New York, N. Y. 











B. W. Cross Lumber Co. 


301 Oliver Building, PITTSBURGH, PA. 
WHITE PINE YELLOW PINE 
HEMLOCK and FIR 

















A new book by 
** The 


Lumberman 
Poet’’ 


Come 
On 
Home 


“Pack your things” and “come on 
home” to “church and Mother and 
Home and Dad, the grassy road and 
the village school.” 


Make the acquaintance of Great- 
grandfather Green, Elder Jones, 
Private Hill, Pa and Ma, The New 
Preacher, Crazy Pete and others. 


They will bring a warmth to your 
heart, a smile to your lips, perhaps a 
tear to your eyes. They will tighten 
home ties, make life worth living. 


You will want “Come on Home” 
for yourself, and to send to the ab- 
sent. Postpaid, $2. Bound in blue 
cloth, 222 pages. Address: 


American Lumberman 
431 South Dearborn Street, CHICAGO 
















Use of Lumber Cuts Costs of Stadium Construction 


Bou.peEr, Couo., Aug. 31.—Comfort, economy 
and utility were the three principal factors 
which induced the University of Colorado to use 
lumber in the construction of its athletic sta- 
dium, which provides accommodations for 25,000 
people. The stadium was constructed and 
equipped at a total cost of $67,100, or $2.68 per 
seat, which it is claimed, makes it the most eco- 
nomical yet built in the United States, and this 
low cost feature is being studied by a number of 
colleges contemplating erection of stadia. From 
another standpoint lumber was found preferable 
in the time necessary for construction. Work 
was started in the late spring of 1924 on exea- 
vation and the completed stadium, with sod 
field, was available for the football season in 
the fall. This would have been impossible with 
any other type of construction. The stadium 
was planned and constructed by the construc- 
tion department of the University of Colorado, 
with Prof. Whitney Huntington in charge, and 
W. E. Brockway as supervising engineer. 

Just how much was saved by using lumber 
instead of concrete in the construction of this 
stadium can be gleaned from the following fig- 
ures: The total cost for the seats, in place, was 





Photo by R. G. Baird, Denver Post 


The open-end type of construction which the 
stadium follows is known as the Greek form, ag 
it follows lines used by the ancient Greeks in 
constructing their outdoor athletic theaters. It 
provides room for a football field, a quarter- 
mile running track 35 feet wide, and by exten- 
sion of the track through the open end on one 
side, of a 220-yard straightaway. The sides of 
the stadium curve inward at the open end, fol- 
lowing the form of a horseshoe rather than that 
of the letter U. Seats are provided at the closed 
end as well as along both sides. The curvature 
of the sides makes possible a better view of the 
playing field from the more remote seats and en- 
ables every spectator to see the entire crowd. 

The structure was built along the most satis- 
factory and comfortable lines from the spee- 
tator’s standpoint. For instance, the slope of 
the banks as determined by the ratio of rise to 
tread was given considerable study, and a 30- 
inch tread was adopted as insuring comfort to 
persons of average build. Eighteen inches was 
allowed for seat width, per person, and the 
height of seats was made 18 inches. The timber 
construction supported on each bank consists of 
4x4-inch redwood sills placed radially with a 
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Airplane view of new athletic stadium of the University of Colorado, Boulder, Colo. 


61 cents each, or a total of $15,250 for the 
25,000 seats; concrete seats, according to the 
most careful estimates, would have cost $2 each, 
or $50,000 for the number provided. The inter 
est charge, at 6 percent, on $15,250 is $915 a 
year, while on $50,000 it is $3,000 a year. In 
74% years the interest on the cost of concrete 
would be $22,500, while the interest on the cost 
of the lumber seats, as placed, would be $6,862. 
The difference between these two amounts is 
$15,638. 

The Colorado stadium provides seats placed on 
sloping banks of earth. It takes the general 
outline form of a bowl, open at one end. It was 
built immediately adjoining the gymnasium of 
the school and is entirely below the grade at 
that point. To create the stadium depression, 
the ground was merely excavated to the desired 
depth, the earthen sides of the interior made to 
conform to the shape designated, and the lumber 
seats then installed. The cost of excavation was 
materially reduced by the fact that a ravine ran 
through the center of the tract. It opened up 
in fan shape toward its down-hill end. By mak- 
ing this wide part of the ravine the open end of 
the stadium, the amount of filling was cut 
greatly. 

The playing field is 32 feet below the top of 
the stands, which consist of 31 rows of seats 
extending back a horizontal distance of 81 feet. 
The width, between the faces of the stands on 
either side, is 265 feet and the length of the 
playing field is 605 feet. If the width of the 
stands be added, the overall dimensions become 
427 feet in width and 686 feet in length. 


maximum spacing of 6 feet. The seats are 2x12- 
inch Douglas fir planks elevated about six inches 
above the runways, which consists of two 2x10- 
inch Douglas fir planks. The seats and run- 
ways are supported by wood brackets spiked to 
tne sills. Redwood was adopted for the sills on 
account of its resistance to decay. The brackets 
and runways were dipped in creosote after hav- 
ing been cut to size. 

The quantity of lumber used was 295,000 feet, 
board measure, at $35 a thousand feet, the total 
cost for lumber being $10,362. The labor cost 
of erecting the timbers amounted to $15 a thou- 
sand, with carpenter wages $8 a day. The labor 
cost of dipping the material in creosote was $2 
and the creosote $2.90 a thousand, making a 
total cost of dipping of $4.90 a thousand. The 
total labor cost on the timber construction was 
$4,817, and the total material cost $10,487, 
which gives 31.4 percent for labor and 68.6 per- 
cent for material. 

The cost of construction was distributed as 
follows over the per seat basis of $2.68: Exca- 
vation, $1.12 per seat; seats, $0.61; score board, 
ticket offices, press stand etc., $0.07; playing 
field, track, enclosing fence of wire etc., $0.88. 
The last group includes items which are not 4 
part of the structure itself and which are often 
omitted in giving the per-seat cost of stadia. It 
is by the omission of these items that the cost 
per seat becomes $1.80 instead of $2.68. The 
excavation was done principally by steam shovel 
and the filling by bottom-dump wagons. The 
total cost of the excavation work was $27,422, 
the contract price being $0.375 a cubic yard. 
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Say It to Him 


You said some pleasant things today 
About another fellow, 

You said to me you like the way 
He wasn’t mean or yellow. 

You said a lot of pleasant things, 

The stuff that lots of comfort brings 
If you had said it, don’t you see, 
To him instead of only me? 


You said a very pleasant word, 
And I was glad to hear you, 
And yet I wish that he had heard, 
That he were somewhere near you. 
I like the way you spoke about 
The other fellow. Yet, no doubt, 
It would have helped when skies were dim 
If you had said the same to him. 


Your words of praise themselves deserve 
A little commendation, 

And so I hope that these will serve 
To show appreciation. 

I’m glad you spoke of him so well 
When you had something good to tell. 
But now I hope you’!l notice, too, 

That I am saying this to you. 


We See b’ the Papers 


There is one pearl in every thousand pearl 
oysters, which reminds us of the advice we get. 


The population of the world is 1,768,207,000, 
and yet there are people who think they are 
famous. 

The United States produces over half of all 
the paper manufactured, and makes the poorest 
use of it. 

The United States produces 53 percent of the 
world’s copper, and Ireland 93 percent of the 
world’s coppers. 


There are over 12,000,000 accidents in the 
United States every year, not counting those 
that hold public office. 


Radio sound travels 186,000 miles a second, 
and we have seen a number of automobile own- 
ers trying to equal the performance. 

There are 51,886,000 square miles of the 
earth’s land surface to live on, and yet we have 
building lots a hundred dollars a front foot. 

Mrs. Ellen Hayes, of Canfield, Ont., whoever 
Mrs. Hayes may be and wherever Canfield, Ont., 
is, says that ‘‘radio is rapidly changing the 
living habits and ideals of the people.’’ Per- 
sonally, we have been inclined to blame the 
movies for it. 

There are 11,844 building 
and loan associations in the 
United States, but the num- 
ber is still one short if there 
isn’t one in your town. 

After all, perhaps the best 
cure for communism is com- 
munism. 

Spain is buying Missouri 
mules for use in the Riff war. 
They would be a great thing 
to cover a retreat. 

Life on the farm is being 
made much easier, and in the 
city it is being un-made 
much easier. 

There is a machine adver- 
tised known as ‘‘ The Savage 
Washer.’’ We suspect that 
our laundry has one. 

Persons with a sense of 
humor are frequently much 
indebted to those without 
one. For example, the Con- 
sumers’ Power Co. in Michi- 
gan has named one of its 
power plants in honor of a 
distinguished citizen ‘‘The 
Loud Dam.’? 


knows. 





The population of the United States is 6.2 
percent of the world’s population, but there are 
still plenty of Americans who think we could 
lick all the rest. 

There are 57 automobile accidents every hour 
in the United States, statistics tell us, indi- 
cating that the fools are gaining on us at the 
rate of three an hour. 


For the Dutch to take Holland doesn’t look 
as easy as it sounds, when you consider the 
trouble Wisconsin Republicans have to win the 
Republican nomination. 


Some statistician has figured out that the 
world produces 26,115,915,000 feet of lumber a 
year but it is hard to see how he did it when a 
lot of us don’t know what we produce ourselves. 


Between Trains 

Dayton, Onto.—Charlie Kettering, head of 
the research department of the General Motors 
Corporation, sat next to us tonight at the din- 
ner of the Deleo distributers, and reminded us 
of some of the things that had already been 
done, and told us some of the things that will 
be done in the future. When he got through we 
were ready to believe almost anything—except 
a rug salesman. 

Just for one example, the aeroplanes of the 
future will be operated with power radioed to 
them from stations on the ground. That will 
solve the question of the weight of the gas- 
engine, since there won’t be any, and also the 
amount and weight of gasoline supply that can 
be carried. One great super-power corporation 
will supply all the power, and there will be a 
meter on every plane. If you don’t pay your 
bill before the discount date, you don’t go up, 
that’s all. There are a lot of other people who 
couldn’t fly as high as they do if they had to 
pay their bills. 

We knew Kettering when he was down here 
at the Deleo plant, before he had ever helped 
work out the Liberty motor and a lot of other 
things that have made him famous, and we be- 
lieve he will do anything he believes he will do. 
Already 12 horsepower has been transmitted by 
radio, and the General Electrie Co. at Schenec- 
tady is about to attempt the transmission of 60 
horsepower by radio. Kettering told us it was 
coming, sure. You’ll see the day you will stop 
not at a filling station with your ear, but at a 
power station. Or maybe you will be able to 
get it wherever you are. 

Tried to reach Sidney King on the ’phone, 
but missed him, but are glad to broadeast to 
his friends in the trade that he is feeling as 
royal as ever. 


When Things Won’t Work 
When someone first discarded sails when sailing was too slow, 
When someone laid some wooden rails a hundred years ago, 
When someone made a railroad train, a horseless buggy, too, 
When someone made an aeroplane, a thing that really flew, 
Some other fellow murmured, ‘‘ Wait, now listen here to me: 
The thing won’t work, [’m here to state—it never did, you see.’’ 


When Armstrong made his radio T haven’t any doubt 

Some other student answered, ‘‘No, you’ll never work it out.’’ 
When Edison invented light, the light we have today, 

I’m sure some other blooming blight was right on hand to say 
The current seemed to jump and jerk, that oil-lamps weren’t bad, 
To say the thing would never work—because it never had. 


In ev’ry office, ev’ry shop, you’ll find some gloomy gent 

Who always is the first to drop some new experiment. 

Tn ev’rv yard, in ev’ry mill, when something’s out of trim, 

His feet will always get a chill if it occurs to him. 

There’s not a thing will make it new when something fails to buzz; 
He says that that will never do—because it never does. 


And yet the steamers cross the sea, the railroad trains the land; 
An auto runs for even me; the air we understand; 

The radio now radiates, the incandescent glows: 

The man who works and works, and waits, some great achievement 


What will not work is not the plan when some new project dies; 
What will not work is more the man—because he never tries. 




















OAK FLOORING 


That is Making 
Friends Among Dealers 


Dealers who have investigat- 
ed Meadow River Oak Floor- 
ing know that it offers decided 
sales advantages. It is made 
from the finest West Virginia 
mountain-grown Oak which is 
generally recognized as_ the 
cream of the Oak in the Appa- 
lachian region. It therefore 
possesses a wonderful soft tex- 
ture and close grain that means 
finer manufacture, smoother 
surface and more beautiful fin- 


ish. 


And here are qualities that 
make friends with lumber deal- 
ers because they are sales quali- 
ties. They help dealers make 
sales and better satisfy custom- 
ers—which is just another way 
of saying they help dealers 
make more profit. 


Let us send you samples of 
Meadow River Flooring. 


THE Meapow River LumBer Co. 
RAINELLE, W. VA. 


MEADOW 
RIVER 
OAK 


White and Red Oak Flooring, Maple, Birch and 
Beech Flooring shipped in mixed cars with 
Oak, Chestnut, Maple, Poplar and Basswood 
interior trim, kiln dried or air dried hardwoods. 





—FLOORING— 














68 


AMERICAN LUMBERMAN 





SEPTEMBER 95, 1925 








in Position 


NOW to Supply 


a Few More Dealers 


Having recently added to our 
sources of supply, we are out for 
more business from retailers. 


Let’s have your inquiries. 
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Service 
You Want 


is the kind our facilities 
enable us to render at 
all times. Our mills 
have a daily capacity 
of 300,000 feet of 


BAND SAWN AND KILN DRIED 


N. C. Pine 


ROUGH or DRESSED LUMBER 
so 


You'll find our prices 
right and our quality 
unexcelled in 


o 
% Partition, Ceiling, 
oF Moulding, Trim, 
ys Lath, Dimension. 


Inquiries and orders solicited for 
rail or water shipment. 


Surry Lumber Company 


Manufacturers 


9th Floor Union 
Trust Building, 


Incorporated 1885 


Baltimore, Maryland 











epeat Orders 


come to dealers who sell the 





grade and quality of lumber SE 
you find in our SS? z 
=7 2 





N.C. PINE, Fesrng, sie 


oofers 


Lone 274 Yellow Pine Roush and 


Dressed 


We are Car and Cargo Shippers. 





ELLINGTON & GUY, Inc., "Ricuwgno ye" 











QUICK SELLERS—T hat is what you 


want and what you get when you stock our 


N. C. PINE 


It is band sawed and carefully Kiln dried. 
Rowland Lumber Co., Norfolk. 


Virginia 
Operating John L. Roper Lumber Co. 











Controversy Threatens Closing of Mill 


Oconto, Wis., Aug. 31.—The Holt Lumber 
Co., one of the largest Jumber firms in this sec- 
tion of the country and supporting about one- 
third of this city’s wage earners, has announced 
its decision to close down as soon as the logs 
on hand have been sawed, according to a letter 
sent to each of the employees of the company by 
W. A. Holt, president. One reason given for 
the action is the constantly increasing costs to 
gether with a threatened freight rate advance. 
Mr. Holt further says in the letter that inas- 
much as a city official said the town would be 
better off if the mills pulled out his company 
stands ready to make such a move. 

The situation has been brought about pri 
marily through an injunction served on city 
officials some time ago by the Holt Lumber Co. 
after a taxpayer stopped the purchase of a 
motor fire truck. It was charged that the pur- 
chase was irregular and illegally made and 
Circuit Judge Ww. J. Quinlan granted the in 
junction, Immediately thereafter, the city offi- 
cials closed down most of the city’s activities, 
shutting off street lights, public drinking foun 
tains, aid to the poor and public library aid. 
Street cleaning and repairing and other work 
remained closed for several weeks. 

A newspaper controversy followed and city 
officials recently took court action to have the 
hooks of the lumber company brought before 
the board of review for examination. The Holt 
company refused to submit to the request and 
one of the officials was arraigned for contempt 
of court. The case was dismissed. 

The Holt company letter, signed by President 
W. A. Holt, is as follows: 

Employees of the Holt Lumber Co. : 

The sawmill will shut down as soon as we are 
through sawing what logs we have on hand and 
whether or not it is going to operate again will 
depend upon the attitude of the city toward us. 
One of the prominent employees of the city made 
a statement a few days ago that the sooner the 
mill companies got out of Oconto the better, and 
if that is the way that the city feels toward its 


industries we agree with this official, and can not 
get out any too soon. 

Under present costs of manufacturing and the 
high cost of shipping in logs by rail and the 
threatened further advance in log freight rates it 
is increasingly difficult to operate a mill at this 
place. If we can figure any way to operate at a 
profit we certainly intend to do it, but if we have 
to run at a loss and simply spend our time and 
money to support the city there will have to be 
an end sooner or later and it may as well be now 
as after we have exhausted our resources in a 
useless effort. If the city appreciates what we 
are doing for the benefit of the people of this 
place and will coédperate with us to the fullest ex- 
tent, we will do everything we can as we have 
done in the past, but we do not propose to be 
bulldozed or threatened or be arrested by the city 
authorities to gratify the personal spite of any of 
them, and we propose to take whatever steps are 
necessary to protect ourselves. 

We feel that you are entitled to know the con- 
dition of affairs and we take this means of advis- 
ing you. 

As soon as we find out what the city officials 
intend to do we will decide whether or not to go 
ahead with repairs in the sawmill. We have sold 
all the logs we will produce for the present to 
mills in other places where the industries are 
appreciated and encouraged. 


Recent Patents 


The following patents of interest to lumbermen re- 
cently were issued from the United States Patent Office. 
Copies may be obtained from R. E. Burnham, patent 
and trade-mark attorney, Continental Trust Building, 
Washington, D. C., at 20 cents each. State numbers of 
patent and name of inventor when ordering. 

1,545,293. Woodworking tool. Jesse D. Ware, Savan- 
nah, Ga. 

1,545,407. Box strapping machine. Clayton L. Drew 
and Hugh de Haven, Jr., San Francisco, Calif, assign- 
ors to Ti-It Machines Co., same place. 


1,546,166. Saw set. Henry L. Carman, Flagstaff, 
Ariz. 
1,546,201. Saw tooth. Richard C. Charlton, Phila- 


delphia, Pa., assignor to Henry Disston & Sons, same 
place. 


1,546,447. Wood turning machine. James Hoogerhyde, 
Grand Rapids, Mich. 

1,546,549. Woodworking machine. George A. Man- 
gas, Wooster, Ohio. 

1,546,860. Protective covering for timbers or piles. 


Alois Beubert, Oakland, Calif. 


1,547,239. Power saw attachment. George Sheridan, 


Dearborn, Mich. 











The opening of September finds sales executives 
of sash and door factories in the Chicago territory 
optimistic, although current demand is rather 
light. The general belief is that the fall will de- 
velop a good volume of business. While order files 
have been reduced in the last week, most factories 
have bookings sufficient to keep them operating at 
capacity for six to eight weeks. The larger plants 
are working at top speed, and shipments are mov- 
ing out promptly. Retailers’ and jobbers’ stocks 
are low. The best call is still from the city areas, 
but inquiry from agricultural sections indicates a 
reviving trade with the small town and country 
yards. The tendency for some manufacturers to 
shade prices is now disappearing and prices are 
becoming steady to firm. 

Sash and door mills in the Minneapolis-St. Paul 
(Minn.) territory are winding up the summer at 
full operation, although much of the work now 
being turned out was booked earlier. By the time 
the present working schedule of the mills otherwise 
would have to be curtailed, in another two weeks, 
orders are expected to come in freely for the fall 
building activity. The season has been a satisfac- 
tory one for the sash and door mills in the Minne- 
apolis-St. Paul territory from the standpoint of 
business done, although prices have been regarded 
as too low. No changes, however, are expected. 

The sash and door market at Tacoma, Wash., is 
practically unchanged this week. The demand con- 
tinues heavy and is general from all the principal 
consuming centers. Last week’s advance in prices 
has been generally maintained, and the mills are 
operating at practically full capacity. 

Sash and door trade for Omaha, Neb., and ad- 
jacent territory is reported slightly better than 
a week ago. There have been no price changes of 
any importance as yet, but it is believed that 
there soon will be. Orders from the country have 
attained considerable volume of late, and further 
improvement is looked for. 'There has been con- 
siderable building of country and small town school 
houses in this territory, resulting in an appreciable 
demand which still continues. 

The local demand for millwork and standard 
items is reported good by Kansas City (Mo.) 
plants, with some further increase in the demand 


for yard stock in the country. The volume of out- 
side orders for specials is not as large as recently. 
Sash and door factories in Milwaukee, Wis., re- 


port a big business. Their production has been 
high this season. They expect to get into storm 
sash work in earnest about the middle of Sep- 
tember. 

Despite the lateness of the season there is a 


steady demand for millwork, doors and sash in 
Columbus, Ohio. Most of the mills are being op- 
erated to about 80 percent of capacity and quite a 
few orders have been booked ahead. Sash and 
door factories have accumulated some stock for 
the fall trade. Skilled labor is now plentiful and 
as a result more efficient work is being done. 
Prices are being cut by some concerns, and out of 
town companies are competing for orders. 

The door mills and woodworking plants at Buf- 
falo, N. Y., are reasonably busy at this time, and 
the building trade is calling for about as much ma- 
terial as a year ago. Fair prospects exist for this 
fall, especially for suburban building. 

The Baltimore (Md.) sash and door trade ap- 
pears to be holding its own. Orders are coming 
out in sufficient number to give the mills an ap- 
pearance of activity that must be considered grati- 
fying in view of all the circumstances. Stock 
sizes of mill work are called for on a fairly broad 
scale, but there are also special requirements to 
be met in sufficient volume to make the business 
yield acceptable returns. No important narrowing 
in activity among the builders has been observed, 
though an element of caution about engaging in 
new operations is noted. 

According to The Glass Worker, the window 
glass situation at present, from the manufacturing 
standpoint, is none too good. The factories that 
are operating are said to have excellent schedules, 
but a large number are on the inactive list. The 
same authority says that with a good demand for 
window glass in prospect, and a satisfactory de- 
mand at present, stocks on hand are none too large, 
so that the distributors everywhere would welcome 
a return to normal manufacturing schedule. How- 
ever it is yet too early to determine just to what 
extent the recent futile wage conferences will af- 
fect the distributers. In the meantime one of 


the most notable developments of the week has been 
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the strengthening of the demand for window glass 
in the South, which section of the country is en- 
joying a building boom of notable proportions. 
Demand for both plate and window glass is re- 
ported to be in good volume in the East, and satis- 
factory in the middle West. 


New Millwork Company Gets Charter 


McHEnrRy, IuLu., Sept. 1.—A charter has been 
granted to the McHenry Sash & Door Co., headed 
by J. Scott Matthews, of Chicago. It is expected 
that the company will begin operations at once. 
Mr. Matthews recently purchased the Cooley prop- 
erty, adjoining the Farmers’ Co. plant, from C. W. 
Stenger and it is understood will remodel it for 
use in the general millwork production which he 
contemplates. 


Takes Over Sash and Door Plant 


MILWAUKEE, WIS., .-Sept. 1.—Today the Cream 
City Sash & Doof Co., one of the oldest and largest 
concerns of its kind in this section, passes out of 
existence: It has been purchased by H. W. Marsh, 
formerly owner of the Marsh Refrigerator Service 
Co., Milwaukee, and will be operated by him. He 
will be president and general manager of the con- 
eern, which will be known as the Marsh Wood 
Products Co. Hugo Kuchenmeister, who was asso- 
ciated with Mr. Marsh in his other firm, becomes 
secretary-treasurer; and Miss Ida J. Wolf, who 
was also with Mr. Marsh before, will be assistant 
secretary. The plant formerly operated by the 
Marsh Refrigerator Service Co. has been taken 
over by the Mathews Bros. Manufacturing Co. and 
will be operated as a millwork factory. 


Eastern Millwork Firms Report on Lumber Yard Costs 


Following is a report by the Eastern Millwork 
3ureau (Inec.) of the results from a questionnaire 
on costs lately sent to the members of the bureau: 


The number of replies to our midsummer ques- 
tionnaire for cost information shown by the lum- 
ber department records of our members is very 
pleasing. It also reflects the great interest of 
dealers throughout the country in receiving this 
comparative cost information. 

The report which follows develops that the total 
feetage of lumber received by the 65 firms report- 
ing is 158,130,000 feet. The number of feet sold 
is 150,873,000. The difference between receipts 
and sales is largely accounted for by the fact that 
28 firms reporting operate mills, and the lumber 
consumed for manufacturing purposes is not, of 
course, included in our total sales feetage. 

The average per yard receipts to and including 
June 30, 1925, were 2,433,000 feet, while the aver- 
age per yard receipts reported to and including 
June 30, 1924, were 2,669,000 feet. The average 
sales per yard to and including June 30, 1925, 
were 2,321,000 feet, as against 2,211,000 feet for 
the same period in 1924. 


ual improvement. This is very apparent when 
actual comparison is made with the unit cost per 
thousand feet shown on our cost tabulations for 
similar periods ending June 30, 1924 and 1923, 
respectively. This fact alone is proof of the value 
of cost information. 

However, the selling expense shown on the re- 
port when reduced to average unit cost per thou- 
sand feet (see column 4)-.and further reflected as 
a percentage of the average investment per thou- 
sand feet (see column 6) indicates a decided in- 
crease in this factor of the cost of doing business. 
The increase is so great that we believe every firm 
upon receipt of this report should immediately 
inspect its administrative and selling expense ac- 
counts for the current year and then compare in- 
dividual expense accounts with those of preceding 
years, to locate the cause of this increased selling 
burden. Our bureau will answer any letters on 
this subject and submit our opinion and explana- 
tion for the present upward trend of selling costs. 

The general opinion of dealers reporting is that 
business will continue “fair to good’ during the 
remainder of the year. 
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We have built our rep- 
utation for good lumber 
on accurate grading, full 
measure and old-fash- 
ioned square dealing. 


Our STA-PUT Oak 
Flooring is properly 
kiln-dried and is milled 
from selected stock to 
give best service. 


OurSTRONG-HOLD 
Plaster Wall Board has 
a grooved edge which 
provides a perfect clinch 
for the joint filler. 


Our Builders’ Steel 
Products are built to 
stand the severest tests 
and give lasting satisfac- 
tion. 


A survey of the unit cost per thousand feet Nore: Thirty firms reported costs as of June 
for handling and delivery expense reflects a grad- 30, 1923; 36 as of 1924, and 65 as of 1925. 
LUMBER YARD COST REPORT 
Six months ending June 30, 1925. 
(Based on number of thousand square feet received and sold) 
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Old 
Reliable 


Maple, Birch, Beech 


FLOORING 


Made from Michigan’s Finest Stumpage 


We also manufacture Maple, Beech, 
Birch, Elm and Hemlock lumber. 


Grand Rapids Trust Company 


Receiver for WILLIAM HORNER 


Plant: Perkins Building, 
Newberry, Mich. Grand Rapids, Mich. 





























is a has) pale 
4 >] 
Scribner’s 
Lumber and Log Book 
Most complete book of its kind ever published. Gives 
measurements of all kinds of Lumber, Logs, Planks, Tim- 
ber; Hints to Lumber Dealers; Wood Measure; Speed of 
Circular Saws; Care of Saws; Cord Wood Tables; Felling 
Trees; Growth of Trees; Land Measure; Wages, Rent, 
Board, Interest, Stave and Heading Bolts, etc. 
Standard book throughout the United States and 
Canada. 
Sent postpaid for 50 cents. 








S. E. F ISHER, ROCHESTER. N.Y. 





HOTEL BENSON 


Portland, Ore. | 


WE believe 
that there is 
no other hotel in 


the entire United 
States more hand- 








somely furnished or 
that offers more to 
the traveler. 
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Keller and Boyd 


Owners and 
Operators 








Machine Molder Practice 


A manual on molder work, the operation and 
superintendence of the molding machine. Pub- 
lished by a practical mtn eose: e who traveled 
many thousands of miles to gather thenecess 
information. Bound in Red Leather. $2.50, 
postpaid. 
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WATCH CLOCK 


CORPORATION 
successor 


Eco Clock Co. 
Hardinge Patents 
Newman Clock Co. 


4138 Ravenswood Ave.,Chicago 


BOSTON NEW YORK 


PAT ROL- 
ALERT- 
NEWMAN 


Syste ms 

















Estimates on Canadian Timber Stand 


WASHINGTON, D. C., Sept. 2.—The total stand 
of timber in Canada is estimated at 482,000,000,- 
000 feet, board measure, of saw material, and 
1,250,000,000 cords of pulpwood, fuelwood, posts 
ete., a total of 246,826,000,000 cubic feet. Of 
this total 108,946,000,000 cubic feet is in the east- 
ern Provinces, 56,423,000,000 cubic feet in the 
prairie Provinces and 81,657,000,000 cubie feet in 
sritish Columbia. sritish Columbia is estimated 
to have 70 percent of the saw material in the 
Dominion. 

These figures are taken from the Aug. 12 “Cana- 
dian News Letter,’’ issued by the Natural Re- 
sources Intelligence Service, Department of the 
Interior. The same issue quotes James Lyons, 
minister of lands and forests for Ontario, as an- 
nouncing to a convention of lumber dealers that 
the Province has suflicient white pine for the next 
fifty years. He added that Ontario has under- 
taken an elaborate system of reforestation and 
forest fire protection, and by this means hopes 
to further extend the life of this most valuable 
softwood. 

A falling off of 30 percent in poles eut and 8 
percent in sawlogs cut for the first six months 
of 1925, as compared with the same period last 
year, is shown by figures compiled by R. C. St. 
Clair, district forester, on the cut of the new 
forest district which embraces all the southeastern 
quarter of British Columbia, according to a report 
received by the Department of Commerce from 
Consul Norton F. Brand, Fernie, B. C. 


Authorizes Loans on Growing Timber 


WASHINGTON, D. C., Aug. 31.—Commercial At- 
taché Ackerman reports from Santiago, Chile, that 
a decree signed on Aug. 12, called the Agricultural 
Pledge Contract, authorizes loans on growing tim- 
ber. Regulations fixing the details of operation 
have not yet been prepared, but there will prob- 
ably be a separate government agency for the pur- 
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Report on French Lumber Market 


WASHINGTON, D. C., Aug. 31.—The bureau of 
foreign and domestic commerce, Department of 
Commerce, has issued an exhaustive report on the 
Krench lumber market, prepared by Axel H. Ox- 
holm, chief of the lumber division. The book with 
index and appendix contains 383 pages and Amer- 
ican exporters will find in it much interesting in- 
formation. It is technically known as “Trade 
Promotion Series—No. 19, The French Lumber 
Market.”” Copies may be had from the Superin- 
tendent of Documents, Government Printing Office, 
Washington, D. C., at 65 cents each. 

Mr. Oxholm’s detailed report is the result of 
nine months’ intensive investigation and study in 
France. It discusses the French lumber import 
trade with reference to species of wood and coun- 
tries of origin, giving particular attention to those 
of American production. The requirements of 
French wood using industries are discussed, with 
detailed specifications. The practices followed in 
the import trade are pointed out, with suggestions 
as to how, as applied to American lumber, it may 
be increased and improved. 

In 1900 the total value of wood imports into 
France, dyewoods included, was $41,000,000, in 
round figures. In 1918 it was $100,000,000. The 
1923 figures were $67,000,000, and in 1924 imports 
totaled $66,000,000. The value of United States 
exports to France for the same years were: 1900, 
$2,238,000 ; 1913, $4,093,000; 1923, $2,509,000, 
and 1924, $2,842,000. 

While our contribution to the total of French 
lumber and wood exports is and has been relatively 
small, the report indicates various lines along 
which an expansion of trade may reasonably be 
attempted. For example, in the matter of pitch 
pine, importers are usually asking for longer 
lengths than really necessary. Shorter stock than 
8 feet has never been received, so far as Mr. Ox- 
holm could learn, and usually 10 or 12 feet and 
up have been shipped. Special inquiry among 
nearly all principal importers of pitch pine in 
France showed that not one of them was opposed 
to taking at least 5 to 10 percent of lengths 6 to 
9 feet, for which there is a very good market, par- 
ticularly for flooring and interior finish. 

“If such stock could be sold at a suitable re- 
duction in price the market for pitch pine would 
expand even at the present time,” says Mr. Ox- 
holm. ‘There is also an important market possi- 
ble for pitch pine in lengths less than 6 feet, par- 
ticularly for parquetry flooring. It goes without 
saying that such short stock must be practically 
free from serious defects.” 

Other suggestions are made that are equally 


pointed. Mr. Oxholm among other things stresses 
the importance of dealing through qualified agents, 
this being the practice of north European export- 
ers, Who are much closer to the French market 
and in position to keep in touch with conditions. 


Swiss Market for American Lumber 

WASHINGTON, D. C., Sept. 2.—-Consul Calvin M. 
Hitch, Basel, Switzerland, advises the Department 
of Commerce that there is a good market in that 
district for kiln dried saps from American south- 
ern pine, provided the price is not too high. He 
states this lumber was formerly used for manufac- 
turing roller shades, window and door sash, office 
furniture, kitchen cabinets, wainscoting, paneling 
and flour mill installations. Before the World War 
it was used almost exclusively for these purposes, 
but at present is only being used for roller shades. 
On account of the high price it has been largely 
supplanted in that market by pine from Germany, 
Austria, Poland and Rumania. 

Dealers are of the opinion that there would be a 
good demand for American southern pine kiln dried 
saps if offered at Swiss Frs. 145 ($28.00) a cubic 
meter cif. Rotterdam, or at Frs. 165 ($31.80) 
free on cars at Basel. To the latter price must be 
added the Swiss import duty of $2.90 a cubic 
meter, which would enable the local dealer to sell 
the lumber at about Frs. 200, at which he could 
compete with the cheaper Polish pine owing to the 
superior quality of the American product. In 1915 
this lumber could be purchased free on cars at 
Basel for $18.50. 

Consul Hitch adds that American pitch pine is 
now being used in limited quantities for flooring 
only, the price being considered too high for other 
uses. Before the World War the ruling price for 
this lumber at Basil was about $75 a standard 
(1,980 board feet), while at present the price is 
about $230 a standard. 

He adds that sap gum and red gum can be mar- 
keted there in the following dimensions: 1, 1%, 
1%, 1%, 2 and 2% inches in thickness, width from 
6 inches upward and length 10 feet and upward. 
This lumber was used before the war for molding 
strips and furniture. There is no gum lumber in 
the Basel market at present and no price quota- 
tions are obtainable. 

There is also a market for white poplar logs 
measuring 16 inches or more in diameter. It is 
used exclusively in furniture manufacture. The 
present competition is chiefly from so called Cana- 
dian poplar grown in France from Canadian seed. 
The price ranges from $16 to $18 a cubic meter 
cif. Rotterdam. There is a possibility of increas- 
ing the present consumption of this material, ac- 
cording to the consul. 


American Lumber Outlook in Belgium 


WASHINGTON, D. C., Aug. 31.—In a report on 
American lumber in Belgium, Axel H. Oxholm, 
chief of the lumber division, Department of Com- 
merce, states that Belgium’s recovery from the 
depression that obtained during and immediately 
following the World War has again opened the 
market for the sale of large quantities of lumber, 
and it is believed that American exporters have a 
better chance than ever before to furnish most of 
the high-grade lumber requirements of the country. 


“Although small, being approximately one-fourth 
the size of Pennsylvania,” says Mr. Oxholm, “the 
high industrialization of the country in conjunc- 
tion with insufficient native timber supplies has 
made this market much sought after. While com- 
petition is keen, no preference is given to any one 
country because of nationality, sales being gov- 
erned almost exclusively by price consideration. 

“American participation in the Belgium lumber 
import trade amounted annually to between $3,000,- 
000 and $4,000,000 before the war. Since the 
war it has been much reduced, due to substitution 
by Belgian consumers of less expensive European 
species for the high-quality American woods. The 
increased use of American woods during recent 
years has been concurrent with economic stability. 

“During normal, pre-war times Belgium’s pur 
chases of foreign lumber and manufactured lumber 
products amounted to approximately $25,000,000 
a year. Owing to the depreciation of the Belgian 
frane and the necessity of economizing in quality 
of wood used, post-war imports were smaller il 
value. Purchases in 1924 indicate a return to pre- 
war conditions in the market and the time is now 
opportune for American exporters to strengthen 
their position in the markets of the country.” 

The full report is published as Trade Informa- 
tion Bulletin No. 361—‘‘American Lumber in Bel- 
gium.” It outlines in detail the organization of 
the Belgian lumber trade, trade practices, trade 
extension, import trade of Belgium, customs tariffs 
and general information regarding the country as 
it influences the lumber trade. 
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Operates International 11/2-ton Truck 


The accompanying illustration depicts a 114-ton, 
model 33, International motor truck owned by the 
Pauls Lumber Co., retailer, of West Burlington, 
Iowa, of which Paul Benson is manager. This 
motor truck is of recent design and is one of the 
well known products of the International Harves- 
ter Company of America. Model 33 is operated by 
a 4-cylinder, block cast, valve-in-head type engine 
with removable cylinder sleeves, 3%4-inch bore, 
5-inch stroke, 3-point suspension on main frame, 
with valve mechanism all enclosed. 

A distinctive feature of the truck is the ‘steer 
easy” steering gear, which is of the worm and 
wheel type, with post carrying the wheel set at a 
30-degree angle and with the connecting shaft 
vertical, thus giving maximum foot clearance for 
the driver. This steering gear feature is an In- 
ternational development. It provides comfort 
where comfort is needed, and enables the driver to 
sit in a natural and restful position, with the 
wheel in front of him at about the same angle as 
in the better class of passenger cars. The lower 
shaft from the worm and gear to the ball and 
socket joint is perpendicular. This construction 
adds to the driver’s foot room and provides easy 
access to the cab from either side of the truck. 

















International 1% 
by Pauls Lumber Co., West Burlington, 


-ton motor truck, model 33, owned 
Iowa 


The steering gear is mounted on two sets of ball 
bearings and is lubricated through Alemite oilers. 
This design makes steering easy on even the heavy- 
duty models, materially reducing strain and fatigue 
on the driver. A complete gear wheel, with teeth 
all the way around, provides triple wearing service, 
as only about one-third of the gear is used at a 
time. Gear wheels may be easily reset to bring a 
new series of teeth into use. Excessive play in 
steering wheel, due to wear on worm, can be 
quickly taken up by eccentric adjustment. 
Another feature of the model 33 is the auxiliary 
springs in the rear, which go into action after the 
load has passed a certain point. With the help of 
these auxiliaries, the rear springs are flexible 
enough to cushion the lightest loads, and at the 
same time have suflficient strength to take care of 
capacity loads under varying road conditions. 


Efficiency Policy Cuts Delivery Cost 


Adapting the truck used to the individual load 
is one of its delivery policies which the Pacific 
Lumber Co., of Denver, Colo., ascribed as produc- 
ing a favorable average delivery cost for the busi- 
ness, according to S. H. Brake, president of the 
company. 

The firm has eleven regular delivery trucks. 
This is not sufficient to handle all business during 
peak periods, but at such times drivers owning 
trucks are employed. Three of the trucks are of 
2-ton capacity. Then there are five intermediate 
trucks, and, finally, four light trucks. The work 
to be done determines what trucks shall be used 
for it. 

This policy of adapting the truck to the load is 
carried even farther than the foregoing would 
suggest. For example, if the company has a large 
quantity of material to deliver up Lookout Moun- 


tain, near Denver, it will hire for the purpose a 
5-ton truck. 

To reduce maintenance costs, the company fol- 
lows an interesting regular system to ensure ade- 
quate care of trucks by their drivers. Each driver 
quits on regular work an hour early on Saturday, 
and spends that hour in care of the car. He 
greases, oils, cleans and washes the ear. If he 
finds anything requiring attention, it is reported 
and at once attended to. 

This is a year-around proposition. Then, be- 
ginning in December, once a year, each car is 
given a complete overhauling and put in perfect 
condition. At this time it is repainted. 


Color Scheme Blue with White Lettering 


Because of the regular weekly washing, and the 
annual repainting, there are not more pleasing 
trucks in Denver than those of the Pacific Lumber 
Co. The color scheme is blue with white letter- 
ing for the company name etc. 

The particular color combination was chosen, 
Mr. Brake said, because it was clean and flashy 
and showy—further, it would have to be washed 
to make these qualities operative. At a period prior 
to the organization of the present Pacific Lumber 
Co., Mr. Brake was sales manager of the paint de- 
partment of the McPhee & MecGinnity Co., Denver. 
Paint, further, is a prominent sideline with the 
Pacific company. Doubtless in these incidental 
facts was the basis of some of the company’s in- 
terest in trucks which as to appearance would be 
a credit and a definite advertising asset. 

Most of the truck drivers of the Pacific Lumber 
Co. have been with it a long time, a condition, by 
the way, applying to many other employees of the 
concern. The company, on general principles, fig- 
ures never to send a driver out with a load shortly 
before closing time. And if, coming in from a de- 
livery, a driver reaches the yard after closing time, 
he is paid overtime. The general policy is, so far 
as possible, to load trucks at night to be ready 
for a trip the first thing in the morning. 

The company writes off 20 percent annually for 
depreciation of its trucks. In practice, this does 
not mean that the company has nothing left at the 
end of five years. Mr. Brake pointed out for the 
correspondent of the AMERICAN LUMBERMAN a 
2-ton truck which stood as nothing on the books 
of the company, but which was giving excellent 
service, and in respect to appearance could easily 
be considered good for several more years of serv- 
ice. 

Through introduction of such policies as the fore- 
going, the Pacific Lumber Co. reduced its delivery 
costs 50 percent. Originally, the company had the 
period of experimental dissatisfaction which com- 
panies all over the United States have had. By 
studying results, and its own particular delivery 
conditions, and then introducing methods adapted 
to them, the company brought about a great in- 
crease in efficiency, evident in a marked lowering of 
its delivery costs. At present, the delivery costs 
are close to 5% percent. 
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Autocar Quarterly Dividend 


The Autocar Co., of Ardmore, Pa., manufacturer 
of the well known line of Autocar gasoline and 
electric trucks, has declared a quarterly dividend 
at the rate of 8 percent per annum on its preferred 
stock, payable Sept. 15 to stockholders of record 
at the close of business Sept. 5. 


Trackson Full-Crawler Folder 

The Full-Crawler Co., of Milwaukee, Wis., has 
recently issued a new 8%x11-inch illustrated 
folder containing letters telling of the logging 
operations and low costs of users of Fordsons 
equipped with Trackson Full-Crawlers. Various 
logging operations, such as iced road maintenance, 
snaking, loading, decking, hauling, mill yard work, 
for which the ‘Trackson-Fordson is especially 
fitted, are described and illustrated, and the rea- 
sons for the ’rackson’s success in that work ex- 
plained. Specifications of the Trackson are also 
given in this folder, which will be sent free on 
request by the Full-Crawler Co. 


If REQUIRES only one-third the number of bush- 
els of wheat to buy an automobile today as com- 
pared with the number required in 1913. Today 
the average price of a car is 506 bushels compared 
with 1,482 bushels in 1913. 





Goldsboro 
N.C. Pine 


A TRADE BUILDER 
FOR ALL DEALERS 


What should interest 
lumbermen beyond every- 
thing else is how the stock 
they handle meets their cus- 
tomers’ requirements. That 
this is essential to continued 
prosperity is acknowledged 
by all, yet how many of you 
know whether you couldn’t 
improve your business by 
selling our Goldsboro North 
Carolina Pine. 


There’s no time like the 
present for determining this 
and the quality of our pro- 
ducts was never better. 


Don’t waste any time 
wondering where to get the 
best N. C. Pine — consult 
us about your  require- 
ments. 


Let us know the 
items you need 
in a hurry. 


Johnson & 
wsancron, Wimsatt 
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BOECKELER 
LUMBER COMPANY 


ST.LOUIS 








(SERVICE) 


For Sale— 
méono Lkardwoods 


and OHIO 


I want to move the following stock at once. Fine quality 
—all 3 months and better dry. Write me for prices. 
Scars 6/4 and 8/4 No. 2 Com. and Btr. Hickory 
Scars 4/4 No. 1 Com. and Btr. Plain Red Oak 
10 cars 8/4, 10/4 and 12/4 Elm 

10 cars 8/4 Soft Maple 
3 cars 10/4 Hard Maple 


Can take contracts from manufacturers. 


Also handle R. R. Ties and Timbers, 
Temporary and White Oak Piling. 


Chas. E. Neel, union city’inp. 


Representing Several Mills. 














(Gu mimer Cypress Co. 





Mills: Jacksonville and Sumner, Fla. 


LUMBER 
Cypress 


Rough and Dressed 


Shingles and Lath 


| Sales Office, 300 Madison Ave., New York City | 


IT [UMBER COMPANY 


mR RUSTON, LA. 


Manufacturers of 


Shortleaf Yellow Pine 
Forked Leaf White Oak 


We Grade it Right and Ship it Quickly. 
Mille at 
CANDY, LA. 





















Office, 
RUSTON, LA. 


HANDY BOOKS For LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 




















Business Changes 


CALIFORNIA. ,urbank—Triangle Planing Mill Co.; 
J. F. Claire sells share to J. L. Morris. 

Lodi-—Fuller Lumber Co. sold to United Lumber Yards 
Co., of Sacramento, lineyard operator. 

COLORADO. Simla—C. C,. Isley 
ceeded by Gray Lumber Co., with E. E. 
ager, 

FLORIDA. Tampa — Roux-Askew-Dantzler 
changing name to Dantzler Lumber & Export Co. 

GEORGIA. Gainesville—V. L. Hammond succeeded 
by Perley Hammond Lumber Co. 

Milledgeville—D. A. Sanborn Co. advises of a change 
in that company’s address from Milledgeville to Ella- 
ville, Ga., where the sawmilling operations have been 
centralized, 

IDAHO. Sandpoint—J. R. McDonnell is reported te 
have purchased the sawmill plant of August V. Ander- 
son. 

ILLINOIS. Crystal Park—Crystal Park Woodworking 
Co. sueceeded by Crystal Park Sash & Door Co. 

Malden—Armour Grain Co. succeeded by Malden Ele- 
vator Co. 

Rockford—Litton Veneer Co. changing name to IIli- 
nois Veneer Co. 

INDIANA. Akron—Ball & Elwell moving to Craw- 
fordsville, Ind., where the mill formerly operated by 


Lumber Co, suc- 
Gray as man- 


(Inc. ) 


John I, Shafer, has been acquired. 

Attica—Attica Saw Mills Co. (Inc.); N. K. Lay sold 
interest. 

KENTUCKY. Sulphur—W. M. Shrader sold to M. T. 
Moody. 

MINNESOTA. Minneapolis—Kingsley-Towle Lumber 





Co. succeeded by F. A. Kingsley Lumber Co. 

MISSOURI, Edgerton—Clyde C. Birt Lumber Co. 
succeeded by Clarksdale Lumber & Hardware Co. 

Gower—Gower Lumber Co. succeeded by Clarksdale 
Lumber & Hardware Co. 

NEBRASKA.  Endicott—Endicott Grain & Lumber 
Yard sold to Vanier Lumber & Grain Co. 

Omaha—E. P. Boyer Lumber & Coal Co. has pur- 
chased the yard of the West Omaha Fuel & Ice Co. 

NEW YORK. New York—Frederick T. Staats sold 
interest in Staats & Payne (Inec.) and organized Staats 
& Co., Woolworth Bldg., to deal in California and Ore- 
gon white and sugar pine. Garrett H. Payne, Presi- 
dent, has organized Payne & Payne (Inc.) to succeed 
Staats & Payne (Inc.). 

OREGON. Cottage Grove—W. A. Woodward Lumber 
Co., succeeded to the new mill and lumber business of 
Walter A. Woodward. 

SOUTH CAROLINA. Gaffney—Huggin Lumber Co. 
sold to Weaver & McMillan Lumber Co., which will 
move its own stock to the Huggin yard. 

WASHINGTON. Sedro Woolley—Cory Tie & Lumber 
Co. sold shingle mill to F. H. Davidson and A. C. Chris- 
tofferson, who will reopen the plant and operate. 

WISCONSIN. Kenosha—J. R. James Lumber Co. sold 
to L. L. Hagaman, of Chicago, who will operate as 
Home Lumber & Supply Co. 


BRITISH NORTH AMERICA 


NEW BRUNSWICK.  Fredericton—Granner Lumber 
Co. (Ltd.) moving main office to 232 St. James St., Mon- 
treal, Que. 

ONTARIO. Toronto—Johnston Lumber Co. 
yard and office to new site on Keating St. 


New Ventures 


ALABAMA, Birmingham—Gibbs-Yount Lumber Co. 
recently began; retail. 

ARKANSAS. Hot Springs—T. J. 
a new yard on Garfield Ave. 

CALIFORNIA. Jacumba Hot Springs—J. E. Peck 
Lumber Co., of El Centro, is opening a branch yard 
here. 

Los Angeles—H. R. Coburn has engaged in business 
at 945 W. Manchester Ave. as H. R. Coburn Lumber 
Co. 

Los Angeles—-Charles Ross, Martin Dewin, Anton 
Konrad and Edw. Platt have engaged in business at 
1314 W. Slauson Ave. as Woodcraft Cabinet Mfg. Co. 

Los Angeles—Jas. A. Farrell has engaged in business 
at 5639 Sunset Blvd. as Dolan Hardwood Flooring Co. 

Los Angeles—Doyle & Nelson Bros. have opened a 
hardwood flooring business at 1040 S. Broadway. 

Los Angeles—G. A. Mickel recently began retail 
lumber business. 

FLORIDA. Clermont—Clermont Builders’ Supply Co. 
opening retail lumber and builders’ supply business. 

Tampa—John D. Preston Woodworking Co. opened 
by John D. Preston, formerly of Edgewater, Mich. 

INDIANA. Fort Wayne—L. R. Thomas recently 
began commission lumber business. 

LOUISIANA. Grayson—Columbia Timber & Mfg. 
Co. has acquired a plant here and will manufacture 
white and red oak staves; capacity, 10,000 daily. 

MICHIGAN. Durand—Dick L. Reese recently began 
chair mfg. business. 

Mt. Clemens—Stephens 
yard, 

Novi—Croster Lumber & Fuel Co. opening yard under 
management of A. T. Hill. 

MISSISSIPPI. Pickens—National 
begun pine sawmill operation. 

Ripley—John Purvis has opened a planing mill. 

; NEBRASKA. Omaha—Olympic Lumber Co., recently 
vegan. 

_NEW JERSEY. Kearny—United Lumber & Sales 
Corporation recently began. 

OHIO. Columbus—Columbus Woodworking Co. will 
open retail lumber plant; shed being erected. 

OREGON. Estacada—Hassell Bros. will install saw- 
mill at Dodge, near here. 

Marshfield—Milo M. Pierson, John D. Goss, et al., 
have started a lumber mfg. operation under name of 
Saunders Lake Mill. 


moving 


Reynolds opening 


Lumber Co. opening new 


Lumber Co. has 


TENNESSEE. 
Co., recently began. 


Knoxville—Tennessee Silo & Machinery 


Louden—F, A. Blair recently began planing mill 
and retail lumber business, 
TEXAS. Childress—H. R. Hays Lumber Co., of 


Shreveport, La., will open a yard here under manage- 
ment of W. C. McCleery. 

Crystal City—Wallis Lumber Co. will open lumber 
yard, hardware store, building supply, machinery and 
farm implement business here. 

Rio Grande City—Lynch-Davidson Lumber Co. open- 
ing yard. 

VIRGINIA. Staunton—Julius 
furniture mfg. business. 

WASHINGTON. Seattle—Edw. Campbell Lumber & 
Shingle Co. has begun business at 5129 Ballard Ave, 
BRITISH NORTH AMERICA. 

Toronto—Star Lumber Co. has been or- 
Dougherty, 19 Carey Road; wholesale. 


Incorporations 


ALABAMA. Mobile—Swanson 
porated; capital, $3,000 paid in. 

ARKANSAS. 3enton—Interstate Lumber Co., incor- 
porated; capital, $50,000; old concern. 

CALIFORNIA. Pomono—Valley Box Co., incorporated 

San Francisco—Loop Lumber & Mill Co., incorporated; 
succeeds Waddell Lumber Co. and Loop Lumber Co. 


Witz recently began 


ONTARIO. 
ganized by L. M. 


Timber Co.,  incor- 


DELAWARE. Wilmington—Amulgamated Coal & 
Timber Corporation, incorporated; capital, $600,000. 
FLORIDA. Dania—Dania Lumber & Supply Co., in- 


corporated; capital, $40,000; retail. 

Indrio—Indrio Mercantile Co., incorporated; capital, 
$25,000; retail building material and lumber business. 

IDAHO. Sandpoint—Western Cedar Pole Preservers, 
capital increased to $100,000. 

ILLINOIS. Chicago—Cook Lumber Terminal Co., in- 
corporated; capital, $250,000; 310 S. Western Ave. 

West McHenry—McHenry Sash & Door Co., incor- 
porated; 100 shares, yo par value. 

IOWA. Davenport—W. G. Block Co., incorporated; 
capital, $250,000; lumber and building materials, coal: 
old concern, 

MASSACHUSETTS. Arlington—E, J. Davis & Son, in- 
corporated; capital, $5,000; lumber. 

MICHIGAN. Iron River—Phoenix Lumber & Supply 
Co. increasing capital to $80,000. 

Saginaw—Wayne Interior Finish Co., incorporated. 

NEBRASKA. Waverly—Waverly Lumber & Hard- 
ware Co., incorporated; capital, $32,000. 

OREGON. Portland—L. M. Co., incorporated; logging: 
capital, $1,000. 

Portland—Northwest Table Corporation, incorporated; 
sapital, $25,000. 

SOUTH CAROLINA.  Estill—Estill Lumber Co., in- 
corporated; capital, $1,500. 

TENNESSEE. Memphis—Carothers - Powell 
Co., incorporated; capital, $10,000. 

TEXAS? Elgin—Turner Lumber Co. increasing capi- 
tal from $75,000 to $200,000. 

VIRGINIA. Marion—Lincoln Furniture Mfg. Co. in- 
creasing Gapital from $200,000 to $500,000. 

WASHINGTON. Seattle—A. F. Shepherd Co., in- 
corporated; capital, $15,000. 

Seattle—West Coast Timber & Logging Co., incor- 
porated; capital, $25,000. 

BRITISH NORTH AMERICA. 

ONTARIO. Renfrew—G. M. French (Ltd.), incor- 
porated; capital, $100,000; mfr. 

QUEBEC. Montreal—E. M. Ball (Ltd.),  incor- 
porated; capital, $50,000; to manufacture lumber and 
shingles. 


New Mills and Equipment 


ALABAMA. Montgomery—Producers Wood Preserv- 
ing Co. let contract for erection of plant. 

CALIFORNIA. Oroville—Fisher & Nelson Lumber 
Co. will enlarge plant. 

FLORIDA. Apalachicola—R. J. Wiggs Lumber Co., 
which recently bought the plant of the Thorn-Reid 
Lumber Co., will soon complete repairs on the mill 
and begin operation; capacity, 50,000 feet, cypress and 
hardwoods, daily. 

Apopka—Apopka Novelty Works erecting millwork 
plant, will install new equipment; J. O. Buck, manager. 

Tampa—Barfield Lumber Co., of Vienna, Ga., has 
purchased an 800-ft. frontage at Tampa and will erect 
planing mill, dry kilns, storage and sheds and retail 
lumber yard. 

GEORGIA. Cuthbert—J. D. Dunn, jr., of .Jackson- 
ville, Fla., and others have purchased the plant of 
the Cuthbert Crate & Refrigerating Co., and will 
install machinery for manufacture of boxes and crates; 
Mr. Gunn is forming a $25,000 company. 

Wrightsville—W. H. Lovett Lumber Co. will rebuild 
plant recently destroyed by fire at estimated loss of 
$50,000. 

INDIANA. Evansville—A second story will be added 
to the plant of the Independent Desk Co., to cost 
about $10,000. 

OREGON. 
sawmill. 

Eugene—Fischer-Soults Lumber Co. planning erection 
of sawmill. 

TENNESSEB. Johnson City—Southern Bending Co. 
will rebuild burned portion of plant; loss estimated at 
50,000. 

WASHINGTON. -Anatone—Arthur 
Co. will rebuild burned sawmill. : 

Seattle—American Fir Co. plans erection of six tie 


Lumber 


Carlton—Carlton Mfg. Co. will erect 4 


Farrish Lumber 


mills in Winlock district. 
BRITISH NORTH AMERICA. 
ONTARIO. Baden—J. L. Forler will erect sawmill; 


cost, $6,000. 
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New Sheds and Yard Improvements 


COLORADO. Erie—W. H. Hogsett buys lumber yard, 
implement and hardware business and will erect sheds, 
office building, etc. Is in business at Niwot. 

IOWA. Wieston—Wisconsin Lumber Co. 
yard buildings and office, 20x90 feet. 

NEBRASKA, Lincoln—L. H. Pauley placed plans 
before city council for new lumber shed to replace the 
one recently destroyed by fire. 

OHIO. Springfield—Brain Lumber Co. has about 
completed rebuilding of the lumber yard buildings de- 
stroyed by fire. Three buildings have been erected and 
concrete foundations for lumber piles, driveways, ete. 


installed, 
r BRITISH NORTH AMERICA. 
Toronto—Mickle-Dyment & Son erecting 


building 


ONTARIO. 
office building. 


Toronto—T. H. Hancock (Ltd.), erecting hardwood 
flooring shed, 
Casualties 
ALABAMA. Sartlett’s Ferry—Small sawmill op- 


erated by J. W. Jones destroyed by fire. 

CALIFORNIA. Sacramento—Anderson planing mill 
damaged by fire; loss, $25,000. 

COLORADO. Erie—Erie Lumber Co., 
between $3,000 and $5,000; 
destroyed. 

FLORIDA. Nocatee—Crate mill of King Lumber & 
Mfg. Co. destroyed by fire; loss, $50,000, of which 
about $20,000 was in stock and supplies; sawmill, 
kilns and storage sheds saved; plant will be rebuilt. 

GEORGIA. Atlanta—Atlanta Show Case Co. lost 
woodworking plant by fire; loss, $100,000; will be re- 
built. 

Egypt—Standard 
stroyed by fire. 

Milltown—Planing mill of Reason 
here destroyed by fire; loss, $30,000. 





loss by fire 
sheds and part of stock 


Lumber Co.’s sawmill plant de- 


Henderson near 


120,000 
and engine room 


Sparta—Maxwell Lumber Co., loss by fire; 
feet of lumber, 
destroyed, 

Washington—M. P. Pope, loss of 
$8,000. 

Washington 
fire, $8,000. 


shavings room boiler 
sawmill by fire, 
Davis & 


Arnold Lumber Co., loss’ by 





surance, 





KENTUCKY. Henderson—Wyatt Lumber Co.’s plant 
destroyed by fire; loss, $65,000. 

LOUISIANA. # Bastrop—Sterling Hardwood & Floor- 
ing Co., loss by fire, $50,000; plant will be rebuilt 
on larger scale, 

Mansfield—W. J. Griffiths lost sawmill at Howard 
Point by fire; $10,000. 

Winfield—Griffith Lumber Co.’s sawmill at Clear 
Lake near here damaged by fire with loss of $12,500. 

MICHIGAN. r Co., loss by fire. 

OREGON. Scio—Sawmill of Joe Ambroesek destroyed 
by fire, loss, $3,000. 

SOUTH CAROLINA. sennettsville—Scofield-Carolina 
Lumber Co.’s mill destroyed by fire; loss, $50,000 

Saluda—Etheridge Lumber Co., loss by fire; 2,000,000 
feet of dimension stock destroyed. 

TENNESSEE. 
warehouse of Southern Bending Co., damaged by fire; 
$50,000. 

Maryville—Geo. N. Mize & Son, loss by fire; ware- 
houses, lumber sheds and sawmill destroyed and the 
plant of the Southern Coffin & Casket Co., also destroyed; 
total loss, $75,000. 

TEXAS. Hemphill—Temple Lumber Co.’s mill dam- 
aged by fire; $20,000. 

Jefferson—Machine shops of Clark & Boice Lumber 
Co. damaged by fire; $30,000. 

VIRGINA. Altavista—Mill building No. 2, of Lane 
Co., cedar chest maker, destroyed by fire; loss, $25,000. 

WASHINGTON. Carlsborg—Carlsborg Mills & Timber 
Co., machine and blacksmith shop destroyed by fire; 
loss, $3,500. 

Elbe—Horne Shingle Co., loss by fire, $75,000. 

Hoquiam—Blagon Saw Mill damaged by fire. 

Okanogan—Sawmill of Jones & Dagnos, Buzzard Lake, 
destroyed by fire; no insurance. 

Seattle—Seattle Cedar Lumber Mfg. Co., 
$5,000. 

Yakima—Woodworking establishment of A. A. Aves 
destroyed by fire; loss, $50,000 

WISCONSIN. Wausau—Two storage buildings of the 
Underwood Veneer Co., destroyed by fire with some 
stock and machinery; loss, $6,000. 


BRITISH NORTH AMERICA, 


Wiarton—Sawmill formerly operated by 
destroyed by fire; loss, $10,000; no in- 
Property owned by Crawford & Niebergall. 











loss by fire, 


ONTARIO. 
J. P. Newman, 
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MRS. MARY KRUM, wife of R. S. Krum, 
founder of the Krum lumber interests in Illinois, 
died at the home of her son, Percy Krum, in 
Bloomington, I[ll., on Monday, Aug. 31, at the 
age of 79. Mrs. Krum had been for 55 years a 
resident of Arrowsmith, Ill. She had been fail- 
ing for several months, but had not been seri- 
ously ill until the last week. She accompanied 
Mr. Krum to the one hundredth anniversary 
celebration at Saybrook the week before her 
death and was also in Bloomington at the 94th 
regimental reunion in which Mr. Krum took a 
part. At that time she seemed to be in her 
usual good health, but a few days later was 
taken ill. Mrs. Krum was born in Ireland and 
came to America with her parents when she was 
6 years old. The family settled at Cooksackle, 
N. Y. In 1866 they moved to Benjaminville, Ill. 
Her marriage to R. S. Krum took place in 1869 
at the home of Benjamin Harrison near where 
the town of Padua now stands. Mr. Krum 
started the lumber yard at Arrowsmith in 1871, 
the office of the firm of Krum & Robinson being 
the first building erected in the town. He re- 
tired from business at the age of 82, in 1923. 
They had made their home in Arrowsmith most 
of their married life. Besides her husband Mrs. 
Krum leaves four children: Mrs. Lena L. Hart, 
Santa Monica, Calif.; Mrs. Nellie G. Virgiel, 
Pacific Palisades, Calif., Perey Krum and Guy 
S. Krum, of Bloomington. She also leaves a 
brother, eight grandchildren and four great 
grandchildren. In February of this year Mr. 
and Mrs. Krum had celebrated their 56th wed- 
ding anniversary at the home of their daughter 
in Santa Monica. 


SAMUEL S. SAMPLE, vice president of the 
O. H. Sample Lumber Co., St. Louis, died sud- 
denly Aug. 27 of heart disease at the home of a 
son, William Sample, Webster Groves, Mo. He 
was 84 years old, and one of the oldest lumber- 
men in St. Louis. Mr. Sample was a veteran of 
the Civil and Spanish American wars. In the 
Civil War he was a captain, and was severely 
wounded twice. He refused to accept a pension 
of $80 a month to which he was entitled. He is 
survived by two sons, Ralph P. Sample, of 
Union, Mo., and William, of Webster Groves. 
The funeral took place in Webster Groves last 
Sunday, with interment in Keokuk, Ia., his for- 
mer home. 


CAPT. MATTHEW COX, a retired lumber- 
man, at one time prominent in the Alexandria, 
La., district, died at his home in Lecompte, La., 
on Saturday, Aug. 29. Capt. Cox was 79 years 
old. A native of Indiana, he removed to Louis- 
iana and for a number of years operated a saw- 
mill plant at Meeker. Of late years he devoted 
his attention to farming, conducting farming 
operations on an extensive scale. Capt. Cox is 
Survived by two sons and two daughters. 





GEORGE WERHEIM, president of the Wer- 
heim Manufacturing Co., Wausau, Wis., until 
he retired in 1911, and builder of the first door, 
Sash and blind factory in that section of Wis- 





consin, died at his home in Wausau last week 
at the age of 91. Mr. Werheim went to Wausau 
in 1850 and engaged in the carpenter trade un- 
til he organized his company. He served in the 
Wisconsin legislature, being elected in 1892 and 
again in 1896. He was city treasurer of Wau- 
sau for four terms, and also an alderman and 
undersheriff. 


MRS. ANNA POFF, wife of Louis M. Poff of 
the Platner Lumber Co., Omaha, Neb., died 
Tuesday afternoon, Aug. 25, in a hospital at 
Grand Island, Neb., where she had undergone 
an operation about twelve days previously. She 
had gone to Grand Island to visit relatives and 
was taken ill. She had later written her hus- 
band that she was recovering satisfactorily. On 
Wednesday she _ suffered a relapse and he 
reached her bedside only a few hours before her 
death. She leaves two children. The funeral 
was held Friday at Grand Island. 


CHARLES W. PHILLIPS, Fayetteville, Ark., 
owner of the C. W. Phillips Lumber Co., of 
Eureka Springs, Ark., died at his home in Fay- 
etteville, Aug. 21, at the age of 79. Mr. Phillips 
had an attack of heart failure early in the year 
and gave up active participation in his business 
at that time. He was at one time connected 
with the Fayetteville Lumber & Cement Co. He 
leaves a wife, one son and two daughters. 





NEIL CARMICHAEL, one of the founders of 
the Hubbard & Carmichael Bros. Co., San Jose, 
Calif., died at his home in Saratoga, Calif., 
Aug. 17, following a brief illness. He was a 
native of Canada, learning the lumber business 
there while a young man. He went to California 
in 1881, joining his brother in the logging and 
lumber business, and a few years later the pres- 
ent company was formed. 





THEODORE DILGER, 79 years old, who for 
many years owned and operated a sawmill at 
Liberal, Ind., and was well known to the lumber 
and allied trades in southern Indiana, died a 
few days ago at his home at Pensacola, Fla., 
and was buried at Birmingham, Ala. Mr. Dilger 
was a native of Germany, but settled in southern 
Indiana with his parents when a small boy. He 
is survived by his widow and several children 





WILLIAM MAGNUS LUKENS, foreman of 
the Bloomquist Lumber Co., La Honda, Calif., 
and formerly owner of that company, was killed 
Thursday, Aug. 20, when he fell from the scaf- 
folding which had been erected at the top of a 
smoke stack at the company’s mill. 


MICHAEL LADEROUT, pioneer lumberman 
of Ontario and Quebec, died at his residence 
in Montreal on Sept. 2, at the age of 73. He 
was born in Aylmer, Que., and started in the 
lumber business over fifty years ago with Mac- 
Laughlin Co., Arnprior, Ont., afterwards operat- 
ing for himself. 
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Oak Flooring 


New Wholesale 


Department i tecci-Bics 
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for shipping direct to our — 
customers. Scores of dealers Mill 
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F YOU use BOX SHOOKS or cut 
] to size stock in any of the follow- 

ing woods and will give us an oppor- 
tunity to quote you on your specifica- 
tions we wili assure you of a quality 
product and shipments as you require. 


‘Idaho White Pine 


Delivered Pondosa Pine 
Prices Engelmann Spruce 
Anywhere. |Mountain Red Cedar 





| Mountain Hemlock 


Sullivan Creek Lumber Co., Lrp. 


Post Office: BIRCHBANK, B. C. 
Telegraph Office: Trail, B.C. 
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= GE ENI EVA> eae 


os 














74 AMERICAN LUMBERMAN 


SEPTEMBER 5, 1925 








SOFT 
TEXTURED 


OORING 


FINISH AND TRIM 





HE volume of home building is 
constantly increasing and so is 
the demand for soft textured Oak 
finish, trim and flooring manufactur- 
ed from mountain growth trees. 
McMinnville Oak is that kind and 
therefore offers you and your cus- 
tomers maximum value, beauty and 
durability. You'll find our flooring, 
finish and trim good sellers. 


Buy Them 
All in the 
Same Car 


That’s the way other 
dealers are keeping 
down their investments, 
obtaining more _ rapid 
turn-overs, and are keeping their 
stocks always bright and clean. 

We'll ship cars mixed as you desire 
or straight cars of any items. Send 
us a trial order today. 


ILLE 
MIN Nr GGo. 


MCMINNVILLE,TENN. 











YELLOW PINE 
Pelahatchie Lumber Co. 


Pelahatchie, Miss. 
Sales Office: Jackson, Miss. 
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Sept. 1.—Business is good and each week shows 
some improvement. There has been an advance in 
prices noted nearly every week. Present hardwood 
prices will probably remain at present level for the 
season. The tone of the entire market is one of 
firmness, and lumbermen are optimistic about fall 
sales. Some lengths are difficult to get, and prices 
on these are stiffer. Curtailed production has cut 
down stocks and buyers are more active, not con- 
forming as strictly to the conservative policy 
adopted early this year. Retailers are more ready 
to put in larger stocks, as yard stocks throughout 
the State are low and some items are lacking. 
Industrial plants are coming into the market for 
hardwood, and several orders have been placed for 
low grades. Building is continuing on an even 
keel. The rural sections in the southern and east- 
ern parts of the State should do a good business 
this fall, as the crop yield is reported good, and 
prices are higher than they were last year. In 
the northern and western parts of the State, con- 
ditions are not as favorable. 


DETROIT, MICH. 


Sept. 1—Buying of hardwoods for the automo- 
tive industry has been affected quite decidedly by 
price reductions on cars retarding advance pur- 
chases. While future developments are problem- 
atical, factors in the trade expect more lumber 
buying activity within the next thirty days. A 
widespread interest in gum is noted in most auto- 
mobile and body plants. A considerable improve- 
ment in purchases of hardwoods for the furniture 
industry is reported. 

While the market in softwoods remains firm, 
buying has not developed in line with previous 
expectations, Transit cars are being absorbed with- 
out any delay, but regular business is lagging. 

Alfred G, Wilson, of the Wilson Lumber Co., has 
returned from an extended trip to England, France 
and other European countries. Mr. Wilson states 
that foreign buyers in the British Isles expect good 
fall business. 

Fred J. Robinson, of the Lowrie & Robinson 
Lumber Co., has returned from a tour of Europe. 


ATLANTA, GA. 


Aug. 31.—Though hardwood business continued 
to note steady improvement, production is still be- 
low normal, with a number of mills still idle. As 
a result, stocks in mill yards are being rapidly 
moved out. LBuilding trades are the principal buy- 
ers, millwork plants being actively in the market 
for interior trim woods, and flooring plants also 
buying oak on a good basis. Oak flooring prices 
are generally stable, though several items show a 
marked upward tendency. Furniture factories in 
Carolina, Georgia and east Tennessee are not 
only taking actively for current needs, but are 
buying for their early fall requirements. Gum is 
in principal furniture demand, though some oak 
and poplar sales are reported. No important ad- 
vances are noted in gum except on plain sap, which 
is up $2, to $50 for 4/4, and $54@55 for larger 
sizes. The tendency is upward through the whole 
list, particularly in FAS. Current prices of pop- 
lar and oak show no changes for the last week. 
Improving demand from automotive body trades 
and implement manufacturers in the central West 
is reported by larger mills. Sales of thicker ash, 
maple and elm to the body trades are the largest 
they have been in several months. Box and crate 
manufacturers are buying lower grades fairly ac- 
tively, principally in gum. Export business is 
about normal, good demand being reported from 
Latin American buyers. 


CINCINNATI, OHIO 


Sept. 1.—Stocks of retail yards and large con- 
sumers are low and badly broken, and inquiries in- 
dicate a disposition to order ahead to some extent, 
In pine, however, the disposition is to stick to im- 
mediate needs. Advances in hardwoods have been 
maintained, though in pine some resistance has 
been encountered to the higher level of quotations. 

Organization of the Dwight Hinckly Lumber 
Corporation, incorporated under an Ohio charter 
last week, was effected here yesterday. Dwight 
Hinckly was elected president; I. C. Harris, vice 
president, and Edward H. Ward, secretary. The 
new company will take over the Cleveland yard 
and operate it separately from the wholesale busi- 
ness, which will continue to be operated as the 
Dwight Hinckly Lumber Co. Mr. Harris is man- 
ager of the Cleveland yard, and Mr. Ward is sales 
manager of the lumber company. 


Charles Tunis, president Tunis Lumber Co., has 
been appointed representative of the Cincinnati 
Lumbermen’s Club on the safety committee of the 
Cincinnati Automobile Club. 

The Menzies Lumber Co., recently incorporated 
under an Ohio charter for $50,000, to do an export 
lumber business exclusively, has been organized 
with Miss Helen McCabe as president and treas- 
urer; J. M. Brim, vice president, and E. H. Jacobs, 
secretary. The business was founded by Stuart 
A. Menzies, who died about a year ago. 


COLUMBUS, OHIO 


Aug. 31.—Hardwood trade is rather steady, with 
demand equally divided between the retail trade 
and manufacturing establishments. Most of the 
orders are for current needs, as there is no marked 
tendency to accumulate stocks. Retailers find 
their stocks low as a rule, and buying to replenish 
them is the usual practice. Southern pine trade is 
showing considerable strength. Recent advances 
have been maintained, and retailers are gradually 
accumulating stocks for the fall building season. 

Sales Manager Frank B. Pryor, of the W. M. 
Ritter Lumber Co., returned today from a five 
weeks’ trip to the west Coast, and visited Denver, 
Salt Lake City, Portland, Vancouver, Seattle, Oak- 
land, San Francisco, San Diego and Los Angeles. 
“All lumbermen are complaining ef not making 
money, as they are operating with too small a 
margin,” he said. “But they are pretty optimistic, 
and believe that better things are in store for the 
lumber industry generally.” Mr. Pryor booked a 
nice lot of business in hardwoods, including floor- 
ing, while on the trip. 


EVANSVILLE, IND. 


Aug. 31.—Hardwood business in southern In- 
diana is gradually getting better. Inquiries and 
orders are increasing. Prices on various items 
show an upward tendency. Many yard owners re- 
port that their stocks are pretty well depleted, 
and there is a disposition to stock up for fall 
trade. Poplar demand has been fairly good. Quar- 
tered white oak, basswood, chestnut, cottonwood, 
quartered sycamore, ash, elm and maple are in 
vood demand. The furniture trade continues 
fairly active, local factories being operated 
steadily. Veneer manufacturers report a fine trade. 

Mr. and Mrs. Dan Wertz have returned by mo- 
tor from” Montreal, Canada, where they went to 
meet their daughter, Mary Frances, who has been 
spending several months traveling in Europe. 

A campaign to boost Evansville has been started 
by several manufacturers and wholesalers, among 
them the Luhring Lumber Co. 

A nine-pound boy has been born to the wife of 
Claude Gramelspacher, veneer manufacturer at 
Jasper, Ind. 


MARINETTE, WIS. 


Aug. 31.—Wages will be 50 percent higher in 
the woods this fall, according to William Ammer- 
man, Who has just completed a tour of northern 
Wisconsin. Signs are placed in conspicuous places 
along the main highways advertising for common 
woods laborers, with wages at $65 and $85 a 


month. 
BUFFALO, N. Y. 


Aug. 31.—The steamer Mingoe arrived here from 
Duluth this week with a cargo of 503,000 feet of 
hemlock. This wood has made up the largest part 
of the lake lumber received here this season. 

P. D. Bailey, who has many friends in the whole- 
sale lumber trade, has been made representative of 
the Stratemeyer Hardwood Lumber Co., Cincin- 
nati, which is owned by the C. M. Smith Estate 
and M. S. Tremaine, of Buffalo. 

The Caithness Lumber Co., controlled by Smith, 
Fassett & Co., has shut down its operations in 
northern Ontario until the lumber business shows 
improvement. 

Cc. R. Kelleran, of the Trotter-Kelleran Lumber 
Co., has gone on a business trip to lumber mills 
of the South. 

William W. Reilley has returned to his whole- 
sale lumber business again after a European trip 
of several months. 

E. W. Conkling, of Mixer & Co., leaves next week 
for a vacation in northern Canada. 

A. H. Marsh, a millman of Gainesville, Ga., and 
formerly of this section, is expected here this week 
and will also visit his mother, who lives at Ken- 
nedy, N. Y. H. B. Sale, vice president and treas- 
urer of the Hoffman Lumber Co., Columbia, S. C.; 
called on the trade the other day. Another visitor 
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was A. W. DeLaplante, a Toronto lumberman and 
former resident here. 

J. A. McCallum, of the Hugh McLean Lumber 
Co., is at Muskoka for a two weeks’ vacation. 

Cc. W. Bodge, H. E. Mallue and a party of friends 
will leave on Thursday for a fishing trip to North 
Bay, Ont. 

W. P. Miller, of Miller, Sturm & Miller, is spend- 
ing a vacation on the north shore of Lake Ontario. 


JACKSON, MISS. 


Aug. 31.—Local manufacturers of hardwood re- 
port that market conditions have much improved 
in the last two weeks, and considerable optimism 
is felt. No further price advances have been noted, 
but demand seems to be much better. Furniture 
factories and automobile plants are taking a good 
deal of hardwood; flooring makers are buying 
common oak; while the export market is fair. 
Logs are scarce, and there is a shortage of log 


flats. 
MEMPHIS, TENN. 


Sept. 1.—Demand for southern hardwoods con- 
tinues good, with prices tending upward. Prac- 
tically all consuming groups are in the market. 
The heaviest demand is from furniture and auto- 
mobile factories, as call from these has shown quite 
a spurt in the last week. The automobile group 
is apparently covering fall needs, and its demands 
have featured the market during the last week or 
ten days. Increased sales have resulted in higher 
prices in most instances, and the new lists issued 
recently are being adhered to by the majority of 
sellers. The furniture people are also very active, 
and it is felt sure that increases in takings will 
be noted from day to day. Suilding trades con- 
tinue to take a nice volume. The hardwood floor- 
ing group is still in the market, and is taking 
heavily of common oak, as are manufacturers of 
interior trim etc. The export demand is showing 
some improvement, and new business is now being 
received from the United Kingdom, in addition 
to the good demand from other countries. Mill 
shipments are exceedingly heavy, and demand is 
growing heavier each day. A few of the mills re- 
cently closed are beginning to operate, but not on 
full time. Production is about seventy percent of 
normal. Logging is on a very small scale, but 
there are enough logs to take care of present mill 
demand. Log prices are unchanged. 

The American Overseas Forwarding Co., - of 
which J. Hl. Townshend is president, has moved 
its offices to the New Peabody Hotel, 159 Union 
Avenue, which opened today. The new oflices 
open on the lobby. 


BAY CITY, MICH. 


Sept. 1—The demand for hardwoods continues 
spasmodic, and orders are being placed in limited 
quantities for immediate shipment. Some large 
sales of hard maple have been made to the floor- 
ing manufacturers, as this industry is enjoying a 
steady business, factories operating to practically 
full capacity. The demand for hardwood culls 
for crating continues to feature the market. 

It is reported that a part of the W. H. White 
Co.'s timber in the Upper Peninsula was burned 


over. <A fine stand of spruce timber on Sugar 
Island, owned by former Goy. Chase S. Osborne, 
has also been destroyed. tains during the last 


two days in eastern Lower Michigan have checked 


“LOUISVILLE, KY. 


Aug. 31.—It is reported that hardwood prices 
are rather satisfactory, but that large production 
of sap gum has kept low priced stuff constantly 
on the market. Red gum, both quartered and 
Plain, quartered sap, oak, poplar and walnut are 
in fair movement. ‘The furniture and radio indus- 
tries are buying material, along with the automo- 
bile industry, flooring and building trades, and 
generally speaking the outlook is quite good. Local 
companies are generally reporting good business in 
hand, and mills are operating on good schedules. 
Louisville quotations on inch stocks: Quartered 
white oak, FAS, $125@140; common, $75@85; 
quartered red, $105@110 and $65@67.50; plain 
white, $85@100 and $60@62.50; plain red, $82@ 
90; and $57@60. Poplar, FAS, $105@110; saps 
and selects, $70@75; common, $50@55. Quar- 
tered red gum, FAS, $90; common, $65; plain red, 
$85 and $60. quartered sap, $58 and $45; plain 
Sap, $52 and $3 Chestnut, $105 and $57. Cot- 
tonwood, $53 and $38. Ash, $90 and $55. Bass- 
wood, $85 and $55. 

It is reported. from Pikeville, Ky., that the 
Cedar Creek Lumber Co. has been forced to close 
down on account of lack of water to operate its 
Power plant, the worst drouth in many years ex- 
tending through the district. For some time the 
Company hauled water a half mile to its boilers. 

Norman Willis, of the Chess & Wymond Co., 


Louisville, is leaving in a few days for a six 
weeks’ trip to California, taking in a number of 
western points. 

Sam C. Mengel, president Foreign & Domestic 
Veneer Co., Louisville, and Mrs. Mengel have gone 
to Rosedale, Mich., near Petoskey, for a vacation. 


Institute for Lumber Inspectors 


SoutH Benp, Inp., Sept. 1—Believing that 
there is a real need for an organization of that 
kind, T. D. Bayne, of this city, has prepared 
« constitution and working plan for the Lum- 
ber Inspectors’ Institute, to be conducted for 
the purpose of training lumber inspectors. Mr. 
Bayne has worked out an ambitious and elabo- 
rate program for the conduct of this institute, 
and hopes to secure a membership of not less 
than six hundred during the first year. <A cor- 
respondence course, an annual convention, and 
actual instruction on the lumber piles at local 
and district meetings, are the means by which 
it is expected that inspectors and lumber grad- 
ers will be perfected in this work. Mr. Bayne’s 
outline for a constitution and working plan 
for a lumber inspectors’ institute is based on a 
discussion of the qualifications and opportuni- 
ties for lumber inspectors, printed in the AMER- 
ICAN LUMBERMAN early this year. 


Contracts for New Modern Sawmill 


MENOMINEE, Micu., Aug. 31.—The Prescott 
Co. has closed a contract with the Department 
of Interior, commissioner of Indian affairs, for 
a large new modern sawmill to be built at Neo- 
pit, Wis., by the Menominee Indian Mills. The 
Prescott Co. designed the entire plant, includ- 


‘ing steel and concrete mill building and power 


house, and all the machinery required. 

The machinery is all electrically driven 
throughout, with individual units driven by 
motors and speed reducers where necessary. The 
mill building is designed for a double band and 
horizontal resaw mill. It will be one of the 
most modern plants in existence today. 

The machinery equipment in the sawmill it- 
self will include: 


Automatie log deck machinery, including steel 
log slide, with its haul-up machinery, steam kick- 
ers, stops, and niggers: two 8-inch band mills with 
roller bearings, electrically equipped to quickly 
raise and lower the top wheels; two 48-inch car 
riages with electric setworks and power dogging 
devices; and two 12-inch steam feeds. The live 
rolis have all steel surrounding yoke frames 
mounted on structual steel roll cases, with the 
gears all enclosed, running in oil bath, driven by 
individual motors for each section. 

There will also be two large 84-inch heavy edg- 
ers with roller bearings for the arbor, edger arbor 
direct connected to a 75-horsepower motor, with 
another special motor for driving feed rolls: six- 
saw slasher with heavy forged steel arbors, directly 
connected to the motor; one 12-saw overhead trim- 
mer complete with steel frame, directly connected 
to motor; one heavy 7-foot horizontal resaw, ar- 
ranged for 12-inch saws, with roller bearings, dou- 
ble tables, steam setworks for each table, and 
special motor for driving the feed works. All 
transfers, skid lifts and drives will be mounted 
on steel. The conveyors throughout the mill will 
be of steel with the necessary wear plates, and 
will have individual motor drives with reduction 
gear sets for each. 

Attached to the main mill is an auxiliary mill 
for cutting up wood and for making lath and 
crating, in which is placed the wood machine and 
lath mill machinery—a 64-inch slab resaw, ar- 
ranged for 9-inch saws, a small salvage mill edger 
and trimmer, all of which are motor driven by in- 
dividual motors. There is one large 60-inch hog 
and a full equipment of filing room machinery. 
There are approximately thirty-three speed reduc- 
ers of the steel herringbone type with forged pin- 
ions and automatic oiling devices. 

The Prescott Co. placed a contract for all of the 
electrical equipment, which includes approximately 
forty-five motors ranging in size from 150 horse- 
power down to 5 horsepower; also one 800 kilo- 
watt generator mounted on the crank shaft of a 
twin 1,500-horsepower Nordberg Corliss engine. 

The plant will be entirely of fireproof con- 
struction. The contract for the mill building 
itself was placed with the Wisconsin Engineer- 
ing & Construction Co., of Green Bay, Wis. 

This plant will be one of many that has been 
built by The Prescott Co. within the last year 
in a number of lumber districts in the United 
States. The engineering department of The 
Prescott Co. is available at any time for any 
lumber company that is contemplating building 
a modern plant of the most improved type. 


Cd LOUISIANA Co 


Real Values in 
Southern Hardwoods 


1 car 5/8 Qtd. Sycamore 
> * 1 car 5/8 Plain Sycamore 
50,000' 4/4 Log Run Willow 


Gum 50,000' 4/4 FAS Pl. Sap Gum 
Cottonwood | 75,000' 4/4 No. 1 Com. Plain 
Sycamore 
Red Gum 
Willow 





Sap Gum 
1 car 4/4 No. 4 Com. Red Gum 
1 car 4/4 FAS Red Gum Re 








Don’t delay—write or wire for 
quotations today. 


S.B. Anderson & Son, Inc. 


PLAQUEMINE, LOUISIANA 











FACTORY BUYERS 


Investigate our well machined, 
band sawn hardwoods. 
Grades guaranteed under 
ri) rules of National 
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Lumber Company, Inc. 
BONITA, (Morehouse Parish) LA. 
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We can most always furnish orders for 


se wire. Oak Cross Ties 


Standard 6x8-8' 0” 
Let us know what you can furnish, 
We also buy Switch Ties and Crossing Plank. 


Southern Tie & Timber 
WINNFIELD, LA, 


Company, Inc. 
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Dry 
Hardwoods 


We now have a fairly 
good assortment of ship- 
ping dry Oak, Gum, Ash 
and Elm lumber. Nice 
quality Stock. Cut from 
famous Arkansas and 
White River Valley 
stumpage. Exclusive 
hardwood operation. Ex- 
ceptionally goodmill. Try 
us for real values in 


OAK-GUM-ASH-ELM 
THE 


BREECE 
“WHITE 


Manufacturing Co. 


ARKANSAS CITY, ARK. 


Chicago Lumber & Coal Co., 
St. Louis, Mo., Sales Agents 
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| Fix Your Credit aes | | 


in Advance 


You can state pretty accurately every | 
item in your over-head expense but one— 
your credit loss. That you can only guess 
at. And how often you miss the mark, 
you, only, know! Because of present con 
ditions, your credit loss is more of a 
problem than ever. 

If the year’s total covered credit losses 
exceed a certain previously agreed upon 
i]! percentage of your gross sales, we repay 
the excess. 

Thus your credit loss for twelve months | 

HF is determined in advance and nothing can 

HT increase it. 

i]: The cost of Credit Insurance is small | 
compared to the security afforded. | 


Over $9,500,000 paid to our policyholders 


| | 

|| The American Credit- Indemnity Co. 

OF NEW YORK 

1045111. Mer.Bank Bld. 80 Maiden Lane 
Chicago, i _ New York, N. Y. 


| 511 Locust St. 
il St. Louis. Mo. 























Wire Rope for 
Logging 


By whatever method logging is 
done, the best means is HERCU- 
LES (Red-Strand) Wire Rope. It 
has been successfully used for such 
work ever since logging has been 
done with mechanical equipment. 
















Established 1857 


A. Leschen & Sons Rope Co. 


ST. LOUIS 
NewYork Chicago 


Denver 
San Francisco 


No. 1 























TACOMA, WASH. 


Aug. 29.—The most important matter discussed 
at the regular meeting of the Tacoma Lumbermen’s 


Club last Wednesday was the proposal to establish 
a public log dump on the Port commission property. 
Most of those present favored the plan. President 
J. G. Newbegin named George J. Osgood, Wheeler, 
Osgood Co.: Frost Snyder, Clear Fir Lumber Co., 
and J. G. Dickson, Cascade Timber Co., a commit- 
tee to investigate this matter. 

W. R. Ripley reported that he had received a 
letter from the War Department advising that the 
plan to make the Puyallup River navigable had 
been abandoned. Mr. Ripley pointed out that con- 
trol of floods is a most important matter, for 
should the river break a new channel! into the city 
waterway the loss to Tacoma would be very heavy. 
Iie was named chairman of the committee to take 
the matter up with the War Department, with 
James Dempsey, Dempsey Lumber Co., and Cory- 
don Wagner, St. Paul & Tacoma Lumber Co., as 
his associates. 

The question of whether or not the club should 
endorse the proposed Great Lakes-St. Lawrence 
Waterway, as requested by representatives of the 
association which is promoting the work, was re- 
ferred to a committee composed of R. G. Glanville, 
Wheeler, Osgood Co.; K. F. Richards, Pacific 
States Lumber Co., and Karl B. Kellogg, Ship Lum- 
ber Mill Co. 

Log receipts at the Tacoma mills during the last 
week have just about held even with the consump- 
tion so that, while the shortage still exists, there 
has been no forced curtailment in mill output. A 
number of camps in the district that have been 
closed for some time are planning to re-open about 
Sept. 1. 

The hearing on log rates to determine the ap- 
plicability in this State of the 10 percent reduc- 
tion ordered on all roads in the country by the 
Interstate Commerce Commission, which was set 
for last Monday at Olympia, was postponed until 
next Monday because of the illness of John D. 
Denny, director of the State department of public 
works. In the meantime the railroads have filed 
a formal motion protesting any action by the State 
at this time. 

Reforestation of logged-off lands in Grays Har- 
bor and Mason counties was discussed at a pre- 
liminary conference of southwest Washington lum- 
bermen held here last Saturday. The conference 
was called by George S. Long, manager of the 
Weyerhaeuser Timber Co. 

The committee named is composed of N. S. 
Jacobson and BE. T. Allen, of the research depart 
ment of the Western Forestry & Conservation As 
sociation. They will start a survey some time this 
fall, to determine the capacity of the land to re- 
produce timber, and suitable types of tree. Those 
present ineluded E. J. Murnen, ba S. Chapman, 
A. J. Firmin and George S. Long, jr., of = Weyer- 
hacuser Timber Co.; William Gauices. of the 
Donovan-Corkey Timber Co., Aberdeen ; poe Pol- 
son, Polson Logging Co., Hoquiam; A. W. Callow, 
North Western Lumber Co., Hoquiam ; Minot Davis, 
Clemons Logging Co., Montesano; Peter Schafer, 
Sehafer Bros. Logging Co., Montesano; J. E. Cal- 
der, Grays Harbor County assessor; Mark E. Reed 
and Sol S. Reed, Simpson Logging Co., Shelton. 

Everett G. Griggs, president St. Paul & Tacoma 
Lumber Co. and member of the board of directors 
of the Chamber of Commerce of the United States, 
and R. G. Glanville, of the Wheeler, Osgood Co., 
have been named by the national chamber on a 
committee to cobperate in Tacoma with the special 
committee of the chamber which is studying the 
problems of the American merchant marine. A 
meeting of this committee is to be held in Tacoma 
next Monday, to which all the shippers of south- 
west Washington have been invited. 

Lumber carriers at the Tacoma docks during the 
present week included the following: Puget Sound 
Lumber Co., Oreus, west coast South America, 
350,000 feet (additional loading), and Colusa, west 
coast South America, 800,000 feet (part cargo). 
Defiance Lumber Co., J. R. Gordon, Atlantic coast, 
1,000,000 feet (completing) ; Sagahadoc, Atlantic 
coast, 500,000 feet (part cargo), and Julia Lucken- 
bach, Atlantic coast, 450,000 feet (part cargo). 
Dickman Lumber Co., Arizona Maru, Japan, 
725,000 feet (part cargo) ; Wahkeena, California, 
200,000 feet (part cargo), and Colusa, 300,000 
feet (part cargo). Milwaukee dock, Arizona Maru, 
250,000 feet cedar logs and 125,000 feet lumber 
(part cargo). St. Paul & Tacoma Lumber Co., 
Cadaretta, Atlantic coast, 325,000 feet (part 
cargo) ; Orcus, 200,000 feet (part cargo) ; Colusa, 
600,000 feet (completing), and Philocetes, Japan 
and China, 600,000 feet (part cargo). Terminal 


dock, Selma City, Europe, 100,000 feet lumber and 





900 doors (part cargo) ; Lurline, Hawaiian Islands, 
200,000 feet lumber and 1,200 tons box shook 
(part cargo) ; Everett, Mexico, 250,000 feet poles 
(part cargo); Wahkeena, 100,000 feet (part 
cargo), and Julia Luckenbach, 150,000 feet (part 


cargo). Baker dock, Glymont, California, 200,000 
feet (part cargo); Californian, Atlantic coast, 


150,000 feet lath, 6,200 doors and 2,000,000 shin- 
vles (part cargo), and Viking, Atlantic coast, 
100,000 feet (part cargo). Portacoma docks, 
Philocetes, 900,000 feet (part cargo) ; Cadaretta, 
150,000 feet (part cargo) ; William A. McKenney, 
Atlantic coast, 200,000 feet (part cargo) ; Poljana, 


west coast South America, 200,000 feet (part 
eargo) ; Quinault, California, 275,000 feet (part 


cargo), and Orcus, 350,000 feet lumber and 1,250 
tons box shook (completing). 

George 8. Long, general manager Weyerhaeuser 
Timber Co., has announced that construction of 
the first three mills to be built at Longview will 
start about Dee. 1. Contracts to clear the 46-acre 
mill site on the Columbia River were awarded this 
week. 

John Dower, president John Dower Lumber Co., 
has left for Minnesota, where he will join Mrs. 
Dower at Wadena. He will visit the company’s 
yards in eastern Washington and the chain oper- 
ated in the middle West by the Dower Lumber Co. 

“Ambassador” A. G. Chase, of the Billings Lum- 
ber Co., states that his orders are quite heavy this 
year for cottonwood veneer box cases. The com- 
pany expects to ship a much larger quantity than 
it did a year ago, when 260 carloads went forward 
to its customers. 


Fire which started in the boiler room of the Mc- 


Millin Lumber Co.’s 60,000-foot capacity plant at 


MeMillin completely destroyed the plant last Sun- 
day with an estimated loss of $50,000. 

George M. Harty, president George M. Harty 
Lumber & Manufacturing Co., will leave next week 
for New York, and will remain permanently in the 
East. Mr. Harty retains his interest in the firm 
and will represent it on the Atlantic seaboard. 

Harold S. Wheeler, president Far West Lumber 


Co., left this week for Los Angeles, where he is 
supervising the construction of a new residence. 


Mr. Wheeler leaves Tacoma permanently and is re- 
tiring from the lumber business. 


SAN FRANCISCO, CALIF. 


Aug. 29.—Evidence of the steady improvement 


of the Cajifornia lumber markets is contained in 
reports of increases in prices from manufacturers 
of all species produced on the Pacifie coast. 
“Prices ane distinctly better, the market is more 
wholesome, and it is much easier to sell lumber 
than it was thirty or sixty days ago,” declared 
Fred W. Locke, San Francisco manager of the 
«C.D. Johnson Lumber Co. The spirit of lethargy 


has departed and the future outlook is bright, Mr. 
Locke believes, 

In southern around Taft 
a decided im- 
numerous oil 
much as 


San Joaquin Valley, 
and Bakersfield, business has made 
provement, due to the building of 
well rigs, many of which consume as 
40,000 feet of lumber each, according to George 
Weir, sales manager Coos Bay Lumber Co. The 
price of commons has increased on an average of 
$1 a thousand, shingles are up 40 cents and fir 
lath, of which a searcity exists, have increased 
25 cents. In the valley districts, where the fruit 
crop is 25 percent over last year, part of the re- 
turns will have to go to pay the debts of the 


SrOWers. SEATTLE, WASH. 


—-Roy A. Dailey, manager of the north 
Coast district, National-American Wholesale Lum 
ber Association, has accepted an invitation from 
A. L. Porter, general Hoo-Hoo chairman of enter- 
tainment and program in Spokane, to speak during 
the convention as the representative of the whole- 
salers. Mr. Dailey’s subject will be ‘‘Troubles.” 

Cc. L. Lindner, of the Henry D. Davis Lumber 
Co., Portland, Ore., is on vacation in the Puget 
Sound region, including Victoria, where he kas 
been cultivating a Scottish golf partner in John 
Dawson, of Price, Waterhouse & Co., Portland. It 
has passed into tradition that when Charley isn’t 
selling lumber he is playing golf, and usually 
makes both of them profitable. But on this trip, 
it is understood, he hasn’t made any money ; more- 
over, Seattle friends are saying that the mashie- 
niblick is the best club in the Lindner bag. 

E. P. Ransom, wholesaler and commission man 
of Cleveland, Ohio, has made his first trip to the 
Coast, accompanied by Mrs. Ransom. They are on 
the way to Los Angeles to visit relatives. While 
here Mr. Ransom, who has handled southern pine 
for many years, expressed a wish to see a west 
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Coast mill cut some really large logs, and he and 
Mrs. Ransom were conducted by Sherman L. John- 
son, of the Washington Cedar & Fir Products Co., 
to the Stimson mill, Ballard. While there, they 
witnessed a number of “peelers,”’ six feet in diam- 
eter and thirty feet long, converted into pipe 
staves. The logs were super-grade, with extraor- 
dinary percentage of clear stock. Speaking of 
business prospects, Mr. Ransom remarks that con- 
ditions generally are good, and that there is every 
indication of a good fall trade. 

Ed H. Hudson, of the Central Lumber Co., 
Minneapolis, Minn., operating a large number of 
yards, was in Seattle during the week. While 
here he was the guest of J. H. Bloedel, of the 
Bloedel Donovan Lumber Mills. 


COOS BAY, ORE. 


Aug. 29.—Manufacturers of panels, from Oregon 
and Washington, held their monthly meeting in 
Marshfield, Saturday, Aug. 29. ‘There were fifteen 
delegates of the Pacific Coast Plywood Manufac- 
turers’ Association present. They were guests of 
Ben B. Ostlind, manager Coos Veneer & Box Co., 
while on the bay. 

W. J. Conrad and A. E. Adelsperger, of the 
Western White Cedar Co., are authority for the 
statement that inquiries for white cedar are in- 
creasing and that prospects are for big business 
during fall and winter. 

The Woyo Maru and Havre Maru were loading 
white cedar logs and ties for Japan this week. 
Their cargoes were loaded at the Port of Coos Bay 
dock and at the Coos Bay Lumber Co. electric 
dock. Each craft is loading about 2,500,000 feet. 
They will complete on the Columbia River. 

The Johnson Lumber Co. of Coquille, shipped by 
rail to Marshfield and over the Smith Terminal 
dock two lumber cargoes in the last ten days. 
Three steam schooners were loading at the dock, 
and two took full cargoes for the California mar- 
ket. 

Extensive repairs are being made this week at 
the Stout Lumber Co. Mill B, to put it into condi- 
tion for uninterrupted fall and winter operation. 
The Stout Lumber Co., operating two mills at 


LOS ANGELES, CALIF. 


Aug. 29.—There is an unusually large amount 
of small home” construction going on. Although 
the wholesale market has stiffened, little change is 
noticeable in retail sales. Some lumbermen are 
of the opinion that there are altogether too many 
retail yards in this territory, with the result that 
too frequently retailers cut prices to get business. 

So tremendous has become the intercoastal move- 
ment that all available tonnage is being fixed to 
move the product. Most of the large coastal car- 
riers running into the local harbor are being 
diverted to the east coast, with the result that 
many old wind jammers have been pressed into 
service to make the run from northern points to 
the local harbor. The entry of several sailing ships 
into the service is taken as the strongest illustra- 
tion of the magnitude of the lumber trade over the 
intercoastal route, aceording to lumbermen. A 
rate of $16.50 a thousand feet has been reached, 
and it is expected that a much higher rate will be 
fortheoming. 

Charter of the E. K. Wood Lumber Co. steamer 
El Capitan to A. F. Mahony to carry lumber from 
the north Pacific to the Atlantic seaboard was 
announced yesterday. This marks the first time 
a vessel of the E. K. Wood fleet has been placed 
in intercoastal operation. On the trip to the 
Atlantie the Hl Capitan will tow the steel barken- 
tine John Ena, which has also been chartered by 
A. F. Mahony. The sailing ship, one of the most 
picturesque afloat, will carry 2,500,000 feet of 
lumber, while the steamer will have about 2,000,000 


feet. 
BELLINGHAM, WASH. 


Aug. 29.—Searcely a logging camp is idle in this 
district, and those now silent will start up early 
in September. The Saxon camp of the Bloedel 
Donovan Lumber Mills has resumed operation and 
will make its first shipment about Sept. 7. By 
Sept. 5, says Vice President J. J. Donovan, all the 
company’s camps will be full handed. The Wood- 
Knight Logging Co.’s camp on Lake Whatcom 
began cutting this week. 








Lumber has always been thought of and used as a building material, 

but in this instance bottles were easier to secure than lumber (this was 

in the pre-Volstead days); consequently bottles were used as siding 

for this house which was constructed during the early mining boom days 
at what was then called Rhyolite, Nev. 


The St. Paul & Tacoma 
Lumber Co. began remov- 
ing to a new location and 
its output will be en- 
larged. The Puget Sound 
Sawmills & Shingle Co.’s 
camp at Concrete will re- 
sume shipments next 
week. Buckers and fall- 
ers have been at work 
several weeks and mean- 
while it has built a rail- 
road to a new connection 
with the Great Northern 
Railroad. The Milwaukee 
tailroad expects soon to 
be handling seventy-five 
cars of logs daily. The 
Fobes Logging Co.’s 
works in Wickersham are 
still idle. 

August’s cargo move- 
ment was the smallest in 
many months, less than 
10,000,000 feet being 
shipped. Eleven cargoes 
of lumber and one cargo 
of shingles were shipped, 
destinations being the At- 
lantic coast, California, 
Japan, Fiji Islands, Ha- 
waii and New Zealand. 





North Bend, is considering a new scheme of log 
delivery from the Coquille Valley, and instead of 
hauling logs through the city of Marshfield in 
long trains, will unload them into Isthmus Inlet, 
seven miles south of Marshfield, raft them and tow 
them to the mills. The company has purchased 
from the Dutton Lumber Co., on Siltecoos Lake, one 
thousand cars of logs left when the Dutton mill 
at Westlake burned down last spring. The logs 
will be transported forty miles to North Bend. 

R. TT. Bourns, manager Stout Lumber Co. at 
North Bend, and of the California & Oregon Lum 
ber Co., Brookings, has returned from a trip to 
San Francisco. where he conferred with President 
W. C. Ribenack and other officers of the two con 
cerns, 

The Coos Veneer & Box Co., of Marshfield, has 
under construction two additional warehouses, 
18x80 and 36x72 feet, adjoining its veneer plant. 

Charles Kinnear, manager Western Lumber Co., 
manufacturer ‘of veneer, is home from a tour of 
the East and South. 

The Winchester Bay Lumber Co., at Reedsport, 
resumed cutting on Aug. 24, with a full crew. 
R. J. Hubbard, manager, expects to open a new 
camp within the next month, on the south side of 
the river, near the ocean. 


This week’s cargo busi- 
ness was: E. K. Wood Lumber Co., St. Paul, 
1,000,000 feet, Fiji Islands. Bloedel Donovan Lum- 
ber Mills, Montpelier, 3,000,000 feet, Atlantie 
coast; Celilo, 83,000 feet, California; barkentine 
KB. R. Sterling Qoading), 1,200,000 feet, Australia ; 
Whitney Olson (loading), 1,500,000 feet, San 
Pedro; Cross Keys (due), 500,000 feet, China. At 
Blaine the Horace X Barter lifted 450,000 feet 
from the Campbell River Lumber Co. for California. 

The demand for space at the port commission’s 
dock has become so great that the commission will 
have to consider another addition next year, says 
W. E. Terrill, secretary. The commission has just 
finished an addition 30x276 feet to its warehouse, 
and this week this was so crowded with freight 
that no room could be found for a carload of 
crossarms for export shipment. 

The new planing mill of the Puget Sound Saw- 
mills & Shingle Co. and its sawmill will begin 
running on Sept. 1, with a crew of 125 men. For 
the present one shift will be employed. Work on 
the planing mill, which will replace the plant de- 
stroyed by fire last April, has been rushed for the 
last two months, also the construction of sheds. 
Recently the company completed a steel burner. 
The company has orders for cargo lumber from the 
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ROUGH OR DRESSED 


MOULDINGS, LATH, 
SHINGLES 


Sales Agent for the Following Mills:— 


THE HEBARD CYPRESS COMPANY, 
Waycross, Ga. 


BIG SALKEHATCHIE CYPRESS CO. 
Varnville, S.C. 


BLACK RIVER CYPRESS CO. LYON PINE COMPANY, 


Gable, S.C. Odessa, Fa. 


BURTON - SWARTZ PINEORA MANUFACTURING 
CYPRESS CO. OF FLORIDA COMPANY, 
Perry, Fla. Pineora, Ga. 
SAVANNAH RIVER LUMBER Also agents for 
COMPANY, DIBERT, STARK & BROWN 
Vale Royal Mill, Savannah, Ga. CYPRESS CO. 
Gilmania Mill, Gilmania, S. C. In territory east of Pittsburgh. 


Gulf Red Cypress Co. 


SAVANNAH, GEORGIA 








We can Daily 
Surface Capacity 
or Resaw. 100,000' 
BRAND 


Poplar, Gum 


White Ash and Cypress 
and other 
SOUTHERN HARDWOODS 


Steam Treated 


KORN-CURED GUM 


a Specialty. 


The KORN Co. 


Sumter, S. C. 
Band Mills: Sumter, S.C. and Augusta, Ga. 














Yellow Pine 


Timbers, Lumber 
Lath and Shingles 


For our high grade dressed stock— 
**“Ask the Wholesaler ’’ 


The Alger - Sullivan Lumber Co. 


CENTURY. FLORIDA 


HANDY BOOKS ror LUMBERMEN 


A COPY FREE ON REQUEST. ADDRESS 
AMERICAN LUMBERMAN, 431 So. Dearborn St., CHICAGO 
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WHEN A COUPLE OF 


PENNIES 


ARE WORTH THEIR WEIGHT IN 


GOLD 


The APRONS you buy for ad- 
vertising are valuable only to the 
extent of their actual service. 

Get a sample of the Famous “N. S.” 
(Green Duck Brand) and regardless 
of price or experience, learn why, in 
buying 


APRONS 


it pays to use those that extend your adver- 
tising appropriation many months. 


The Allied Belting Co. 
Dept. B-1 GREENVILLE, OHIO 
MAKERS OF THE 
“GREEN DUCK LINE” 

















WARREN AXE & TOOL CO. 
WARREN, PA. 
Were awarded highest 


honors Panama- Pacific 
International Exposition 


GRAND PRIZE 
SERRATE Tse vam 
ALSO ALASKA-YUKON PACIFIC EXPOSITION 


AND DROP FORGINGS. Daily fac- 
AXES-LOGGING TOOLS torycapacity 3500 Axes & Tools 








[— SAN FRANCISCO CI 
' COOS BAY LUMBER CO. 


Manufacturers of 
Douglas Fir and 
Port Orford Cedar 


GENERAL OFFICES: 
1000 Balfour Building, San Francisco, Cal. 
Los Angeles Office: 806 Central Bldg. 

















ALL KINDS OF 


REDWOOD LUMBER 


STRAIGHT OR MIXED CARS 
A .- 





California Sugar and White Pine 
Redwood and Cedar Shingles 


Wendling-Nathan Co. 
LUMBERMEN’S BUILDING 
110 Market St. SAN FRANCISCO, CAL. 


California White 
and Sugar Pine 














Write or wire. 
| Frank P. Doe Lumber Co. 
— INC.— 








| 16 California Street, SAN FRANCISCO 








Lumbermen’s Exchange 


| R. P. PRAY R. H. BROWNE 


| California PINE 


| White and Sugar 


and North Coast Lumber, Box Shooks, 
Cut Stock, Mouldings 














“SS ent Buime "SAN FRANCISCO | 








Atlantic coast, California and offshore ports, but 
it will make no shipments until about Sept. 15. 


SACRAMENTO, CALIF. 


Aug. 29.-—Practically all sawmills in Klamath 
Falls region have announced they will run at Jeast 
to November and maybe longer this winter.  In- 
cluded are the Pelican Bay Lumber Co., Shaw- 
sertram Lumber Co., Ewauna Box Co., Lamm 


Lumber Co., Algoma Lumber Co., and Klamath 
Lumber & Box Co. 
The Anna Lumber Co., at Fort Klamath, an- 


nounces that it will close its mill Sept. 1, after 
a four months’ run at 50,000 feet a day. The 
company now has 2,000,000 feet in its yard. Tim- 
ber is bought from the Government. The lumber 
is hauled twenty-five miles to Chiloguin. 

The Likely Lumber Co., in Modoc County, has 
just purchased 6,000,000 feet, mostly yellow pine, 
from the Government and will log it during the 
next five years, along with 20,000,000 feet now 
owned by the company. The company has 2,000,- 
000 feet in its yard and in the railroad yard at 
Likely. 

John B. Williams, resident manager Moon Lum- 
ber Co., announced that it would move its sawmill 


from Ililt to a point near Green Springs, Ore. 
The logging department is culling logs for the 


Fruit Growers Supply Co. 

The Lamm Lumber Co.’s logging camp will soon 
be moved four miles northwest, and five and one 
half miles of railroad will be built. The daily 
output will be inereased from 100,000 to 150,000 
feet. 

The Ewauna Box Co., Klamath Falls, has in- 
stalled machinery which will double its capacity. 
Included is a 10-knife head planer. 

EK. C. Fisher, of the E. C. Fisher Lumber Co., 
was in Oroville this week seeking a site for spe- 
cialty plant. He established one such plant there 
au year ago. 

The Susanville Hoo-Hoo Club held a pienic Sun- 
day at Eagle Lake, Lassen County. Harry Cole- 
man and George R. Gunning were in charge of ar- 
rangements. 


ABERDEEN-HOQUIAM, WASH. 


Aug. 29.—Vessels in port today loading are: 
lor California, Oregon, Grays Harbor Lumber Co. ; 
Olympic, FE. K. Wood Lumber Co. ; Trinidad, Ander- 
son & Middleton Lumber Co.; J. B. Stetson, North 
Western Lumber Co.; Charles Christensen, Amer- 
ican Mill; Carlos, Donovan Mill No. 2, and Wil- 
mington, Grays Harbor Commercial Co. For Japan, 
Fuji Maru, Aberdeen Lumber & Shingle Co.; for 
Atlantic seaboard, William Campion, Eureka Cedar 
Lumber & Shingle Co. As a result of dredging, 
Grays Harbor now has a channel 385 feet deep and 
400 feet wide. 

Clarence G, Blagen, of the Grays Harbor Lumber 
Co., has been appointed a member of the Pacific 
Northwest regional advisory board of the Amer- 
ican Railway Association. 

Wm. Donovan, sr., who has been on an ex- 
tended eastern visit, will return to Aberdeen this 
week, 

A. W. Middleton, of Anderson & Middleton Lum- 
ber Co., is in the Kast on business. 


VANCOUVER, B. C. 


Aug. 29.—Rail trade to eastern Canada and to 
the United States is at the peak of prosperity as 
compared with any recent year at this date. Re- 
ports from the western Provinces show very 
clearly that the movement to them is on the eve 
of a big development. Oriental demand is prob- 
lematical yet, exporters are forced to confess. 
Japan is a very likely customer, and recurrence 
of disasters and damage in the last few days will 
additional needs. Unfortunately Japan’s 
buying power has been a stumbling block.  Rail- 
way tie orders for China, on which local concerns 
have been working, have been held up. 

This week, Howard P. Knight, of Auckland, New 
Zealand, arrived in the city with a view to ex- 
tending his lumber trade connections. He is in 
the import trade in Australia as well as in his 
home Dominion. In his opinion, prospects of 
greatly increased demand in the next’ twelve 
months in the southern dominions are bright. 

Timber exporters here are somewhat exercised 
over information that the British Government has 
been inviting tenders for a large supply of poles 
for the post office department for delivery in 1925- 
1926. Specifications call for Baltic, Norwegian, 
Finnish or Seottish red fir. 

Logging operations have very generally begun 
to open up again, following 8 inches of rainfall. 
Log stocks have, however, been equal to the de- 
mand through the period of shortened output. 
Though lumber cutting is now extremely active, 
as indicated by two of the largest concerns on the 
Fraser River, the Canadian Western and the Tim- 
berland, putting on two shifts this week, log 


cause 


prices have not been raised, and indications are 


that they will remain at present low basis. Both 
these Fraser River mills log on Vancouver Island, 
bringing their timber into the river from their 
camps. Both companies buy logs in the open mar- 
ket as well. 

Improvement of the Fraser 
and completion of the high level bridge across 
Vancouver harbor, the latter bringing the north 
shore in direct touch with rail trade, are develop- 
ments which promise to cause radical changes in 
lumber production and shipment, both export and 
by rail. Fraser River sawmills have this year 
come very close to matching production of all 
Burrard Inlet mills. Mills on Burrard Inlet with 
few exceptions are located on the south shore, be- 
cause rail connections have been lacking on the 


fiver ship channel, 


north. Only on the Fraser River, and now on the 
north shore, are there suitable sites with water 
frontage. 

The Galbraith Lumber Co. (Ltd.) has trans- 
ferred its head office from Winnipeg, Man., to 
Vancouver, and now has offices in the Rogers 
Zuilding, here. This firm of wholesalers retains 


branch offices at Winnipeg and Moose Jaw, Sask., 
and most of its business is done in the Prairie 


Provinces, 
SPOKANE, WASH. 

Aug. 29.—The rise in prices of certain items 
of Pondosa and Idaho white pines expected earlier 
in the month came this week, and further advances 
are expected in the next few weeks. All items of 
No. 1 Pondosa advanced $1, while items of No. 3 
advanced 50 cents except G-inch, No. 4 advanced 
50 cents also, while No. 2 and No. 5 remained the 
same. In Idaho white pine, the advances were in 
Nos. 2 and 3, Nos. 4 and 5 remaining stationary, 
while No. 1 dropped in all items but 12-inch, which 
remained the same, No, 2 advanced $1 in all but 
6-inch, which advanced $2. ‘The advance in No. 3 
was 50 cents throughout. No. 1 dropped $2 in 4-, 
6- and 8-inch, and $8 in 10-inch. 

The regular monthly meeting of the Inland Em- 
pire Safety Council will be held tonight in the 
Kilizabethan rooms at the Davenport Hotel. First 
aid will be demonstrated by teams from the plants 
of the McGoldrick Lumber Co. and White Pine 
Sash Co, Arrangements are in charge of Floyd L. 
Daggett, safety engineer. 

John R. Wotring, of the Warland Lumber Co., 
Warland, Mont., and family are spending a few 
days in Spokane. 


MINNEAPOLIS, MINN. 


Sept. 1.—Reaction from the rural communities, 
where farmers are completing their harvests and 
actually are selling their grain at favorable prices, 
is being felt in the lumber industry already. Lum- 
bermen this year, profiting by experiences, are ag- 
gressive in the field to get the benefit of the in- 
creased buying power of farmers. Campaigns are 
well under way today to call attention of farmers 
to the advisability of making repairs and construct- 
ing homes and farm buildings, rather than spend 
ing money for luxuries. Home ownership and better 
homes are two urges which are being set forcibly 
before agriculturists of this section. Retail lum 
bermen, answering the urge of lumber manufac- 
turers and wholesalers, have adopted varied means 
of advertising, including direct appeals, news 
paper display and placards used on wagons and 
automobile trucks. Never, probably, in the history 
of the Northwest has the message of the lumber 
dealer been more thoroughly carried to the farmer. 

The last week, bringing August to a close and, 
incidentally, marking the end of what usually is 
regarded as the quiet period in the lumber busi 
found the industry fairly active, although 
there have been no booms in the Northwest.  <An- 
other month will tell the story of hand-to-mouth 
buying, some of the leaders in the industry believe. 
Already some of the manufacturers have begun to 
find difficulty in making as prompt shipments as 
the trade demands. Accumulated orders for small 
lots have given the shipping departments new and 
trying experiences. After a record-breaking Au- 
gust volume of business by northern pine mills, 
the last week showed a slight falling off in orders 
and shipments. The week, however, showed a good 
volume. The significant feature is that the sur- 
plus at the northern pine mills is far below normal 
for this time of year. Distributers of northern 
white cedar posts and poles noted an increasing 
disposition on the part of retailers to purchase 
for forward shipment. With production and sales 
running hand-in-hand, prices of red cedar shingles 
have become more steady than for many months. 

Manufacturers of hardwood in Wisconsin report 
a heavier volume of business than in the early 
summer, and some quotations are stiffening, ac- 
cording to D. F, O’Leary, of the Pioneer Lumber 
Co., Minneapolis, hardwood wholesaler, who just 
has returned from northern Wisconsin, where he 
spent his vacation with his family. Mr. O’Leary 
visited producing centers in the Wisconsin Valley. 

Business conditions throughout Wisconsin are 
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improved and will continue to improve in the fall 
and winter, in the opinion of D. S. Montgomery, 
of Milwaukee, who is secretary of the Wisconsin 
tetail Lumbermen’s Association. 

John M. McDonald has reorganized and financed 
the Gulf Coast Building Material Co., of which he 
is president and general manager, and will engage 
in the building material business, probably with 
headquarters at Tampa, Fla. 

M. C. Hayden, vice president Rudell-Hayden 
Lumber Co., of Tacoma, Wash., wholesaler of 
lumber, was in Minneapolis recently, while on his 
way home from Chicago. 

Allan A. Rogers, sales manager H,. B. Waite Lum- 
ber Co., has returned from a trip to the Pacific 
Northwest, where he visited the mills of the com- 
pany at Granite Falls, Wash. 

Lumbermen in Minneapolis have learned of the 
serious illness of Emmett White, formerly asso- 
ciated-with the W. W. Johnson Lumber Co., who is 
in the Minneapolis General Hospital. 

W. M. Nichols, who formerly represented the 
Clear Lake Lumber Co. here, has been in the city 
with his family on a vacation. He is now at Elrod, 
Ala., as resident manager of the Pioneer Lumber 
Co., southern pine manufacturer. 

John R. Lenox, of the Lenox Lumber Co., is 
home from a western trip. He paid a visit to 
Longview, Wash. 

George A. Parkins, sales manager Brooks-Scan- 
lon Lumber Co., is back from an eastern business 


trip. 
DENVER, COLO. 


Aug. 31.—Leading lumber dealers in this vicin- 
ity are preparing for a continued good business 
this fall. Most local companies report a greater 
total of business for the last eight months of 1925 
than for the same period in 1924, and none show 
less than last year’s figures, despite the drop in 
local building permit figures beginning with July. 
The surrounding rural districts are due to show an 
increase in the consumption of lumber. Farmers, 
who have for the last four or five years been ham- 
pered because of poor crops or low prices, are now 
getting back on their feet. Lumber dealers in the 
smaller agricultural towns are looking forward to 
better business than they have enjoyed since the 
war. 

Fred Goble, president of the Goble Lumber Co., 
returned last week from a swing around the south- 
western part of the State, crossing into New 
Mexico as far as Farmington, and visiting at Sil- 
verton, Colo., where he conducted a lumber yard 
for more than twenty years. He reports that the 
mining districts are still dull for the lumber 
dealer, but that all indications are that business 
will slowly but surely revive. Even now many 
mines are being improved and worked again after 
years of idleness. 

When Alfred 8. Chappell, general sales manager 
McPhee & MecGinnity Co., returned from his vaca- 
tion the latter part of August, he found awaiting 
him one of the first prizes given by a local paper 
to the winners of a “Beautify Your Home” contest. 

S. H. Brake, president Pacific Lumber Co., is on 
a three weeks’ motor tour through the middle West 
as far as Indiana, where he expects to visit with 


friends. 
PORTLAND, ORE. 


Aug. 29.--As the result of a steadily increasing 
demand from all quarters, lumber prices are grad 
ually stiffening, and there is an occasional advance 
on some items for which the call is heavy. The 
steady volume of business indicates a continued 
good market. Very little speculative buying has 
been done, so far as can be learned. 





There will soon be shipped out of Portland 
900,000 feet of fir for Tampico and Houston, on 
the Point Judith, and about 1,000,000 feet of fir 
for Curacoa, on the West Cactus. 

talph Budd, president Great Northern Railroad, 
Was in Portland this week en route to Bend, Ore., 
where with other railroad officials he planned to 
look over timber resources, ostensibly for the pur 
pose of presenting his observations before the In 
terstate Commerce Commission hearing in Port- 
land Oct. 5, as to the necessity of railroad exten- 
sions in central Oregon, over which the Great 
Northern and the Southern Pacific are now con- 
siderably concerned. 

E. D. Kingsley, president West Oregon Lumber 
Co., Linnton, Ore., has contracted with the Moore 
Dry Kiln Co., of this city, for twelve “Moist Air’ 
kilns, each chamber to be 11x104 feet. The kilns 
will be of tile and concrete construction, and of 
the progressive type, with automatic humidity 
and temperature control, and will be equipped with 
special asbestos-protected, metal-lined, waterproof 
and fireproof kiln doors. These kilns were pur- 
chased especially for use in drying wide finish, 
of which the West Oregon Lumber Co. is an excep- 
tionally large producer. This company’s finish is 


marketed under the name of ‘‘West Oregon Super 
Finish’? and has gained an enviable reputation 
wherever it has been introduced. Mr. Kingsley, 
who is president of the West Coast Lumbermen’s 
Association, and Vicegerent Snark of Hoo-Hoo for 
western Oregon, is a very active fir manufacturer. 
He spends much of his time out in the mill, and is 
in every sense a practical operator. 


WARREN, ARK. 


Aug. 31.—Arkansas soft pine demand has been 
well maintained. Price advances have been slight, 
only a few items being affected, while the remain- 
der of the list has held firm. Floorings are in 
good call, also 6-inch No. 2 common. The 8-inch 
No. 2, which has been weak, is more in demand, 
and is somewhat stronger. Manufacturers think 
present demand will hold for several weeks, with 
items that have been weak tending to advance. In- 
quiries are being received in good volume from all 
sources except railroads, but this class of business 
is slightly on the increase, and prices are strength- 
ening. Retail orders for mixed cars predominate, 
but a good volume of straight car buying is being 
done. Industrial business is heavy, but evidence 
of a change in the character of this business is 
given by the number of orders for cut-to-length 
stock, instead of for random lengths and widths. 
Production has been good, and shipments slightly 
heavier than production have somewhat further 
reduced stocks. Small mill production is slightly 
lower than for some time, due to mills cutting out. 

Hardwood production continues in about the 
same volume as it has been since production was 
curtailed some thirty days ago. Demand is only 
fair and shipments are heavy, with prices firm on 
some items, concessions being few and the general 
tendency of quotations being upward. Gum is in 
heaviest demand, especially No. 1 common in sap 
and red. Upper grades of oak are moving in fair 
quantities. Oak flooring is moving readily at fair 
prices. Gum and oak trim are in very good de- 
mand and bring satisfactory returns. Hickory is 


still dull. 
TORONTO, ONT. 


Aug. 31.—The general feeling among wholesal- 
ers and retailers is that although there was not 
much trade going in August, the record was better 
than in the average August of late years. Evi- 
dently the western farmers are already loosening 
up in anticipation of good crop receipts this year, 
and the result will be a better demand for lumber. 
It is interesting to note that manufacturers of 
lumber in eastern Canada, having gone through 
two or three years of depression and prices that 
meant a loss, are going into the woods next winter 
with a practically unanimous determination to 
reduce their cut by various amounts, reaching all 


the way to 50 percent in many cases. If this 
policy is followed out, and business conditions 


improve, it may not be long before there is a 
strong lumber market. 

B. A. Judd and HH. Killingray, Toronto, are work 
ing upon the organization of “The Toronto Com- 
mercial Exchange,” the object of which will be 
to provide facilities for centralizing trading in 
lumber. 

tobert Bury & Co. (Canada), (Ltd.), wholesale 
dealers in hardwoods, veneers ete., have an attrac- 
tive exhibit at the Canadian National Exhibition, 
one of the features of which is a guessing contest, 
in connection with the identification of fifty 
dressed samples of hardwoods in natural finish. 
A gold watch is to be given to the person who 
guesses all the woods correctly ; a leather suitcase 
will be presented to the one who comes second, 
and three other valuable prizes will also be 
awarded. 

In a recent industrial parade at North Bay, 
Ont., during Old Home Week, the A. B. Gordon 
Lumber Co. was represented by a float depicting 
logging operations. The Canadian Timber Co. had 
a miniature sawmill constructed on a float, which 
was in full swing, cutting lumber, during the 
parade. The Standard Planing Mills & Lumber 
Co. had two attractive floats which were the object 
of much admiration. 

The three retail lumber firms of Chatham; 
namely, S. Hadley Lumber Co., P. G. Piggott Lum- 
ber Co. und the C. & J. Hadley Lumber Co., held 
a joint pienie recently in the Government park at 
Rondeau. 

Fire losses by the London Box Co. and Dyment 
Saker Lumber Co., London, were practically all 
covered by insurance, The sash and door depart- 
ment of the Dyment-Baker Lumber Co., closed for 
three or four days, is now running to full capacity. 
The London Box Co. has not yet resumed opera 
tions, but has arranged with another company to 
take care of its orders until its plant is running. 

R. A. Watt. who represents Terry-Nicholson 
Cates (Ltd.), Toronto, in western Ontario, has 














“SKOOKUM” Brand Shingles are 
sold only to legitimate lumber 
dealers—you don’t have to com- 
pete with contractors, roofers, 
etc. 


“SKOOKUM,” therefore, is a fa- 
vored line with lumber dealers. 


“SKOOKUM)” is the brand that 
will make your customers your 
friends. 

“SKOOKUM)” stands above for 
quality Western Red Cedar shin- 
gles. 

Let us put your name on 


cur mailing list to receive 
our lists. No obligation. 


Bucoda Shingle Company 
BUCODA, WASH. 


SKOOKUM Manufacturers and 
Wholesalers of Shingles. 














pancaneeReREEENE 
H.B. Waite 


Lumber Co. 


MINNEAPOLIS, MINN. 





Long Fir Joist 


and 


Big Timbers 
Bungalow Siding 











Fir, Cedar, Spruce and 
Western Pine Lumber 
and 


Red Cedar Shingles. 
MIXED CARS 


from 
Minnesota Transfer 
Yards or our 


Granite Falls, Wash. mills. 


resumed his duties on the road after a lengthy 
illness. 
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CI PACIFIC COAST Co 





2x4 


No. | or No. 2 Common 


S458 


DRY bright stock cut from Upland 


West Coast Hemlock 


You'll like it. 
Straight cars of 16’or 18’ if desired. 


PACIFIC STATES LUMBER CO. | 


TACOMA, - . WASHINGTON 











REPRESENTATIVES : 


S. B.Marvin, 518 Peoples Gas Bldg., Chicago, Ill. 
K. J. Clarkson, 833 McKnight Bidg., Minneapolis, Minn. 
Joseph Lean, P. O. Box 744, Omaha, Nebraska 
Frank Probst, P.O. Box, 1187, Fargo, No. Dakota 
O. G. Valentine, P. O. Box, 171, Denver, Colorado 
H.G. Grabow, 1035 N. Topeka St., Wichita, Kansas 











Dependable 


SERVICE 


in filling your 
lumber order 


is backed by our years of exper- 
ience and close touch with the 
biggest mills in this great lumber 
region. Service is knowledge that 
brings satisfaction. 


Ask Advance! 
Advance Lumber Co. 


309-310 Lindelle Bldg. 
SPOKANE, WASHINGTON 








— 


CALIFORNIA 


WHITE 
PINE 


You'll like our quality, 
milling and prompt ser- 
vice. Try us next time 
you need 


BOX, SHOP 
and CLEARS 


Clover Valley 
Lumber Co. 


LOYALTON, CAL. 


H. B. HEWES, 
President 


W. T. VIRGIN, 
Vice-President 
R. H. DOWNMAN 
J. H. McWILLIA MS 
T.C.TERWILLIGER 
Sec.-Treas.&Gen.Mgr. 
F. E. WALKER, 
Asst. Sec. & Treas. 











INOM. 

2 Manufacturers of High rade 
Spruce and Sir Lun 
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SAGINAW, MICH. 


Aug. 51.—Only light draft vessels can come into 
the docks here at Saginaw, and the lumber trade 
has dwindled so that there are only two vessels 
entering this port at the present time. Mershon, 
Eddy, Parker Co.’s steamer Langell Boys has been 
making regular trips all summer with white pine 
from Canada, and has been towing the E. B. Foss 
Iistate’s barge C. J. rillmore. It is interesting to 
note that in 1914 there were 140 vessels listed in 
the Lumber Carriers’ Association of the Great 
Lakes, and at this time there are only 22 and it 
is diflicult to keep them busy. There is, however, 
a larger amount of lumber moved by rail now in 
comparison to what was shipped that way in 1914. 

The lumber retailers of Saginaw are busy, many 
new homes being erected throughout the city. Sev- 
eral very nice apartment buildings are just being 
finished, also a new bank is being completed and 
plans for another are being drawn. 

W. L. Mershon, George B. Morley and Clark L. 
Ring, of Saginaw, acompanied by Thomas H. Col- 
lins, of Princeton, Mags., have been spending the 
last month in Scotland, grouse shooting. They 
landed in Southampton and then drove up to the 
north of Scotland. They have enjoyed games of 
golf on many of the fine courses over there. The 
party intended to sail Aug. 29 for home, arriving 
here about Labor Day. 


DULUTH, MINN. 


Sept. 1.—A new high record in car loadings of 
northern pine for late summer and early fall, is 
claimed by sales officials to have been made last 


week. Moderate advances in price lists of lower 
grades are looked for. Disinclination to press 
sales of some lines in which prices show small 


margins of profits, is shown in some quarters. 
tetail lumber yards over Minnesota, Wisconsin and 
North Dakota are placing rush orders for mixed 
lumber to sort up stocks. Considerable low grade 
Jumber is being ordered for repairs to farm build- 
ings and new construction. Retail lumber yards 
in Duluth are being kept busy in making deliv- 
cries, mainly of materials for moderate priced 
houses. The yards are figuring upon more bills 
than in several weeks. Officials of the Zenith Box 
& Lumber Co., Duluth, reported substantial book- 
ings of orders for boxes and box shook lately, 
mainly for shipment to middle West points. A 
spurt in demand for lath has been experienced 
by dealers during the last ten days. 

P. M. Shaw, jr., lumber jobber, has returned 
from a lake trip to Lake Erie points. He was 
impressed with the evident improvement in gen- 
eral business down there. 

Belated carlot shipments of pulpwood are still 
going forward from northern Minnesota to Wis- 
consin paper mills. Holders of pulpwood are mak- 
ing every effort to clean up, but paper companies 
refuse to accept deliveries beyond their contracts. 

The Harris Logging Co.’s sawmill at Chisholm, 
Minn., has resumed cutting for the season. The 
plant is operating fourteen hours a day with suf- 
ficient logs to keep going until late fall. 


OMAHA, NEB. 


Aug. 31.—Jobbing business is showing a very 
healthy increase. he corn crop is going to be 


close to normal, with reports getting more favor- 
able daily. Local retailers show more activity 
than for some time. Country dealers are sending 
in good orders, and indicate that they expect to 
do real business, for farm trade is showing signs 
of life. All prices, practically, are very firm and 
their trend is upward. A number of Coast mills 
are short on some grades of fir, and have trouble 
in making up mixed carloads, as business picked 
up much more rapidly than it was expected to. 

Ed P. Boyer, president E. P. Boyer Lumber & 
Coal Co., and Mrs. Boyer have been spending a 
vacation at Northwoods Lodge, Crane Lake, Minn., 
and on their way home visited their son, who is at 
Camp Lincoln. 


BEAUMONT, TEX. 

Aug. 31.—An advance of $5 to $6 has been 
made on pine flooring and finish in the last month, 
and smaller advances are in effect all along the 
line. Longleaf timbers continue to show strength, 
and no mills are accepting orders for immediate 
delivery, being booked to capacity. Crop reports, 
except from southern and central Texas, are 
promising. Rains in Texas last week were too 
late to do much good, but provided grass and 
water for stock and were welcome in the sawmill 
section, as there had been an acute scarcity of 
water. 

There has been a satisfactory increase in volume 
of hardwood business, and some price advances, 
and with the entire list firm. FAS oak demand 
has improved, with a consequent reduction of sur- 
plus stocks. Inch oak is reported scarce and ad- 
vances are freely predicted for the near future. 
Red gum was especially active and scarce. 

Carl Locke, secretary-treasurer Carter Lumber 


Co., with Mrs. Locke left Saturday for Spokane, 
where they will attend the Hoo-Hoo Annual. Mr. 
Locke represents Beaumont Hoo-Hoo Club No. 4 
and is personal representative of LeRoy W. King, 
Jabberwock of the Supreme Nine. Tom Brooks, 
president Brooks Supply Co., and Vicegerent Snark 
for the Beaumont district, who is now touring the 
Pacific slope, will also represent Beaumont. 


LAKE CHARLES, LA. 


Aug. 31.—The southern pine market continues 
to present a very favorable front. Production is 
slightly increased, though most mills are still 
operating on short schedules. Shipments are still 
below orders. The bulk of the buying is still in 
small lots, and prompt shipment is demanded. 
Mixed cars are in strong call, but mills can not 
always fill them. Common stocks have become a 
little more popular during the last two weeks. 
Nos. 1 and 2 boards and shiplap are in better de- 
mand, and dimension is a little stronger. Rail- 
roads in this territory are buying some car ma- 
terial, and there is still a fair demand for oil field 
material. The export demand is still very satis- 
factory. Lumber prices are firm and have a slight 
upward tendency, though no further advances of 
any importance have been noted recently. Weather 
conditions have greatly improved. There is more 
fresh water in streams, and timber looks better 
than it has all summer. Harvesting is progressing 


rapidly. 
SHREVEPORT, LA. 


Aug. 31.—While southern pine buying is fairly 
heavy, it lacks the urgency that precedes advances 
in prices. Retail yards are buying a good many 
mixed cars. where they ought to be calling for 
straight cars. Several mills have reported dif- 
ficulty in getting empties this week. Cotton pick- 
ing is thirty days earlier than usual, and a call 
in this vicinity for ten thousand cotton pickers is 
depleting labor supply of smaller mills; in fact 
two mills near here were compelled to shut down. 
The labor shortage will probably reduce produc- 
tion 65 percent. ‘The demand for pine seems to be 
pretty well distributed as to grades. Hardwood 
demand and prices are a little better. 

The Philip A. Ryan hardwood mill at Lufkin, 
Tex., which had been idle several months due to 


slack demand, has resumed operations on full 
schedule. 
NORFOLK, VA. 
Aug. 31.—Demand for North Carolina pine, 


rough and dressed, has been much better during 
the last week, and total August sales will be nearly 
twice as large as July, particularly of rough lum- 
ber. A great many cargo orders for low grade 
rough stock were booked this week, included in 
these being some for upper grades also. The 
prospects for September, therefore, are very bright 
in that considerable surplus stock has been moved 
out, production has not been increased, and prices 
have been maintained without difficulty. There 
does not seem to be very much framing stock avail- 
able, due to labor and price conditions, and these 
items should be selling for more money before 
long. Shipments except for large mills have been 
rather backward during the month. 

The demand for 4/4 edge No. 2 and better band 
sawn has shown an improvement. Price remains 
the same. No. 2 and better 4/4 stock widths 
have been more active, particularly 1x414-, 5- and 
7-inch. Prices are steady. Inquiries for mixed 
cars of stock widths from New England have been 
more numerous. Edge 4/4 No. 3 continues very 
quiet, but as flooring etc. improves in demand more 
of this item should be used. No. 3 4/4 stock 
widths have been more active in 5-, 10- and 12- 
inch. The other widths are quiet. Prices do not 
show any change as yet. Edge, 5/4 and thicker, 
No. 2 and better, has been quiet. Nos. 1 and 2 
bark strips, rough, continue very quiet, but parti- 
tion is taking up a lot of surplus stock. Miscuts, 
4/4, No. 2 and better, are in good demand and 
scarce, 

Demand for 4/4 edge No. 1 rough box in the 
East has been better, several large cargoes having 
been sold. Prices obtained, however, were not 
better than previously noted. Rail mills are not 
finding business brisk. Local box makers are buy- 
ing sparingly, and some intend deferring further 
buying until all old orders are nearly cleaned up. 
Edge 4/4 No. 2 box is still dragging. No. 1 4/4 
stock box has been more active, particularly 10- 
and 12-inch widths. On the other hand, demand 
for 6- and 8-inch roofers has been good, so that 
all rough No. 1 stock box appear to be moving 
well. Prices are likely to advance before long. 
No. 2 4/4 stock box has also been moving better 
in all widths, rough and dressed, with prices re- 
maining about the same. Box bark strips, 4/4, 
have not been very active. 

Sales of flooring, partition etc. have been larger, 
an increase being noted particularly in thin ceil- 
ing, dressed No. 2 and better stock widths, and 
roofers. Mixed cars still predominate and call for 
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a wide variety of items. This is a good feature, 
for if mills can give quick service they are able 
to get better returns on mixed than on solid cars. 
Kiln dried roofers, both }§- and 43-inch thick, in 
6- and 8-inch widths, have been very active. Several 
large sales of {}-inch roofers have been made, but 
prices appear rather low as compared with 33-inch 
stock. Air dried roofers are moving a little better 
and some mills have again advanced their prices. 
Lath are in fair demand. 


HOUSTON, TEX. 


Aug. 31.—Fall business is very promising. From 
parts of Texas but little business can be expected 
on account of crop conditions, but other parts had 
enormous crops. Business held up throughout sum- 
mer exceptionally well, August showing decided in- 


crease over July. Flooring is $1 to $3 higher 
than it was recently quoted. Upper grades of 
dimension and timbers especially show greater 


strength. There is good demand tor B&better No. 
1 common, and all lumber cuttings, especially sawn 
timber, though Nos. 2 and 8, 1- and 2-inch, are 
showing some weakness. Export business is ex- 
tremely good, especially in timbers, which have 
shown an advance of at least $3 during the last 
three weeks. There is every prospect that this 
business will be going stronger during the latter 
months of the year. Lath have advanced $1 to $2 
during the last three weeks. Red cedar shingles 
from the west Coast have advanced 20 to 30 cents 
a thousand in the last ten days. 

Reuben Neece, of the Neece Lumber Co., Corsi- 
cana, is visiting in Houston. 

Kk. F. Horan, head of the hardwood department 
of the Kirby Lumber Co., just back from a tour 
of the buying centers of the North, says that all 
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Houston, Tex., is rapidly becoming a city of skyscrapers. 
latest to be placed under construction is the Niels 
being erected by the widow of the late Niels Esperson, Houston capital- 
ist, who has set the example in that part of the country for neat en- 


closures for buildings under construction. 


is given an attractive exterior. 


indications point to fine fall business. “I believe 
there will be a stable market,’ he said. 

J. W. C. Buckley, representative of the Trinity 
Lumber Co., recently returned from a vacation in 
Oklahoma. 

J. M. Pickering, of the Anchor Lumber Co., Vic- 
toria, Tex., is in Houston. 


TUSCALOOSA, ALA. 


Aug. 31.—Demand for high grade southern pine 
shed stock, especially B&better finish, has shown 
considerable improvement, and it has made an 
average advance of about $1 since last week, 
though some mills have raised their price as much 
as $3. There have also been some advances in 
longleaf timbers and dimension. It is expected 
that as soon as the railroad embargo is raised in 
Florida, prices will take another step higher. All 
lines on the lower east coast are embargoed, and 
considerable congestion is reported along the west 


coast. Practically the whole South is suffering 
from lack of rain. Some mills have had to close 
down. Most small streams have stopped running, 


and rivers are approaching low water record. 
Crops have suffered considerable damage. 






By a generous use of pine 

and paint, the site of the 26-story Esperson Building now under way 

A large perspective of the building with 

a short description of the project is conveniently placed to remind the 
public of the Esperson estate’s contribution to Houston 


JACKSONVILLE, FLA. 


Aug. 31.—Up until this week dealers on the 
Florida East @oast railroad continued to place 


orders, but the last half of the week witnessed a 
perceptible decline in business. Interior points 
and the west coast are active and are still receiv- 
ing shipments. In many cases wholesale dealers 
have been able to give new shipping instructions, 
and except at the few mills on the Florida East 


Coast road, no great amount of trouble has been 
caused. Several yards in the Miami section are 


reported to have no framing on hand, and some 
thought is being given to towing barges there. 
Northern and eastern business is showing some 
improvement. All mills report good order files, 
and it is not an easy matter to place orders for 
certain stock. Prompt shipment is always speci- 
fied. Excessive rain in the southern part of the 
State has delayed logging, and a shortage of negro 
labor exists. Orders are in excess of both produc- 
tion and shipments. 

Sales of shed stock did not equal those of the 
last several weeks. East coast purchases have 
necessarily been light. Planing mill stocks are 
low and in many cases broken, and as stock is 
ready it is being shipped. However, if there is not 
a material improvement in transportation condi- 
tions shortly, mill stocks will become larger. De- 
mand for flooring is strong in straight cars of one 
grade and size. Bé&better 4-inch sells at $47.75 
to the Florida trade; No. 1 is firm, $42 to $43; 
No. 2 is the most active, and Florida mills ad- 
vanced their price $1, average being $20.75; No. 3 
is firm at $12. Average price obtained for 3-inch 
B&better rift is $72. Florida mills are obtaining 
S60 for 38-inch B&better flat; those in other sec- 

tions $55 to $58; No. 1 

sells at $42.50 to $45; 

No. 2 advanced $1, aver- 

age paid was $19; No. 3 

| is firm. Price of 6-inch 

Nos. 2 and 3 is firm. Ship- 

| ments were light. 
| 


Demand for %-inch 
ceiling was not large, and 
most orders were for No. 
2. B&better and No. 1 
sold only on mixed or- 
ders. Most of this stock 
is marketed in the section 
that is now embargoed. 
Prices are firm. There 
has been no_ decided 
change in demand for re- 
sawn ceiling. The lower 
grades are in fair call 
from the rural sections in 
both yg- and f,-inch, and 
most every mixed order 
calls for a few thousand 
feet of the better grades. 
A few orders for single 
run have been booked for 
Ilorida shipment. Prices 
are firm. *artition is a 
slow seller. 

Sales of bond siding 
were limited to yards in 
Among the the interior and on the 
Vsperson Building, Vlorida west coast. Most 

of the movement was of 

No. 2, Henderson pat- 

tern. Prices are firm. 

Orders for novelty were 

small. Prices are: B&- 

better, $43; No. 1, $40; 

No. 2, $25. Bevel and 

square edge are moving 
slowly to southern yards. 
are working their boards into 
other stock. Prices of both bevel and square edge 
are steady. A sale of 4x6 B&better square edge, 
for shipment to Cuba, was made at $31. 

Orders for longleaf kiln dried roofers have not 
been as frequent this week. The mills have full 
order files and are not anxious for new business. 
Prices are firm; 6-inch No. 2 sells at $27; No. 3, 
$18. Southern Alabama mills are shipping con- 
siderable quantities of shortleaf kiln dried stock 
to central western markets at $21 for 6-inch No. 2. 
The roofer mills in Georgia, south of Macon, are 
well supplied with orders for air dried roofers for 
shipment to Florida, as wholesalers have recently 
purchased all available stock to meet the strong 
Florida demand. Shipments to the principal con- 
suming points have been held up by embargo. 
Prices are $21 for 6-inch and $22 for the wider. 
Weather conditions are good for manufacturing 
and drying, except in the northern section, where 
a shortage of water is reported. 

There is a good demand for B&better and “C” 
finish, dressed, kiln dried and bright, on all mixed 
orders, and prices obtained are satisfactory. One- 
inch random widths bring $50. Southern novelty 


temilling plants 


C3 PACIFIC COAST Co 


alifornia White Pine 
alifornia Sugar Pine 
and Arizona Soft Pine 


Best Stock for Factory and Pattern Lumber. 


Ask LOUIS WUICHET, Inc. 
Roem 712 Railway Exchenge CHICAGO, ILL. 


Tel. Harrison 1295 














The Polleys 
Lumber Co. 


Manufacturers of 


Pondosa 


Pine 
Dry Selects 


General Offices and Mills: 


Shipments via N. P. 
and Milwaukee Rys. 


Missoula, Mont. 








Friend Retailer: — 


It is reasonable to look for 
European conditions. 

Britain has returned to the gold standard with- 
out any untoward happenings. 

First impressions of President Hindenburg are 
extremely favorable. 

France is showing more 
with her indebtedness to us. 

Other debtors have also been stirred into action 
by our note, and while too much cannot be expected 
it is reasonable to suppose that a definite under- 
standing with these debtor nations may be some- 
what hurried by our attitude and that our rela- 
tions with all foreign nations will be much im- 
proved when this definite arrangement is effected. 

Taking it all in all, conditions and prospects in 
the U. S. afford ground for satisfaction and gratifi- 
eation. 

Our motto is: “Good Grades at Current Prices 
and Always a Square Deal.” 


improvements in 


inclination to grapple 





718-19-20-21 White Bldg. 
S. I... Johnson, Manager 


Seattle, Wash. 
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FIR LUMBER We Solicit Your 
Orders & Inquiries 

200 M Ft. 1x 6 No. 2 Com. S1S or D&M 
168 M Ft. 1x 6 No. 1 Com. SIS or D&M 
170 M Ft. 1x 8 No. 1 Com. Shiplap $2S 

96 M Ft. 1x 8 No. 2 Com. Shiplap S2S 

21 M Ft. 1x10 No. 1 Com. Boards S1S 

30 M Ft. 1x12 No. 1 Com. Boards S$1S 

30 M Ft. 1x12 No. 2 Com. Boards S1S 
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IN MIXED 


FLOORING, CEILING, 
FINISH, DIMENSION 


CARS 


DROP SIDING, 
and BOARDS 


or can include 


CEDAR or SPRUCE BEVEL SIDING 
or CEDAR SHINGLES. 


John D. Collins Lumber Co. 


White Bldg., SEATTLE WASH. 











PORTLAND, ORE. 
AND THE COLUMBIA VALLEY 








Old 
Growth 


Osgood - Simonson Lumber Co. 








Willapa losis Co. 


Fir 
Spruce 
Hemlock 


Our Specialty 


Vertical Grain Uppers 
Carefully dried—Well manufactured. 


Mills: - RAYMOND, WASH. 
General Gules Office: PORTLAND, ORE. 


Chicago Representative 
, 11 South LaSalle St. 











The Griswold 
Lumber Co. 


Gasco Bldg., 
PORTLAND, ORE. 











We Seaiilins in 


FIR 


Plank 
Timbers 
Quality 


Long Dimension 


SALES AGENTS: 


Griswold-Grier 
Lumber Co. 

Evergreen Lumber 
Company, 











Lumber Specialties 
IN MIXED CARS 





Fir Piling—Mou 





R.R. Material—Factory Stock 
Garage Doors—Red Cedar Poles 
P. O. Cedar Built-up Columns 


Idings 








301-38 Saar 
BAN BUILDING 





Quotations furnished promptly 


H. J. Anderson Lumber Co. 
PORTLAND, ORE. 








MAKE your timber investments pay maximum 
“Principles of Handling os 


returns. 


lands’’ by Henry Solon Graves tells how. $2.50 


postpaid. 


born St., Chicago, Ill. 





American Lumberman, 


431 So. Dear- 


work plants are good customers for 5/4, 6/4 and 
8/4. Shortleaf kiln dried rough finish is decidedly 
in demand, and straight cars can only be obtained 
in random widths. Price of 4/4 is $43, thicker 
stock $4 to $5 more for each additional 44 Inch. 
No. 1 D4S boards are moving freely at firm prices. 
No. 2 boards are very active, especially 6- and 
S-inch, D4S, and 8-inech shiplap. Prices are firm. 
No. 8 are in good demand for sheathing and con- 
crete work at excellent prices. Mill run, green, 
rough boards are quoted at $22. 

The feature of the market is the strong demand 
for heavy plank, small framing and other special 
cutting. AlJl longleaf mills have full order files, 
and local wholesale dealers say they are finding it 
difficult to locate a mill that they can place an 
order with and expect to obtain shipment any time 
soon, A number of good-sized orders have been 
placed in Alabama and to the west, for shipment 
into Florida. Vriees are higher than any obtained 
since 1920. Small framing has been advanced an- 
other $1. Lengths over 20 feet sell at a premium, 
and are to be had only in small lots. Eastern trade 
has improved and shipments from here and Tampa 
by boat for the week were in larger volume. 

Only a few small orders are being placed for car 
decking at rather low prices. Other car building 
items are moving slowly at unsatisfactory prices. 
Southern roads continue to be good customers, and 
some improvement is noted in demand from north- 
ern and eastern lines. 


but there is a 
booked for South 


Export demand is not so active, 
fair movement on orders already 
American countries. 

There 
pine. 

Ki. T. Roux, of Tampa, Fla., was a Jacksonville 
visitor this week. He says his operation at Indian- 
town seems to have an ample supply of labor, but 
the handicap is excessive rains. 

The I. W. Bond Co., at Lake Helen, Fla., is not 
operating, as it is moving its logging camp. It 
has a complete order file, and very little stock. 

Peter Kuntz, of the Peter Kuntz Lumber Co., 
Dayton, Ohio, was a Jacksonville visitor Aug. 24, 
accompanied by J. C. O'Rourke, of the Taylor 
County Lumber Co., Springdale, Fla. 

ITarry A. Proek, Harry A. Prock Lumber Co., 
Philadelphia, Va., stopped here recently on his way 
down the east coast of Florida. 


is an active call for lath, both cypress and 


Hf. S. Hagerty, of the Moore-Hagerty Lumber 
Co., Hattiesburg, Miss., and Mrs. Ilagerty spent 


several days here preparatory to making an ex- 
tended tour of Florida. 
Thos. J. Aycock, president Aycock-Holley Lum- 


ber Co., and family returned a few days ago from 
Asheville, N. C., where they have been spending ¢ 
few weeks. Walter L. Terrell, secretary-treasurer 
of the company, Mrs. Terrell and Walter L. jr., 
have returned from Madison, Wis. 

J. S. Farish, traffic manager Georgia-Florida 
Saw Mill Association, is on his vacation in Vir- 
ginia. We was joined at White Sulphur Springs 
by W. €. Sherman, vice president and general man- 
ager St. Andrews Bay Lumber Co., Millville, Fla. 
Mr. Farish will go to Charlottesville, Va., to visit 
his father and mother. 

H. H. Yancey, Jacksonville wholesaler, will move 
to Tampa to engage in the retail lumber and build- 
ing material business. 


MACON, GA. 


Aug. 31.—Reports from mills indicate that or- 
ders from the central West and the East have 


picked up during the last week, and while the de- 
mand from Florida has fallen off considerably on 


account of the almost complete embargo on the 
Florida East Coast railroad, demand from other 
sections is strong enough to maintain the price 


levels reached several weeks ago. With the number 
of orders coming in, it looks as if the fall buying 
had already started. Mills are expecting slight 


price advances later in the fall. They believe 
Florida business will be heavier with the lifting 


of some of the embargoes. Stocks of dry lumber 
are a little above the average, as weather condi- 
tions have been perfect for drying. The mills are 
beginning to concentrate on hauling, and many are 
planning on filling their planing mill yards before 
bad weather ties up the roads. 

Air dried roofers have enjoyed a very 
tory month. Prices have been practically un- 
changed for the last five weeks. The 6-inch on a 
Georgia main line rate of freight are selling at 
$20 to $20.50 and 8-, 10- and 12-inch at $1 higher. 
The 2-inch stock remains strong, and mixed orders 
are none too easy to place. Several of the larger 


satisfac- 


mills that cater to mixed car trade are reporting 
demand unusually good and prices satisfactory. 


Kiln dried shortleaf finish is moving very freely. 
3&better, 4/4, 6- to 12-foot, is selling from $42 
to $45, mill. A good percentage of this stock is 


finding its way into Florida. No. 1 common and C 
is selling for about $10 less and moving freely. 


JACKSON, MISS. 


Aug. 31.—The southern pine market is consider- 
ably stronger, orders being far in excess of pro- 
duction, and shipments as heavy as available cars 
will permit. The cotton harvest is about a month 
early and the largest in this State since 1908, so 
shipments of cotton, grain, and an unusual move- 
ment of coal are taking up all available cars. 
Practically all good box cars are being carded, 
“For cotton only.” The mills are loading cars 
to their capacity. Almost every item on the list 
is stronger. Low grade lumber in particular has 
advanced, and No. 2 and better dimension is 


stronger and advancing. Small timbers are in 
good demand. Lath are in heavy demand and so 
scarce that a straight car for prompt shipment 


can not be bought, Mississippi demand for lumber 
is very good, with prospects better for heavy con- 
sumption of low grades this fall. Excellent crops 
are causing demand already. There is a good 
deal of export stock being placed, especially for 
South America. 


LAUREL, MISS. 


Aug. 31.—The southern pine domestic market is 
undoubtedly firmer. Orders are much more plen- 


tiful. Mill stocks are rather badly broken. The 
retail yards demand quick shipment, which the 
mills are finding more difficult to make. During 


the last ten days, a decided demand has developed 
for railroad and car material. Prices on railroad 
items are following the trend of yard stock quota- 
tions. There seems to be an unlimited demand for 
special cutting of all sorts. The export market 
continues to improve. Local exporters have made 
some fairly large sales in the last few days, and 
the local mills are now busily engaged in produc- 
ing stocks for September and October shipments. 
Some bookings have even been made for shipment 
as far ahead as December. 

J. R. Devine, representative for the 
Southern Lumber Co. in Lexington, Ky., 
few days in Laurel last week. 

Charles Green, president Eastman, Gardiner & 
Co., has returned from a stay of several weeks in 
the North and East. 


NEW ORLEANS, LA. 


Aug. 31.—The market more than held its own 
for the week, but the margin of its gain varies 
with individual viewpoints. Southern pine orders 
kept ahead of shipments and cut; prices by report 
were stiffly htld at the levels recently reached. 

The hardwood call showed a slight gain in book- 
ing volume, without further price advances noted. 
The cypress ¢all was rated fair, with prospects 
excellent and prices firm. Export inquiry is said 
to be increasing for southern pine, and in some- 
what lesser degree for southern hardwoods. ‘The 
call for cotton pickers, being sounded in the Gulf 
States, is expected to attract labor from the saw- 
mills, and so may hold down production for the 
next several weeks. 

The Fisher-Hurd Lumber Co. expects to begin 
operation of its new 100,000-foot sawmill plant at 
Ferriday, La., on Sept. 15. The company has built 
four miles of railroad, with a bridge across Bayou 
Cocodrie, and has erected bungalows, boarding 
houses and a commissary. O. P. Hurd, from the 
general offices in Memphis, has spent the last ten 
days in Ferriday. 


Wausau- 
spent a 


Cooper Bros. have completed construction of a 


new hardwood plant at Heidelberg, Miss., and 
placed it in operation a few days ago. They are 
said to be specializing in ash lumber for the 


present. 

A special meeting of the Izaak Walton Club of 
Allen Parish was held at Kinder last week. George 
Deacon, jr., of the Powell Lumber Co., explained 
the aims of the organization. Ie was followed by 
J. O. Capples, Peavy-Byrnes Lumber Co., who dis- 
cussed forestry, recommending it as the proper 
study for every man, woman and child engaged in 
or dependent upon the forest industries. At the 
close of the addresses, the meeting adopted reso- 
lutions commending the State conservation depart- 
ment’s work and pledging hearty support, and also 
voted to offer prizes to high school pupils for the 
three slogans best emphasizing, to the public mind, 
the forest fire menace. 


C. P. Gable, general manager Black River Cy- 
press Co., Gable, S. C., motored to New Orleans 


last week, arriving here Friday. Mr. Gable was 
accompanied by his wife and will spend several 
days in this section, where both have many friends. 

J. W. McWilliams, of the Bowie Lumber Co., 


returned this morning from a business trip to New 
York and other eastern points. 
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BALTIMORE, MD. 


Aug. 31.—The statement of July exports from 
3altimore follows: 
Feet Value 
Logs and hewn timber..... 38,000 $ 4,683 
Boards— 


aa ae igy are gee 7,000 §25 
PRICMOEG 5 ha errs ones ce, eluleeiar err 
PNRM erate Sie Saha ora ane ere 675,000 37,330 
QM oie sire a ct heel o ecole 50,000 5,464 
WEOSMUE. fob Caclccdweeen 197,000 29,273 
Other hardwood ........ 87,000 10,105 
Cher TOMBE <n. cc bce ee 268 27 
Manufactures of wood..... ....... 81,009 
OCR 26 bce ces ee ve scenes $168,416 


T. B. Bledsoe, of the Brown Bledsoe Lumber Co., 
is on a trip to North Carolina and adjacent ter- 
ritory. 

John H. Zouck, head of the John H. Zouck Lum- 
ber Co., now making a tour to the Pacific Coast by 
automobile, by last report had arrived at Spokane. 
He expects to get in touch with a number of the 
large Coast mills. His traveling companion is 
W. A. Bozarth, a well known lumber dealer, of 
Williamsburg, Va. 


PITTSBURGH, PA. 


Sept. 1—Advances during the last week in sev- 
eral grades of Idaho white pine and Pondosa pine, 
and in southern pine, are reported by wholesalers. 
The upward trend of the market is maintained. 
The demand for lumber used in mining operations 
continues dead, and the industrial demand con- 
tinues to lag behind expectations, although it has 
gradually improved over what it was a few months 
ago. Price advances are reported in Idaho white 
pine as follows: No. 1 common, $2; No. 2 com- 
mon, $1; Nos. 3 and 4 common, 50 cents. In Pon- 
dosa pine, Nos. 3 and 4 common are each advanced 
50 cents. Some wholesalers report quotations $1 
to $3 higher in all grades of southern pine, at- 
tributed to the tremendous demand in Florida. The 
movement of North Carolina pine in the East has 
remained in about the same volume for months, 
and prices are reported unchanged. In Appalachian 
hardwoods, chestnut continues very strong in 
urgent demand, while other varieties continue 
very active and strong. with a tendency to con- 
tinued improvement. Chestnut lath are stronger, 
having advanced 50 cents. 

Hf. F. Burnworth, secretary Pittsburgh Lumber- 
men’s Club, has returned from an outing along Ten 
Mile Creek in Greene County. 

O. Wf. Babcock, of the Babcock Lumber Co., vis- 
ited the company’s mills last week at Rocky Gap, 
Va., ‘and Sewell, W. Va. 


NEW YORK, N. Y. 


Aug. 31 Lumber dealers, retailers and whole- 
salers are all busy. Some report that the last 
month has been as busy as any they have ever 
experienced. All down the line the lumbermen 
of the metropolis and its suburbs are reaping the 
benefits of a building boom that started on Long 
Island and in New Jersey and now is being re- 
flected in the city proper. Wholesalers are begin- 
ning to predict that the brisk lumber market will 
continue well into the winter, and even then they 
expect the seasonal retrogression to be less pro- 
nounced than it has been for several years. Fir 
is moving in greater volume than at any time this 
summer. Roofers of all kinds are none too plen- 
tiful. Cypress is holding firm, with demand big. 
North Carolina and southern pines are in big de- 
mand. Ifardwoods are moving rapidly from whole- 
saler, to dealer, to consumer. Western pines are 
firm and some items are scarce, Wholesalers of 
eastern spruce say the market has improved, but 
prices continue unattractive. 

The Marcone Lumber Co. today reported good 
business in its specialties, North Carolina pine and 
hardwoods. There have been no price changes in 
the last few days, the firm reported. 

Walter N. Knauth & Co. announce that the 
steamer Azua is on the way from Palatka, Fla., 
With another large cargo of cypress, the fourth 
consecutive voyage of the kind it has made in the 
last few months. And very little of the cypress 
brought by the Azua@ and other vessels to the Wall- 
about Basin in Brooklyn remains unsold. 

There has been no recent advance in cypress 
prices, Walter N. Knauth & Co. report, but quota- 
tions are very firm and there is a ‘‘great demand.”’ 
Generally, other cypress dealers concur in the 
statement of the Knauth company that this lumber 
is enjoying an exceptional demand. 

One of the most optimistic firms is the Dykes 
Lumber Co., which operates seven yards in the 
city and its environs. The company has seven 
trucks on the street in Greater New York and 
everyone is kept busy every minute of the day. 
Francis Dykes, a member of the firm, has just re- 
turned from a vacation of two weeks at his sum- 
mer home in Budd Lake, N. J. 

The Rotary Lumber & Supply Corporation, of 


New Hyde Park, Long Island, has just started 
business. R. Bruckner, F. A. Wibben and W. S. 
Roberts are Sehind the enterprise, which expects 
to erect an attractive establishment with a large 
yard. 

The Wheeler, Osgood Co., Tacoma, Wash., has 
just augmented its facilities with another Brooklyn 
warehouse. Its warehouses are in the Bush Ter- 
minal. 

The Ryther-Purdy Lumber Co. has established a 
storage yard in Brooklyn for poles and piling. 

E. A. Marley has taken over the New England 
territory for the Great Southern Lumber Co., 
Sogalusa, La. Mr. Marley spent several years in 
the mills. 

John Kendall, of the Kendall Lumber Co., has 
taken charge of the company’s office in Newark, 
N. J. 

John F. White, of the Cummer Cypress Co., has 
returned from a vacation of two weeks spent at 
Washington, Mass., in the Berkshires. 

Jacob Bayer, the popular west side lumberman, 
who is on the way with his family to visit Cali- 
fornia, was last heard from at Pike’s Peak. He 
reported the trip “perfect.” 

Fred Leftwich, of the Harmon-Leftwich Lumber 
Co. (Inec.), is returning from a business trip to 
England and the Continent. 

Walter Colton, of the Southern Pine Sales Cor- 
poration, recently returned from a motor trip of 
two weeks, in the Shenandoah Valley. 


BOSTON, MASS. 


Sept. 1.—There has been a little falling off in 
the demand for some kinds of lumber during the 
last week. <A lot of stock ordered a few weeks 
ago is now coming into the retail yards. This 
will be needed at once, however, to take care of 
the heavy demands from the building industry. 
The local building situation again looks brighter, 
due to the prospect for a settlement of the con- 
troversy between workmen and employers. 

An exception to the general rule of steady to 
firm prices throughout the eastern market is found 
in roofers. Local sellers have been accepting about 
50 cents less than they were asking about two 
weeks ago. Confident sellers have ordered a lot 
more fir and a large amount is now reported on 
the way here or soon to be afloat. Very active 
business will be required during the next few 
weeks to absorb it all. Eastern spruce frames are 
steady at recent advance, but current business is 
not active. The two large manufacturing com- 
panies selling direct to the retail yards are now 
quoting $42 base, but a third increased to only 
$40 and is securing the lion’s share of current 
business. Random lengths of spruce are distinctly 
firmer, but retailers are cautious about buying. 
Some Provincial producers are inclined to make 
larger advances than it is yet possible to obtain. 
Seven schooners are in with lumber cargoes from 
the Maritime Provinces. Imports of forest prod- 
ucts at Boston from foreign countries in June were 
valued at $1,002,780, practically all from Canada. 
Two interesting shipments of foreign lumber re- 
cently arrived in the Boston market, both of them 
consisting of beechwood, from Fiume and Ham- 
burg. ‘They are regarded as sample shipments. 


WINNIPEG, MAN. 


Aug. %1.—-Local wholesalers report that very 
little business was placed last week, for farmers 
were all busy, and retail sales slow. Business in 
Winnipeg holds up very well. Some _ line-yard 
operators are afraid that recent advances in re 
tail prices, made necessary by advances in whole- 
sale prices, are going to hurt fall business. North- 
ern spruce mills report their business very satis- 
factory. 

Harry Pearce, of Pearce & Edworthy, spruce 
manufacturers, at Peasane, Sask., was in the city 
this week. 

James Rutley, of the Rutley Lumber Co., 
Regina, Sask.. returned through Winnipeg from a 
two months’ automobile trip through eastern 
Canada and the United States. 

W. C. Kirsch, general manager Security Lumber 
Co., Moose Jaw, Sask., was a visitor here. 

Mr. Black, of the Black Lumber Co., of Corning, 
Ark., visited Winnipeg this week, calling on the 
trade. 

T. A. Burrows, of the T. A. Burrows Lumber 
Co., motored to Minneapolis to attend the Inter- 
national Polo Tournament. His son Arthur is a 
member of the Winnipeg team. 

Harry Turnbull, of Turnbull & MeManus, re- 
turned to the city after having attended a meet- 


ing of sash and door firms held in Edmonton, 
. 


Alta. 

The MeDonald Lumber Co.’s mill at Aleza Lake, 
B. C., is now operating to full capacity on Engel- 
mann spruce. 


(Continued on page 100) 








PORTLAND, ORE. | 


AND THE COLUMBIA VALLEY 








Practical Specialists 
Pacific Coast Lumber Products 





_) DRYAD, WASH. 
MILLS :{ yp. Ry., C., M. & St. P. Ry. 


SHIPMENTS 100,000,000 FEET ANNUALLY 


DUNCAN LUMBER COMPANY 


MANUFACTURERS AND WHOLESALERS 
PORTLAND, OREGON, U.S.A. 








"il >» 


Geo. T. Mickle 
Lumber Co. 


Manufacturers and Dealers 


YELLOW FIR LUMBER 


We specialize in soft, old-growth, 
kiln-dried Yellow Fir in mixed 
cars, including Finish, Stepping, 
Flooring, Ceiling, Casing, Base and 
Mouldings, for the Yard Trade 


and can make instant shipment. 


North Portland, Ore. 


» T4 








Baughman’s Buyer 
and Seller 


A well known calculator for standard lumber sizes 
to which is appended a considerable number of use- 
ful miscellaneous tables. All editions have full cut- 
in index. Desk size, 300 pages, 5x7 inches, red water- 
grained flexible leather, $4.00; black seal grain, $5.00; 
blue morocco leather, gilt edges, $6.00; brown imita- 
tion leather, $3.00. Pocket edition, 3x6 inches, 
with cut-in indexes. 


in Silk Cloth, $1.50; Red Leather, $2.00 
Blue Morocco with Gilt Edge, $3.00 


FOR SALE BY 


American Lumberman 
431 So. Dearborn St., Chicago, Ill. 
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CHICAGO 








We Want to Buy 
Western and Idaho White Pine 


6, 8 & 10’ selects in straight cars. 
Also 10’ and longer. All widths. 
Rough or dressed. Send your lists. 


John A. Spencer Lumber Co. 


Suite 801, 624 So. Michigan Ave., Chicago, III. 








Big Four Lumber Co. 
—HARDWOODS— 


Dimension Stocks — Crating 
Conway Blidg., CHICAGO, ILL. 








Lumber and 


HUTCHINS storage co. 


Saw Mill, Band Resaw and Planing Mill 
GENERAL OFFICES, YARDS AND MILL: 
139th and Western Ave., BLUE ISLAND, ILL. 


Local Phone: 


Blue Island 800 


Douglas Fir, 
Yellow Pine, 
White Pine, 
Spruce, Norway, 
Railroad and 
Car Material 
ORDERS SOLICITED 


Chicago Phone: 


Pullman 8020 (No Toll) 











: 4 wy ) ar ’ ‘’ > v ‘ 4 
DROLET & STEENSON 
TIMBER ESTIMATES 
LOGGING REPORTS 
MAPS 


108 SOUTH LA SALLE ST., CHICAGO 


Southern Office, Tuscaloosa, Ala. 








Make Business Good 


Get in touch with the new lumber buyers given you 
TWICE a week by Clancy’s Red Book Service, which 
also gives names of all other active lumber buying 
concerns. 

This service will at all times enable you to play safe 
in extending credit. It is recognized by lumbermen 
everywhere as being as valuable as fire insurance and 
is known as 


“The Independent Authority” 
On Lumber Credits 


Write for rates and Pamphlet No.49-S 


Even 5 you do not subscribe for the above ser- 
vice, we'll handle your claims. Our Collection De- 
partment is acknowledged as the best means for man- 
ufacturing and wholesale lumbermen to collect their 
— Just advise us the amount due you. We’ll 
get it. 


LumBermen’s Crevit AssociATION 
Suite 1740-68—608 So. Dearborn Street 


CHICAGO, ILLINOIS 
Eastern Headquarters, 157 East 44th St., New York City 








The Proper Card for You 


Your business is vastly too important to 
be represented by anything less. than a 


Wiggins Peerless Patent 
Book Form Card 


Many of America’s largest card users com- 
pliment the skill and care exercised in 
engraving a Wiggins Plate by 
using Wiggins Cards 
exclusively. Ask 
for tab of speci- 
mens; detach 
them one by 
one and observe 
their clean-cut 
edges and gener- 
al excellence. 









OTEEL COMPANY 


b] 
PITTSBURGH. PA 
S.K.HARRIG CISHER OUILOING 
SALES ACENT ICA’ 


The John B. Wiggins Company 
Established 1857 
Engravers Plate Makers 
1108 South Wabash Avenue 


Die Embossers 
CHICAGO 

















R. F. Lynch, treasurer of the A. W. Lammers Co., 
and family are spending a two weeks’ vacation at 
Grand Rapids. 


M. S. Dilts, of the Welsh Lumber Co., Memphis, 
Tenn., was among the southern lumbermen visiting 
this market last week. 

Jack Jacobson, purchasing agent for the North 
West Side Lumber Co., is spending his vacation 
with relatives at Clarksdale, Miss. 


Robert M. Wolf, who has been representing the 
Atlantic Lumber Co. in Detroit, Mich., for several 
years, has been transferred to Chicago territory. 

toy A. Cook, purchasing agent for the John J. 
Anderson Lumber Co., together with his family is 
spending a two weeks’ vacation at Lawrence, Mich. 

W. J. Whyte, secretary and treasurer of Gregert- 
sen Bros. Co., cypress specialist, has been spend- 
ing the week at Cairo, Ill., inspecting the com 
pany’s mill, which is located at that place. 

V. P. Childress, sales manager of the Lathrop 
Lumber Co., Lathrop, Ala., was in Chicago this 
week conferring with the Charles L. Baxter Lum- 
ber Co., which represents his firm in this territory. 


Spencer W. Morten, of the S. W. Morten Lumber 
Co., St. Louis, Mo., was a Chicago visitor this 
week. Mr. Morten came here to meet his family 
who have been enjoying an outing at Spring Lake, 
Mich. 

Philip EK. O’Neil, of the P. E. O’Neil Lumber Co. 
is making an extended western business trip. He 
was in Spokane last week conferring with KH. C. 
Wert, secretary-treasurer of the Long Lake Lum- 
ber Co, 

J. J. Huebner, president of the Huebner Manu- 
facturing Co., Detroit millwork concern, was in 
Chicago this week on one of his periodical visits 
to the city. Mr. Wuebner motored over from 
Detroit. 

L. G. Wendt, of the purchasing department of 
Carr, Ryder & Adams, sash and door manufacturers 
of Dubuque, Iowa, was a Chicago visitor this week. 
Mr. Wendt was looking over trade conditions in 
this territory. 


Miss Gertrude Rubenstein, office manager of 
Rubenstein Lumber Co.’s Grand Avenue yard, un- 
derwent an operation for appendicitis a few days 
ago. She is recovering rapidly and hopes to be 
back in the office within a few weeks. 


A. W. Lammers, of A. W. Lammers Co., accom- 
panied by his wife, left Wednesday by auto for 
Stillwater, Minn., to -bring back his children who 
have been visiting in that city with their grand- 
parents, Mr. and Mrs. George A. Lammers. 


lL. J. Marshall, manager of the Chicago office of 
the Exchange Sawmills Sales Co., Kansas City, 
Mo., and family have been enjoying a two weeks’ 
outing at Glen Lake, Mich. Mr. Marshall expects 
to return to the city the fore part of next week, 


Charles H. Larrabee, of Houston Bros., hard- 
wood manufacturers of Vicksburg, Miss., was in 
Chicago last week looking over business conditions 
and calling on the trade. He is making a trip 
through the Indiana consuming territory this week. 


F. G. Woods, vice president of the Turner- 
Farber-Love Co., Memphis, Tenn., was in Chicago 
last week ‘calling on some of the consuming trade 
and conferring with T. D. Higgins, who is in 
charge of the company’s local office. Mr. Woods 
went on to Grand Rapids, Mich. 


Charles L. Baxter, of the Charles L. Baxter 
Lumber Co., has just returned from a short busi- 
ness trip to the South. Leaving Chicago Sunday 
night, Mr. Baxter went to Corinth, Miss., and from 
there to Warren, Ark., where he inspected the 
plant of the Bradley Lumber Co. 


F. J. Stevens, of the Stevens-Daly Lumber Co., 
Tuscaloosa, Ala., was in Chicago this week on a 
northern business trip. He was accompanied by 
W. R. Hickman, of the W. R. Hickman Lumber Co., 
Cleveland, Ohio, who had been making a trip 
through the South and was on his way home. 


E. W. Bartley, who has been in the employ of 
the Hilgard Lumber Co. for the last three years, 
has tendered his resignation, effective Sept. 1, to 
accept a position as sales manager of the North- 
western Cadillac Agency at Minneapolis. Howard 
E. Wentz, who has also been with the Hilgard com- 
pany several years, will take up Mr. Bartley’s work. 


Nils Gregertsen, of Gregertsen Bros. Co., has re- 
turned to Chicago after a pleasant month’s vaca- 
tion spent at the family summer home, Cypress 
Lodge, near Eagle River, Wis. The corn, rye and 


barley crops in Wisconsin this year are the best 
they have been for several years, according to Mr. 
Gregertsen. 


If. W. Coulter, of the Coulter Lumber Co., Grand 
Rapids, Mich., while transacting business in Chi- 
cago this week, reported that his firm is getting a 
fair volume of business from sections to the east 
of Grand Rapids. Besides specializing in carload 
shipments, Mr. Coulter has a hardwood yard at 
Grand Rapids. 

Harry J. Miller, of Seattle, Wash., lumberman, 
poet, philosopher, Hoo-Hoo, and recognized by his 
many friends as an all around good fellow, was in 
Chicago this week, looking after some extensive 
barge contracts. Mr. Miller devotes his efforts ex- 
clusively to the sale of timbers and barge mate 
rials, and while on this trip has secured some good 
sized contracts. 


L. B. Morrison, assistant sales manager of the 
C. D. Johnson Lumber Co., fir and spruce manu- 
facturer with headquarters at Portland, Ore., was 
in Chicago last week conferring with R. O. Crozier, 
manager of the company’s Chicago office. Mr. 
Morrison was on his way east to study trade con- 
ditions and call on the consuming interests. He 
brings reports of a strong market. 


L. S. Case, general manager of the Weyerhaeuser 
Sales Co., Spokane, Wash., was in Chicago last 
week conferring with R. G. Keiser, manager of the 
company’s local office. Mr, Case has been visiting 
several points in Illinois and Indiana this week, 
but will return to Chicago the fore part of next 
week. Mr. Keiser, accompanied by his family, 
left Tuesday for Wisconsin on a short vacation 
trip. 

J. R. Buckwalter, jr., of the J. R. Buckwalter 
Lumber Co., yellow pine and hardwood manufac- 
turer of Union, Miss., stopped in Chicago last week 
to visit with some of his friends in the trade, en 
route home after an extended motor trip through 
the East. Mr. Buckwalter was accompanied by 
his family. Among other States which they visited 
while in the East were Vermont, New Hampshire, 
and New York, 

C. S. Lind, of the Morgan Park Lumber Co., 
accompanied by his family, left the first of the 
week for The Dells where he will spend a two 
weeks’ vacation. W. B. Russell, also of the Morgan 
Park Lumber Co., and wife, who have been spend- 
ing a two weeks’ vacation motoring through Wis- 
consin and upper Michigan, returned to Chicago 
last Thursday. They went as far north as Esca- 
naba, Mich., on the trip and also spent some time 
at The Dells. 


O. N. Cloud, general sales manager Peavy- 
Byrnes Lumber Co., Shreveport, La., was in Chi- 
cago the latter part of last week, looking after 
matters connected with the northern office of his 
company and calling on the trade. From Chicago, 
Mr. Cloud went to Colorado to join his family for 
a short vacation in the salubrious mountain eli- 
mate of that State. He reported a very satisfac- 
tory condition of the market, his company’s order 
files being well filled. 


W. H. Gleason, in charge of the Chicago office 
of James BE. Stark & Co. (Inc.), hardwood manu- 
facturer of Memphis, Tenn., left this week for an 
extended trip through the consuming territory of 
northern Illinois and Wisconsin. He will be gone 
about three weeks. W. K. Letford, sales represen- 
tative of James E. Stark & Co. in the Michigan and 
Indiana territory, is expected to return this week 
from the East, where he has been spending his 
vacation with his parents at Palmyra, N. J. 


Miss Adeline Schlect, daughter of William 
Schlect, prominent lumberman of Minocqua, Wis., 
has received the final degree of adoption making 
her a member of the Ojibwa tribe of the Algonquin 
nation. The ceremony took place on the Lac du 
Flambeau reservation. She is now entitled to sit 
in councils and participate in all discussions and 
functions. Miss Schlect is the first white person 
to be adopted in sixty years. Her Indian name is 
O-Sah-Wa-Ske-Gi-Ji-Ko-Kwe, meaning ‘Lady of the 
Blue Sky.” 


Arthur J. Gram, of the Gram Lumber Co., left 
Friday for a short business trip to the Pacific 
Northwest. He plans to stop in Portland and visit 
the plant of the Portland Manufacturing Co. as 
well as several other mills in that vicinity, which 
the Gram Lumber Co. represents in the Chicago 
territory. Before leaving, Mr. Gram reported that 
business had developed in unusual volume for Au- 
gust, and that his trip to the Coast was being made 
largely to speed up shipments on some special cut 
stock orders and prepare for an active fall trading. 
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Incidentally he took his golf clubs along and will 
probably pursue the elusive gutta-percha during his 
leisure hours. 


L. B. Hangartner, secretary and treasurer of the 
Globe Lumber Co., of this city, whose avocation is 
breeding German police dogs, is showing visitors 
at the company yard eleven husky puppies which 
one of his dogs bore this week. Mr. Hangartner 
has erected a fine set of kennels in one corner of 
his yard and takes great pride in his canine 
charges. tegarding the new arrivals, Mr. Han- 
gartner says that he may have to bring some of 
them up on the bottle, as there are only “eight 
stools at the lunch counter.” 


A. A. Henry, president of the Metropolitan Lum- 
ber Co., will leave the first of next week for an 
extended business trip to the Pacific coast. He 
will go by the way of Canada, stopping off at Ed- 
monton, Alta., to inspect the spruce mill of the 
Northwest Lumber Co., and proceeding from there 
to Merritt, B. C., where he will visit the Nicola 
Pine Mills. Mr. Henry will then cross over into 
the United States and visit several mills in the 
Portland locality before returning to Chicago. He 
expects to be gone from three weeks to a month. 


After spending August in northern territory, 
with headquarters in Chicago, S. M. Eaton, general 
sales manager of the W. M. Cady Lumber Co., 
McNary, Ariz., left last Tuesday, accompanied by 
Mrs. Eaton, for Holbrook, Ariz., where his offices 
are located. Mr. Eaton made a pretty thorough 
survey of northern and eastern markets, and was 
delighted with the favorable reports he heard ey- 
erywhere from users of Cady quality Arizona white 
pine. With order files filled to overflowing and a 
favorable outlook for the lumber trade, Mr. Eaton 
feels that he will have no trouble in disposing of 
the increased output of the W. M. Cady Lumber Co. 
that will follow the building of this company’s 
third mill in Arizona. 


W. R. Depew, who for the last nine years has 
been located at the mill of the Dunka River Lum- 
ber Co., of Fairbanks, Minn., has been transferred 
to the sales department of the International Lum- 
ber Co., of International Falls, Minn., as special 
direct representative in the Michigan territory. He 
will make his headquarters in Grand Rapids. Mr. 
Depew has spent nearly twenty-five years in the 
northern pine producing regions and is thoroughly 
familiar with manufacturing and merchandising 
problems of the industry. His many friends will 
be pleased to learn of his new connection. Mr. 
Depew was in Chicago this week conferring with 
E. W. Kettlety, general sales manager of the In- 
ternational Lumber Co., before going to Michigan 
to take up his new duties. 


Ben S. Woodhead, president Beaumont Lumber 
Co., Beaumont, Tex., was in Chicago this week 
on one of his periodical visits to northern and 
eastern markets. Mr. Woodhead reports that the 
long continued drouth in southeast Texas has 
brought about a serious condition in connection 
with both agriculture and manufacturing, as the 
water supply is so limited as to make it necessary 
to curtail operations at some of the mills, making 
it difficult for farmers to secure sufficient water 
for their needs. Sections that have not been af- 
fected by the drouth are in good shape, and con- 
siderable building is going on. ‘The lumber busi- 
ness took a considerable spurt early in August, 
but in the last fortnight has shown some signs of 
again slowing down. While in Chicago, Mr. Wood- 
head, who is an enthusiastic Rotarian, took ad- 
vantage of the opportunity to attend the weekly 
luncheon meeting of the Chicago Rotary Club No. 1. 
He has charge of the arrangements for one of 
the early programs for the Beaumont club, and is 
planning to present to the club at that time a 
nationally known platform speaker and entertainer. 


Placed in Charge of Local Office 


T. A. McElreath has been appointed manager 
of the Chicago office of the Lumber Sales Co., 
manufacturer and distributer of Pacific coast for- 
est products with headquarters at Portland, Ore., 
succeeding S. W. Butler, who recently severed his 
connections with the company. Mr. McElreath 
has been associated with the local office of the 
Lumber Sales Co. for about a year, having charge 
of its yard stock department. Prior to that time 
he was in the lumber business on his own account, 
handling west Coast woods under his own name. 
As manager of the Chicago office, Mr. McElreath 
will look after both the company’s yard and rail- 
road business until he secures an assistant. Mr. 
Butler, who tendered his resignation Aug. 15, came 
here from the Coast about a year ago to take 
charge of the Lumber Sales Co.’s office. He has 
not yet announced his plans for the future. The 
Lumber Sales Co. owns and operates the William 
F. Johnson Mill Co., Winlock, Wash., a modern 
electrically equipped sawmill and one of the most 
efficient in that section. 


Purchases Railroad Equipment 


The Hyman-Michaels Co., of Chicago, dealers in 
used railway equipment, have taken over the entire 
physical assets of the Kalamazoo, Lake Shore & 
Chicago Railway and will dispose of the entire 
equipment of the road as soon as the work of dis- 
mantling and sorting, now under way, is com- 
pleted. : 

The road consists largely of No. 1, 80 pound 
ASCE section relaying rails suitable for use in 
quarries, lumber camps, mines ete. Every piece of 
material is being rigidly inspected and will be 
accompanied by the customary Hyman-Michaels 
guarantee to be just as represented. Excellent 
handling facilities will enable the company to ship 
these materials promptly to specifications. 

The Hyman-Michaels Co. came into possession of 
the equipment of the Kalamazoo, Lake Shore & 
Chicago Railway after the owners had been granted 
permission by the Interstate Commerce Commis- 
sion to discontinue service and abandon its line be- 
eause of inability to compete with motor trans- 
portation operating parallel to its right-of-way. 
While there were individual bidders for the differ- 
ent types of equipment, the Hyman-Michaels Co. 
was successful in securing the property because of 
its willingness to take it over in its entirety. 
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New Commission Firm Opens Offices 


Noéel Ridlon has joined the ranks of commission 
luinbermen with the organization of Néel Ridlon & 
Co., which this week opened offices in room 506 
Marquette Building. The 
new firm will do a com- 
mission business, princi- 
| pally in hardwoods. 
| Mr. Ridlon, who will be 

in active charge of the 
business, is well known 
| to Chicago lumbermen. 





NOEL RIDLON, 
Chicago; 
Jvins Ranks of Commis- 


sion Lumbermen 





For nearly three years he 
was manager of the Chi- 
cago office of the Chicago 
Lumber & Coal Co., of St. 
Louis, Mo. Prior to that 
time he was located in 
St. Louis, where he or- 





ganized the Cant Hook 
'#=fHfOEOfaes § | winber Co. He has been 
actively identified with 


manufacturing operations in both the North and 
South, and is thoroughly conversant with the 
problems of lumber production and distribution. 
His wide experience in the industry has admirably 
fitted him to carry on the business on which he is 


now embarking. 
SaARLALALAAGASA 


Makes Hole in One 


Ek. A. Thornton, of the E. A. Thornton Lumber 
Co. and secretary of the Lumbermen’s Association 
of Chicago, is the latest lumberman to win a place 
in the golfers’ hall of fame by making a hole in 
one. It happened at the Ridgemoor Country Club 
on Thursday, Aug. 20. Mr. Thornton was one of 
a foursome consisting of Paul T. Diener, president 
of the Irving Park Lumber Co., and Dr. H. B. 
Langsdale, both of whom are directors of the 
Ridgemoor Club, and Adolph Boreicke. In teeing 
off for the eighth hole, he selected a bulger faced 
mashie and dropped the gutta-percha on the green, 
the ball rolling into the cup for the coveted hole- 
in-one honor. By virtue of his feat, Mr. Thornton 
becomes eligible for the ‘‘Hole-in-One Club.’”’ Al- 
most equal to the thrill of the shot, Mr. Thornton 
explains, was the thrill that he experienced when 
his wife, who was ah excited witness of the inci- 
dent, told one of her friends that Mr. Thornton 
had made hole number one in eight instead of hole 
number eight in one. 


Track Elevation Requires Much Wood 


Approximately 16,000,000 board feet of ties, 
stringers and piling are being used by the Illinois 
Central railroad in elevating its tracks at Matte 
son, Harvey and Riverdale, Ill. Although the pil- 
ing is of mixed woods, practically all this material 
is southern pine. The aggregate feetage is di- 
vided among 23,000 piles, 30 to 65 feet in length 
with 14-inch butts and 7 to 9-inch tops, 15,000 
28-foot stringers, and 46,000 ties. When this im- 
portant work is completed in the fall of 1926, the 
Illinois Central will have °0 miles of elevated 
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Of Interest 
to Buyers 


Selling on commission basis 
the way the firms listed below 
do is recognized as one of the 
most economical methods of 
lumber distribution. 


This is important to buyers 
as well as sellers, because the 
lower a mill can get its sales 
cost the better price it can 
make its customers. 


See the firms below if you 
want to buy lumber econom- 
ically. You are assured square 
dealings, because the National 
Association of Commission 
Lumber Salesmen, of which 
the firms below are members, 
stands firmly for a just and 
proper settlement of all claims. 


LUMBER SERVICE CORPORATION 
30 N. La Salle St., Chicago, Ill. 


PENDELL & HAMILTON 
111 W. Washington St., Chicago, Ill. 


JOHN HANSEN LBR. CO. (Wé8Bs 
11 So. LaSalle St., Chicago, Ill. 


THE TOMBAUGH LUMBER CO. 


Canton, Ohio 


R. D. HUNTING LUMBER C0. 


Cedar Rapids, lowa 


GEORGE B. ROOKWOOD 
P. O. 15, Peoria, Illinois 


CHAS. 0. ASCHMANN LUMBER CO. 
123 West Madison St., Chicago, Ill. 


VANLANDINGHAM-COOK LBR. CO. 
19 So. La Salle St., Chicago, Ill. 


CHAS. L. BAXTER LUMBER CO. 
111 W. Washington St., Chicago, Ill. 


NAT. F. WOLFE LUMBER CO. 
209 So. State St., Chicago, Ill. 


JOHN H. SHOOK LUMBER CO. 
30 No. La Salle St., Chicago. Ill. 


J. L. LANE & CO. 
11 So. LaSalle St., Chicago, Ill. 


SHEAD LUMBER ASSOCIATION 


532 So. Michigan Ave., Chicago, Ill. 


( Other members of association are 
invited to join in this advertising. 
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Genuine 


SIMONDS 


INSERTED TOOTH 


SAWS 





There are saws which 
resemble SIMONDS, 
but there is but one 


Genuine Simonds In- 


serted Tooth Saw. The 


Style B Inserted Tooth 


shown here has been 


made by SIMONDS” 


since 





_ and wears longer. The 
. Tooth and Shank ft 
3 each other snugly and 
fit the saw. 





perfect b 
vides larg 


1885. 


perfect clearance, has © 
ing, pro- 


It gives. 





oat room 


Simonds plates and ten- 


sion are also big factors. 


in the years of success 


of this saw. 


Write for catalog and 


prices 


SIMONDS SAW AND STEEL COMPANY 


FITCHBURG, MASS 


BOSTON, MASS 
CHICAGO, ILL 
DETROIT, MICH 


NEW YORK CITY 


NEW ORLEANS. LA 
LOCKPORT. N.Y 
MEMPHIS. TENN 
LONDON. ENGLAND 


PORTLAND. ORE 


SAN FRANCISCO, CAL 
SEATTLE, WASH 
MONTREAL. QUE 
VANCOUVER, B.C 
ST. JOHN. NB 












tracks, extending from the Randolph Street sta- 
tion, Chicago, to Harvey, Ill. This improvement 
is being made simultaneously with the electrifica- 
tion of the road within the urban area, which will 
also be completed in 1926. The elevation work at 
Matteson has already been finished, but that at 
Harvey and Riverdale is yet in its initial stages. 


Short One Timber; Shipped by Express 


The excellent service which responsible lumber 
manufacturers are attempting to give their cus- 
tomers is well exemplified in the action which the 
Foster Creek Lumber & Manufacturing Co., Foster 
Creek, Miss., recently took to fill an-order exactly 
as it had been received. A few days ago the 
Charles L. Baxter Lumber Co. placed a special 
order of timbers with the Mississippi concern for 
delivery to the Edward Hines Lumber Co., Chi- 
cago. When the lumber was loaded one piece, 
8x12,-18, was inadvertently omitted from the car. 
The mistake was discovered by the Foster Creek 
company in checking its invoices, and to insure de- 
livery as specified, the missing timber was shipped 
to the Chicago firm by express. Express charges 
were considerable, as the piece travelled nearly 800 
miles, but its prompt arrival in the Hines yards 
prevented any possible complaint and left the 
I’oster Creek Lumber & Manufacturing Co. with a 
clean slate, 


Boston Firm to Close Toronto Office 


TORONTO, ONT., Aug. 31.—The Atlantic Lumber 
Co., Boston, Mass., has announced the resignation 
from its staff of J. W. Jacobson, who has repre- 
sented it in Canada during the last thirteen years. 
Mr. Jacobson has been in poor health for some 
time, and will leave at the end of the year for a 
six months’ visit to Europe. On this account, 
the Toronto branch of the Atlantic Lumber Co. 
is to be closed, and all Canadian business will sub- 
sequently be conducted from the head office in 
Boston. G.S. Hill, of Chicago, has been appointed 
salesman for Ontario and Quebee. Mr. Jacobson 
will continue to represent the company in Toronto 
until the end of this year. 


Toronto and Vancouver Staff Changes 


MADISON, WIS., Aug. 31.—Harry C. Hodgson, for 
the last two years and a half on the staff of the 
Toronto office of the Vancouver Lumber Co., 
Toronto, for which he acted as salesman covering 
western Ontario, has been transferred to Madison, 
where he will join the sales staff of the Foster Creek 
Lumber & Manufacturing Co., with which the Van- 
couver Lumber Co. is associated. He will be con- 
nected with the office of I. C. Swan, general sales 
manager. Mr. Hlodgson’s promotion is well de- 
served and he carries with him the best wishes 
of his many friends in Ontario. He has been with 
the Vancouver Lumber Co. for fifteen years, having 
had experience at the mill, at Winnipeg and in 
Ontario. At a recent luncheon of the eastern rep- 
resentatives of British Columbia mills, R. S. Plant 
and Maj. J. R. Cosgrove spoke appreciatively of 
Mr. Hodgson’s work, and wished him on behalf 
of all his Ontario friends much success in his new 
field. Mr. Wodgson thanked his Ontario confréres 
for their kindness and assured them that he would 
carry many pleasant recollections of their friend- 
ship. 

Perey C. Thomas, of Vancouver, B. C., has joined 
the sales staff of the Vancouver Lumber Co. at 
its Toronto office to fill the vaeancy caused by Mr. 
Ilodgson’s removal to Madison. Mr. Thomas is a 
son of L. C. Thomas, manager of the Vancouver 
Lumber Co., and was in the Toronto office for sev- 
eral months, a few years ago. He will be wel- 
comed back to Toronto by many of his old friends. 


Comments on English Trade Situation 


3ALTIMORE, Mp., Aug. 31.—Lewis Dill, of the 
North Carolina pine firm of Lewis Dill & Co., who 
returned two weeks ago from a visit to England, 
has added to his impressions of what he saw 
during his stay of about six weeks and sums up 
his ideas succinctly in a statement prepared by 


him. 
Mr. Dill, who studied and reported on the 
forests and timbers of the British Empire, as dis- 


closed at the Wembley Exposition last year, made 
his visit this summer to England purely as a vaca- 
tion, dividing his time between London and the 
Devonshire country. He found that his London 
lumber friends, like all of the Englanders at the 
moment, were not happy. Business is spotty with 
prices neither firm nor uniform, and all hands are 
blaming overproduction as the chief cause of their 
troubles. Russia, Sweden and Norway have tre- 
mendous stocks of sawmill lumber, and are com- 


peting for sales in England and on the continent 
at prices lower than the cost of production. Eng- 
land can not absorb the offerings, and until some- 
thing happens, can not hope to stabilize the market. 

The lumber market or prices, however, by no 
means make up the serious side of what England 


is thinking about, and, unlike England, of what 
she is freely talking. The unemployed, paid a 


wage out of the public 
million and a quarter persons, and the danger 
seems to come out of the willingness of these un- 
employed to be satisfied with the dole and to treat 
it as a permanent provision to save them from 
work. The strike of the coal miners and trans- 
portation workers, which promised to be the most 
menacing in England’s history, was averted only 
by the government giving $50,000,000 to pay the 
miners their wage claims over what could be 
earned as wages in the marketing of the mine 
product. 

These may be dour days for old England, but all 
are not pessimists, and the conclusion of any sort 
of an argument is that revolution in any serious 
way can never happen. Despite all her difficulties, 
England goes ahead paying her taxes and debts, 
keeping her bargains in trade and government, and 
every Englishman is sure England will pull through 
this time as she has done in the past. 


MANUFACTURER and DEALER 


treasury, continue at a 














Direct Motor Driven Knife Grinders 


Planing mills and general woodworking plants 
will be interested in a new direct connected motor 
driven knife grinder recently placed on the market 
by Samuel C. Rogers & Co., of Buffalo, N. Y., 
pioneer manufacturers of automatic knife grinders 
and saw sharpeners. This new knife grinder is 
made in five sizes for 26-, 52-, 38-, 44- and 54-inch 





knife 


driven 
Rogers & Co., 


Twenty-siz-inch type “Ik” motor 
grinder manufactured by Samuel C. 
Buffalo, N. Y. 


knives, and is used in grinding planer knives of 
the thick slotted type, as well as thin, high speed 
knives without slots. The accompanying illustra- 
tion depicts the 26-inch type “F” grinder, one of 
the popular types used in planing mills and gen- 
eral woodworking plants. 

According to the manufacturers, thin knives can 
be easily and quickly ground by using a Rogers 
thin steel gage attachment. This device takes 
the place of the combination knife bar, found on 
much more expensive grinders, yet is equally as 
satisfactory. 

Direct motor driven grinders have several ad- 
vantages over the belt driven types. Overhead 
shafting and belts are entirely eliminated. Motor 
drive produces a driving efficiency of 100 percent, 
because the motor is an integral part of the tool. 
A motor mounted on the shaft, driving the grind- 
ing wheel, insures a positive fixed speed, produc- 
ing a free cut, yet with that gentle action so 
necessary on a delicate knife edge. The starting 
switch is attached to the grinder directly under 
the motor, which eliminates unnecessary wiring 
and is convenient for the operator. The standard 
one-horsepower motor is used. 

Samuel C. Rogers & Co. are inventors of saw 
and knife fitting tools, and make a complete line 
of automatic knife grinders for knives up to 150 
inches long, as well as automatic band and circu- 
lar saw sharpeners. 


THE UNLAWFUL trapping of fur-bearing ani- 
mals in Alaska does not pay. One offender 
was recently caught with one beaver and nine 
muskrat pelts and fined $200. 
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Latest Reports on Lumber Prices 


SOUTHERN PINE 


The following f.o.b. mill prices are taken from sales made during week ended Aug. 29 in sections named: 
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ot i (sree Sccietas Jeeta. vaca 58.13 10” to 20’.... 35.00 ..... 02. 2... dine 2° ee 37.32 
We ss Baa HeE Satis. cheee: tamdin' 64.00 2x12”, 10" .......6.. ai cha idea pias “<+* Se an 
RE aan aa tree uke “oowatn ‘tang «sean ee 12D” wccccccece . - 37 Soke es sees “ Claes 45.00 
fae eneainaae e iain cataay “Reeew see es Up to 9%, 38 to M@..... ..... -- -so0 Ge 
I. GI are PA ee 52.76 18 & 20’...... Up te B, Se OG Becks cece ‘ er 
6/4 & 8/4x12”....... ‘ 64.29 1@ te 2 .... eee ce iihde “a onnsse 40 
. cence eoeee e80068 ceccs - No. 2. 2x 4”. 10’ Up te 12°, BS to WH. ..6 ewes . 49.00 
B&better surfaced: : vgs, > Rema edagaie ae , is Ca OR. &: , ee 351.00 
i” OR > AAR eee rer inbealiac-. borate a ee 16’ Se eS Tri We te BOOS oicndeccn: eran’ 54.00 
ORE GEE asics 53.25 54.02 18 & 20.0077" 
ERG, vivcint raw acear ces cKe 52.00 ..... 56.58 5: 10’ to 20°... 
OR aVeihiu se Cak sd ae vis 55.09 ..... 54.69 9 . ’ 
SO eens 61.88 ..... 62.18 EE ter ewneess CROSS TIES 
BU ser cecbwcecises cues Ol ae 68.95 69.04 ee , ’ a 
TSE to 19"... co ooo con. [oe oe See apes in & 2! St. Louis, Mo., Aug. 31.—The following cross 
i. waisslewanece sie tas seeee seers 69.50 ..... 10’ to 20’... tie prices prevail, f.o.b. St. Louis: 
3/440" & io” Faas ee wanes aak  caaos a 63.83 a GP SR Untreated 
Coeceererereceeces 19.00 ° ” 4 j » . P 
| eres 74.69 77.98 aad oS 
1% ONG 25S 10 FB cee nese iowa . ORG see as 18 “0. ae ; ’ , -_ se _ 
154x4 to DU ebiie i vacias ethan eee alee 10° pig ia No. 5, 7x9”, 8’, 9-inch face... ..$1.50 — 
of ORME iat nctass us Jere a Venece Meee aaees 2x10". 10° No. 4, 7x8”, 8’, 8-inch face..... 1.40 1.15 
G4 Be B/488" ig oivicns cscs : ~ ceoae 62.00 70:45 ia ea ee No. 3, 6x8” 8’, 8-inch face..... 1.25 1.05 
6/4 & 8/4x5" & 10"...0.. oe. a seein Ti aaa desi No. 2, 6x7”, 8’, 7-inch face..... 1.15 .90 
6/4 & 8/4x12”..... euieee Wigiakee: wom 72.08 i8 & 2.0 No. 1, 6x6”, 8’, 6-inch face..... 1.05 80 
. aaa 29 A lL Red oak and heart cypress ties, 10 cents less 
x6" Pe ceeCace ew ees ces a canoes oh ued 42.21 2x1 Be -cvdudases a than white oak; sap cypress, 20 cents less than 
BAO aohsuveesceaintscdne- ewan 40.00 BD” wecudsawes white oak 
ix and 10”.............. 43.14 IS & 20 os are — 
is | See eC aCe 10° to 20° — — 
h, “omeeanne a = SOUO ccnne © OME soiiccivitessnes — ena, 
ik Be ik rae Kaede while “ohana Cee BM ecuceccacdadues WHIitG: OGM. ccccnc o ceinm neiaaccae an $42.00 
i es >) > - ee Gia, Siu cts arene Tae ale 64.29 Sa wdvuwdpecenex's Cee OG ia vcdcncveddusanaesewans £0.00 38.00 
Jacksonville, Fla., Aug. 31.—-Following is the recapitulation of f.o.b. mill prices obtained in this territory during the two weeks ending Aug. 29 
Week ended— Aug. 29 Aug. 22 Week ended— Aug. 29 Aug. 22 Week ended— Aug. 29 Aug. 22 Week ended Aug. 29 Aug. 22 
Flooring Siding Boards Longleaf Dimension, No. 2 & Bet- 
Ixé B@hetter oi. 6k:0.-<< $47.82 $47.64 Bond, 1x6”— B&better— ter D4S 
J y 9 4 a = 5 P 
No. I — pee eT 42.00 42.75 RN oa Slabs 2B 47.50 1x4 DAS wee eee eeees 50.00 ...., 10 to 20’ Straight cars 
ING: 4 COMM cicinen sae 20.84 19.75 Sg oO See 12.82 NRO EMG asians cecnewas 60.00 ..... = on KC 
ING @ COMM cect csiee: senes 12.00 MaGts Odi oo. ek 27.55 THOT nbccivccdxac 17.00 = 44.00 > ee 31.00 30.50 
1x3 Bé&btr. rift ........ (yi eee : Se See SES eRe ; : 2X 6 wee eee cece ees 29.00 20.90 
B&btr. flat ....... 59.31 59.56 | Novelty, 1x6”- No. 1 common— |: EEL 32.00 «2... 
No. 1 com. flat.... 42.37 43.88 tC) 43.00 42.00 IXG D45 2. ceccccccce eves: 40.00 RMU Sac cdsodaaaan’ 42.50... 
No. 2 com. flat.... 19.00 17.93 OM GO ea 40.00 37.50 1x6 to 12 D4S....... 45.00 45.00 DEE Cenasccenhes S750 «aces 
x6 No. 2¢ ada 21.00 DOs ae COND ae Sancho wees 23.25 beet ’ , 
1x6 aq 2 ae See ee oe a + No. com Sais ? No. 2 common— Specific lengths 
« ~-d C Chee RERES COwSS Square edge, 6 x6 POUT i i folie 3 eee a. ; 928.50 29.00 
; 1 Ce SEGO” -<éwes PR EEE x cdtiedeedek waaus ! DEG vice cancdens : és 27.29 
Ceiling We Weiss cucenccs canes 14.50 SNR ont crak wack deacs 27.00 Me hc sugcanaizcae nase. ee 
TES BAS acceded. ve wars 49.60 EES BO sda cece po Tre : 
a ee ee rene 44.07 ’ Lath, Std. 4-Foot 16 & up SAS... ..... te 10 to 20’ Mixed orders 
INO. 2 COM. c6c0e 00:0 22.21 22.38 Wee TD WA GREG. cn kn ccae 5.00 ES Oe 2s a ea _... 6-23.00 
Yex3% B&better ........... 4.60 b-INO, I SEO. «2 ccces ses 4.63 4.75 No. 3 common— WONG. loos Vana vteracay . 26.00 
No. 1 COM...s.. 32.62 40.34 WE 8 a goes eas 17.00 ' rie ; 
No. 2 com...... 18.26 17.64 Roofers ios coecas ance 17.50 | Specific lengths - 
X3% No. 1 com...... 22.65 23.00 En@ NG: 2 COM: c2006 60 21.00 26.52 1x4 & up mill run, green, >. ee 33.00 
INGOs @ COME occies somes 13.22 ING Bh COUR as caene wee 17.75 rough, culls out 22.00 ..... BNO vaxaincdeennwetue 31.00 ..... 
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ARKANSAS SOFT PINE 


The following are current f.o.b. mill prices on Arkansas soft pine made dur 


ing the week ending Aug. 28: 


Flooring Finish—Dressed Dimension—Dressed S2S&CM—Shiplap 
ry) ; or” 3 Sere ’ si M4 yr € NY’ 9 
Edge grain 1x3 1x4” 1x4” B 3&be St os C m0) NOM No. 2 1x 6” $30'50 339.9% aie e 
“< ” AD ceseeesessessevsess® 19.0 4.0 eee ee e m De ~lo 
ae +. $73.00 | 4x6 & 8". 67.50 on 59 | 12,14, 10, 18, 12,14, 10,18, | 4x 9” (IIIIIT! 34.00 23-75 18.00 
pé&better ...........$80.00 71.50 | 1x5, 10, 12”. 0 oes 71.00 56.50 16 20 16 20 EEE” cncekane 37.00 24.00 18.50 
B ee - : geese 68.50 14%, 1% "x4 to 8”.... 72.50 ..... $25.00 $30.00 ax 4” $25.00 $26.50 ; ne 
Flat grain 336, 1%, 27xb, 10,12”... 7450 kins 25.00 27.50 2x ‘6” 22.00 23.50 Ceiling and Partition 
27.00 28.00 2x 8” 22.50 24.00 14" 5p” 3” 3,0 
& } ! r ( - ° %4 4 
<p a ; -.. 54.00 47.50 Fencing and Boards 27.75 29.25 2x10” 24.50 25.25 Clg. Cle. Cle. Part. 
No. b esrcces coccees Gf. 0 oy’ No.1 No.2 No.3 29.25 31.00 2x12” 26.00 27.50 | B&better $39.00 $41. 00 $43.50 $45.00 
Bo seseccecvesccsce S00 20.0 “ phan Pb Psy fad J 36.25 ) s8.00 
1x 4 ace ig dun ected $33.00 $18.00 $14.75 , No. eer 36.25 a7. 5 SeMersis 3 
Moldings 1x 6” 11.02 "86'n0 9200 16.75 Casing and Base INO fe D sseps dishes anaae BORGO! wtweistes. screen 
. NE swieew sod DEO 23.50 18.00 B &better Lath 
1%” and under. .26 percent discount | 1x10” 111.1...) 57.00 ERGe. BROR ) Eek, Bon cca iciesnicdcessanan 5.00 No.1 No. 2 
14” and over...21 percent discount <b rare 50.00 27.50 20.00 LOE pha bietewpeipene senses "80. 00 1. or, Aiea: Se aCe ee $5.50 $4.00 














NORTH CAROLINA PINE 


Norfolk, Va., Sept. 3.—The following prices for North Carolina pine have been obtained f.o.b. Norfolk: 





Kdge, roug) No. 2 & better No. 3 Box Cull & red heart No. 2 & better 
BSF cvcesis er is. 00: 50.00 $80.00032.00 $23,504 24 50 $19.50 20.50 Lath, No. 1.$ 6.25@ 6.50 Roofers, 67”.$26.50@27.50 D48S, 6”.$51.00@57.00 
J CC. 8.500 56.50 — 34.00036,00 24.500 25.50 corr s swe No. 2. 3.50@ 4.00 8”. 27.50@28.50 8”. 53.00@59.00 
lee 6.500 54.50 — 36.00038.00  25.00026.09 —-2.0....2 | Pactory, 2”. 27.507030.50 10”. 28.50 29.50 10”. 55.00@61.00 
Nw TAG 4 = val d tj ice “ : = Aig Sn dale ‘ 8 “ty <a 
a PRS SREP eect ees teed se Sizes, 2”.... 21.000 26.00 12”. 30.00@31.00 12”, 61.00@67.00 
Rough, 1 — ‘ 
Bo wes -.. 54.00@56.00  37.00@39.00  27.00@28.00 22.007 23.00 | Finished widths— No. 2 & better No. 3 No. 4 
| ee . ... 56.00058.00 10.00@43.00 28.00@ 29.00 23.004 24. 00 Flooring, (#xX2% and 3” rift.....w. § 75.00 @S890.00 Sdetecbe peace Me eee 
Le sie gasyeweevescea es 65.00  43.50@46.50 = 29.50@30.50 28.50 24.50 298 SANA 846” 6s. ss%w0 46.50@53.50 $38.00@43.00 $24.00@26.00 
Bark strips, Nos. 1 & 2.$30.00@32.00 Zark —¥ partition, ORO os 6 o.5:02o $h-44:8 xa mwaleaers 28.50@30.50 24.00@ 25.00 16.00@17.00 
BOK occ icces se 3.50@14.00 IGR), Tho: Bisine.eisero0'6 0016 $41.007 43.00 Wa wievalle- arn -alah aie a Rranesale races SN 29.50@32.00 25.50@27.00 17.50@18.50 
Cull red he Tl 10.00@11.00 PATUMAOUGS AN Sianmes2eeaaberowsOsn 47.50@54.50 39.00@44.00  25.00@27.00 





NORTHERN PINE 


Duluth, Minn., Sept. 1.—A moderate advance in some lower grade items is anticipated. The market is firm. Quotations f.o.b. Duluth are: 


COMMON Boarpbs, RoucGH— 
6’ 8’ 10’ 12° 14&16’ 18’ 20’ 


No. 1, 8”........$55.00 $57.00 $62.00 $62.00 $62.00 $65.00 $65.00 
or 61.00 63.00 69.00 71.00 66.00 71.00 71.00 
9S? score ge 65.00 68.00 75.00 75.00 70.00 75.00 75.00 
IND: 2). BZ so csacies 38.00 40.00 47.00 49.00 47.00 53.00 55.00 
10". i. o-eco-ois 41.00 43.00 50.00 50.00 47.00 53.00 55.00 
12? oo cewek 46.00 48.00 57.00 57.00 52.00 60.00 63.00 
No: 3, 8% osasen 29.00 31.00 33.00 32.00 33.00 33.00 33.00 
Be eaicm mek 29.00 31.00 33.00 33.00 33.00 33.00 33.00 
NOP a oiarsis/cncs 31.00 32.00 34.00 34.00 34.00 34.00 34.00 


For all white pine, Nos. 1 and 2, add $1. 

3oards, 6 to 20’, 8, 10 and 12”, No. 4, $30; No. 5, $21. 

For S1 or 28S, add 75 cents; S1S1E, add $1; for resawed, add $1. 

Drop siding, grooved roofing and O. G. shiplap, 8’ and up, add $1.50. 

Shiplap and D&M, 8’ and up, add $1.25. 
No. 1 cea STUFF, eee 

10’ 12” 14’ 16’ 18’ 20’ 

ox a”. - $26. 00 $28. 00 $30.00 $30.00 $29.00 $31.00 $33.00 $33.00 
2x 6”.... 26.00 27.00 29.00 29.00 28.00 30.00 32.00 32.00 
BE OR” occ AOU 29.00 30.00 32.00 31.00 31.00 34.00 34.00 
2x10”.... 31.00 32.00 34.00 36.00 34.00 33.00 36.00 36.00 
2x12”... 32.00 33.00 35.00 37.00 35.00 34.00 37.00 37.00 
2x14”... 37.00 38.00 40.00 42.00 40.00 40.0 43.0 

No. 2 piece stuff, $3 less than No. 1; pine, rough, deduct 75 cents; D&M 
or S4s, add $3. 

Minnesota larch, 2x4- and 2x6-inch, $3 under Norway pine. 


—) 
o 
~ 
we 
=) 
So 





FENCING, RoucH— 


6’ 8’ 10,12&14’ 16’ 18&20’ 

Org ING. 1a aie saw Swiencile $52.00 $55.00 $60.00 $62.00 $61.00 
NO. Baieansows sen 37.00 41.00 42.00 44.00 44.00 
INO. 2635 10-pawee er 26.00 28.00 29.00 30.00 30.00 
BIN OGY Aes ave akuereyoretareerens 50.00 53.00 55.00 61.00 63.00 
NOG 22 5.4-5:0% symm aidloverens 32.00 38.00 39.00 45.00 47.00 
INO Gc iciaa-sies eects 27.00 27.00 29.00 30.00 29.00 


No. 4, 6-foot and longer, mixed widths, 4”, $24; 6”, $28. 

5” fencing same as 6”, 

All white pine, Nos. 1 and 2, add $1. 

$1 or 2S, add 75 cents; S1S1E, add $1. 

Flooring, %- and %-inch ceiling, or beveled well tubing, add $2. 
Drop siding or partition, add $1.50. 

Well tubing, D&M and beveled, add $2. 


SIDING, 4 AND 6”, 4 TO 20’— 
Z 


Gc” 4” Ge” 
aearer Te - C2000. “SAGO We ieeawcs owns wea Medan $20.00 $22.00 
Sg Cree Veneielduan ngs aes 33.00 38.00 Norway, C&better.... 34.00 36.00 
5 s aipisinlevouselawuiece-stegeniace 28.00 31.00 


Siding may contain not to excetd 20 percent of 4- and 9-foot. 


Siding run to O. G., $2 a thousand extra; product of the strip as it 
grades. 


Beaded ceiling, 3%-inch, $1.50 more than same grade of siding. 














San Francisco, Callf., Aug. 29.—The following [Special telegram to AmneEs LUMBERMAN] Spokane, Wash., Aug. 29.—Following are prices 
iaits setenindis: einem, ded. 1 te Oak ln : eg a a Ng ang Rigo are f.o.b. mill: 
are average ‘SS, AUB. ce av, . .O.b. mill, and f.o.b. Chicago shop, prices on Agee 
pines, f.o.b. mills, those on common being 1-inch Pondosa pine: aati 7. eee ce —a No. 5 
stock only: Boards, S2S ae ae $42.50 $34.00 $19.00 .....  ... cs 
: eure Ge ws acaieatelaters 43.50 35.00 Pa ese | saveaers 
' . . : : . com. com. gv = 3 F 
California White Pines Mixed Pines Set MN iin ice nsivincwoncaus aes tae | ge OO ee eee eee 
Nos. 1 & 2 clr...$94.50 Common— - a 10 he hy Leen e ene c eee eee es ope ee gene eta 45.00 30.00 21.00 ..... ci... 
C select ........ 75.25 No. 1 ......... Led eo BE ie cate eermennenanc Sgt lee “4 Peaks ives anaes 5b $16.00 $8.00 
D select ........ 53.50 No. 2 ......... 30.00 x1, ae) A sereeeeeees 29.00 21.0 ai} ree 
io tee 66.00 No. 3 ......... 24/25 1x18” and wider, 10° to 16" «..4:60.60.6s.< 34.00 24.00 WESTERN PINE SHop, S2S— 
Inch shop ...... 33.00 Me. $ ovesncees 16.25 No.4 No. 5 lar ga N 
No. 1 shop....... 53.50 ING: © smnssscce 10.00 1x4” d id ripe wr 5/4 &6 0.1 No.2 No.3 Com. 
a oom’ 9 Re a ee ee ee ere $16.00 $ 9.00 | 5/ /4.....$70.50 $50.50 $33.50 $23.50 ..... 
No. 3 shop....... 21.25 Timbers ........ 29.50 Selects, S2S ae teense +++ 80.50 60.50 43.50 23.50 ..... 
Short, C&btr.... 36.50 Beveled siding “B&btr.” “Cc” “D” Pe sonny eg Wl IP ea ake cl = 
Short, shop...... 25.00 B&better ..... $36.25 1x 4”, 6” and 8”, 10 to 20’...$78.00 $66.00 $45.00 IDAHO WHITE PINE, 16-FootT— 
Panel, 4” a.w... 72.25 pees 33.00 | 1X10” 1.1... . eee e eee eee ones 87.00 77.00 57.00 No.1 No.2 No.3 No.4 No.5 
D&btr., std..... 54.75 DD cccorcamnicsoen OBOE | AM? eisasieavisessowmanesrie’ 93.00 88.00 67.00 4” $50.00 $47.00 $21.50 ; ey 
No. 3 elr., std... 35.50 MIE cectmeataunie dees 11.25 1x13” and wider. errr eee i 98.00 93.00 72.00 6” “gee ees 51.00 48.00 DIR tak ee 
Shop, std........ 27.50 5/4, 6/4x4” & wdr., 10 to 20’ 96.00 91.00 74.00 8” eee? S 49.00 43.00 25, 50 Sree bs ae 
Douglas Fir 8/4 and wider.........+..+.. 98.00 98.00 76.00 | 397 ioeiills 6200 43.00 25.50 :.... cs... 
Sugar Pine Shop, S2S, f.o.b. A stig iad: Me aise nate ate 51.50 45.00 OU cece” wicwus 
N 1&2cl $96.25 C&better 645.688 $46.75 No.1 No.2 No.3 | 4” and wdr $18.50 $8.00 
INOS. o CIP... 96.20 4/4 a.w., com... 14.50 5/4 and 6/4...... $60. 00 $45 eee ee eee ° . 
S meet i is iach 19.25 HMiAntan. te... 70.00 55.00 35.99 | WHITE Fir, 6 One 20- , oom 4 
4 ee ees ID.0 Toc $ ora 94 OR | CLS cet eeeceserrcesereeoesons oo. o. ae 2 r. 
ND, DCP. 550005 76.25 midland aig aH Above prices are for shipments of No. 3 and No. 1 & 2....$23.50 $25.50 $26.50 $27.50 eset 
Inch shop ...... 37.75 a yernenne > epee seen re better, shop. For straight cars of specified INO. Biicsscecs. 19:50 20:50 21:60 22:60 ...00. 
No. 1 shop...... 60.00 grades, add $5. No. 4..... Walghsiicice, _avelees nts eS $16.50 
No. 2 shop...... 34.75 Box ‘a itp 
: -* ty 21.75 Mixed pine— 
re) 2 clr., ‘ 9 
a aeeeereneety 79.45 4/4 BW. ..0.+.82 1.00 WEST COAST LOGS 
Pip BUG. ccc. o1.0 j Je 
Shop, std. ...... 32.75 Lath : ie — gram to AMERICAN LUMBERMAN] Everett, Wash., Aug. 29.—Log quotations: 
. ; Mixed pine— ortlan re., Sept. 1.—Present log quota- 
White Fir No e ie $ 6.25 | tions are: : ; Fir: Seattle, No. 1, $24; No. 2, $18; No. 8, $12. 
No. 2 ee 4.75 Fe 
cant . ad aaa > eapelewes: 2°50 Cedar: $15 to $17. Cedar: Rafts of shingle logs only, $18 base; 25 
ees hips: 20.00 __ reeset: 2.00 been et e -" $16 and $12. cents added for each one percent of lumber logs. 
e r: $17, $15 and $14. " 
Export Cedar Spruce: $26, $18 and $12. Hemlock: No. 2, $18; No. 8, $11. 
Australian ...... $59.00 Miscellaneous ..$13.50 Hemlock: $10 and $12. Spruce: $1 higher than fir. 
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Po magy coop to AMERICAN LUMBERMAN] Pie fallewne ai CYPRESS 
, /; tt tinknediimata See inci i r 
= for yard items, f.o.b. mill, “aie Gilad pide ges ° € entanee eau oe Se following are 
today: heater rio rice 4 
H Pre- New am RED CYPRESS— -| Cincinnati: a nee 
igh Low vailing 
prices prices priaen Factory, Rough cm ac ae 4 
ne Vertical Grain Flooring Tank Factory Factory— arch 18, 1922 
1x4 No. - ol) re $45.00 $39.00 e49 ank hy AS- Selects bey 7 Box Peck y Sele *. POE — 
INGs Boers 29 0) Q7 $43.00 4 4... .$118.50 $108.50 $ 76.50 1.50 $34. $34.50 ry hpachahante 0 tobi nies. terry $74 9.25 
Seeded 33.00 27.00 27.00 6/4... 123.50 11350 86/50 “a 7 ++ 50 $34.50 YC EEL SAS ROR I a] = A = 
1x4” No. 2 ae Sree Flooring 6/4... 126.50 116.50 9.50 shte Gate anes B/A vec eee eerie) 87.25 64.25 
ap gba ANG HECtEF. . .... 30.00 26.00 29 0 1k oF 135. 25 124.25 97.95 beam poe bs Fingpesbe TENE EA EAA PDAS cad 95. ( 79 
No 2 and better..... 37.00 36.00 36:00 10/4.... 141.25 130 "25 103/25 cee 39.25 35.25 | Common, Rough— No. 1 rane No Scan 
Wi Mei eich, calenes 30.00 27.00 . 12/4.... 141.25 130.25 103.25 80.25 221220 2321! 1”, random widths and lengths.$53.25. $42.25 — 
' Stepping sees | 1674221) 146.25 135.25 108.25 85.25 <1... 47g9 | Finish, S1S or s2s— . . pick 
No. 2 clear and better.... 67.00 65.00 Boards, Rough —t*t” a Clear 
Finish No. 2 an 0 ee - so a . Heart A 
Coke ~ Better ick iu Se: sebciamacea tad No.1 No.2 No.3 | 1x4 to 12”...... $107.50 $102.50 $92. 50 $32.50 $72.50 
Casing and base.....12121 65.00 63.00.1227 em dit Genk ee 
_— nn ae Clr . rt \ ne Lov ai A hh crema 
Shw4’ N AY. hear d 4 ‘ 
sions Ge 2 clr, & btr. 32.00 28.00 28.00 ee to f ..$109.00 $104.00 $ 94 00 $84 00 vie ieee Rougs Sel Sie Rane — 
NO. 8 see e eee eee e eee 25.50 20.5 sian x2 to 11”. p 9%. P54. $74. > Sel. Shop o.1 No.2 
1x4” No. 2 clr. & btr..... 29.00 in aa ab es ; i aac 109.00 104.00 94.00 84.00 74.00 56/4 ie it ears eds af. = = 
= maim i x12” eee 116.00 112,00 10200 93:00 81. 8/4 ....... 90@95 80@85 p> ih ae 
1x6 No. 2 Cie & Dtr. sc. 37.00 34.00 oe . For 5/4, add $5 to above prices: for 6 3 00 a ? @95 80@85 57@62 41 30 
N > 34.00 6.00 ge. prices; for 6/4 add Boards 
Nood Clear. eels c oo 8850 2750 ia : = for y Aas wry $16; for 5/4 and 6/4 “D” po Ix 6 and 8” ia No. 2 com. 
No. 1 Common Boards and Shiplap ; $3; for 8/4 add $6. Wi cid cncundacdsuas 47.00 ey 
a Pe aceite 18.00 16.50 “_— Bevel Siding FEES SUEE ERS : 0.00 
UA an A amitacccn oats ane te 18.50 17.00 on iii A B } St. Louis, Mo., A i 
> é OO, wba My"x4, 5 or 6”, § : D » MO., ug. 31.—The following are 
9x4”. 19 ee No. 1 Common s4s or 6”, — $4! en $45.75 $41.7 75 $28.75 current quotations on cypress, f.o.b. St. Leuin 
ae | Oa | Cn ert 7.50 16.00 17.50 Gelow Siding GULF COA 
4x oa i ae Timbers, No. 1 Common 4x8” from 1” stock e644 re B_ C&btr, New cane lial il 
le i 21.50 18.50 20.50 sas” from 1%” stock....... it ae ee Factory 
Xie’, 42 to 16 S48....... 9460  . 26s or 10-inch, add $5. a — 0.2 Tank Sele ; 
ee cee a ee oe, ea ‘~ $5. é elects Shop Box 
sali — 32’ and Under, No. 1 Common Bath eva OCT rere $116.75 $ 68.75 $48.75 $32.75 
"eee 23.50 21.00 ..... 36 x1¥, Sit Sead |) Bibtscaxccceunss Ee BATS 
36x ii” ih wad ho Sa ct INO. NO. & ofS seceecccoors so. . -4o 34.75 
titimiaa  =it-_wiaw $9.95 $8.25 | 8/4 ...cccceeeee 131.75 94.00 71.50 33.50 
Select. ..... - RED CYPRESS— yh aa iaarawades 136.75 102.75 77.25 ... 
5 Re es. 95.00 —_ ti itsti‘(‘i—s~™s*s*~*~”~””””C*C:C RR 136.75 102.75 77.25 oe 
DN nese see eeeeeeeeerereeteeeeeeeees 19.00 Factory, Rough RE isetweeaies 141.75 107.75 32.25 aaa 
4/4 “an aida BOR 12.00 No. 1 iets sais Pdebn soit 4 (4G so 21. vecwacccunwvudaesetes $24.75 
DOIOCE 566 6 30s, ‘ FAS Selects sh ae painontlg Common Rough— Jo. N 
ag aah a a tet 4 : ; ESE NON SD 31.00 ae ee 00 $ 90.00 3b bo $50.00 com. 1x4—10” ... eo cbcteadeedeees $02.75 $13.75 $3173 
5/4 Vertic al ‘grain’ kin’ dried S3S.1...111.. 2400 | @74 11. d0r00 9eeo oreo "50.00 7000 ye By epereees cee oho 59.75 “48.75 31.7 
ie PO Senger ac ~= -. an et tree - 107. oe 95.00 70.00 50.00 ines Add $2 for specified lengths on common grades. 
Selec eg een 42.00 | 10/4 111! anes ao ao 50.00 40.09 | Finish, S1S ‘clear 
kB aad eee apace pedainern 30.00 12/4 .. 135.00 120.00 OF ¢ Seven «estate ear 
Le ee Oe , 4, a <u. 95.00 
1% Vertical grain rough— = "" 18.00 | 16/4 .... 145.00 130.00 1 + re 1x4—10” D 
Select and be eae —— or Board 7 ( esta 2 $108 ip $99: ro A 00 $ 82. 00 $72.00 
Select and better.............e..e05 25.00 s, Rough TEE cp ccnwad 127.00 122.00 1 112: 200 104.00 — 
ewer’ <3 Pree err Crees er id ee en x nae 
8/4 iin 1 see al grain (100 percent) ae 15.00 1x4, 6, 8 & 10”....... NO abo No, 2.com. Peck BEY ccsucaes 137.00 132.00 122.00 115.00 ..... 
é é yercent sai ae (ww: | ees A fein 
dried rough (regular difte vie ntié E gens " re as. dhekotineeeens 60.50 52.00 «..... Bungalow Bevel Siding— A B Cé&btr. 
other grades) .. ‘ = é He aceevineewéeoniaekan . Wades $33.51 1h tear rer re reer er rer r $74.75 65.75 
ta Mo. 5 eaten ce ee Ls a 34.50 “6.09 | 14210 ee Sa an 
I a grain (100 percent) S28 YELLOW CYPRESS— acne lala ital 79.75 70.25 68.25 
regular differential on other FE Bevel Siding— A B Cc 
PM ET 34.00 vv—€ scifi er A ee a ee $28.0 
ae ONS mia eae as No. 1 No. 1 No. 2 as ; ; : ; 
alae FAS Selects sk Se 
[Special telegram to AMERICAN LUMBERMAN] a tr eeee $ 85.00 $64.00 $13.00 $37.00 $32.00 a No.1 No.1 Ne. 
Portland, Ore., Sept. 1.—Fir prices aitiggg ee 1, ae 95.00 69.00 55.00 39.6 "33. FAS Select shop com. com. 
ie seday ‘ prices today, car 6/4 ‘ “ 29 39.00 33.00 4/4 15 + 
basis, f.o.b. mills, are as follows: oe a = pp 55.00 41.00 33.00  Reliletaanres: $ 80 "— = = $26 
| = ii Peer a 00 76.0 . > Bo. O/E cece eeees is ) 29 
wen Vertical Grain Flooring nae ee aaa ine > lana ta = S 52 35 4 
1x4 ag SCHORR eie 6 xsieo aces $48.00 Beards, Rough 8/4 --.eeeeee 85 70 55 37 30 
PRI oe OSES Be Oe OLN 35. T r 4 
No. z clear Coe ee ee ee 43.00 daneiaina _ No. 2 ROP tawntaes 105 80 70 
Wakend fa" Ha. 2 char aed tees 28.00 | 1x 67 oes... $75.00 $44.00 $37.00 $29.00 a No. 1 com. No. 2 com. 1” random 
Wilt GIGAE, le a + ~inf Ce ee wee oe 44.00 37.00 29.00 i oe pmaracecas ei “a eS beaten ac! 
hen Seth Genie Posevine bei ne 44.00 38.00 CLES: eens 43.50 Meta 
1x4 am 2 eiens and better... i...+: 28.00 1” random .... ees 54.00 41.00 31.00 | 1x12” ............. 53.00 ae. cone 
eee ae 00 | + FAMGOM 2... cece. cee ee wee 27.00 ac on i — ae 
1x6” No. 2 clear and better................ 36 00 ioc peli ee ne pst 
Me OO ce 38:00 
1% and 14” N a Stepping REDWOOD 
< oO clear and better... 64.00 The f . 
eee ee . 1e following are the prevailin ‘ 
- ; VE redw eS "hice 79 — 
No. 2 clear and ia teat B wai g redwood prices f.0.b. Chicago (72-cent freight allowance): 
Deve cece cece rece eens 55.00 evel Siding, Yo-Inch, S1S1E Cl 
isa Ceiling possiltiiiaitlacann pelt shies ear and Tank, Rough or S2S, 8 to 20’ 
8 sN 0. clear and better..... 28.00 3°.7' 8-20" rer “7? a \ B W idth— ag ge ” 9" o” 
ee ae een “ .00 \” eS ) =4 8-20’ 3°-20" Whilckrcss ) é 10 12” 6-12 
1x4” No. 2 clear DC OAC Ca Or OC Ca sur t 21.00 jE IC ICL $24.25 $34.2 25 $20.2 25 $30 25 $23.25 oe KAESS 
Ne \ G ; ar Be PeLter wo <a ns mo oon 20.00 2, ae 39 95 25.95 35 95 ‘ 97 95 = Terr rr reer eee ee $107 $107 $108 $109 $107 
eS Brearon een arena pe hE meenanaye 96.25 36.25 2225 3225 2698 | Co! 1 112 113 114112 
at torner Bungalow Siding, S1S1E, 4 to 20-Foot Finish, Rough, $28 or S43 
ka oe CULEP. 0. ce cece ee cee ecccee 36.06 1 ‘ Clear ‘ mm in 
Mb F POE oo ire ona es ede sada teas 98.90 | Clear cee $028 $47 25 seeas $64.75 sis75 nai 2444 RT 820° Bo 1%! B7? 8.20" 
No. 1 Boards | nate 35.2 42.95 51.95 6475 6675 875 | 47 0 eee aain “atae “Ge $49.50 $63.50 
EB sinweesnaninesancyomraae wii ¢ é ° -4o a 50.50 1.50 82.56 42.5 4° 6 
WN Mako: viasonsnon<s-ede cena aaaacen — ye aati 0 Siding 5” 11111 89°80 6980 84:50 51 0 58:50 73.50 
ee sessceterseatnseesees ; oes ‘lear heart “A” “py Be iso | 5250 62.50 $2.50 44.50 51. 9.5 
we voir aitick, 6 T R e BB eRe s30 a ih 
No, 2 ane WO iiiiosirins Ang | 7 pices 6&2 acd oi hoping g pereont, 2) | 12" S55 S150 86.50 90.50 71.50 76.50 80.50 
: of 5” sre OTF a or tant: 81.50 86.50 ¢ 71.50 76.50 80.5 
Small Penne Timbers rg , 10 percent 3-7’. Specified le ngths, $2 ex- - Pape .. 50.50 60.50 “ales 42 0 49°50 oo 2 
ae oa ye Random Shop, Rough or S2S, 8’ to 20’ 1% ?, ‘1% inet es.) ealees — 
a ane eas a ; ae ’ o 1% inch 
— Miscellane Bi » eho pp exh” 2” 24” 5 <6” 9” ”. $55.50 $65 
California, random a ous Items 5.00 | 1 tO 12 7. 50 $57.50 $53.50 = = os ger onk $55.50 $65.50 $81.50 $47.50 $54.50 $72.50 
oe ee | ae ee Se 1111 G430 THO 98150 6130 7150 88.50 
pene ee Cee ae 3 $75. 00 $73.00 ot 0 PT eee ee Mp (4.9 ve 2 ) -o0 71.50 88.50 
CYPRESS SHINGLES & LATH|~. ,.. random," 8:20", etity:| eo 30 S130 9380 4580 050 880 
ees 5 $1.5 93.50 73.50 76.50 88.50 
ic Random, 8-20’ 10” 90.50 93:50 97.50 85.50 88.5 ° 
Cincinnati, Ohi 1” 113 4," ; O” .....-. 90.50 93.50 97.50 85.50 88.50 92.50 
, o, Aug. 31.—The followin ~ -@aan AX1¥Y%e 3” 4” 5” | ree 92.50 95.50 99.50 87.50 90.50 94.5 
average wholesalers’ carl rae & are 14”... .$107.50 $116.50 $115.50 $126.00 $131.00 jie 3 to 6”... r+ py 99.50 87.50 90.50 94.50 
Cincinnati: oe SE CO Sa | OR ee Ae eee ee eee | 6 te 19"... oe a 
; jee 7" 26.50 25 Fe 36 OC . ear aoe a seceae eeemd See «sane steoaas (5) 
—_ yrs.) 12250 131-50 130.50 141-00 146.00 149:50 | 3 pital 
9” Best Primes Economies 22”... 127.50 136.50 135.50 146.00 151.00 154.50 " Per eer $54.50 $64.50 $80.50 $46.50 $53.50 $67.50 
ge cotcrteteseneseeee ees $5.70 3.20 24”... 132.50 141.50 140.50 151.00 156.00 159.50 ee Saat eu 54.50 64.50 86.50 46.50 53.50 73.50 
fe cette e tees eens bh te 6.70 485 $3.90 26”... 137.50 146.50 145.50 156.00 161.00 164.50 , Deere 63.50 73.50 90.50 55.50 62.50 79.50 
D tttsesecccceeseneeens 6.95 5 45 4°30 28”... 142.50 151.50 150.50 161.00 166.00 169.50 | 8” ....... 36.50 66.50 86.50 48.50 55.50 73.50 
Gechees tas cae m i 6.95 5.45 4.30 307... 147.50 156.50 155.50 166.00 171.00 174.50 | 10” 1.12.2; 3.50 eee ee Oe tees ae 
Lath, 4-Foot, %x1/2-Inch 14” & : , > ote 87.50 42.30 96.50 79.50 $2.50 86.50 
ny EE eicens can "Ya groo | “airy 122:50,,421.50 120.50, 131.00 196.00 139.50 | 3 to 6”. Teo G48 4660 6860 
eer ere . $7. Add for S48, $6; add for specified lengths, $2 6 to 12”... oe 91.50 on ae 
: tae BR) ORME asa eeees tacas ME -2aeee. senac 82.50 
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“SOFT TEXTURE” SOUTHERN HARDWOODS 


Cincinnati, Ohio, Aug. 31.—Average wholesalers’ prices, carlots, Cincinnati base, on Virginia, West Virginia and Tennessee hardwoods today: 









































4/4 5/4&6/4 8/4 Hickory— 4/4 5/4&6/4 8/4 BEECH— 4/4 5/4&6/4 8/4 
Quanterep WuiTs Oax— - re .@... $ 95@105 $ 95@105 FAS .........$ 65@ 70 $ 70@ 75 $ 75@ 80 
: a No. 1 com... -@ 65@ 70 65@ 70 NO. 1 COM... «s+ 42@ 45 47@ 50 47@ 50 
F wl ererer rr oc 5 = 5@155 Mere bed No. 2 com.....% -@ 35@ 40 35@ 40 No. 2 COM: <:..:0% 27@ 30 30@ 33 383@ 35 
gp a 105@110 110@115 115@120 yap — 4/4 5/4&6/4 8/4 10&12/4 16/4 
No. 1 com..... 85@ 90 = 90@ 95 = =95@100 | aa $ 80@ 85 = $85@ 90 $ 8@ 90 $ 95@110 $115@120 
No. 2 com..... 45@ 50 54@ 59) 55 @ 60 No. 1 com........+. Sk Sdmacaa 50@ 55 65@ 70 65@ 70 75@ 90 95@100 
Sound wormy.. 43@ 45 52@ 57 55@ 60 Pec rsacxenskaancknenes 38@ 43 40@ 45 38@ 43 40@ 45 45@ 50 
QUARTERED RED OAK— WHITE ASH— 
ere $110@115 ...@... ...@... ee Ree $ 90@ 95 $105@110 $110@115 $125@130 $155@160 
No. 1 com..... 60@ 6D ...@... ...@... Os. 2 COND AME WED eo 's:6: 0.0 s00 es 50@ 55 70@ 75 75@ 80 100@105 95@100 
No. 2 com..... 40@ 45 ...@... ...@... EDs Se Ns 5 ars, se ee Ohio er pate ate 30@ 32 33@ 38 38@ 43 45@ 50 50@ 55 
PLAIN WHITE AND RED OAK— 
FAS .........$105@108 $115@125 $130@140 VALLEY HARDWOODS 
Selects ....... @ TV ( 5 ‘ ‘ ‘ , 
a ee eae ioq is 700 7 ia a Cincinnati, Aug. 31.—Average wholesalers’ prices, carlots, Mississippi Valley woods, Cincinnati: 
No. 2 com..... 40@ 45 45@ 47 5@ 49 GuM— 4/4 5/4&6/4 8/4 CoTronNwoop— 4/4 5/4&6/4 8/4 
No. 3 com..... 21@ 23 22@ 25 + 26 Qtrd. red: FAS, 6” & wd $ 50 53 $ 54@ 57 
Sound wormy.. 43@ 48 55@ 60 55@ 60 FAS .......$ 83@ 88 $ 88@ 93 $ 93@ 98 ae, oS wees SS SSS y a 
A mage ST@ 62° 62@ 67 67@ 70 No. 1 com..... 35@ 37° 38@ 40 ...@..: 
Basswoop— Sok. teh, es ee" pitas No. 2 com..... 30@ 32 82@ 34 «...G... 
FAS -.--++++ +8 70@ 75 $ 15@ 80 $ 75@ 80 TT oe 54 59 64 QuarrereD WuIte OaK— 
No. 1 com..... 5O0@ 53 55@ 58 5D@ 5 No. 1 com... 40 42 47 —" , 
No. 2 com..... 28@ 3 3: 38 38@ 43 Main reid LiL ERC ora $120@125 $125@130 $130@135 
shat —— a ee vis a ees wee ew | Bee ...: 90@ 95 95@100 100@105 
— No. 1'com::: 52@ 57 57@ 62 62@ 65 No. 1 com..... 70@ 75 75@ 80 80@ 8% 
BAS ooo e eo $105@110 $115@120 $125@130 on No. 2 com..... 40@ 45 45@ 60 50@ 
No. 1 com..... 65@ 70 T@ 7TH T5@ 80 , 9.47" ~ er ; = 
No. a... 20@ 21 21@ 22 21@ 22 Hxbds.. 13-17 60@ 65 PONS 5:0: ace CED ei Quanreasp RED Oak— ” 
Sd. wormy and — . odaaie ae ie ih & wider... 48@ 52 52@ 55 55@ 60 FAS . ween eee $105@110 Sees. wainebbeces 
No. 2 com... 31@ 33 3838@ 35 33@ 35 : °1@ 2: 4@ : 29q@ 42 No. 2. COMm..... COG BO sew @eus cs ‘g ee 
Sd. wormy and = : 7 eo eo oa «oo No. 2 com..... 35@ 40 11:@-.. 0 ...@:. 
yg a yt No. 2 com... 21@ 23 23@ 25 23@ 25 
whet . se i a ae Pe >LAIN NDR c— 
-uppeeiiaanenna os ao See Spot worms N._ — mae $ 95@100 $105@110 
BircH— D., log run. .$ 40 $55 $60 Selects ...... 59@ 64. 65@ 70 70@ 75 
mag ee rtd $120@125 $125@130 Sort _—* $63 366 $45 oO a 1 COM...< 2. pe | os prt bed br = 
0. com. an LX ares 63 it) 35 No. 2 com.. 5@ ‘ 
eee 67@ 72 T2@ %7 72@ 77 No. 1 com.... 45 48 48 55 No. 38 com..... 20@ 22 22@ 25 354 30 
No. 2 com..... 3838@ 35 35@ 40 40@ 42 No. 2 com.... 24 26 26 26 Sound wormy.. 82@ 34 38@ 43 438@ 48 
Present values f.o.b. Lower Michigan mills are in follows: Cincinnati, Ohio, Aug. 31.—The following are 
No. 1 No.2 No.3 _— ies teas average wholesalers’ carlot prices, Cincinnati 
- FAS Selects com. com, com, FAS Selects com. com com =n Sie 1 oe P csr demain 
ASS WOOD— Sorr ELM— Reni : . 
te BAR GOB BB he 110@115 90@ 95 80@ 85 50@55 ..@.. on ie Very Saar: 
5/4 10@ 75 60@ 65 48@ 50 30@32 24@26 | 16/4 125@130 110@115 100@105 55@60 ..@.. | Sorr Txxrure— 4/4 5/4&6/4 
“ aS oe = onan oe 25@27 | arp MAPLE res 98¢ 105 $105 @112 $105@112 
/ +4 +4 @ Go A@a2 ..@.- | “474 “75@ 80 65@ 70 50@ 55 33@36 15@17 Saps & select... 72@ 77  82@ 88 
10/4 95@100 85@ 90 70@ 75 456@50 -.@-. | 514 85@ 90 70@ 75 55@ 60 35@38 18@20 No. 1 com..... S0@ 95 69m 10 0@ 7 
BrecH— 6/4 90@ 95 7@ 80 65@ 70 35@38 18@20 No. 2 com. A.. 36@ 38 42@ 45 45@ 48 
5/8 No. 2 common & better 33@36 12@14 OF IC 5) RE a a No. 2 com. B.. 25@ 27 27@ 29 28 30 
~ de 8/4 95@100 80@ 8 70@ 7 35@40 18@20 
4/4 65@ 70 55@ 60 > 4 45 26028 16@18 | 10/4 110@115 100@105 85@ 90 40@45 23@25 | VALLEY— ” 
5/4 70@ 75 60@ 65 = 45@ 50 30@32 18@20 | 1974 120@125 110@115 95@100 45@50 26@28 PAS nos seees $ 87@ 92 $ 92@ ” $ 98@103 
6/4 75@ 80 65@ 70 50@ 55 35@37 18@20 | 1474 135@140 125@130 105@110 50@55 ..@.. Saps & selects. 60@ 65 T0@ 75 15 
8/4 85@ 90 75@ 80 60@ 65 40@42 18@20 | 4674 150@155 140@145 120@125 50@55 ..@.. No. 1 com..... @ 48 52@ 53 55@ 60 
BircH— HARD MAPLE FLOoRING Stock— No. 2 com. A. 33@ 35 37@ 40 40@ 42 
4/4 110@115 90@ 95 50@ 53 30@382 17@19 4/ ..@.- ‘ ..@. sale 50@ 53 30@33 20@23 No. 2 com. B.. 25@ 27 26@ 28 27 30 
Bia 116120 95@100 65@ 70 37@40 18@20 5 ssi cesy SSUMaees - 
8/4 120@125 100@105 75@ 80 40@45 ..@.. | Sorr MarLe— ; POPLAR BEVEL SIDING 
10/4 125@130 105@110 85@ 90 50@55 ..@.. 4/4 70@ 75 60@ 65 45@ 50 28@31 pee od : . ; 
12/4 130@135 110@115 90@ 95 50@55 ..@.. 5/4 85@ 3 90 70@ 75 55@ 60 36@38 20@ : Cincinnati, Ohio, Aug. 31.—The following are 
16/4 150@155 130@135 115@120 ..@.. ..@.. 6/4 90@ 95 75@ 80 60@ 65 38@40 20@2 average, wholesalers’ carlot prices, Cincinnati 
Sort ELM— 8/4 100@105 90@ 95 75@ 80 40@45 20@22 base, quoted on poplar bevel siding: 
4/4 65@ 70 50@ 55 40@ 45 28@30 20@22 END — WHITE MAPLE— No. 1 No. 2 
5/4 75@ 80 55@ 60 45@ 50 30@32 22@24 4/4 5@120 .. s@ 90@ 96 .1@.. .:@s. Clear Select com. com. 
6/4. 80@ 8 60@ 65 50@ 55 33@35 22@24 5/4 120@128 — ee 00 lL ON eee $55.00 $48.00 $30.00 $20.00 
8/4 90@ 95 70@75 60@ 65 40@45 ..@.. 6/4 126@130 ...@... 100@106 ..@.. ..@.. | ge “ort 55.00 45.00 30.00 90.00 
10/4 100@105 80@ 8 70@ 75 50@55 ..@.. 8/4 130@135 ...@... 110@115 ..@.. ..@.. J qv Ji! 50.00 40.00 23.00 18.00 
Following are prices of Wisconsin hardwoods f.o.b. mill points: Louisville, Ky., Aug. 31.—The poplar siding 
No.1 No.2 No.3 No.1 No.2 No.3 market is firm, with prices steady, quotations 
je FAS Selects com. com. com. FAS Selects com. com. com. f.o.b. Louisville being: 
SH— Rock Et.mM— ’ : ; a 
4/4 $100@105 $ 85@ 90 $ 62@ 65 $33@35 $19@21 | 4/4 70@75 ...@... 45@ 47 25@28 19@21| _. Se 
5/4 110@115 95@100 67@ 70 oe} 21@23 5/4 80@ 82 ...@... 50@ 53 30@32 20@22 | 6-inch..... $58 $46 $32 $22 
6/4 115@120 100@105 80@ 85 45@48 23@24 6/4 88@ 85) ...@... 55@ 60 32@35 20@22 | 5-inch..... 58 42 30 22 
8/4 120@125 105@110 85@ 90 50@82 23@24 8/4. 85@ 90 ...@... 60@ 65 35@40 21@23 | 4-inch..... 50 40 24 18 
eres Wt sods cs: Be ao Bees 8: 
4/4 68@ 70 58@ 60 48@ 50 28@31 20@22 | 1*/' a Pee Ce ee eee 
s/t ep te ike 62 Shee OF bess 22631 | Mano atarse— HARDWOOD DIMENSIONS 
/4 78@ 80 68@ 70 58@ 60 34@36 23@25 | 4/4 75@ 80 65@ 70 55@ 60 30@33 16@18 ; 
8/4 83@ 85 73@ 75 63@ 65 38@4 -.. 5/4 S0@ 8 70@ 75 60@ 65 35@38 18@20 Chicago, Sept. 2.—Actual sales of clear short 
nl sdpaliaasiais a _ a a4 850) 90 15a 80 600 65 380040 19@21 hardwood dimension, maple and birch selling at 
4/4 110@112 90@ 95 50@ 53 33@35 18@20 8/4 90@ 95 s0@ 85 65@ 70 40@45 20@22 the same price as oak, were made f.o.b. Chicago 
5/4 1139115 98@ 95 58@ 60 38@40 20@22 | 10/4 100@105 M@ S te  scaey --@.. | this week at the following prices: 
6/4 116@120 96@100 60@ 65 40@45 20@22 | 12/4 110@115 100@105 = 90@ 95 63@65 ..@.. Furniture stock— Plain oak Gum 
8/4 120@125 100@105 75@ 80 45@50 20@22 Sorr MArPpLE— RN PEA isa c's iol sgeieitee 8 8 e818 16 6 BONG $50.00 $48.00 
10/4 125@130 105@110 90@ 95 55@60 ..@.. 4/4 68@ 73 58@ 62 40@ 44 25@28 20@22 | 2%x2%x19” ........... 0 eee + + 55,00 60.00 
12/4 nee @ewe 150@.. 35@100 ..@.. ..@.. 5/4 75@ = 65@ 70 50@ 56 32@35 zh@28 eee pa armenia niet => ees 
Sort ELM— 6/: 00@ 85 T@7 55@ 35@40 21@2:% PUUCUOS OO! skxoccauins we teens 75.00 5. 
erry oo 70 58@ 60 42@ 45 25@28 21@23 874 $5 90 15a) 80 60@ 65 jo 45 3128 axx30" RUora tai ole etors stain arpinte ie taala 80.00 70.00 
5/4 TSO 78 65@ 68 G00 5s 30035 23628 | Oax— - i Chair stock— 
6/4. 80@ 8 70@ 75 55@ 60 32@35 23@25 4/4 115@120 90@ 95 60@ 65 35@38 20@22 | 1x4” and wider x 19”........... 55.00 55.00 
8/4 85@ 90 75@ 80 60@ 65 35@40 23@25 5/4 beg Ge] 95@100 65@ 70 387@40 22@24 144x4” and wider x 19”.......... 60.00 60.00 
10/4 95@100 85@ 90 70@ 75 50@55 ..@.. 6/4 125@130 100@105 70@ 75 37@40 22@24 ake OMe Wider X TO cs ce csvcss 75.00 70.00 
12/4 100@105 90@ 95 75@ 80 55@60 ..@.. 8/4 180@135 105@110 75@ 80 50@55 23@25 MO EE” e sacnipeihcue rhi8'b tibierecer Reis 70.00 70.00 
The following are f.o.b. mill prices on Wisconsin hemlock: 
No. 1 HeMLock Boarps, S1S— HEMLOCK, No. 1, SiS1E— 
8’ 10-14’ 16’ 18-20’ 8-16’ S’ 10-14’ 16’ 18- 20’ 22- 24" 
Se tem tue teen ten uenoee |e EpE MeNgEE ge Meee Hemet 
x 6” .50@30. ( 2. ; : ; 6” -50@ 28. i )29. 30.50¢ 0 3 @35.0 @36.0! 
ix 8” 31.50@32.00  32.50@33.00  34.00@34. 50 37.00 @37. 0 33.000 33,50 o So” 39/20930.00 30;000032,00 31:50032.00 33. ee. 50 35. foe ty 00 
1x10” 32.50@33.00  33.50@34.00 35.50@36.00 — 38. 00@38.50 34.00@34.50 2x10” 29.50@30.00  32.50@33.00  33.50@34.00  35.00@37.00  36.00@37.00 
1x12” 33.50@34.00  34.50@35.00  36.00@36.50  39.00@39.50  35.00@35.50 2x12” 30.50@31.00 33.50@34.00  34.50@35.00  36.00@38.00  37.00@38.00 


For merchantable S1S, deduct $3 from price of No. 1; for No. 2 
For shiplap or flooring, add 50 cents to prices of No. 1 boards. 


2, deduct $5. 


No. 3 hemlock rough, 6’ and longer; 2x4” and wider, $17@19; 1x4” and 
wider, $18@20. 
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HARDWOOD INSTITUTE PAST SALES REPORT HARDWOOD FLOORING 


Memphis, Tenn., Aug. 31.—The following is a summary of Chjcago/Cleveland average hardwood Sales by Michigan and Wisconsin flooring mills 
prices obtained during the week ended Aug. 25, as reported to the Hardwood Manufacturers’ ot maple, beech and birch flooring, D&M, as re- 
Institute: ported to the Maple Flooring Manufacturers’ Asso- 
ciation, averaged as follows, f.o.b. cars flooring mill 
basis during the week ended Aug. 29: 

















RED GUM TUPELO-CONTD RED OAK-CON TD SOFT EIM-CONTD MAGNOLIA i ss 
——————— = —_— —— MAPLE— Clear No. 1 Factory 
Quartered Plain-Conta Plain-Contd 31) rarer $56.73 $33.35 
; ees Basins Vani: 84.58 Ct eee 
Chgo Clev Chgo Cley Chgo Clev Chgo Clev Chgo Cley 1 90.61 71.38 39.90 
We Nearaweens wea 70.08 44.19 
ce. Ss No, 1 Com & Sels No, 1 Com & Sels No, 8 Common 7. A, S, RRS 6 dco wawes. amen 79.00 38.00 
4/4 93,00 eoel| 3/4 32,75 ese] 1/2 37,75 ece|| 4/4 22, 50 wool] 4/4 71,25 ada WRENNER see cueee ous 60.05 4605 0s cae 
8/4 108,00 eoe|| 4/4 35,50 43,50) 5/8 42,00 ese|| 8/4 28,25 eoel| 5/4 76,25 eaa a haa alsa 62.3) 4606 (ues 
No,1 Com & Sels 5/4 37,75 eoel| 3/4 % wl 8/4 82,25 pty 
4/4 63,50 ...// 6/4 35,25 ...]/ 4/4 58,50 66,00 ©, 1 Com & Sels BeEcH— 
5/4 70,25 eee||No, 2 Common 5/4 64,00 ia WALNUT 4/4 51,75 ROCa| 3) (ere 59.00 
6/4 73,00 eoe|| 3/4 20,50 eoel| 8/4 eee «679,50 —_—_— 0, 2 Common 32 t= Ae ndeVeiacwes wares how? -adeas 
8/4 71,25 seel| 4/4 27,00 eeel{No, 2 Common vy. A, 3, 4/4 30,00 saa BircH— 
6/4 26,25 eoel| 4/4 39,00 44,25]| 5/4 ese 218,75 253x114” 61.10 57.60 
Plein No, 3 Common 8/4 3.2 51,50 Pree reer ee: 81.28 63.40 apart 
‘ FF, A, Ss, 4/4 20, 50 eee||/Sound Wormy . BINCH iy i Si.c Oe BV 8&8 cece 
4/4 88,50 91,25 4/4 36,00 aa COTTONWOOD ae ip 
5/4 94,50 wed WHITE OAK Ria aia 0, 1 Com & Sela 
6/4 93,50 ane - 15-17" Box Boards 4/4 eee 59,50 


"5/8 °o5.50 coel|Fe A eae _— p= 3° tox feents °°” ” ane eae OAK FLOORING 

































































e e s 
3/4 48,00 4/4 134,75 138,50 Plain 4/4 59,50 ... — er , : 
4/4 58,00 62,28] 8/4 152500... 113-17" Box Boards pt! A. 8, CYAR ESS gti mga 8 og ee ee ~— 
5/4 63,50 ..6[16/4 147,00 <ccl|4/e 98,75... || 4/4" 55,50... » 2 a ee eee Cae Se 
8/4 68,00 ooolp 8/4 156,75 ee ae ON io, 1 Com & Sele PA, S, week ended Aug. 22, as reported by the Oak 
Bo, 2 Common 0, 1 Com & Sels 4/4 92,25 113,00]| 4/4 35,50 weet] 4/4 85,50 re Flooring Manufacturers’ Association : 
4/4 36,50 eoe|] 1/2 58,25’ eoel| 8/4 ese 131, 00]INo, 2 Common 5/4 89,75 ea 
8/4 35,25 cool] 5/8 68,25 o0||16/4 eee 152, 00]] 4/4 32,25 woe] 6/4 90,00 wa }¥x114” 33x24%” %xl1hh” %x2” 
4/4 81,25 ...||Saps 5/4 85,00 ...[/8/4 97,50 ... | Clr. qtd. wht....$130.96 $127.89 ..... $97.80 
} om om ition 8 ate oo. heya = daa Cir. gta. red. wo. 96.14 200.79 $20.50 “ai 
SAP GUM eee . e' eee men. GIG, WOR. css  cadas D-. 68.6 2.8% 
me sie" i ae sit ooo Slee CHESTNUT eon pin. wht... 755i 8831 5310 5704 
¥, 4. 5, 4/4 92,25 114; 00 0, 1 Com & Sels Quartered 4/4 71,50 Cir. pin. red. big 71.04 81.79 54.74 54.93 
. . ceo Sel. pln. wht.... 60.28 76.36 47.75 45.40 
4/4 59,00 .,.|| 5/4 108,00 119,00]/ 474 51,00 54,75/sound Wormy 5/4 75,75 ... a a d 5S 6 bap : 
5/4 65,50 .,,|] 6/4 123750 121;50llno, 1 Common 4/4 os Cee ee | eS ee... Be ae eS 
6/4 61,75 ceel| 7/4 we. 128,25]| 578 43,75 ‘nl 8/4 76,75 pi No. 1 common... 46.43 61.08 22.78 24.18 
8/4 P 69,50 a ova 130,25 128,75] 4/4 53,50 68,00 Plain ho/4 90,75 es No. 2 common... 15.72 ROE  ceaee, seene 
No, 1 Com & Sels 0/4 ee 159,00 No, 2 A Common a A, 3 12/4 86,75 eee % ” LwOt ” ” 
474 45,75——«w. . (he/4 *32 1eacooll 576 26,75. Paya ves 105,75 af 1 shop ax1'e” Yex2” fexlh” fex2 
6/4 45,75 aus as eee 179,75)) 4/4 37,50 42.25 5/4 wee 123, 00]| 4/4 43,25 nee Cle. ata. wht....$832.38 DIGG .scce .ccues 
8/4 45,50 see(fMo, 1 Com & Sels 5/4 38,75 47,00|| 8/4 eos 150,25]| 5/4 54,50 eda Clr. pln. wht.... 78.90 75.07 $75.80 $76.94 
10/4 52,75 eoel| 3/8 eee 49,25. 6/4 see 49,75|INo, 1 Com & Sels 6/4 58,00 .,, Cir. pin. red.... 72.40 7456 ..... <«ce- 
1/2 43,75 57,z5/iNo, 2 B Common 4/4 soo. CURIS . C200 ki Sel. pIn. wht.... 61.52 67.85 63.48 63.11 
Plain 5/8 49,00 63,25] 5/8 19.75 .,.|| 5/4 sc. 473,00|No, 1 Common Sel. pln. red.... 60.11 64.07 60.00 ..... 
13-17" Box Boards 3/4 54,25 71,25)No, 4 Common o, 2 Common 4/4 48,50 .,, No. 1 common... 32.11 33.49 37.33 30.25 
“4 ‘ 64,75 wee Ay p+ sg Ld 4/4 cece 20,25] 6/4 ecco 34,50 sit 38,25 ada 
. 5/4 69, Sound Wor 6/6  SEh95 2. 
i/s "40,00 ouil 6/4 69.75 88,25 4/4 ye 37,25 2 2 Common 
3/4 46, eee 4 eee e ASH 5/4 eee 40,50]) 4/4 27,50 aca 
fe $NA ite Sieg] | SE ye 2 sotoalf aye’ arte. OAK FLOORING STRIPS 
j 5/4 57,00 eee|fo, 2 Common WM Ss, 8/4 eoe 42,50] Pecky ; : 
6/4 65,00 <..ll474 41,50 42,75|| 4/4° “94,25 105,00 8/4 34,50 Chicage, Sept. 2—The following are cartesd 
No, 1 Com & 3els 6/4 40,75 veel] 6/4 se. 114,75 BASSWOOD prices, f.o.b. Chicago, on Y¢x2-inch square edge 
5/8 28,50 eeelO, 3 Common 8/4 oe) eats ie oak strips, weight estimated at 1,250 pounds a 
3/4 29,75 oeel| 4/4 27,00 30,50/n0/4 a eoe|Mo, I Com & Sels thousand feet. 
4/4 36,75 soul ose 30,75 eee|iNo, 1 Com & Sels 5/4 se ~ Oke ree 
5/4 42,75 eee] 6/4 30,75 ooelt 4/4 59,25 wea —— White—— Red 
* 42,25 eee ey Wormy . 8/4 Pe 76,25 Qtrd. Plain Qtrd. Plain 
0, 2 Common 4/4 coe 52,75/No, 2 Common SYCAMORE a $125.00 $78.00 $112.00 $75.00 
4/4 24,50 + gel] 8/4 eee 54, 75/ 5/8 26,50 ee Sap clear ....... IGGW adcasacs  eaddes dea 
5/4 27,00 37,50/N0/4 wee 56,751] 4/4 57,00 40,75 Plain : - tel aA 
h2/4 vee 56, 75|| 5/4 see 45,75|No, 1 Com & Sels WGMGhe acess uns 85.00 67.00 85.00 67.00 
BLACK GUM nie 4/4 40,75 al No. 1 
pil LS No, 2 Common COMI 6adisicln cae daviveerecraseeaameunkee x 
Quartered SOFT MAPLE 4/4 30,75 all ymmon $38.00 
y, & 3, Quartered 
e/* 65,25 ces Ps ite 3, fo 2 Common WILLOW 
io, 1 Com & Sels 5/8 75,25 eco] 4/4 31,75 39,75 atu ALNUT 
6/4 45,75 eoo|| 4/4 ons as *** 5/4 30,75 cea He 2 Common BLACK Ww 
| jo, 1 Com & Sels 4/4 29,50 eae re : : a8 , 
) Plain [374 61,75 = 6/4 31.50 yi Cee, Ohio, Sept. 1.—The following are 
No, 1 Com & Sels HARD MAPLE today’s prices of American black walnut f.o.b. 
4/4 = 50,50 sae bs aon Cincinnati: 
. | TUPELO 5/8’ "72.25 we|| 4/4 woe 36,00 FAS, 4/4, $215; 5/4, $225; 6/4, $230; 8/4, $240. 
viein oe 8600 109700 Selects, 4/4, $150; 5/4, $155; 6/4, $160; 8/4, $170. 
oe we eo 5/4 106,50 129,25 SOFT ELM No. 1, 4/4, $95@100; 5/4, $105@110; 6/4, $110@ 
3/4 44,75 eoel| 6/4 116,50 aaa “~ 115; 8/4, $120@125. 
— BH 1S Oe lee Paya '53,75 No. 2, 4/4, $45; 5/4 and 6/4, $47.50; 8/4, $50. 
HARDWOO Memphis, Tenn., Aug. 31.—Following are av- 
t F SOUTHERN DS : erage quotations on logs in Memphis, and at 
t St. Louis, Mo., Aug. 31.—Current quotations on southern hardwoods f.o.b. St. Louis. points in the Memphis territory, based on aver- 
, | GuM— 4/4 5/4&6/4 8/4 4/4 5/4&6/4 8/4 age dimensions, 14-inch and up in diameter, and 
A Qtd. red: QUARTERED RED OAK— 12- to 16-foot in length: 
0 PAS .......$ 8%7@ 88 $ S7T@ 89 S$ ST@ SO FAS .........$105@110 $120@125 $130@135 F.o.b. cars 
0 No. 1 com... 5SS8S@ 60 63@ 65 65@ 66 No. 1 com..... 65@ 68 TO@ 7T2 T5@ Delivered Memphis 
0 No.2 com... 32@ 33 35@ 37 37@ 38 No. 2 com..... 44@ 46 50@ 53 57@ 60 Memphis territory 
0 Qtrd. red, S.N.D.: PLAIN WHITE OaAk— Variety— Per M Per M 
0 ong tetas < Se 57@ 58 5T@ 58 =" 83@ 84 108@110 118@120 | Red & white oak. .$25.00 to $30.00 $17.00 to $22.00 
No. 1 com. & J s ” ‘ - : No. 1 com. and CH ecicindtececinae 20.90 to 22.00 12.00to 14.00 
0 v sel. oie. eee 424 43 45@ 46 45@ 46 PS ae pee 57@ 58 64@ 65 68@ 70 Poplar _... 27.00 to 33.00 20.00 to 26.00 
0 as a a eo No. 2 com..... 36@ 37 39@ 40 42@ 44 Elm qetons 20.00 to 22.00 12.00to 14.00 
Plain red: No. 3 com..... 20@... 24@ 26 24@ 26 _ pag Rae teat tg 45. 92. 
0 FAS ....... 88@ 84 87@ 8&8 87@ 89 Sound wormy.. 31@ 32 48@ 49 55@ 57 | Ash (12” and up). ae ueue. aaa eeu ste 
x 2 No.1 com... 54@ 55 60@ 62 65@ 66  praix Rep Oak— RASS EE ee eee saan 
y ‘ “6 29 on yas 2 ) 2R a é - ¢ 
es ee en a ae a 81@ 82 98@100 108@110 Logs are classified by buyers here roughly as 
se @ 54 A@ 55 No. 1 com. and 4@ 55 60@ 62 65@ 68 No. 1 and 2, and the foregoing price nee 
TAS siceare BO SI 58@ 5 54@ 55 | ee 54@ 55 0@ 62 io OG! s sed to cover the average prices paid for 
No. 1 com... 31@ 32 34@ 35 39@ 40 No: 2 com:.. «... 35@ 36 38@ 40 42@ 44 —— sari 
No.2 com... 21@... 28@... 23.50 . 
. . "5 . POPLAR— ‘ eaitt ; seen deliv- 
: CoTron woop— . @105 5@ The difference in variation as between de iv 
“ 2 2S eee 49@ 50 53@ 54 ...@... Keon and sel. . 620 és a te 8G 130 ered prices and f.o.b. prices is based on the dis- 
0 No. 1 com..... 33Q@ 3 36@ 37 ...@... No. 1com..... 47@ 48 49@ 50 51@ 52 | tance the logs are hauled, and the weight of the 
)0 No. 2 com... ; 29@ 3 33@ 34 . aes o- No. 2 com. yo 33@ 34 36@ 38 37@ 38 timber. Oak, ash and hickory are drawn from 
0 QuaRTERED WHITE OAK— No. 2 com. B.. 27@ 28 30@ 31 31@ 32 | \iger distances; while gum, poplar and elm can 
d : FAS cine aa 120@122 135@140 150@155 gon NapLE— be profitably drawn into Memphis only from 
ee 70@ 72 82@ 84 90@ 95 Log run ...... 38@... 55@ 60 65@ 70 | nearby points. 
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"MOLONEY | 
ASS 


You Can’t See It— 
BUT IT’S THERE! 


HEN you inspect a roll of leather 
belting it is almost impossible to 
determine whether it is possessed of 





real quality. Even those who have. 


handled belting for years often “miss 
fire” in judging, for at best it is a spec- 
ulation. 

How then shall one know that the 
belt he is about to buy will give him 
satisfactory power transmission ser- 
vice? — that it possesses the qualities 
so necessary for economical operation? 
The answer is: Buy belting of known 
value; for example 


MOLONEY 
Leather Belting 


MOBECO 
Special Planer Moloney Belting is manufactured by a com- 
. pany that has been making leather belting for 
Belting 


over a quarter of acentury. To a man its per- 
For the exceptionally sonnel knows belting and the things that 
Rate Reiwe-— where should, or should not, go into it—or be done 


belting must with- . duce a quali d 
stand the most severe to 1t—to ssiintnaniniiiaeien ed ~ a 


punishment that can Live leather; toughness; enduring strength; 


be inflicted — we rec- areal pulley grip; protection from the disinte- 
ommend MOBECO. 





grating effects of long, hard usage and the ele- 

Thoroughly water- ; 
proof. A Moloney ments —these are the things that have made 
product, of course. Moloney Leather Belting famous in every in- 
“4 Belt is dustry where beltmg is necessary for trans- 
No Stronger than Its mitting power. So, when you need belting, 
Weakest Lap” insist upon Moloney — end get the utmost. 


cA Moloney Engineer will be glad to help you 
solve your belting problems 


Moloney Belting Co. 


124-138 North Franklin Street « CHICAGO 


ATLANTA, GA. GREENVILLE, S. C. PORTLAND, ORE. 











WEST COAST SPRUCE 


[Special telegram to AMERICAN LUMBERMAN] 


Portland, Ore., Sept. 1.—The following are 
prices for mixed cars prevailing here today: 


PO REDUINE REM, ya ating Bhs. 6-0. 2 shes 205 Sim BL al evo'7ur 9 les or eo 
1x4 to. 1x10 Fase) hue, seed ober sete seca rake oe ak 67.00 

(eC utc) ag 870 dala 7. ae ae ee 30.00 
ee re 31.00 

RMR se, 5s te pte te cee cca) Bi os ears ae ke eae TO 4.25, 
CRE a Ne on Scarce ose e Ad ig dhicai’ote nate hers 30.00 
Boe Oe oiere aa wai terbic hice, Hav eat eae ee 33.00 

(TaD Ay a lie te Avie Mace ease, ae 34.00 

Fe eS Aeris Sieve ahaha ne ae oot SO 7.00 

oi, aisle visas acalate Mare UW le oiscrce eivieneiers 41.00 

Re TTC Sy race er te eR ee 13.00 

Box lumber, ‘green Te ee ee ee rr 19.50 





RED CEDAR SHINGLES 


Seattle, Wash., Aug. 29.—Eastern prices f.o.b. 
mill are: 
Per square Per M 
4 bunches 4 or 5 bunches 


First Grades, Standard Stock 





xtra. BEATS, 6/25. 6.60 scsaies $2.24 $2.80 
PUSACH, GELS, (O/ 25:00 4% +0 sees 2.36 2.95 
PUREE ClOOTS. 65.50. c0sineceeus 2.60 3.25 
PCPICCtS, B/2 <icssciincwnosce Ole 3.95 
I a6 Gila ap sais. lac d esac 2. 77@2.81 3.80@3.85 
POViGGUiONS (65i.c5ivsaniesevee 8.54@3.58  4.80@4.85 
First Grades, Rite-Grade Inspected Stock 
PORtre. BEETS; 6/2 viiccicscccee $2.28 $2.85 
PURUTA, BEATS, Of Lies os.00 ca cee 2.44 3.05 
xtra clears ......-.---... 2.80 3.50 
PEULOCIG,. OFS. kccascccdesan 3.21 4.00 
MUA OMIS, ounce: sia) 6-0inieino-see ers 2. 84@2.88 3.90@3.95 
POPlCCHONS: siccdesisonscaes 3.58@3.61  4.85@4.90 
Second Grades, Standard Stock 
Common: stars, 6/2. « «2.0%: $1.00 $1.25 
Common: ‘stars, 6/2. ...66 -92@1.08 1.15@1.35 
COMMON CIOBPS: 6666é cicaee 1.48@1.56 1.85@1.95 
British Columbia Stock, Seattle Market 
Aes (CANAGION)  ..cicicisiccss $3.65 
ee. OC), fe ok. 6:6 00s eo $3. 4.15 
REMEDIC MUS v.06 66:6) vini6Kcoese ‘ 4.80 
POTECCHONS: asccswisina wicca es 7 5.00 
Eo 6/2 16” (Cz —-- - oe 01.70 
Sie 3” CO. Ns cnccses 1.43 





CHICAGO LUMBER RECEIPTS AND 
SHIPMENTS 
Reported by J. J. Fones, secretary of Board of 
Trade. 
RECEIPTS FROM AvuG. 3 to AuG. 29, INC. 


Lumber Shingles 
| Re Or 352,416,000 41,584,000 
PR Gs ituci esis doesn are 307,825,000 47,630 ),000 
INGTORESE 2.660 cis S5O08,000 — sendeweiwats 
RC TUINGO a io sc sitie *S dancer cetecene 6,046,000 
RECEIP TS FROM JAN. 1 To AUG. 29 
Lumber Shingles 
BOZO: ons in v0.3 + 2 eH OOO RoaOO 857,179,000 
DOE bi sis coe cram wis ae -2,521, 905 9,000 443,754,000 
POCTOBRRE 66.65 sascs 168,228, (LPR err ere 
POCTORHO. Actas Gieceneeuaneee 96,555,000 
SHIPMENTS FROM AUG. 3 TO AUG. 29, INC. 
Lumber Shingles 
BD. woe oie. 'e' pratalietensl alan 181,316,000 25,787,000 
IRS C6. ale loeaveicwiela eG 162,252,000 36,551,000 
TRCYCABE 2.005 < 19, 064, 000 eed orange 
MPC MOINIS ase wig eicevalaca, Reece ec eeeee 10,764,000 
SHIPMENTS FROM JAN. 1 TO AUG. 29 
Lumber Shingles 
eee 2 cos cretaete wiaee mcs 1,525,474,000 375,600,000 
BOE! Sees ws voices 1,508,972,000 386,230,000 
ite) cs: | a SG BOZ 000 kb ceiese es 
DCCPBSSC. Goce (eewsle ween e 10,630,000 





CHICAGO BUILDING PERMITS 
Following are comparative building permit 
totals for August, 1924-1925: 





Aug., July, Aug., 
Permits for— 1924 1925 1925 
POU asec caw scene sce 138 168 169 
Offices and hotels..... 8 7 10 
RUOSIGONGCES. 6 ices csece 734 903 814 
Halls and churches... 7 10 10 
ICORLOS iis6.6e:0 Fele-005% ES 1 ies 
APATEMCHtS: ...200 0000 290 390 357 
Stores and offices..... 5 9 1 
Stores and residences. 16 26 29 
Stores and halls...... 2 aes 1 
Stores and apartments 24 18 19 
Miscellaneous ........ 1 9 9 
TIDES. aiken sineee wees 1,226 1,541 1,419 
RIC. ockciccaiccncane 1,042 i 7 1am 
re re _ 184 i ain 
Frontage, feet ...... 468 43,5 936 
COS: cor. sieisisinserares $21, ont, 550 $28,502, 400 $31, 058, 700 


Total, Jan. 1 to Aug. 31, 1925: Buildings, 12,232; 
frontage, 376,964 feet; cost, $256,977,350. 

Total, Jan. 1 to Aug. 31, 1924: Buildings, 11,004; 
frontage, 322,585 feet; cost, $201,454,820. 
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For Editorial Review of Current Market Con- 
ditions See Page 39 


NORTHERN PINE 


MINNEAPOLIS, MINN., Sept. 1.—Although 
most retailers and industrial users of northern 
pine are buying only for immediate needs, some 
of the larger mills tind orders accumulating, for 
in the aggregate they have done a heavy busi- 
ness. Some retailers recently began to buy in 
carlots. tailroads ure taking grain door boards 
and other material in fair volume. 























BUFFALO, N. Y., Sept. 1.—Northern pine buy- 
ing is confined to small lots in most cases, with 
much competition in the common grades. High- 
grade stock is strong and in short supply. Low 
grades are in somewhat better demand. 








WHY LESS THAN 
c THE BEST ?a 


NEW YORK, Sept. 1.—Northern pine whole- 
salers find no trouble in disposing of their offer- 
ings, as retail trade is active. Mills, however, 
show no disposition as yet to enter local compe- 
tition. Recent advances have just about kept 
pace With gains in other pines. 












































BOSTON, MASS., Sept. 1.—Northern pine dis- 
tributers report there has been some improve- 


ment in demand recently, but the trade is still : 
limited to immediate requirements of the retail E AS VALUES CHAN E 
yards and industrial consumers. Prices have == 
not changed. Sellers expect that the stronger = 


tone of western pines will result in stiffening 
up northern pine lists. 


EASTERN SPRUCE : Will your insurance meet the 
NEW YORK, Sept. 1.—Signs of improvement emergency of fire? 


were noted today when a number of .retailers 
sent out inquiries for new price lists, with the 
expectation that the values that come back will 
be well above those now in hand. There is noth- 
ing to indicate a very busy market, as whole- = 
salers are of the opinion that prices must be on = 





i Ce 





Milli 





Could you tomorrow offer up-to-date proof of 


ee %? 
a higher level to encourage trading. However, the actual cash value of your property 2 
the market has a better tone. = : 
sisi: Midi, teh, Sodiiedliaiy satel SS Not more than one business out of three could 
prices remain firm, although demand has been = do this 


rather quiet the last few days. The manufac- 
turers are optimistic regarding fall trade. Spruce 
men venture the suggestion that the present base 
quotation on frames of $40@42 may advance 
shortly to $45. Several have advanced their lists 
on random $1 and some are quoting $35.50 for 
desirable scantling. Boards are quiet and prices 
are easy. Dimension, railroad shipment, f.o.b. 
Boston, are unchanged. Quotations: Provincial 
random, 2x3 to 2x7, $33.50@35; 2x8, $37@35 
2x10, $39@40. Covering boards and furring re- 
main unchanged. 


The ‘actual cash value’ at the time of fire 
WHITE CEDAR changes with, and as rapidly as, prices of machin- 
MINNEAPOLIS, MINN., Sept. 1.—Northern 


white cedar post distributers in the last week == ery, raw materials and labor. 
recorded a stimulated tendency on the part of 
retailers to buy for future needs. Prices are 
firmer. Demand for short poles is increasing. 


HARDWOODS 


CHICAGO, Sept. 2.—Demand for both north- 
ern and southern hardwoods is gradually expand- 
ing, confirming predictions of distributers that 
the fall would see an improvement in volume of 
orders. The box manufacturers continue active, 
the call being largely for No. 3 birch and maple, 
while the furniture interests are placing orders 
for considerable gum. ‘Trim factories are taking 
a good volume of birch, and there is a good call 
for maple from the flooring factories. Southern 
oak is also moving readily to flooring plants. 
Northern hardwood prices are steady, and those 
on southern woods are firm, although some 


The other two have never had a competent ap- 
praisal of their property for insurance purposes, 
or if they have had an appraisal, it is not up-to- 
date. 

















Every business using continuous 


American Appraisal Service can prove Send for these 
American A ppraisal 
Pamphlets 

It can do it even if its own records aré D-97 


completely destroyed. What Is Your Plant 
Worth? 
In so important a matter, why use less D-927 


than the best? 


this value irrespective of price changes. 


Appraisals and the 
Profit and Loss 











manufacturers are still not able to get what they THE AMERICAN APPRAISAL COMPANY Statement. 
ask, . 

a : Milwaukee D-926 

NEW ORLEANS, LA., Aug. 31.—Demand is d | A - 
continuing its gradual gain, with prices about as Atlanta Dallas In ustria /apprali- 

sages New Orleans Syracuse 
they were. Red gum is the best seller. Mill Baltimore Detroit New York Washington sals and Insurance 
stocks of thoroughly seasoned hardwoods have Boston Indianapolis Philadelphia The Canadian 7 
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tailed production. Statistically, most of the 
southern hardwoods seem to be in better shape 
than for some months. 
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MINNEAPOLIS, MINN., Sept. 1.—Northern = 
hardwoods have been moving in steady volume 
in the last week. Less competition from south- 
ern hardwoods has resulted in a slight increase 
in price of some of the northern species. The 
South also is taking some northern hardwoods. 

BUFFALO, N. Y., Sept. 1.—Harawood demand 
is a little more active, and inquiries are increas- 
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Finish 
Ceiling 
Siding 
Flooring 
Mouldings 
Dimension 
Lath 
Boards 


Shop 
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Factory 
Lumber 





* You can write “ Perfect Satisfaction” on the 

* smooth surface of this board. “Nearwhite” is 
clear, straight, easily worked and uniform. 

pF All our lines of endeavor lead to ultimate 
Le satisfaction. 


THE SUMTER LUMBER CO. 


AS Me ELECTRIC MILLS, MISSISSIPPI 
E. E. HALL, Sales Manager 
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For Every Saw Filing Need / _ 
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\ NICHOLSON ‘ 


Special Cross-Cut 
Saw File 
Here's a file that quickly proves 
its superiority in the hands of 
an experienced saw filer. 











Ready to cut from the first stroke, 
edgeholding to the last, parallel 
in width and thickness and of 
perfect balance and temper. 
The NICHOLSON trade mark 
on the tang is your guarantee. 
NICHOLSON FILE CO. 


Providence. R.1., U.S.A. 
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ing. Red gum continues to show much strength, 
although furniture factories in this section are 
not buying extensively. Prices are not much 
changed and competition is still keen. 


KANSAS CITY, MO., Sept. 1.—Hardwood de- 
mand continues fair, with the market more 
spotty than it was last week. Retailers are now 
buying more freely, with oak flooring in espe- 
cially good demand, and a fair call for oak 
finish. Gum finish is in good demand and mill- 
work plants have been doing some buying. The 
motor trade is not so active in the market, and 
furniture factories still are rather slow about 
getting in. Demand from smaller consumers is 
good. Prices on hardwood are steadier. 


NEW YORK, Sept. 1.—Increased firmness 
characterizes all hardwoods, with demand heavy 
and some items scarce. Wholesalers are enjoy- 
ing the best trade they have had this summer 
both for industrial and building lumber. Ship- 
ments of southern hardwoods have been un- 
usually heavy for August and consignments now 
on the way are of good volume. 


CINCINNATI, OHIO, Sept. 1.—Hardwood 
dealers report a better line of inquiries and a 
fair run of actual orders. Prices have been 
steady with a tendency toward firmness. Red 
and sap gums are stronger and oak maintains 
its recent improvement. 


ST, LOUIS, MO., Aug. 31.—Prices remain firm 
this week in southern hardwoods. There is little 
change in the volume of inquiries, most interest 
being shown in red gum which continues scarce. 
Activity is mainly from wholesalers. 


INDIANAPOLIS, IND., Sept. 1.—Little change 
is reported in the hardwood situation here. Some 
“soft spots’? have developed, but other buyers 
have come into market and about evened the 
matter up. City yards are not buying as heavily 
as a couple of weeks ago, but the farm trade isa 
little better. The automobile trade took a spurt 
during the last week. Flooring factories are 
cautious in their purchases. Executives say they 
have sufficient stocks on hand to take care of any 
ordinary demand and they do not expect to 
carry heavy stocks of raw materials over the 
winter. Furniture factories are buying steadily 
and report business good. 


JACKSONVILLE, FLA., Aug. 31.—The demand 
for southern hardwoods is considerably better 
and slight increases are noted in the upper 
grades of red gum, sap gum and oak. The 
furniture factories of North Carolina are taking 
a much greater volume of gum and oak, and the 
flooring factories are unable to cover their re- 
quirements in common oak. No. 1 common oak 
flooring, in 13/16-inch thickness, is hard to ob- 
tain, most manufacturers being oversold. All 
grades and thicknesses of both red and white 
oak flooring are in good demand. The export 
trade has not improved lately, the domestic 
market paying better prices than overseas 
buyers. 


BALTIMORE, MD., Aug. 31.—A steady gain 
in the volume of hardwood business is reported. 
Buyers show less hesitancy, which, combined 
with the reduction in available stocks, makes for 
a definitely stronger situation. The outlook in 
the foreign market is rather more encouraging, 
and preparations are being made to handle an 
increasing volume of lumber. 


HOUSTON, TEX., Sept. 1.—Sap gum, oak and 
cypress are in strong demand at good prices. 
Oak recently advanced $3 to $4, sap gum ad- 
vanced $2. fed gum is scarce and not much 
of this is being sold. Furniture factories and 
concerns making interior finish are doing the 
principal buying at present. 

COLUMBUS, OHIO, Aug. 31.—Continued 
strength is shown in hardwoods. Orders are 
well distributed between dealers and factories. 
Retailers are buying to replenish broken stocks. 
Box, musical instrument and furniture factories 
are the best customers. The demand from the 
automobile interests is spotty. Railroad inquiries 
are fairly good. Production is still restricted 
and there is no oversupply of dry stocks. Floor- 
ing is the strongest item on the list. Gum has 
advanced materially. Oak prices at the Ohio 
River: 

No.1 No.2 No.3 

FAS com. com. com. 

QUAPTCTER 6..66626060 $155 $90 $55 o 
16) | eee eevee 105 75 50 $20 


OMAHA, NEB., Aug. 31.—Oak flooring demand 
is increasing while all grades of hardwoods are 
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in request. Prices remain firm. Country dealers 
are buying more heavily than at any time all 
summer and inquiries indicate even better busi- 
ness. There is a marked improvement in the 


sale of industrial woods, especially i se es 
ro ae igs nag gla aaa : Have YOU Considered 





BOSTON, MASS., Sept. 1.—Wholesalers report ; 

a fairly satisfactory volume of orders for hard- the Advanta es Oo 
woods placed during the last week. Continued g 
improvement is generally looked for. Current 

inquiries are decidedly encouraging, particu- 

larly those,now coming from turniture and chair 

manufacturers who have been taking very little 

stock for some time. The general tone of the 


S I 

market is firmer, although actual advances are trictl ni orm 
{ few. No. 1 common oak flooring is very scarce 

F and inquiry is brisk. Stock for delivery sixty @ e 

bE days hence has sold within a few days at $7]. y ? 

p Select oak flooring is in good demand at firmer < rim ® 




















prices, $85@86.50 being quoted for plain white 
stock. Quotations on 13/16x2%-inch clear: 
Beech, $78.50@82; birch, $85@90; maple, $98.50@ 
101.50; oak, white, plain, $94.50@100. Quotations ,—— 
on inch are unchanged from last week. 
; FIR, SPRUCE, CEDAR F c 
4 CHICAGO, Sept. 2.—Demand for Douglas fir By which we mean finish produced entirely 
: seems to be experiencing the same temporary by one manufacturer. Different operations 
quietness that prevails with other softwoods. a ‘ oe 
I Little buying is being done by the yard trade, use different methods. There’s a difference, 
although stocks are said not to be excessive. ° . . 
Distributers believe that the yards will be forced too, in timber growth and texture. Machine 
to come into the market more extensively within work in one mill differs from that in an- 
a few days. Uppers remain firm, with specified ¥ s , 
lengths hard to obtain, but the common grades other. Size may vary a fraction in the same 
snow signs of weakness. ‘ ‘i ‘ ‘ - 
item between any two mills, which in trim 
: KANSAS CITY, MO., Sept. 1—The demand and moulding, for example, is sufficient to 
for fir is more active and prices are stronger in S ; 
than ten days ago, though no notable changes ‘ prevent a well-matched job of interior 
; have been made in the lists. Both upper and k 
j lower grades sell well, with a strong call for woodwor e 
; flooring, ceiling and drop siding. There are some 
transit cars being offered and as a rule they have ? P 
proved easy to sell. Case-Fowler lumber is exclusively Case- 
, | alia ieee as , ' Fowler production, from standing tree to 
‘ | NEW YORK, Sept. 1.—The movement of fir H 
. | is heavier throughout the metropolitan district finished product. No lumber from any other 
4 than it has been at any time this summer. Cargo . . : 
arrivals have eased off to a slight extent, causing source 1S machined or handled in our plants. 
predictions that the upward movement ber prices Each shipment reaches the buyer strictly 
has not reached its limit. There are siill good 
d assortments in storage yards and terminals, but uniform throughout. 
r retailers who have good stocks are buying inore. 
r 
; INDIANAPOLIS, IND., Sept. 1.—Yard demand Branch Dealers who cater to an exacting trade, find 
: for Douglas fir appears to be confined «ulmost Sales Offices : . 
e 
i entirely to rural centers. The city yards are ff this one source feature a decided advantage. 
k becoming cautious in their buying and are mak- NEW YORK It eliminates the hazard of mismatched 
a ing their stocks ready for the winter. The tarm C. C. Weigand P P 7 
ll trade, however, will hold up for some weeks. 333 Union Ave. stock. It enables them to maintain their 
* Prices are strong. R13 . : : 
x “ee wecerniee own reputation for complaint-proof service. 
ic SAN FRANCISCO, CALIF., Aug. 29.—There NEW ENGLAND Large production and shipping dry stocks 
iS has been a steady improvement in demand for J. J. Bertholet 7 2 ‘i : : 
hemlock and spruce during the last week, at- 78 Brainerd Road are maintained in volume sufficient to give 
tributed to some extent by the scarcity of fir. Allston, Mass. ° : j 
in| lek aie sneentiadiek ink tc tetas. cane - prompt shipment in yard stock, sanded trim 
d. slight advances have been reported. I ir has CHICAGO and kiln-dried mouldings of Yellow Poplar, 
2d strengthened through the curtailment of produc- J. N. Woodbury 
or { tion and logging activities. Demand is «active. V. B. Churm Cypress, Red and Sap Gum and Shortleaf 
in if Fir lath are still scarce, and a 25-cent advance 1553 West Madison : 
g, has not increased the supply to any appreciable Street Yellow Pine. We can also load hardwood 
in extent. Creosoted fir is still in good demand, : DETROIT lumber mixed with trim and mouldings or . 
OMAHA, NEB., Aug. 31.—The fir market is ae in straight cars. 
nd | strong, No. 2 clear drop siding and 6-inch floor- ; : 8. 
;. ing have advanced in price within the last few ST. LOUIS 
- days, and other advances are expected. Country Wm. Dings : ‘Yt 
= oo brag pentane pages WW ee in- 2161 Ry. Exchange Telephone your inquiries to the 
ase 1ty ademan Nas also yee te 2. 
nearest branch office or our 
BOSTON, MASS., Sept. 1.—The demand for fir 
ed has fallen off during the last week. Previously, 
oe rege yards had vet “buying Reise spi get GENERAL SALES OFFICES 
or the most part dealers now have in stock or . . i - - 
” on order plenty of fir to supply their current 1243 Commercial Trust Building, Philadelphia, Pa. 
‘es require ments. Price Ss are well held even on tran J. H. MACKELDUFFE, Manager 
he sit shipments. For mill shipment of ordinary 
: dimension schedules of dressed fir, $34.50 to $35, ~~ 
or Ship’s tackle, Boston is the range. Some transit 
lots may be picked up for $34. No, 1 common 
ot : oo are offered here at $29 to $31, ship’s CASE-F e 
hio E ; 
- . CYPRESS Manufacturers 
‘ ; CHICAGO, Sept. 2.—While August was a dull . 
n. ; month for the red cypress business, local dis- Macon, Georgia 
30 tributers are expecting a revival in demand dur- 
Ing September. There is a good call for trim 
wo ’ from the Kast, and country yards are beginning 
oe to stock up in readiness for the excellent farm 


business which bumper crops are expected to 
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ing qualities. 





at our risk. 





HE value of a set of wood-working 
knives is measured by their wear- 


The length of time which they will 
hold a keen cutting edge is the all im- 
portant consideration. 





Crucible and 20% 
speed steel knives of every description 
guaranteed for service. You try them 


R.J. Dowd Knife Works 


Makers of better cutting knives since IG: 
Beloit » Wis. 


tungsten high 











produce. Industrial buying is quiet but inquiries 
are on the increase, the call being mainly for 
mixed cars. Prices are steady. 


BUFFALO, N. Y., Sept. 1.—The cypress mar- 
ket holds about steady, with sales fair for the 
season, although hardly any large orders are 
being placed. 


KANSAS CITY, MO., Sept. 1.—Demand for 
cypress last week was not quite so active, largely 
due to a falling off in the volume placed by 
country yards. City demand holds up well, both 
in the upper and lower grades. 


NEW YORK, Sept. 1.—Good cargoes of cypress 
are on the way by boat from Florida. The mar- 
ket is exceptionally strong, but no upturn for 
the week was noted. Demand has increased 
considerably in the last ten days. 

CINCINNATI, OHIO, Sept. 1.—Cypress busi- 
ness is fair. Prices are unchanged. Dealers 
look forward to a greater volume of business this 
month. 


INDIANAPOLIS, IND., Sept. 1.—Demand for 
red cypress is very good, with rural yard buying 
dominating the market. Yellow cypress is not 
moving well. There is a good call for mixed 
ears, Which are hard to place. All orders, virtu- 
ally, specify immediate delivery. 


JACKSONVILLE, FLA., Aug. 31.—The demand 
for the lower grades of cypress is good. No. 1 
shop and under is being taken as fast as it can 
be accumulated; pecky is hard to obtain; as the 
local trede is taking this item as fast as pro- 
duced. The upper grades are moving somewhat 
more slowly. Thick selects and FAS, 10/4, 12/4 
and 16/4, are hard to buy and prices on these 
thicknesses are very strong, although no ad- 
vances have been made. Lath are still strong 
and the demand is good, No. 1, 4-foot bringing 
$9 to $9.50 at the mill. 


BOSTON, MASS., “Sept. 1.—Red cypress mills 
are optimistic, but some yellow cypress pro- 
ducers show a conciliatory attitude about prices. 
Northeastern retailers are making replacements 
of yard items on a moderate scale but there is 


little straight car business offered. There is 
strong competition with other woods which 
can be bought for less money than the cypress 
interests are willing to accept. Current business 
in yellow cypress is being put through within 
the following price ranges. 


AS Selects Shop 
eo. $ 90@ 98 $73@ 83 $53@63 
6/4 end 6/4..... 100@110 85@ 98 65@71 
BE? Sacco Meese 105@121 92@101 75@85 


EERE IS 125@136 i ‘ee ..@.. 


BALTIMORE, MD., Aug. 31.—Comparative 
quiet continues to prevail in the cypress trade. 
Prices are steady, and the absence of urgency 
in the offerings suggests that production of the 
mills is being —— taken care of. 


NEW ORLEANS, LA., Aug. 31.—Cypress 
prices rule unchanged and ‘well held. There isa 
steady call for mixed cars, with the trade buy- 
ing only for immediate needs. Requests for rush 
shipments are numerous. Production continues 
about normal in this territory. 


HEMLOCK 


CHICAGO, Sept. 2.—Although the northern 
hemlock market is temporarily quiet, distributers 
are expecting a marked expansion in sales as 
the country yards in Michigan and Wisconsin 
begin to purchase for their fall requirements 
and the manufacturers’ campaign gathers mo- 
mentum. Recent advances find ready acceptance 
and prices are being maintained at $3.50 off list. 

NEW YORK, Sept. 1.—The hemlock market 
holds very firm, with prices at least $2 above a 
month ago and the movement of lumber much 
heavier than at that time. There is not a great 
deal of eastern stock on the market and supplies 
of western lumber are not sufficiently large to 
affect the price situation. 


BOSTON, MASS., Sept. 1.—Demand for hem- 
lock is moderate. City yards are making few 
important purchases. A fair trade is reported 
in country territory and in some of the smaller 
towns where locally manufactured hemlock is 
available for building purposes. There has been 
little change in prices for several weeks. West- 
ern hemlock is selling somewhat under fir. 
Eastern and northern hemlock quotations are 
easy. Random boards are freely offered at 
$30@31 and eastern clipped at $32@33. 


- WESTERN PINES 


CHICAGO, Sept. 2.—Western pine mills are 
holding firm to their lists despite the fact that 
the yard trade has been buying very little the 
last two weeks. Distributers believe the present 
quietness is only temporary and that demand 
will expand as the month progresses, as the yards 
are reported as not overstocked. Shop items are 
in light call, but prices remain firm. 


BUFFALO, N. Y., Sept. 1.—The western pines 
market has been somewhat more active of late, 
leading woodworking concerns have added to 
depleted stocks. Buying is in small lots in most 
cases, but the outlook is for further improve- 
ment. 


KANSAS CITY, MO., Sept. 1.—A slightly bet- 
ter demand for western pines was noted last 
week, largely in an increase in the volume of 
orders from retailers, industrial consumers still 
being conservative in their requirements. Well 
mixed cars and quick shipment are wanted by 
retailers. Prices are firmly held. 

NEW YORK, Sept. 1.—Supplies are coming 
through in almost record time. There is a fine 
tone throughout the market. No. 3 common 
1x12-inch Idaho white pine was selling generally 
at $42.50 today, some mills asking more. All de- 
viations from price lists are upward. 


SAN FRANCISCO, CALIF., Aug. 29.—There 
have been slight advances in pine prices. Orders 
and shipments show gains. Many mills report 
orders in access of shipping facilities and extra 
crews have been put on to move shipments 
promptly. There has been no change in the box 
shook market. 


BOSTON, MASS., Sept. 1—Demand for some 
of the western pines is very fair. Prices look 
firm throughout. The market for Pondosa pine 
is especially firm and local wholesalers diagnose 
the present tendency of prices as upward. There 
is no change in No. 2 common Pondosa pine. The 
general tone of the Idaho white pine market is 
firmer. Some producers who were asking the 
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lower figures of last week have marked up. There 
are no changes in current quotations on Idaho 
white pine. 

OMAHA, NEB., Aug. 31.—There is a gradual 
improvement in the size and number of country 
orders. Prices remain firm. Western pine manu- 
facturers do not seem to have heavy stocks on 
hand, due probably to the curtailment which 
offset the dull summer business. 


REDWOOD 


KANSAS CITY, MO., Sept. 1.—Some mill rep- 
resentatives report hardwood trade dull, while 
others say it is fair with retailers and poor with 
industrial consumers. Prices here have shown 
no particular change and still are soft in spots. 

NEW YORK, Sept. 1.—Storage supplies of 
redwood have not been replenished to the extent 
that distributors would wish, but there are still 
fairly good stocks to be had. Building demand 
is well maintained, and industrial items are in 
good call. 


SAN FRANCISCO, CALIF., Aug. 29.—Redwood 
volume is holding up in good shape, and prices 
are steady. The demand for all grades, which 
made substantial gains during the last thirty 
to sixty days, is evidenced by the fact that sales 
over production increased again during the last 
week. Demand from domestic and _ foreign 
sources continues to show a steady increase over 
the average of the first half of the year. 


BOSTON, MASS., Sept. 1.—-Few large orders 
for redwood are being booked by wholesalers, 
but they are getting a fair volume of moderate 
requisitions for mixed lots to fill in depleted 
stocks. Increased demand is reported by some 
producers, who are inclined to stiffen up their 
prices on stock called for by eastern wholesalers. 
A good fall trade is in prospect, with the pos- 
sibility of rising prices. 


NORTH CAROLINA PINE 


BUFFALO, N. Y., Sept. 1.—The North Caro- 
lina pine demand has dropped off in the last 
week or two. The necessity which mills have 
found of marketing lumber elsewhere than at 
embargoed points has caused a decline of 50 
cents in most items affected. 


NEW YORK, Sept. 1.—There is an increasingly 
heavy demand for North Carolina pine and prices 


hold firm on recently advanced quotations. 
Roofers are scarce. 
BOSTON, MASS., Sept. 1.—Although North 


Carolina pine buyers show little interest in stock- 
ing up ahead of current requirements, there is 
enough replacement business to keep whole- 
salers comfortably busy. Prices are steady to 
firm with the exception of roofers, which have 
grown easier during the last week or so. Some 
sellers continue to quote $32.50 for 8-inch air 
dried roofers, but sales are now being made at 
$32, Rough edge is not especially active but 
quotations are well held. The best band sawed 
stock from the larger mills, 4/4 under 12-inch, 
sells around $61. Shortleaf flooring prices are 
firm at recent advances. The lowest range on 
1x4 flooring is $78.75 for B&better rift, $60 for 
C rift, and $57.50 for B&better flat. The low 
range for partition, B&better, %-inch, is $55, 
but some 11/16-inch is said to have been of- 
fered at $53. 


BALTIMORE, MD., Aug. 31.—A somewhat bet- 
ter feeling is noted in the North Carolina pine 
trade. There is a disposition to place orders 
with greater freedom. Quotations show a slight- 
ly higher tendency. 


SOUTHERN PINE 


CHICAGO, Sept. 2.—Trade in southern pine is 
lighter than it has been for several months but 
the present quietness is commonly regarded as 
a temporary feature which will soon give place 
to more active buying on the part of the yard 
trade. The mills show no desire to shade their 
Prices. Transits are about normal. 


BUFFALO, N. Y., Sept. 1.—The southern pine 
Market shows less strength, owing to labor 
troubles in several leading cities, as well as 
embargoes on lumber going to extreme points 
In the South. The decline has amounted to 


50 cents to $1 on some items. Retailers are 
holding off, 


NEW ORLEANS, LA., Aug. 31.—Mill reports 
Sow orders continuing to lead shipments and 
Production, which rate second and third in the 
order named. Local comment notes a slight 








gain of business for the week. Prices hold 
recent advances pretty much throughout the list. 
There is a betfer export inquiry. Mill stocks are 
increasingly broken in assortments, and the call 
for cotton-pickers is reducing the current supply 
of sawmill labor. 


KANSAS CITY, MO.. Sept. 1.——With south- 


ern pine mills turning out an unusually high 
percentage of lower grades, the upper grades 
most in demand are getting scarce and prices 
are strong. Edge grain flooring is $93, the high- 
est rice in years. Finish also is scarce and get- 
ting higher. No. 2 boards are in big demand and 
the price is tending to move up a little. Mill 
stocks are poorly assorted and with the great 










































ROM GIANT RED CEDARS 

of British Columbia, EDHAM 
KOLORED SHINGLES are man- 
ufactured—100% edge-grain, 
100% clear, and 100% heart— 
A PERFECT SHINGLE. Each 
shingle, as it comes from our 
dry-kilns — hot, free from 
moisture, with the pores of 
the wood open and recep- 
tive to color —is hand- 
dipped, separately and in- 
dividually (not in bundles), in 
strong color pigments, pure lin- 
seed oil, creosote preservatives 
and “binder.” This guarantees 
full penetration of color from 
tip to butt, resulting in perma- 
nency of color and long life. 
Manufactured in our own mills, 
from log to completely dipped 
EDHAM KOLORED SHINGLES. 


EDGECUMBE-NEWHAM 
COMPANY, LTD. 
General Office and Mills: 
VANCOUVER CANADA 
Eastern Sales and Service Office: 
1708 Grand Central Terminal 
New York City 
ARTHUR E. LANE LBR. CORPN. 
Managers and Distributors 




















DEALERS: Write for full particulars with sample 
pads and outline of advertising and sales service. 
























A. B. Banks & Company, Managers 


FORDYCE, ARK. 


Western Office, 1421 Northwestern Bank Building, Portland, Oregon 


‘THE LUMBER UNDERWRITERS 


with unquestioned ability to maintain an un- 

broken record of satisfactory payment of claims, 
offer Lumbermen 

Profit Participating Insurance 


With No Liability for Assessment. 
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Will Save You Money 


Our policy of shipping all regu- 
lar items within 24 hours after re- 
ceipt of order will enable you to 
obtain the prompt service you 
want and still get the benefit of 
buying direct from the mill. _More- 
over, it will enable you to carry 
smaller stocks and buy in smaller 
quantities. And remember on our 


* Angelina and Calcasieu 


LONGLEAF PINE 


Timbers, Yard and Shed Stock 


we pay the same attention to our 
quality as we do our service. Read 
the letter at the right and we believe 
you will agree that we are deliver- 
ing satisfaction. We have a com- 
bined capacity of 8,000,000 feet per 
month. 


Try our “Sudden Service” 
on your next order. 


Angelina County 
Lumber Co. 


KELTYS, TEXAS. 


Vernon Parish 
Lumber Co. 


KURTHWOOD, LA. 


* ANGELINA COUNTY STOCK IS GRADE MARKED 


“SUDDEN SERVICE” 


Z 





Photo of Vernon Parish Lumber Co. Stock. 


Vernon Parish Lumber Co. 
Kurthwood, La. 


Enclosed please find freight 
bill for car No. 6445 T. & P. for 
$159.12 which please place to 
our credit. 


This car was unloaded the 
latter part of last week and we 
want to say that the grades are 
indeed very satisfactory and 
thank you very kindly for the 
good consideration extended in 
this shipment. 


With best wishes, 
we beg to remain, 


Klenk-Coulter Lumber Co., 
Boonville, Mo. 


GHK:RBM Geo. H. Klenk 


NOTE 


All Texas sales 
handled by Ange- 
lina County Lum- 
ber Co. — All sales 
outside of Texas 
handled separately 
by each company. 

















(Successors to H. G. Bohlssen Mfg. Co.) 


Our New Hardwood Band Mill 
Is Now Cutting Oak and Gum 


From the ashes of the H. G. Bohlssen Mfg. Co., plant has risen our 
strictly modern mill equipped with an 8’ band mill, 7’ resaw and other 


machinery of improved design. 


We have also ample dry kiln facilities to 


promptly handle our Red and White Oak and Sap Gum lumber. 


We have approximately 2,250,000 feet of this lumber ready toship. Try uson your next order. 


Angelina 
Hardwood Co. 


EWING, TEXAS 


TY 





— i 








volume of mixed car orders placed, sales mana- 
gers are having difficulty in handling them. 


NEW YORK, Sept. 1.—Flooring and roofers 
are none too plentiful and mills are rather slow 
in filling orders. Lumber generally is in fine 
demand and prices continue on the upgrade, 
though no additional advances were made as the 
week opened. <A splendid market in timbers 
exists, especially in the suburbs where a good 
many large contracts have been let recently. 


CINCINNATI, OHIO, Sept. 1.-—-The southern 
pine market is somewhat spotty. The recent 
strengthening of prices has served to slow up 
buying to some extent, buyers evidently being 
disposed to test the market before ordering 
extensively. 


ST. LOUIS, MO., Aug. 31.—There was an in- 
creased demand last week for 3 and 4-inch Nos. 
2 and 3 flooring, 6-inch No. 3 center matched, 
and & and 10-inch No. 3 shiplap. Demand was 
active for practically every item of 3 and 4-inch 


flooring in all grades at steady prices. An im- 
proved demand was noted for No. 2 common 
l-inch stock in both boards and shiplap, also 


for 6-inch S2S & CM, prices remaining steady. 
While the market has not changed on No. 1 
dimension, demand is strong for most items, 
No. 2 common and better dimension moves well, 
but straight No. 2 dimension is slow. ‘Transit 
lists are below normal]. 


INDIANAPOLIS, IND., Sept. 1.—Demand for 
southern pine continues good, especially in the 
agricultural districts where more activity is 
reported than has been the rule for years. Prices 
are steady. City yard trade became somewhat 
spotted during the last week, but this is believed 
to be merely temporary. Dimension and boards 
are most popular. A large volume of inquiries 
has been received from the western part of the 
State, which depends largely on soft coal pro- 
duction, and more activity is reported there. 


BOSTON, MASS., Sept. 1.—Wholesalers report 
a distinct revival in the interest of buyers of 
southern pine. Prices look firm throughout. The 
one exception is found in the lower grades of 
boards, which have sold within a few days at 
concessions of about 50 cents from the higher 
range of August quotations. Longleaf flooring is 
selling well at firm prices. Sales of 1x4 are re- 
ported up to $90 for B&better rift, $65 for C 
rift and $59.75 for B&better flat. B&better 
partition, %-inch, sells around $60. Retail yards 
and local’ wholesale yards are moving a large 
volume of common grades of dimension. 

HOUSTON, TEX., Sept. 1.—The upper grades 
of southern pine showed decided improvement 
again the last week, while the common grade 
remain unchanged. Flooring advanced about 
$4 a thousand in the last ten days, ceiling ad- 
vanced $1, drop siding $2 and finish $1. North 
Texas and Oklahoma have been buying heavily 
of late. Timber export is strong. 


SHINGLES AND LATH 


MINNEAPOLIS, MINN., Sept. 1.—Production 
and demand for red cedar shingles are balancing 
the scales and a direct result is that prices have 
been firm. Clears are $3.15; stars, $2.70, mill 
basis. 


BUFFALO, N. Y., Sept. 1—A steady market 
prevails in shingles. Washington extra clears 
are $4.96; stars, $4.36; British Columbia XXXXX, 
$5.91. Demand is on a fair scale, but retailers 
ure not buying ahead, 


KANSAS CITY, MO., Sept. 1.—Shingle prices 
are higher here now than for a long time, some 
mills asking $3.20 for clears and $3.70 for stars, 
while other mills are taking 5 cents less. Premi- 
ums are $3.85 and British Columbia XXXXX are 
held at $4.10. The demand for lath is heavy and 
prices are stiff. Southern pine mills are getting 
$5.40 to $5.50, and northern pine $5.50. Western 
pine, at $6.25, also is in good demand and there 
is a fair eall for redwood and fir, prices being 
unchanged. Some southern pine mills are selling 
green lath. Siding demand is good, with prices 
unchanged, 


NEW YORK, Sept. 1.—Arrivals of lath by 
water are considerably below demand. Whole- 
salers questioned today said they would take all 
the lath they could get at the market price. 
West Coast shingles are in fair supply, with a 
strong demand at firm prices. 

ST. LOUIS, MO., Aug. 31.—The shingle market 
this week shows no change in the volume of 
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orders, inquiries or price qugtations. Extra stars 
are $2.75, mill base, and $4.09, St. Louis; extra 
clears, $3.20, mill base, and $4.71, St. Louis. 

INDIANAPOLIS, IND., Sept. 1.—A good shingle 
demand continues to feature the local market. 
Jobbers here say demand from rural yards is 
considerably better than expected, and prospects 
are that this trade will get better as farmers 
finish the oats crop, which has been heavy. 
Prices remain stationary. 


BOSTON, MASS., Sept. 1.—The eastern shingle 
trade is quiet. Retailers are doing little buying 
and report that builders appear to be using an 
unusually small amount of shingles this season 
in comparison with the heavy volume of build- 
ing now under way. White and red cedars are 
quoted the same as last week. The lath situa- 
tion is somewhat puzzling. Local dealers are 
resisting advances and appear unwilling to bid 
more than $6.75 for 11%4-inch and $7.75 for 1%- 
inch eastern spruce lath. Wholesalers say it is 
impossible to sell now at less than $5@7.25 for 
14%4-inch and $8 for 15-inch. One large Ca- 
nadian producer has advanced to $7.50 for 14- 
inch lath. 


HOUSTON, TEX., Sept. 1.—Lath are going 
strong at the highest prices in recent months; 
No. 1 are $5.75, and No. 2, $4.75. While the 
shingle business appears to be strong elsewhere, 
it is fair in southeastern Texas. Clears are 
$3.15, and stars, $2.75. 


COLUMBUS, OHIO, Aug. 31.—There is a good 
tone developing in the shingle market. Buying 
on the part of rural dealers is fairly active, and 
some business from city yards is being booked. 
Retail stocks are not large. Coast receipts are 
adequate for current needs. Red cedar extra 
clears. are $4.80; extra stars, $4.20; British 
Columbia, XXXXX, $5.85. Lath trade is steady 
and prices are unchanged. 


OMAHA, NEB., Aug. 31.—There is a healthy 
increase in the movement of cedar siding and 
shingles. All prices are steady to firm. City 
trade is slightly better, but country dealers con- 
tinue to be the best customers, as farmers are 
doing extensive roof repairing. 


NEW ORLEANS, LA., Aug. 31.—Cypress shin- 
gles have registered a slight gain in demand but 
there is still accumulation, notably of primes. 
Prices are unchanged. Cypress lath are in ex- 
cellent demand, with acceptances limited to 
mixed car orders. Pine lath are in brisk call, 
with mill supplies depleted and prices stiff. 


COOPERAGE 


BUFFALO, N. Y., Sept. 1.—An improvement in 
demand for some types of tight cooperage is 
noted, especially in vinegar barrels. Prices on 
barrels are lower, the best oak containers now 
bringing about $2.80. The slack cooperage trade 
is light, because of quiet conditions in flour and 
inactivity among country coopers. 


CLAPBOARDS 


BOSTON, MASS., Sept. 1.—Clapboards are 
receiving a little more attention on the part of 
retail dealers but demand is still light. Dealers 
adhere to their policy of carrying moderate 
stocks and making replacements conservatively. 
Prices are steady. Offerings of eastern spruce 
clapboards are light and sellers are quoting 
$120 for extras anj $110@115 for clears. This is 
for a thousand pieces all 4-foot. 


MAHOGANY 


BOSTON, MASS., Sept. 1—A slight improve- 
ment in mahogany demand is reported this 
week. Some classes of buyers show more in- 
terest. Inquiries from furniture and chair man- 
ufacturers are coming in in better volume and 
promise a heavier movement of stock later this 
month. The part time production during the 
hot weather has kept down stocks in first hands 
and the absence of excessive selling pressure 
has enabled wholesalers to maintain their list 
fairly well despite the quiet buying of recent 
weeks. Prices are unchanged. 


BOXBOARDS 


BOSTON, MASS., Sept. 1.—A variance is 
noted in the reports of current trade in pack- 
ing lumber. Some boxboard producers are pes- 
Simistic, but others describe current business 
as very fair for the season and predict better 
business this fall. Orders for boxboards and 
shook now being placed are not evenly dis- 
tributed. Prices on the whole are steady. 








M Electric Drying Oven With Automatic 
OO re Heat Control 


Moist Air With Moore’s Triple Beam Scales and Elec- 

1 ) ie q tric Drying Oven you can determine the exact 
ry ilns moisture content oi your stock before it is 
removed from the kiln. Oven illustrated con- 
sists of an asbestos composition box bound 
with metal. Temperature may be raised or 


ee ae lowered at will as the heat is automatically 
Lumber to a Definite led 
Moisture Content.”’ controlled. 


Necessary and inexpensive. 


Moore Dry Kiln Company 


“KILN BUILDERS SINCE 1879” 
Jacksonville, Fla. © 2 Fully Equipped Plants. ~ North Portland, Ore. 

















This Trailer Handles 15-Ton Loads 


It is especially designed for use with Tractors in muddy, sandy, or 
swampy logging roads. The strong, durable construction, of this trailer 
enables it to withstand the continuous abuse of difficult logging operations. 


WRITE FOR Lumbermen everywhere recognize Hemming logging 
CATALOG trailers and wagons as the best equipment obtainable. 


TODAY Investigate our line now. 


HEMMING WAGON FACTORY, Meridian, Miss. 


Hemming Heavy 
Duty 8-Wheel 
Tractor Trailer 











You Can’t Beat Our 


Birch, Maple, Beech, Basswood, 
We Elm, Soft Maple, Norway, Hemlock | 


as We’re cutting as fine stumpage as there is 
Oo anywhere in Michigan and we have thor- 


yatewe oughly up-to-date manufacturing facilities. 


Our values will interest you. 


. Stack Lumber Co. 


MANISTIQUE, MICHIGAN 
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The Mitchell Lumber Company, of Pittsburgh, are the owners of this type KA 3-ton 
Autocar with an extra-long wheelbase for hauling long loads. 


UMBER companies and mill supply houses have 
found that Autocars set a new standard for low haul- 
ing costs because Autocars give them a better balanced 
load with maximum capacity and minimum overhang. 


Autocar economy of design, Autocar short wheelbase 
handiness and the dependable nation-wide system of 
Autocar Direct Factory Branches are further reasons why 
Autocar owners in many lines of business are assured 
more continuous motor truck operation. 


The Autocar Company, Ardmore. Pa. 


STABLISHED 1697 


Direct Factory “Autocar Sales and Service” Branches or Athliated Representatives i 


*Albany “Buffalo *Detroit *Los Angeles Orlando *San Diego Tampa 
*Allentown *Erie "Memphis 7 " ° Trenton 
*Fall River Miami * Washington 

*Newar *t argh "Schenectady West Palm Beach 
*New Bedford *Providence Scranton "Wheeling 
“New Haven *Reading Shamokin Wilkes-Barre 
Columbus *New Yor *Richmond *Springheld Willamsport 
*Dallas ancaste *Norfolk “Rochester “St. Louis 
Denver “Lawrence "Oakland "Sacramento *Stockton 

"Syracuse 





* Indicates Direct Pactory Branch 


Autocar 


GaS and electric trucks 
EITHER OR BOTH - AS YOUR WORK REQUIRES 











the near future it will include trade marked cypress 


News Letters in its regular line of lumber products. Most of 
the cut will be in the mill at Pine Bluff, Ark., 
(Continued from Page 83) but several of the other mills will cut a consider- 


N [ ‘ , able volume, 
KANSAS CITY, MO os — 


Sept. 1.--Strength in prices, particularly in the 


upper grades, continues to be the most notable Aug. 31.--With building continuing active in all 
feature of the lumber market here. The lower parts of the Southeast, southern pine sales are 


grades are scarcely less strong, the condition of holding up on a very satisfactory basis. Ceiling 
mill stocks being only a little better, which is not lumber has increased again, 1x4-inch B&better 
saying much. The demand from retailers appears averaging $50, an advance of $2.50 to $3 the last 
to be a little larger than in the previous week, ten days; No. 1 remains $44 to $45, and No. 2 
bearing out the prediction of sales managers that has increased about $2 to $2.50, averaging $22 to 


September would be a big month. Inquiry would $22.50. Other ceiling items show advances of $1 
indicate that demand is going to be well main- to $2 the last few days, with the tendency still 


tained. Reports from country retailers indicate upward, Pine flooring is $1 to $6 higher than 
that they are moving lumber out rapidly and that it Was early in the month. B&better 1x3-inch is 
stocks are being lowered. Most of the retailers $58 to $59; No. 1 is $44, while No. 2 has in- 


continue, however, to buy close to their immediate creased about $1 to $17.50@18. The 1x6-inch 
requirements and doubtless they will wind up their flooring is $42, $21 and $15 for Nos. 1, 2 and 3. 
season with small inventories. The industrial de- 3&better 1x4-inch has advanced about $1.50 to 
mand for lumber is fair for the season. Kansas $47@48; No. 1 is up to about $43, while No. 2 
City yards report demand very good. There has is now quoted at $19.50 to $20; No. 3 being $12 
been no lull in building activity. (12.50. Roofers, dimension, kiln dried finish 


The Long-Bell Lumber Co, announces that in and boards are other items in principal demand. 


HATTIESBURG, MISS. 


Aug. 31.—-Southern pine production continues 
about the same as for the last few months, with no 
indication of an increase within the next few 
weeks. Common labor for small mills is in short 
supply and, while cars are not exactly scarce, 
requisitions for empties are not filled promptly by 
the railroads, as they are taxed almost to capacity 
in caring for crops now moving. Shed and yard 
stock are holding the gains made a few weeks ago 
in both demand and prices. While car material 
demand is not active, it has improved. Fresh 
cutting in large timbers continues in good call. 
Stocks are still being reduced, and there seems to 
be little likelihood of the mills going into the win- 
ter months with any surplus. 


TIMBER LAND SALES 


JACKSONVILLE, FLA., Aug. 31.—The Eppinger & 
Russell Co., of Jacksonville, announce the sale for 
the estate of Austin B. Fletcher of approximately 
52,000 acres of land and timber in Baker, Colum- 
bia and Union counties, Florida, to Vaughan Camp, 
of Franklin, Va., and W. E. Hammer, of Tampa, 
Fla. Ineluded in the sale is the sawmill at Olus- 
tee, Fla., a circular outfit cutting about six mil- 
lion feet of pine annually. Vaughan Camp was 
formerly connected with the Camp Mfg. Co., 
Franklin, Va., and later with the Montague-Camp 
Mfg. Co., Charleston, S. C. He was at one time 
secretary of the North Carolina Pine Association. 


Waycross, GaA., Aug. 31.—A tract of timber 
land in Camden County, Ga., comprising 9,726 
acres was sold Aug. 20 to a group of Miami in- 
vestors by O. H. Lowther, formerly of Waycross, 
and Davis & Brandon, of St. Mary’s, Ga. The 
purchase price is reported to be $125,000. It is 
the plan of the purchasers, it was announced, to 
immediately start turpentining the timber. 


“Thus Saith the Law” 


A Moment Too Late 


“Tom Brown’s got a job to dig a cellar and put 
in a conerete wall for Roy Rigby, and Rigby’s 
to pay him $25 for the job. Brown’s completed 
the work, and Rigby hasn’t paid him the cash yet,” 
the town encyclopedia announced. 

“Browa’s owed me a Dill for $50 nearly long 
enough to be outlawed,’ the local lumber mer- 
chant averred, 

“Why don’t you see your lawyer and garnishee 
the money in Rigby’s hands?” 

“T’ll try it,” the dealer agreed, and sought out 
his attorney. 

“We'll simply make out the proper papers, get 
a garnishee order, serve it on Rigby, and if we 
can get our order served before he pays the 
money over to Brown we can hold it,” the lawyer 
explained. 

“Go ahead and I’ll pay the bills.” 

Inside of an hour the proper papers were made 
up and signed, the garnishee order was _ issued, 
and the dealer and the lawyer went down to 
Rigby’s office where the lawyer served the garnishee 
order on Rigby. 

“Im sorry in a way,’ Rigby explained, “for 
I know that Brown is a regular ‘dead beat’ and 
he ought to pay his bills, but I sent him a check 
yesterday for every cent that was coming to him.” 

“Has the check been cashed yet?’ demanded 
the dealer. 

“No, it can’t be, for I know that Brown’s 
away, and won’t be home until day after te- 
morrow.” 

“Why can’t we get Mr. Rigby to stop payment 
of the check at the bank, and go ahead and 
garnishee the money just the same?’ the dealer 
demanded, 

“We'll certainly do it if we can,’ replied the 
lawyer, “but I’m not sure just what the law 
is on that point. We'll go back to the office 
and look it up.” 

3ack in the office the lawyer hastily consulted 
a number of bulky volumes, and shook his head 
sadly. 

“It’s no go,” he explained to the disappointed 
lumber dealer, “as the law is well established 
that if X owes Y and Z owes X, and pays X by 
a check before Y's garnishee order is served on 
Z, the check operates as a payment and the 
garnishee order is of no effect, even though the 
check is not paid at the time the garnishee order 
is served.” 

“Well, I'm stung again, but you made a good 
try,’ the lumberman told him. 
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